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The $100 Million Swipe File:

The Greatest Ads And Letters From The Greatest
Advertising and Marketing Legends Of All Time

A personal note from Craig Simpson and Brian Kurtz, authors
of The Advertising Solution: Influence Prospects, Multiply
Sales, and Promote Your Brand

Thank you for purchasing The Advertising Solution!

We are so pleased to present to you this priceless swipe
file which we know will be a go-to reference tool for years
(and decades!) to come.

This 128-page PDF covers products across the board from
retail products to mail order books and info products.. from
health and beauty to financial.. and from self-help to
business opportunity.

There’s also a plethora of ads from Claude Hopkins and

David Ogilvy on selling advertising and the business of
advertising. Their methods have built two of history’s

biggest agencies: Lord & Thomas and Ogilvy & Mather.

This PDF was compiled by Lawrence Bernstein, hailed as “the
world’s greatest direct response researcher” by direct mail
copywriting legend, Gary Bencivenga and many more world
class copywriters and direct marketers.

Because you’re a buyer of “The Advertising Solution” you
can claim a FREE COPY of Lawrence’s landmark new report,
Persuasion Patterns, for marketers, copywriters and
business builders. Just follow the above link.



http://persuasionpatterns.com/
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$100,000,000 Wasted

On Ads That Never Pay

We estimate that every year is wasted
$100,000,000 on ads that should never
run.

That $125,000,000 is being spent an-
nually to accomplish what $25,000,000
should do. '

If such ads were put to comparative
test, they would all be discarded. And
each would teach a lesson which one nev-

_er could forget.

That is why we pay such remarkab]c
salaries to members of our Copy Staff.
One of these writers receives $1,000 per
week.

Yet we have known these men to
make, in one month, for one client, more
than all of the writers make in a year.

The Many-Man Power

We employ on our Copy Staff the ablest
men we know., We have picked them
out, in the course of years, by the bril-
liant -results we have seen them accom-
plish.

No one else pays for such talent what
wepay. So we attract here the very best
in the field. ‘

Then, in this vortex of advertising—
this school of a myriad experiences—
these men multiply their powers.

Yet we never permit any one of these
men to work out a campaign alone. There
is too much at stake. '

One man can’t know all the pitfalls.
One man has limited knowledge, limited
ideas and experience. And no one man
can average human nature.

Qur Advisory Boards

So these men meet in Advisory Boards
“o work out the campaigns we take up.

Our two Boards—in New York and
Chicago—consist of twenty-elght men.
Each has a record of unusual success.
Each is a master of advertising.

And all of them are learning, all the
time, from scores of new undertakings.

This body of men forms the ablest ad-

vertising corps ever —brought into exist-
ence. ?

One duty of these Boards is to pass
judgment on advertising problems sub-
mitted. They are glad to consider, with-

‘out charge or obligation, any question

you desire to submit. -

They will tell you what is possible and
what is impossible so far as men can
know.

Why We Su'cceed

‘Then these men in conference work

out the campaigns of our clients. Meth-
ods, plans and copy—all the problems of
selling and adveitising—are all decided
here.

Each brings to bear a wealth of exper-
ience. Each one contributes ideas. And
they do not finish until the campaign ap-
pears to be irresistible.

That is why we succeed. That is why
we have grown, through the growth of
our clients, to our present enormous pro-
portions.

Thus we make one dollar, often, do
the work of ten. Thus we develop, for
every cHent, all of his possibilities.

Back of these men we employ more

. than 200 people, each one of them skilled

in some department of advertising.

No Extra Charge

This incomparable service costs the
price of the commonplace. We handle
advertising on the usual agent’s com-
mission.

We multiply results to multiply adver-
tising. We create successes because suc-
cesses expand. And our revenue comes
through expansion.

We spend on copy what other great
agencies spend on soliciting, and we con-
sider it better spent.

Before we had Advisory Boards, too
many campaigns failed to bring back
their cost. Other agents have the same
experience still.

Now our failures are so rare, and our
successes so great, that our business has
multiplied many times over.

So we need to charge nothing extra.

€ We can better afford to keep accounts than

to kill them.
The service which pays our clients best
is the service that best pays us.

‘We have written a book about this
New Way—a book that tells what it has
done. Every man who spends a dolldr
in advertising owes to himself its peru-
sal. The book itself is a brilliant example
of our advertising powers. Please send
this coupon for it.

A Reminder

To Send to Lord & Thomas, New York or Chicago, §
for their back. “The New Way in Advertising.”

Please state name, address and business. Also",
the position that inquirer holds in the business.

LORD & THOMAS - ~

NEW YORK
SECOND NAT’L BANK BLDG.
FIFTH AVE. and 28th ST.

NEWSPAPER, MAGAZINE
N AND OUTDOOR

ADVERTISING

CHICAGO
TRUDE BUILDING
67 WABASH AVE.

. Both our oﬁices aree ually equipped in every department] and the'two are connected by.two private- telegraph wu‘es.

: Thus they op

s'though :all men; m both oﬁces ‘were under a smgle roof.

Address the oﬁce nea.rest yon. .

TToe w e e
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‘CJO‘sts_" $1,000 Per Week

The writer of this ad receives a salary

" of $1,000 per week.

. .and prejudices. "
' measure correctly the world to which we
i appeal

One man has hm:ted knowledge, lim- "

He receives it solely because of result-
getting powers. Because of the scores
of siiccesses' which. he has helped to cre-
ate. Because of what he has learned, by
twenty years of experience, in multiply-
ing the power of dollars.

He is one of a staff which is known to
comprise the ablest ad-writers which the
field has developed. :

He is one of the many men who, work-
ing together, have made Lord & Thomas
the greatest advertising agency in exist-
ence.

Let him tell you, from the copy side,
what this agency means to you.

The Absolute Need For
- Co-Operation -

No advertising campaign can be wise-
1y ‘entrusted to any one man, no matter
what his ability. « .

‘We employ the best men that-we know.
We attract them from everywhere by
salaries such as no one else pays. Yet

.we do not trust even the smallest cam-
-~ paign to any one man alone.

Advert:smg has many pltfalls and no
man can know them all..

Advertlsmg deals w1th ‘human nature,
with all its likes and: .dislikes, vagaries
‘Rarely can ‘one man

ited powers and ideas. We must multiply

men_to get from advertising - the utmost -

of its possibilities.

Where so'much is at stake, it would
be rash to leave the result to a one-man

power.

-~ NEW YORK
SECOND NAT'L BANK BLDG.
" FIFTH AVE. and 28th'ST.

"’.l‘hus" thev oneratef as thonch gi

Both our offices arcfequally equiD;;z'm everv de artment, and
1

Advisory Boards

So we employ, on every problem, what
we call Advisory Boards.

These two Boards—in New York and
Chicago—consist of twenty-eight men.

Each of these men is a master of ad-
vertising. Each is a veteran of many suc-
cessful campaigns.

Each has been chosen, without regard
to expense, from the best men the ad-
vertising world has developed.

Each has vast experience; each well-
proved ability. All of them live in a vor-
tex of advertising, where hundreds of ex-
periences constantly come up in review.
Together they become pretty nearly in-
fallible.

These men in conference work out the
campaigns that come up to us.

They decide on mediums, selling plans
and copy. They devise new ways to
awake human interest. From all the
facts before them, they select the few
to discuss.

_ They consider trade conditions and
competition. They work out all selling
problems. Each, from his wealth of ex-
perience, contributes ideas. And ‘one may
be sure that there is no possibility which a

- Board-of such men overlook.

It costs us about $1 a minute to keep
one of these Boards in session. And the
only way in which the money comes
back is through the multiplied power of

. the advertising.

To these Boards are due the scores of
successes which give us our splendid pres-
tige.

Small accounts grow to largc ones; for-

f‘tunes are wrought from failures; brilliant
. -successes. come from semi-successes, be-

cause of what these men do.
Let . us give you facts and figures,

LORD & THOMAS

NEWSPAPER, MAGAZINE
AND OUTDOOR

ADVERTISING

en -in both ‘ﬁices were

A\

names and instances. You will be as-
tounded to know what a difference such
combination makes.

Back of these men are more than 200
péople to carry out the work as directed.

No Extra Charg_e

We offer thig service, on any account
we accept, for the usual agent’s commis=
sion. This brilliant staff serves all our
clients at the price of mediocrity.

So the best that all of these men can
do costs no more thin the commonplace.

Qur revenue comes through expansion.
When we make it succeed, the small ac~
count grows big. Thus scores of perma-
nent accounts are developed which any
one man might kill.

1t is cheaper for us to keep business
than get it. Cheaper to multiply one ac-~
count fifty times over than to solicit fifty
new ones. We need to charge nothing
extra.

If you only knew what this service
would mean to you, you would write us
to call today.

We want you to know, so we have
written a book which will tell you. Ev-
ery man who spends a doilar in adver-
tising owes to himself its perusal. And
the book itself is a brilliant example of
our advertising powers. Please send
this coupon for it.

A Reminder

To send to Lord & Thomas, New York or Chicago,
for their book, “The New Way In Advertising.”

Please state name, address and business. Also
the position that inquirer holds in the business.

der a single reof.

v

- CHICAGO
TRUDE BUILDING
67-WABASH AVE.

Address the effice nea’ st vou.

e two are connected by two private telegrap? wires.
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~ 'Mr. Advertlser,

lhat Does Tlns Mean to YOM?

"Tord & Thomas, tlie leading advertis-
mg agency in America, has opened up
in New York.

Not a branch office, but an actual du-
pllcate of the great agency which domi-
‘mates the advertising field in the west.

They now bring to the east, as they
have to the west, the New Way of  ad-
vert)smg. Bs

Our new. offices occupy one full floor

~/in the. Second National Bank building.

" 'Ge‘o.' B. Van Cleve Advertising :Agency,

;yand Mr. Van Cleve becomes an officer:

_-of:our-New York concern. The ablest

" mien on Mr. Van Cleve s staff ‘will remam

wvxth us. & ,
“Mr., Claude C. Hopkins, general head

" of our Copy Department will divide his

timeé between New York and Chicago:-

- “Mr. Robert John, of national fame, will

_be the resident head of our New York

Copy Department.

Mr. W. T. Jefferson will be a member :

of our Advisory Board and of our execu-
tive sta .

Two pnvate telegraph wires conneci
our New York and Chicago offices. -
‘these .two offices, equally equipped, will
i pperate as though they were under one
rpof !

v This Effective Semce
‘NQW at Your Qommand

'Thisﬂ is the agency ‘which, in the last
few years; has made such remarka.blw.'

stndes.

. This is the source of scores of ‘suc:
cesses: which ‘have come to alter, the
: whole aspect of advertlsmg

- This is'the concern which, through re- -
sult-gettmg power, has become the ‘great-
L est agency which the world ever knew. -

.-Now it offers i0 you, as it 1oag hds &
»’;thers, all 1ts que faclhtxes.

. twelve men.
We hav_e absorbed the.business of ‘the 3

- problems.

‘engineer.

So+ °

'

: The New ‘Way -

The New Way of . advertising, for
which this concern is synonvmous, means
the combining of ideas. E

It means bringing to-bear, on each
campalgn, a wealth of experience and of

‘ability.
We .deal with problems through Advis-,

ory Boards, rather than through individ-
uals.

In New York tlus Board consists of
Each is a man of vast ex-
perience and of proved ability. Each is
a’ recognized master of advertising.

These able men live in a vortex of ad-
wertising. - Every day they solve new
. 'All the time they watch the
results of scores of campaigns which they
They grow to be almost infal-
lible. No one man—no coterie—can be-
gin to compete with them.

 'What These Men Do .

Frst, this Board separates the possible
from the impossible.  They give to every

applicant full and. frank advice, based on~

a wealth of experience. This service is
free. ‘We invite- you to submit yous.
problems.

Their next duty is to make the utmost
success of the campaigns which we un-
dertake. ‘The methods, means and copy.
are worked. out in conference, where a
‘dozen meén contribute ideas. A compe-
tent jury—not  a. single ‘gudge——dec:des
the right and’ the wrong.

“Thus we succeed, and thus-we_avoid
mistakes. Thus we have grown, through
the growth of our clxents, ‘to our present
enornous proportlons.

~ Qur Ad-Writers

In this department we pay the hlgheét
salaries ever paid in advertising The
head of tlus departme‘nt receives $1,000

seor “-n n‘r

e

We have worked for years to compose

- portunities

‘your profit, through the expansion,

this department of the ablest men whicli
the advertising world has developed.

'We offer to such men rewards and op-
which exist nowhere se.
Then, in this school of experience, where
each learns from all others, we multxply
their powers.

Thus we have created a corps of brils

‘liant result-getters—the ablest copy staff

in’ existence.

Our total office force, in New. York and
Clucago, consists of more thai. 200 peo-
ple.

No Extra Charge

Yet, the Lord & Thomas service costs
you no more than the commonplace. We
hamdle advertising on the usual!agent’s
commission.

Efficiency .costs no more than ineffi-
ciency—capacity than incapacity—though
the difference in results is tremendous.

‘We simply spend on developing busi-
ness what others spend to acquire it. It
costs us less to multiply one account
fifty times over than to solicit fifty new
ones. We find it cheaper to keep busx-
ness than to get it.

We make the small account grow to the
large one. Then our profit comes, with
We

need to charge nothing extra,

We issue a book which tells what the
New Way has done. Every general ad-
vertiser, however little he spends, owes
to himself its perusal. The book itself is
a_brilliant example of our advertising
powers. Please send this coupon for it.

A Reminder

0. neminger
To send to Lord & Thomas, New York or Chicago,
for their bobk, "“The New Way in Advertising."”

Plasce state name. adcress and busmess Also

the position that mquirer holds in the business. i

must glve ‘the bowels hélp
Your: choice -must lie be-

1

LoRD & THOMAS

\NEW YORK ..

NEWSPAPER, MAGAZINE U . ‘
tween harsh physic and.cdndy 5 ; : AND OUTDOOR CHICAGO
Cascarets. . Harshiess ‘makes- SECOND NAT'L'BANK BLDG. TRUDE BUILDING
the bowels ca.llous, s0'you need “"‘T“ AVE. “d 26th ST, 67 WABASH AVE.

' ADVERTISING

ry department, and the two are connected by two private telegraph wires.
‘both ffices . were: unde .a smgle .xoof. Address the office nearest you.

increasing doses: Cascarets. .do’
justas much but ina ‘gentle way.

Vest:-] packet box; 10 cents—af
- Each mblet ©f the genuine iy

Bpth our oﬂices equally eqmppcd
Thus  they. operate as. though'all men in
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' An Enduring Asset—The Soundest Form of Good-Will,
- Based on Millions of Preferences

s

A Lord &/Thomas Discussion

INVESTORS

v

wift & Co. 6s.. ..
American Tel & Tel. Co. Serial 63.
American Tobacco Co. Serial 7:

Liggett & Myers Tobacco Co.

"We offer and these
Send for Offering Sheet TA-233

P Main Office—National City Bank Bldg.
Uptown Office—Fifth Ave. & 43rd St.

BONDS SHORT TERM NOTES

BONDS OF LARGE ADVERTISERS
ATTRACT ATTENTION OF

‘HE bonds and short term notes of large advertisers are especially
attractive to many investors. Among our current offerings are
those of the following organizations whose names, products, and good- words. Some have grown for
will have become widely familiar through prolonged advertising:
P N Yielding sbout %
? 5.5

The National City Company

ACCEPTANCES

Mothers teach their children
to use what they prefer. Thus
consumer good-will breeds an
perpetuates itself, :
Consider the brands which
advertising has made household

' generations. Some are so strong-
ly intrenched that an inconceiv-
able force would be needed to
displace them.

A patent is a 17-year protec-

securities to investors. tion. An advertised name is a

perpetual monopoly. It is im-
possible to create a stronger,
sounder, more enduring asset.
Yet it often tosts nothing, for
the advertising pays for itself as

Reproduced from *The Annalist,” of New York City, July 14,1919  *

' The above advertisement, issued hy a subsidiary

- of the largest.bank in America, suggests the great

asset which results from right advertising.

{The good-will alone, based on millions of pref-
erences, is often worth more than the advertising
costs. - The current sales are “ velvet.”

In many rich concerns the chief asset is a trade-
mark. It may be listed at little on the books as a
wise financial policy.- But sales of such trade-
marks often reveal an amazing value, _, '

The Broadest Foundation

™ Good-will gained by advertising is the soundest

‘foundation a business can have. Dealer good-will

can’t compare with it. Dealer good-will may,
change very quickly. Some new attraction, new
‘demand or lower price may destroy. it in a month;
But advertising wins millions to your side. To
win them away is a long, slow, costly.course, what-
ever your competitor’s advantage. An advertised
position, rightly defended, is rarely won away,

CHICAGO -

NEW YORK

it runs. «

The “Milking” Value

[ Sometimes a test campaign proves an article
unpromising. The demand is disappointing. But

thira s raraly 2 Iges, Enough demond i crented
in almost the worst cases to eventually pay the
cost. Therefore, no one should hesitate at a
rational test where the prospects appeal to good
judgment. : .
| Sometimes an advertised article goes out o
vogue. Styles, habits or tastes may change. Still
a certain demand continues for decades. We
know of such articles, still paying large profits,
where sales efforts ceased from 15 to 40 years ago.

‘At least one concern has made millions buying
up dying trademarks. The persistence of demand,
particularly in farming districts, is almost unbe-

lievable,

But most advertised articles are stable. The de-
mand, with right advertising, continues to grow.
The advertising is often paid for by the annual
increase in volume. So the previous increases and
the growing good-will are clear profit.

3

- Advertising

LOS ANGELES |

\

" Only the grossest mismanagement, long cons
tinued, can destroy such an asset as that. Only
sheer neglect or woeful incapacity can permit a
rival to usurp that product’s place. And then de-
clines are slow, i N

Points We Wish to Discuss

Advertising has lately assumed a new impor<
tance. The volume is breaking all records, The
number of lines to which it proves profitable are
increasing at a rapid rate.

Dealer demand is centering on advertised prod-
ucts. Familiar brands are becoming more and
more essential. New things are being accom-
plished by advertising which were scarcely
dreamed of before. :

We ask to discuss these new phases with any
manufacturer who wants more information.  Or.
problems of these sorts: .

The advertising . possibilities of any line,
whether advertised or not, -

The methods of proving possibilities at very
slight expense.

The ways of creating advertising possibilities
where they do not now exist.

Methods for securing quicker results or, larger
results than at present. !

Methods for reducing cost of selling.

Modern merchandising methods, for securing
quick, wide distribution at minimum expense.

e

! The Lord & Thomas Agency is 47 years old. It

isone of the largest, if not the largest, in the world.

It employs 250 people, and does everything con-
nected with advertising. It has conducted hun-
dreds of successful undertakings. i melSwa e

One or more of our leading men will meet you
when and where you say, and without any obliga-
tion. Let us see what insight our experience can
extend you. i ...

v

Lord & Thomas

SAN FRANCISCO

b\

Seme of the products we advertise: Society Brand Clothes, Delicia Canned Meats,

S . S. Railroad Administration, Quaker Oats, Sunkist Oranges and Lem-
Sele Shoss, L, 8 R e, Aladdin Dye Soaps, Blue.jay Corn Plasters, Paimolive Soap
‘and Tof ticles, Jid’y-]ell, Pepsodent Tooth Paste, Brunswick Phonographs, Bil-

. bles and Tires, Oliver Typewriters, J. I. Case Threshing Machines and Trac-
1?;5 ;.rlzlepfogf and Luxite Hosiery, Puffed Rice and Puffed Wheat, Marr:on Auto-
mobiles, Mitchell Automobiles, Van Camp Baked Beans and Soups, Troco Nut But-
ter, Aromints, Bissell Carpet Sweepers, Hoosier Kitchen Cabinets, Raulang Elec-
trics, Richardson Embroidery Silks, Stearns Automobiles, Premier Electric Cleaners,
Butter-Kist Pepcorn Machines, Miller Tires and Rubber Goeds, Langham-High

S S S
N T T AR

Clothes, John Morrell Meat Products, Tanglefoot Fly Paper, Safe-Cabinet Co., Icy-FHot
Vacuum Products, Ainsworth Seeds, Anchor Auto Tops and Bodies, Tyrell’s Insti-
tute, Marco Light & Power Plants, J. E. Porter Barn Equipment, Warner Auto Trail-
ers, General American Tank Car Corp.,,Continental & Commercial National Bank,
Greenebaum Sons Bank & Trust Co., Foreman Bros. Banking Co., Hotel Sherman,
Johnston Candies, Rubens Infant Shirts, Mary T. Goldman Products, La Creole
Toilet Articles, “Lorain” Oven Heat Regulator, Dictographs, En-ar-co Oils, Justrite
Corsets, Crown Overalls, Roxane Flours, Lane Bryant, Union Pacific, Wizard Mops
and Polish, Chicago Beach Hotel. i “

e e P e e e et e

dvertising as an Investment

—————]
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WOMENS * WEAR -

-.whose, -salaries

: $25 000 per/yaur.

average - over

< Thote Bre ‘pay- 1ol salaries; paid .
J '\mon!h by mon!h—uot the prohts 1

o ofownen}np

“Some, dozens: of others are high- .

345 000 per month

. men’in its offxc$ whose salaries
wxll aggregale $227 000 per year?

J ust Salesmen

- Thése men are just highly-train..
_ed, masterly salesmen. They de.
_vote their whole time to selling

X mh_rgx_r_clfenb. y

) dollars por year on printed eales: aal
manship. Theirsales exceed, pro
ably, $100 000,000 per year. -

They carry tremenduua respon
billties, and are paid in nccotdance
thh lhem :

. ; They meat in prmt tens of illions
; ,of buyers. The sales of
. f products depcnd on lhcu

AThcro are very few men whom -
one dares trust with such vast
undertakings. - So these rare men

stand today among the most highly. - :

. paid men'in business.
*Qur Business Is
- to Get Them :

el ‘.'Our success nnd elhclency lisin
;" getting these men, in In.unmg and
. develvpmg 00 TP

Wa pay. more than mout udver- ’

h:en can afford fo; such service.

e .

-+, There are nine men in this office :

. ly paid men. - Our pay-roll exceeds '

lmt olhor ‘concern han mng\?

~

T

Than, lhrough our. commuuono, M.

the expente is dmded.

We supply expenence nuch asno
_single- business_can offer,
these men deal with,the selliog

i of 825000

Here -

problems of hundr ds * of big -

concerns,

And here,above all, they work in
co-operauou They aid each other
‘—mass their uleu‘ From three to *
lcn of these

me
i_he: on every ﬁnderln{{mg

léss men candoit.
. and the-all-important, is compelling

salesms nship-in-print,

They exptnd about 3ix mn”lon IR s 5 :
" Beyond the productitself, ninety-

% nine- per-cent of . an, advertising

. success lie; in that u!camanihip.

What They Do

Thexc men are not mere writers.
“'Some never write a. word

is.eimply a wcheme .man.
‘out countless clever ways

7o get quick introduction.

 One’s an expertinmerchandising.

He aids distribution—gets dealers

~onour clients’ side. .

Oné, who ne\}e.\{ writes at all,
knows human nature “well, - ‘His
word - is almost final on the- best
fonm of appcul

One is known as “the wizard! o?>
-mail order advertising’ but

;uempu almost nothlng else,

Ona is nnartul—-C EveultJok
“gelected by us, after years of !

‘seafching, as the leader of all in

Commemnl Art.

Adverhsmg

A‘fiétis merely routine. Count- _
The rare thing, *

combine their,

7, nnd always 1 m proparhon to wbat ;

4 tell what our, men have done. -

- oradfr.

- S.E. Corner Wabpjgh and Mad-iac;ﬁ‘
CHICAGO;- &

R

askit, M\vqﬁeﬂﬂ furnish-

- And one is-Claude C. Hopkins, ;
who for 28 years, and in scopes. of . - .
- lines, has broken-all records. i~ -1
wnhng copy that lelh. i ;

The Wonderful Resul(s .

We cannot dlscuas our chents‘
.concerns. But our clients them.
:elvcs’ will gladly tell you what
. these: men hnve done. ;

Amonglhem deabidonis; | Jo
. _of the largest concerns—some ‘of

‘the nblm! men in business.

Tbey mll tell yau how sales have

" doubled ovér and over. How stocks
k hag‘c_niulh'plied in value.

. "They “will tell you how small

Audvurmmg expenditures , have

- grown mto hnndredl of thounnde .

" For this pnxt of dur atory weshall
simply refer’ ‘you t lhe men who
now' employ s,

The cfué; of the
. Agency Queshon i :

Among the bast Agenclea com- ..
missions are similiar. Ope service,
‘casts about the same as another,

yow shend. i
. The routine work i is doneequaliy
wcll

'ln scloclmgan Agt_ncy tl'icwholc
tion centers on who con -sell
moal for the money, And that s :-
beat dccxded by the men and ﬁ:elr £

records.

+ ‘We solicit a chance to let oihe:n»
Ve

seck it for mutual prom. ¢

W:!hout any anuoyam:a o
K rgmg for’ bmlnm, we will- ue» ; b
:that the facts get;to.you, if Fou'

~ LORD & THOMAS
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Such famous Beauty Specialists as

DELORD e BION, Paris

recommend this as most important of all
| ‘home beauty treatments

“Palm and olive oils, as expertly

combined in Palmolive Soap,

have a most healing effect and

et provide the deep cleansing

which is the very foundation of
b e

65, Avenur Vicror Huco
Panis

(R TIRY

F 'THE many celebrated beauty in Paris,

one of the largest and most typically Parisian is. that

of Delord et Bion, capitalized at’over 500,000 francs. ‘This

unusual growth to prominence has come within compara-

tively few years and is due to a unique combination of the

scientific and the aesthetic, as represented in the two mem-
bets of this now internationally recognized firm.

The scientific atmosphete which sutrounds the Paris
beauty salon of Delord et Bion is authentic. Monsieur
Armand Delord is skilled in beauty culture and has many
years of experience. Monsieur Roger Bion brings to this
partnership modern ideas of technique which add the final
assurance of petfection to 2 Delord et Bion treatment.

They themselves feel that much of their success is due
to the eémphasis they place on home care of the skin.

In this: Paris Salon, on the Avenue Victor Hugo, one learns of 2
rule of skin care based on soap combining oils of palm and olives .. .
a tule which bas become international in
ase and is recommended by experts all
over the world. ’

1f you wete to-consult Lina Cavaliesi or
Madame Valentin Le Brun of Patis, they,
t00, would advise it. Elise Bock, of Ber-
lin;, Madame Bertha Jacobson, of London;
Pessl, of Vienna, advocate this same treat-
ment to their aristocratic patrons.

Why palm and olive oils
“We advise all our clients to use the
following method,” say Delord et Bion.
“‘First they must use Palmolive Soap be-
cause this soap definitely helps the beauty
expert in his work of complexion im-
provement,

Modernismin decoration as well as in beauty
teeatments, . at Delord et Bion. Simplebut vich
b .,‘ 4 llll‘df, J’ bl bi d ‘bﬂi’.f,'
smart, angulay tables accent the art moderne
idfz in the receplion rooms of this Paris
salon, .

bined inPalmolive Soap, have a most heal-
ing effect and yet provide the deep cleans-
ing which is the very foundation of beauty.

“In addition to Palmolive we prescribe

“Palm and olive cils, as expertly ‘com-

I
When smart cismapolitans seek the - most
Parisian atmosphere possible for their beauty
treatments, they invayiably visit the salon
of Delord et Bion. These two inimitably
French specialists provide just that mixture
of the scientific and the aesthetic which de-
T

the use of out cream No. 65. Scientifically pre-
pated, it whitens and softens the skin, agrees with
alli complexions and zetains the powder,” say
Delord et Bion.

“Wealso recommend our powder No. 65, which
has a very pleasant perfume and is specially made
to be used with our cream No. 65.”

lights a discri

S/

How best 1o use Palmolive

‘With both hands massage a lather of Palmolive
Soap and warm water well ‘into the skin two
minutes, allowing it to penettate the pores. Then
rinse; first with warm water, gradually with colder.
A final sinse with ice water is a tefreshing
astringent.

For a dry skin, a touch of cold cream before add- 43
ing powderand rouge; for oily skin, an astiingent
lotion.

A simple treatment, yet it undoubtedly explains
why Palmolive is one of the two largest selling
soaps in France—known the world over as home . )\
of exquisite cosmetics. Here in America, and in ;-‘;5; ,’Z‘,’i’f“{i;f';,ﬁ :}';'fﬁ
forty-eight other countties, it is more generally used

and olive, famons since the
than any other soap, days of C’”’“”fd’" profong-

ing bealth and beauty.




Reo the Fifth---$1,055
It Took 25 Years to Build It

By R. E. Olds, Designer

1 have spent 25
building automobiles.
Fifth is my 24th model

I have watched every im.
provement, all the world over,
from the very start of this
industry.

I have had actual experience
with tens of thousands of cars,
under every condition that
motorists meet.

All I have learned in those
25 years is embodied in this
car. And I know of no other
engineer in the business who
builds cars as I build this.

years in
Reo the

My Precautions

What I mean is this:
The need for infinite care,
for utter exactness, for big

margins of safety taught
by experience only.
Countless things which

theory approves are by use
proved insufficient.
Splendid cars fall down on

little points. The maker
corrects them. Then some-
thing else shows unexpected

Perfection is reached only
through endless improvements.
It comes only ‘with years of
experience. Were I buying a

car I would want it built by

the oldest man in the busi-
ness,
For Example
All the steel I use is ana-

lyzed, so 1 know its exact al-
oy.

The gears are tested in a
crushing machine with 50 tons’

R. M. Owen & Co.

R o S
% XX

capacity. Thus I know to
exactness what each gear will
stand. I used to test them, as
others do, with a hammer.

I use Nickel Steel for the
axles and driving shaft, and
make them much larger than
necessary. These parts can't
be too strong.

I use Vanadium Steel for con-
nections.

One after another I have cut
out ball bearings, because they
don’t stand the
roller bearings—Timken and
Hyatt High Duty. There are
only three ball bearings in this
whole car, and two are in the
fan.

I test my magneto under
tremendous compression, and
for ten hours at a time. My
carburetor is doubly heated—
with hot air and hot water.
Half the trouble comes from
low grade gasoline, and this
double heating avoids them.

I insist on utter exactness, a
thousand inspections, tests of
every part. As a result, errors
don’t develop when the car
gets on the road.

Costly Care

I give to the body the same

care as the chassis, for men
like impressive cars.
The body is finished in 17

coats. The upholstering is
deep. It is made of genuine
leather and filled with hair.
The lamps are enameled.
Even the engine is nickel

trimmed. I finish each ecar

like a show car.

General Sales
Agents for

testisiiemse

The wheels are large, the
car is over-tired. The wheel
base is long, the tonneau is
roomy, there is plenty of room
for the driver’s feet.

All the petty economies,
which are so common, are
avoided 'in Reo the Fifth.

My Level Best

This car embodies the best
I know. It is built, above all,
to justify men’s faith in my de-
signing.

Not one detail has been
stinted. Not one could be im-
proved by me if the car was
to sell for $2,000.

Reo the Fifth marks my
limit. I will yield my ]’JldLe
as the dean of designers to
a man who can build a car
better.

Center Control
No Side Levers

In this car I bring out my
new center control. All the
gear shifting is done by mov-
ing this_handle. less than three
inches in each of four direc-
tions.

There are no side levers, so
the entrance in front is clear.
Both brakes are operated by
foot pedals, one of which also
operates the clutch.

This fact permits of the left
side drive. The driver may
sit, as he should sit, close to
the cars he passes—on the up-
side of the road. This was
formerly possible in electric
cars only.

Canadian Factory, St. Catharines, Ontario

I
—_——\

30-35
Horsepower
Wheel Base—
112 inches
Wheels—
34 inches
Demountable
ims
Speed—
45 Miles per
Hour
Made with 2,
4 and 5 Pas-
sengerBodies

One FME: Door Open to Show

nter Control

Top and windshield not included in price. We equip this car with mohair top, sid~

windshield, gas tank and speedometer—all for $100 extra.

Self-starter, if v

The Little Price

The initial price on this car
has been fixed at $1,055. But
our contracts with dealers Pro-
vide for instant advance.

This price, in the long run,
I regard as impossible. It is
based on maximum output, on
minimum cost for materials.

We have a model factory,

splendidly equipped. Our out-
put «is enormous.. We have
spent many years in cutting

cost of production. And this
year we save about 20 per
cent by building only one
chassis in this great plant.

We can undersell others, and
always will. - But the present
price is too low under aver-
age conditions. I am sure it
must be advanced, and those
who delay must expect it.

This * car will © never be
skimped, while I build it; to
keep within an altruistic price.

You Can See It

In a Thousand Towns

We have dealers in a thou-
sand towns. When you write
us for.catalog we will tell you
the nearest.

Write to-day for this book.
It pictures the various up-to-
date bodies, and shows all the
interesting facts. The Road-
ster type sells for $1,000.

Never was a car in all my
experience made so welcome
as Reo the Fifth. Men miss a
treat who fail to see this car
Address

Reo Motor Car Co., Lansmg, Mich.

Reo the Fifth
$1,055
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- Schlitz Beer

. Nurse: © «Why' is it, Doctor, that ‘you use Beer instead -of
malt extract?? ‘

Doctor: «Schlitz Beer, Nurse.
Because I have found that my
patients assimilate it  ‘better and
: _that there are no ill
‘effects. - Have you \
found anyone under your !
charge who did' not benefit from it?”

Nurse: «No, Doctor. While some: patients ) -
at the Hospital where I was before were sickened .by
malt, extract; . I have never noticed ‘such = result

" from Schlitz'/Béer ‘here. - Even those just recovering
from an. operation retain Schlitz Beer. Often .it is the
only food they can take.” ‘

¢

Doctor: «It is the best nourishment. The care 'given its

. brewing, even to cooling it in filtered air, makes Schlitz
Beer so pure that no harm can come from it. Schlitz .
Beer, too, has a- richness in .food 'value, greater than I'
have found in any other beer, due .to the barley, hops
and yeast used.” '

Nurse: «Why is it, Doctor, Schlitz never causes biliousness?”

. Doctor: «Because Schlitz is thoroughly aged. Fermentation.
is' completed at: the breéwery, not in. the patient’s
stomach. The final step after bottling and sealing is
the sterilization through which it is impossible for any
germ to exist.”

Nurse: <My patients  seem to enjoy the taste of Schlitz.”

Doctor : «Yes. Even old world brewmasters have com-
plimented Schlitz on its full rich flavor, proving the
goodness of all the materials.”

erse: «If Schlitz Beer is such a benefit . to the sick
_ it ought to be good for the well:”

* *Doctor:- «It is. And/ if those who are well would drink
more of it we would have fewer anaemic patients.
We would have less stomach trouble
and nerve disorder. In every way the

use of Schlitz promotes health.”

Ask for the Brewery Bottling. . .

Common Beer is sometimes substituted for Schlitz.

To avoid being imposed upon, sce that the cork or crown is
branded Schiitz. .

Phone Main 6442 and 6443
* Jos. Schlitz Brewing Co.
615-623 D. St. S. W., Washington




LIVE STOCK

FEEDING ENSILAGE TO SHEEP.

Teeding ecnsilage to sheep during
winter for a part ration, might in a
few instances be termed a new phase
of the sheep feeding industry, but
nevertheless ensilage can he fed to
shi=ep as profitably as to other kinds of
fum animals. It is not to be consid-
ered that ensilage is a feed only adapt-
ed to the dairy; in reality the experi-
ence of both farmers and experiment
stations has demonstrated that ensil-
age properly fed is relished by all
Lkinds of farm stock. Recently the
wtiter visited one of the large feeding
farms in this county where several
hnndred Western lambs are being fed
for the Bastern market. At this farm
there are several large silos which
are filled each year for the purpose
ot feeding lambs,

it has been several years since this
farm Degan the feeding of Western
Jambsg on ensilage as roughage and the
degree of success achieved in this
practically new enterprise can be esti-
mated by the number of new barng
and silos erected since it first hegun
the work, TWight years ago on this
tarm there were practically no build-
ings at all, The land generally was
run down and unproductive. The man
who formerly owned the farm sold it
bhecausge it would not pay expenses and
support his family. In all, the farm
contains over a hundred and sixty
acres of ng good Iand as this state
possesses, level but at the same time
having fine natural land drainage, Be-
tore the present cwner took possession
of the farm, the [and would not pro-
nuce an average ylelil of ten bushels
per acle of salable wheat. Gettlng a
good cateh of clover to help keep up
the land was entirely out of the ques-
tion, The present owner when taking
possession dfd not have enough ready
money to buy another team to help
carry on the farm work, thus being
greatly handlcapped the first two years
of the cight he has owned the farm.

The fourth year after taking pos-
sesgfon of the farm a silo was erected
with adjoining shed for feeding lambs.
The silo was constructed and filled in
tne fall, and during the winter three
hundred lambs were fed. The first
vear on account of the decline in the
lamb market the owner of the farm
did wot do any more than come out
even, but as he had proved that ensil-
age was the cheapest kind of feed for
fattening lambs the mnext winter the
silo was filled and lambs purchased.
The results the second Year were
much more promising and the next
fall another large silo was erected
with shed capacity, cheltering four
hundred ndditional lambs, Since, the
owner has been so well pleased with
the results of ensilage for lamb feed
that two more large silos have been
constructed In the past two years and
the capacity for lambs increased to
over fourteen hundred. When asked
by the writer if ensilage was consid-
ered f halanced ration for fattening
lambhs the owner replied, “No, but it
is so cheap and lambs fatten so quick-
1y upon it that I can well afford to buy
a little clover hay to feed once a day
to balance up the ration, and in this
way produce a quality of mutton that
will stand a great decline in the mar.
ket value and not lose any money.”

Theie is another thing concerning
the lamb feeding enterprise connect-
ed with this farm that one who has
carefully watched the development
and growth becomes most forceably
jmpressed with and that is, the condi-
tion of the soil today compared with
what it was eight years ago. The
first two years of the eight it was al-
most an impossibility to get a clover
stand even in the low places where
one would suppose almost any Kkind
of grain could be grown, Today in
many of the flelds clover can be
grown to an average of one ton and a
halt per acre and corn averaged last
year 89 bushels per acre on this land
that five years previous would not pro-
duce 40.

The owner of thls farm remarked
to the writer: “I owe the success I
have achieved in bringing this worn-
out farm to this present condition, to
the feeding ot ensilage. Had it not
heen for the results obtained from feed-
ing lambs this cheap feed I would
never have been able to get a catch of

THE OHIO FARMER.

clover unless some of the commercial
fertilizer had been resorted to. Now
I have a farm in a very few years that
will produce two tons of clover hay to
the acre and a hundred and fifty bush-
els of corn.’ Farmers who are consid-
ering the question of the practicabili-
ty of ensilage for all kinds ot farm
stock can feel assured that no mis-
take will be made in giving the matter
a careful test by putting up silos on
their own farms. — Leo C. Reynolds,
Shiawassee Co., Mich.

“THE WILLIS CATTLE.”

Referring to the flgures on the Wil-
lis cattle or calves in The Ohio Farm-
er of Aug. 6, I may say that I have
since seen Mr. Willls and learn that
the quantity and price per cwt. of bran
given in the article are correct—that
the money invested in bran, therefore,
was $187.72 instead of $262 as given.
The gain of 22,800 lbs. of beef there-
fore cost $1,174.72, or less than § 17
cents per pound, disregarding the loss
of one calf. While these calves did
not make any very remarkable daily
gain—only 230 1bs. each for the period
of 170 days or 134 1bs. per day yet
they made it with a very moderate
amount of grain—425 1bs. of same per
100 1bs. of gain, especially when you
note that the protein of the ration all
came through the grain (we class
bran as grain) Instead of through clo-
ver hay.

As to the question whether such
feeding as this is profitable we have
no desire to convince any one , if in
the light of these figures it is not plain
to him, It has long been known to
feeders that the cost of gain during
the winter season far exceeded the
selling price of the same, that there
must be a margin between the buying
and selling price of the cattle of from
14 to 2 cents per pound, depending on
surrounding conditions, the cattle,
and the ability of the feeder to han-
dle stock, if any profit is to be made in
the operation. These calves are now
putting on pounds very fast in a rich
hluegrass pasture fleld at a cost of
about half that of gains made during
the winter. The figures can be had at
a later date we presume-—and if your
readers will watch these calves sell at
about the time of the fat stock show
at Chicago next winter we believe
they will be able to figure a little prof-
it in them.—~L. H Gnldard, Fayette
Co., O.

PREPARATIONS FOR WINTER.—I.

SHCLTER FOR MAN AND BEAST,

Were I to ask the opinion of every
man or woman as to the advisability
of providing clean, warm, well-ventila-
ted apartments for every member of
the human family they would unhes-
itatingly and in a decisive way say
ves, it is not only conducive and nec-
essary to good physical development,
but it has a decided tendency to make
men and women more pure in thought,
action and language; in fact it is one
of the distinguishing characteristics
of civilized man in all walks of life,
To this answer I say yea and amen,
and let me add that when a man is
amply supplled with all that is neces-
sary to his own well being the next
step is to provide Ilike accommoda-
tions for his dumb animals,

To what extent should shelter be
provided for our domestic animals?
‘We should know that all the animals
on the farm are enjoying clean, warm
and well ventilated barns to protect
them from the winter storms, Nature
provided lavishly for the requirements
of the animal in the matter of cli-
mate, covering and the shelter of the
great forests, with exercise ad libitum
and a bed of forest leaves. Man has
seen fit to change this order of things
in many respects. He has denuded
the soil of its forest covering, con-
fined the animal to restricted quarters,
and in many cases failed to compen-
sate the animal for the loss it has sus-
tained at his hand. That shelter
against the rigors of an Ohio winter
is necessary none I believe will at.
tempt to deny, yet there are many
farmers In every section of Ohio who
subject their animals to needless ex-
posure in open, storm-swept yards and
flelds. We are told that it requires at
least a portion of the food supply to
maintain animal heat; it will certain-
1y add to the fuel Dbill to attempt to
maintain animal energy and heat with
the animal exposed to a twenty-de-

My Dollar

against Your Doubt

Withput expense, or deposit, or
promise to pay, I offer to give any
sick one a full dollar’s worth of
Dr. Shoop’s Restorative.

Not a mere sample-a regular stan.
dard dollar bottle from your drug-
gist’s shelf.

There are no *‘ifg” or “ands.” -The
dollar bottle is free.

Oct. 1, 1904, ){f]

This is not philanthrophy. Simply that I know how Dr. Shoop's Re-

storative acts on the

that control the vital organs. Simply

inmost nerves—the power

nerves—the nerves

that the passing years have

furnished such abundant proof of its value that I am willing to spend

a dollar on you—or any other sic!

k one—a hundred thousand dollars,

it need be —that you and other may learn beyond doubt—or distrust

—or dispute—the power of

. Shoop’s

Restorative

If the worrfes of husiness have left their scars on your good health;

if carcless habits have made you a wieck; if

your nerve, your cour-

age Is waning; if you Jack vim, vigor, vitality, If you are beginning

to wear out; if your heart, y

our liver, your stomach, your kidneys,

misbehave—this private prescription of a physician of thirty vears’
standing will strengthen the ailing nerves—strengthen them harm-
lessly, quickly, surely, till your trouble disappears.

Inside Nerves!

Quly one out of overy 9 hag perfect health, Of
the 97 sick anes, Some Are bod-ridden soma are half
sick, and some are only dull and listiess, But most
of thio slckness comes from A common cuuse  The
nerves ure wenk Nob the nervea yon ordinarlly
thifnk sbout—not the neryes that Loyern yourmos e
ments and you) thoughts, But the nerves that,un.
guided and unknown, night and day
heart in motion- control your digestive appaatus
~-regulate you liver- -operate your kidueys. These
6o the nerves that wear out and break down,

It duas no good to treat the ailing organ - the ir.
reguinr heart. -tho dlsordered Jiver.. the rebellioua
stomach- -the deranged kidnoys. They are not to
Wame But go baek to the nerves that control
them, There you will find the seat of the trouble.

Thera 1a nothing new about this ~nothing any
vhysfefan would disputs  But it remained for Dr.
Shoop to apply thia knowledge-to put it into
peacticul use Dr. Shoop's Nestorativa ia the re.
sult of A quarter century of endeavor along thisg
line It daen not dose the organ or deaden the pain
1t dnes go At once to the nerve -tha bower
nerve- aud builds it up, and strongthens it, and
wakes It well.

Don't you Rea that Ti1s la #rW in medicine] That
thia i3 NOT tho more patchwork of e stimulant -«
the mera sacthing of & narcotlciDon’t you see that
it woes right to the rood of the trouble and eradi-
¢ntoa the causel N

. keep your it

But I do not ask you to take a single statemert
of miue-..I do not ayk you to believe a word 1 say
until you have.tried my medicine in your own
home at my expenkn nbsolutely Could I offer 3 ou
a full dollar's woith free if there were any min
representation? Could £ let you go to your druggiut
~-whom yon know -
on his slielves If ny medlcine were not UNIFORMLY
helpfull Would I do this if I were not_straightfot-
ward In my every clalm? Could I AFFORD t0 do it

I'were not reasonably SURE that my medicine
will help you

Simply Write Me,

But you mnat write Mz for the frea dollar bottlo

order, All druggiats do not grant thetess, I wil

:lhen d:ren you to one that does.
own

day. The offer may not remain open

o the book you ask for beside It is free.
elp you to underatand your case, Whnt more can

Tdo u; convince you of my interest—ot my slu-

cerity
Simply state  which | Book No 1 on Dyspepsia,
Book No 2 on the Flell t,
book  you want, and | o5k No 3o the Kidneys,

addiens Dr. Shoop, Box omen,
" 1, ook No § for Men,(reated,
1976, Itasine Wi, Book No. oo ugusmastmet’
Mild cases, not chronic, aro often curad by one
or two bottles,
For sale at forty thousand drug stores,

Bot there firat,

vontive,

rda

ol ude
it lg Il-m:l. Kills

Sol

URES HOC CHOLER

Hog Cholera has never yet been known where Chloro-Na on:
et Tho shiowd siockman acs It il tho thao
When stock become infested with lice or

ok rellef, You dop't find any. mnnk{ 8
ico Inatantly, cures contagio
sores, Wounds,  Highly endorsed ty experiment statlons and 1i

aizalecaloges oty
5 ai rge b lers.

d Xed o

1 Gallon, $1.50

lustration No. 1 represonts,
found on hogs.

Iu seale:
5 Gallons, $6.76.
DISINFECTING COMPANY,
N reatly onlarged, o speoies of blood-sucking louso that is often

0. 2 18 speoiea of mite that causes mango on hogs.

10 Galions, 812.50 0 2
Easgt 59th §t,, New York City
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'KILLS PAIN
QUICKER THAN
ANYTHING

INTHE

WORLD

SLOANS LININENT

FOR MAN OR BEAST
Penetrating Kills Germs

ALL DEALERS .
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FREE 10-day test. Send the coupon

Cloudy Teeth—
dull teeth

How to make them whiter—quickly!

The new way world’s dental

authoritiesadvise. Whattodo

HOSE whiter teeth that you envy.
Don'’t think they are beyond you. You
can now lighten dull and dingy teeth
—make them gleam and glisten.
Modern science has discovered a new way.
A method different in formula, action and
effect from any you have ever.used. This
offers you a test. Simply use the coupon; it
brings free a 10-day tube.

Look for film on your teeth—that’s
the cause. How to combat it
Look at your teeth. If dull, cloudy, run
your tongue across them. You will feel a
film. That's the cause of the trouble. You
must fight it.

Film is that viscous coat which you feel.
1t clings to teeth, gets into crevices and stays.
of your teeth. -

It also holds food substance which ferments and causes acid. In
contact with teeth, this acid invites decay, Millions of germs breed in it.
And they, with tartar, are the chief cause of pyorrhea.

So dingy teeth mean more than loss of good appearance. They may
indicate danger, grave danger to your teeth.

New methods now that mean greater tooth beauty
plus better protection from tooth troubles

Ordinary tooth pastes were unable to cope adequately with th.at film.
Not one could effectively combat it. Harsh grit tended to injure the
enamel. Soap and chalk were inadequate. ) v

Now modern dental science has found new combatants. Their action
is to curdle film and then harmlessly remove it. They are embodied in a
new type tooth paste called Pepsodent—a scientific met!wd that is
changing the tooth cleansing habits of some 50 different nations.

To millions this new way has proved the folly of having r:‘lull and
dingy teeth. The folly of inviting tooth troubles when their chief cause
can be combated.

Don't you think it worth while to try it for 10 days; then to note
results yourself ?

Send coupon for free 10-day test

Remember, every time you eat, food clings to your teeth.. Film is con-
stantly forming. The film that ruins teeth; that mars their luster, makes
them look dingy and dull. B

This new method will polish your teeth; give them a beauty that will
delight you. It will help you quickly toward teeth such as you envy
in others.

Make the test today. Clip the coupon for a free 10-day tube. Or
get a full size tube of your druggist. Why follow old methods when

world’s dental authorities urge a better way?
FREE Mail Coupon for PAT.OFF.
10Dy Tobe 0 DEPSOUEN
REG.US.

THE PEPSODENT COMPANY, Dept. 615, 1104 S. Wabash Ave.,
Send to: Chicago, IlL, U, S. A.

It hides the natural luster

1681

Name.

Address

Only one tube to a family
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VOGUE

This is the charming contour

achieved by the use of the small

comb arrangement sketched at

the bottom of the page; from
Pierre

NEW

TRANSFORMATIONS

Photographs of transformations described in
this article appear on pages 52 and 53

F ONE'S hair is going through a

trying stage of turning grey or of

growing in, or if it is the kind of
hair that keeps one from being a strik-
ingly individual person, then, perhaps,
a transformation or one of the new and
clever smaller pieces may be a very
present help.

The photograph on page 52 shows a
bobbed grey transformation that is
designed to be worn through those un-
attractive intermediate stages that occur
when a woman’s hair has started to
turn white prematurely. The colouring
is artfully uneven, blended to look like
nature at her best, without the dark
patches and the streaks of yellow that
are so likely to follow the first grey
hairs. The greatest number of trans-
formations that are sold go to women
who use them in this way—as tempo-
rary disguises for hair in the midst
of turning, or for hair that is recover-
ing from an unskilful use of dye or
from the wrong kind of permanent
wave.

A new French type of transformation
is pictured in the illustration on page
53. The hair is cut with a soft fringe
directly in front and is then brought
back close to the head to form a low
chignon at the back. It is a distinctly
picturesque coiffure for the most deli-
cately modelled head, and it might well
be chosen by a woman whose own hair
did not live up to the interesting indi-
viduality of her features.

There are many wearers of transfor-
mations and hair-pieces among women
who are letting their “shingles” grow.
These womef: are not giving up their
“bobs™ because the fashion shows any
signs of waning, but because they
never should have had their hair cut in
the first place, fashion or no fashion.
And so, while the majority of heads
are “shingled” still, women who have
found that long hair is more becoming
to their type are bridging over the
awkward interval with transformations
or auxiliary pieces,

The arrangement from Pierre, shown
in the sketches on this page, is de-

)]
The combs are inserted at
the sides, one’s own hair
is brought over the cheeks,
the artificial strands are
crossed in back—behold a

new coiffure! From Pierre

signed for this purpose. The small
combs fasten into the wearer’s own hair,
on each side, while the short hairs that
cover the combs are fluffed out to con-
ceal any break in the line. After the
elastic, which holds the two pieces se-

When the two strands of
artificial hair are crossed,
envelope-fashion, in back,
they disguise the outline of
the shingle; from Pierre

curely to the back of the head, has bee
adjusted, the strands are wrapped over
at the nape of the neck in a low envel=
ope shape that disguises the cut.out=
line of the shingle, This piece, “"_’"l’
it stays perfectly in place in the evening
is not quite so well adapted to daytime¢
wear because the hat is apt to push the
hair down over the ears. .

By wearing false hair or leaving it
off, the Frenchwoman varies her coil=
fure. She uses long-haired transfor-
mations and long strands of hair for
greater formality in the evening, Whil¢
she keeps to the convenient “bobl
silhouette for the daytime hours.

But this practice of wearing @
“shingle” by day and added pieces bY
night has never gone as far in "
country as it has in Paris. The Fren T
woman uses false hair much m"’e
frankly than the American woman. 19
thinks little more of owning up to th
aid of art than she does of talkin®
about the kind of powder or rouge .'han
she uses. Perhaps, in time, Am"‘“y
women will come to being €qud 2
casual about coiffures that can b€ n
radically changed to suit the occasio™
But, just now, they are still in the 5““’::
of being conscious of other peoP'®
amusement at the idea. in

This prejudice has been the m“rc
reason why women have not made M.
of transformations, as well as of sma or-
hair-pieces. And then, also, the 8%~
age person has no idea how many, iy
provements in transformations “The
come out in the last few years. ~ g
difference in weight between the ¢/
modern transformation and the WI§ he
a little while ago is amazing, an
skill with which the hair is arr®
has also been greatly improved.
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“Open, Sesame!

HEN a man, 38 years of age, who has been workmg at a moderate salary all
his life, suddenly awakens and without influence or “pull,” but solely through
his own cfforts. jumps into 2 $12 000 a year jﬂh almost overnight—

‘When, not content with “making good” on that job, he branches out into a
business of his own, and in a_few short months so solidly establishes himself as to out-
distance competitors who had the advantage of vears of experience—

There must be something about his methods
that other men would like to know at once.
“John Randall” is not his real name, of course. But he is real, and very much alive.
And the secret of his sudden rise—the formula that will enable you to get out of the -
small-pay class as quickly and as surely as he—is in the seven pocket-size volumes of—

“THE BOOK OF LIFE”

The Seven Keys to Success that make your dreams of achievement COME
TRUE—in not five, ten or fifteen years from now—but TODAY, A. D. 1926!

cessful man and the unsuccessful one is far dceper

than that. It’s not a matter of training or equip-

ment. It’s not a question of opportunity or luck.
Itis s:mply that the successful man-—consciously

You've seen men put in all their lives with the
same concern, working away at the same piddling
ijobs. Hard workers, faithful, painstaking — but
getting nowhere. “Fanning the air!"”

“abl

|7 You've seen others—inwardly no more

called to his aid the Sleeping

than they-—jump out of the rut of routine and forge
rapidly ahead.

‘Why? What is the secret that sends some men
forward—holds others back? Not education. Not
training. These help, but you know how often
you've seen hlghl) trained College graduates work
their lives away in smzll-paymg jobs, while some

Glant within h\m Many have done it all unknow-
ingly by their intense concentration on the job in
hand, by thinking, seeing, living but the one thought.
1t can be done that way.

But the casy way—the sure way—the way in
which there is pleasure as well as profit, is
to learn how to call upon this Genie-of-

4
of the biggest men in business have but the most your-Brain at will—and that is what the &g}

elcmentary education. “Book of Life” shows vou how Robert

1t isn’t that. The difference between the suc- to do. Q- , Colh
‘ Dept. 81,
A Week’s Trial —FREE o ° 539 Fiith Ave,
. . 4 - New York, N. Y.
No Money—No C. Q. D.—No Obligation o8 o treo vt ext
& 7 of e Kvance Seta ot
Never mind what 1 SAY “The Book of Life” will be for you. ‘09? m T E:‘mkdof‘ r..'}:m beaa:
Try it out! It's easy. Just your name and address on the attached ¢ ) “t" e o try o Tor @
... your own Fla e

coupon are all that is necessary. e,
If those 7 ddys do not open to you the doors of Success, if 0"/ von ,,,;‘,,‘,;,‘;’,”,’,,,’,‘;d,,mry Price on

. . e e ket Battion o 333 o 1

they do not point the way to your Heart's Desire, then they 06' O YD hanch For' 5
are not for you. Send them back. They'll cost you nothing. “_ »  Otberwise 1 will put t back in
their and lhnm ln you, in which

1t
event 1 shall owe you nothing.

&’ Name

But if you want to try out the power that is within
you—without cost and without obligation, send the
attached coupon NOW!

Robert Collier mep. s
599 Fifth Ave. (at 48th St.) New York, N. Y.

A Thrilling Novel of Breath-Taking
Adventure by the author of
THE SEVEN SLEEPERS

THE LITTLE
WHITE HAG

by FRANCIS BEEDING

The searcher for new thrills in fiction will find
them in superabundant measure in this tale of
the hair-raising adventures of two Americans, a

governmentagent and a banker, in tracking down
an international “Ring” of opium smugglers.

$2.00 at all booksellers
soston LITTLE, BROWN & CO. rusLisuers

Nobody
S Dll:couer,} of
the Real Jesus

Bruce Barton

02.50 st all booksellers
‘I'he Bobbe Marrill Comgeny
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I told him he could add

TEN YEARS to his life
—and he laughed!

" DON’T blame him.

For he did not understand.

He thought that I had come
across some magic pill or panacea
for the ills of humanity.

~~that all he had to do was to take
it before meals or before retiring—
and presto!l-—his span of life would
be lengthened.

I would have laughed myself.

And yet--Americans do die too
soon and it 7s possible to add five or
ten years to the life of the average
man or woman.

In fact--it has already been done
in the earlier periods of life.

LET ME QUOTE just a few para-
graphs from a recent article by the
Commissioner of Health for the State
of New York:

“Public sanitation has achieved
brilliant results in decreasing the
prevalence of the infectious or germ
diseases—those which especially af-
fect children and young people—and
the death rates from these diseases
have notably diminished.

“A better conception of what is
possible and what has already been
done is gained when we know that in
New York City the death rate has been
reduced more than one-half in about
thirty years, so that now, instead of 27
persons out of each 1000 of the popu-
lation dying in each year, only 13 die.

“In other words, there were in 1917
more than 70,000 fewer deaths in New
York City than would have occurred
if the death rate had been the same
in 1917 as it was in 1886 or 1887.
More than ecight years have been
added in this period to the average
lifetime of every child born in the
city.”

That's fine, isn’t it!

In 30 years more than eight years
have been added to the lifetime of
every child born in this city.

BUT-

--*‘this gain has been made in that
portion of the population under the
age of 45. There has been no decrease,
but, on the contrary, a marked in-
crease has taken place in the death
rate after 45.

“The diseases of later life are for
the most part not germ diseases, but
are those due to the wearing out of
the body, and particularly to the wear-
ing out of the heart and blood vessels
and kidneys — those organs which
never have complete rest, but must al-
ways be working while life continues.

“All of us who have reached mid-
dle life are shocked from time to time
by reading in the papers that some
one whom we knew well--always
one at or beyond middle life—and
whom we supposed to be in good
health, has died suddenly or after a
few hours’ illness of ‘acute indiges-
tion' or heart disease or apoplexy.

“The individual had apparently
been well until illness came. But
such was not the case. Chronic dis-
ease had long been slowly progress-
ing, and was not discovered because

it bad produced few or no symptoms,
and therefore a physician had not
been consulted,

“There is one method of early de-
tection and prevention, namely, to
have a complete physical examination
every year from childhood on and dur-
ing apparent perfect health by a
thoroughly competent and experi-
enced physician. Then the early de-
velopment of disease may be detected
and measures taken to prevent its
extension.”

This is what I had in mind when
1 told this friend of mine that he
could add ten years to his life,

Not by some magic pill or panacea,
as I remarked above, or a mystic wave
of the hand, or some freak diet—but
by the application and observance of

along to defeat this good resolution
and it has been forgotten.

Unfortunately, discase knows no
such word as procrastination.

He who seeks good health must
act in the now—today.

I want to tell you something about
the Life Extension Institute and the
great good it is doing in this national
movement to prolong human life and
make it better worth the living,

If I can make you see the Institute
as it really is—

-—if I can only put into words some-
thing of its bigness and its high ideals
and purposes;

—~-the character of the men behind it;

—-the practical every-day value of
its services——

1 am sure then that you will fairly
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modern scientific knowledge already
at hand.

-~the same principles of preven-
tive medicine that have achieved
such remarkable success in the earlier
periods of life.

~~with a periodic health examina-
tion as the first commandment.

There is just one difficulty.

Too many men and women laugh,
as my friend did, at the thought or
suggestion that anything they do can
possibly increase their years of living.

You cannot make daily drafts on
the bank of health and maintain your
reserve.

There is nothing new in what I say
here. Every man and weman who
reads this article realizes the value of
a thorough physical examination and
has resolved, at some time or other,
to get it.

And then something has come

thrill with its possibilities for the bet-
terment of the health of the Nation as
a whole and for yourself, particularly.
as an individual.
Ex-President Taft Among
Founders.

The Life Extension Institute was
founded a little over five years ago by
ex-President William Howard Taft,
Professor Irving Fisher, of Yale; Alex-
ander Graham Bell, Charles H. Sabin,
Robert W. de Forest and one hundred
other eminent authorities in this coun-
try and abroad, to provide just such
necessary health examination as we
have spoken of above, and to teach
further the simple every-day prin-
ciples of personal hygiene that every
man and woman ought to know to
avoid disease and needless suffering,

These men serve without compen-
sation of any kind. The Life Exten-
sion Institute was planned to be sel -
supporting — nothing more. Two-

Officers and Directors
HON. WILLIAM I TAFT

Chairman of

Prof. IRVIN

Major Gien, WM, €. GORGAS

the Baard
¥l LR

EUVGENE LYMAN

Caneulitant fhyaiene Ry
" ient Keonem

HAROLD A, LEV HENRY H, 1( . MES 1. LENNEHAN

PPresident President Springfivid Nutionnl Bank Reerefary

Springfictd, Maxs
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President B - Vi

thirds of the profits are set aside in
a trust fund for health work of a
national scope.

Dignified and Ethical. .

The Life Extension Institute works
hand-in-hand with the highest ideals
of modern, scientific medicine. It is
irrevocably opposed to fads and quacks
and charlatans, It is ethical,

Its work is wholly in the inter-
ests of scientific medicine, and like-
wise wholly in the interests of pub-
lic health and well-being,

Physicians who are not clear as to
the nature of the work of .the Insti-
tute owe it to themselves and to the .
public to call and become familiar
with it. No medical or surgical treat-
ment is administered, but counsel is
given as to the form of treatment
that should be sought if the condi-
tions found cannot be remedied by
hygienic measures.

The Life Extension Institute has
a Hygiene Reference Board of one
hundred leading scientific men, in-
ciuding the Surgeons-Gereral of the
Army (retired) and Navy, and U. S.
Public Health Service, several ex.
Presidents of the American Medical
A iation, Cc issioners of Pub-
lic Health, and others ipterested in
public welfare. A complete list will
be furnished on application.

The Institute's Health Service con-
sists of an inteisive physical exami-
nation of the whole body, together
with quarterly chemic and micro-
scopic examinations of the urine,
review of the member's personal and
family history, daily living habits
and health problems, detailed reports,
hygienic guidance and instructions,
monthly health journals and Keep-
Well leaflets.

Staff of 5,000 Physicians.

It makes no difference where you
five. The Life Extension Institute
has a staff of twenty examining phy-
sicians in the main office here in New
York, and a staff of more than 5,000
physicians throughout the United
States.

Examination of subscribers who
live in New York and vicinity are
made at the head office of the Insti-
tute, 25 West Forty-fifth Street-—on
appointment by telephone or letter—
between the hours of 9 A. M. and
5 P. M. Also evenings, 7 P. M. to
10 P. M.

Convenient appointments can also
be arranged with the Institute’s ex-
aminers in the member's home dis-
trict or city. Women physicians
are available at the main office for
the examination of women members
who prefer them. Any one interested
in public health, personal hygiene or
preventive medicine is cordially in-
vited to personally investigate the
work the Institute is doing. Visitors
are always welcome at the main
office of the Institute.

A coupon is printed below for the
convenience of those desiring further
information about the Life Extension
Institute, and the tremendous good it
is doing in the great national move-
ment to prolong human life.

L

GENTITEMEN: P!easc send me a copy of “The Growing Movement to Frolong Human Life"” and other literature descriptive of
the services of the Life Extension Institute. It is understood that this request involves no charge or obligation.

LIFE EXTENSION INSTITUTE, In

1

Address

c. (Department 14-A), 25 West 45th Street, NEW YORK
Telephone, Bryant 1997
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t What Age Does A Man Grow Old?

tion the other day. \His answer is

ASKED a friend of mine that ques-
I “It all depends on

worth repeating:
the man.”

‘Take your own circle of friends as an
example. You know some men who are
old at forty. You know some who are
young at sixty. It all depends on the
man.

General Foch is 67. Premier Clemen-
ceau is 77. Wilson is 63. General Per-
shing is 59. Edison is 72.

There is no fixed law of mortality.
The death rate at forty among males
is more than twice that at twenty. But
it need not be. It is entirely within the
range of scientific possibility to increase
the vitality of forty to that of twenty,
It all depends on the man,

Good health means youth—no matter
what your years. Good health means
happiness. Good health means wealth—
for the richest man is poor indeed with-
out it.

Almost all of us start out in life with
the birthright of good health. When we
were young we were made to take care
of our health. Our parents compelled
obedience to Nature’s laws—overseeing
our daily routine.

Only when we reached maturity were
we permitted to neglect our health as
we plunged into the work-s-day whirl
and worry of modern business life.

One thing to which the American busi-
ness man gives little attention is his
health. And yet that is the one thing
that makes everything else possible.

It is not wise to worry unnecessarily
about health. You know that many
people think themselves sick who are
really not sick at all,

On the other hand, there are thou-
sands upon thousands of people in New
Yark today who need medical attention—
but who do not have the least idea that
there is anything the matter with them.

Ignorance in regard to health, when
knowledge is so easily obtainable, is a
sure way to invite ill-health and suffer-
ing. Even an automobile engine will
not run satisfactorily without a periodic
overhauling. Four out of every ten
deaths in the United States could be
postponed for years with proper care.

Too many people think only of today.
1t is a fine thing to be able to sit back
in your easy chair this Sunday morning
—perhaps with your wife and kiddies by
your side—and plan the tomorrows, so
full of opportunity.

The terrible thing about disease is the
insidiousness of it. It does not develop
over night. Like everything else, it
has its beginnings—little signs that you
hardly notice at the time—a headache—
a momentary pain about the heart—a
certain indefinable soreness in the ab-

Those signs of trouble, which may mean
nothing to you, are readily observed and
charted by the expert medical iners

If there is anything
wrong that you do not suspect, a periodic

is the only way.

health tion will reveal it before

at the Life Extension Institute—trained
medical men who do nothing else but
search the human body to detect any spot
of trouble or danger which may be caus-
ing a present lowered condition, or may
later bring about premature breakdown
if not checked in time.

People are beginning to realize this.
Scores of men and women come to us
every day and the request is worded al-
most the same in every case:

“1 feel well enough, but I'm not sure.
I want you to examine me thoroughly
and tell me exactly where I stand in re-
gard to sickness and health.”

That is the sensible way to do it. It

it is too late. And if everything is all
right—fine and dandy! You will sleep
better just for knowing the folly of your
fears,

Just a few words about the Life Ex-
tension Institute—one of the greatest in-
fluences for good in America today—the
cornerstone of the great national move-
ment to prolong human life.

The Life Extension Institute was es-
tablished by ex-President William How-
ard Taft, Professor Irving Fisher of
Yale, and a group of scientists, pub-
licists, and business men, who desired
to provide a self-supporting central in-
stitution of national scope devoted to the

science of increasing human happiness
and efficiency and preventing human
misery and inefficiency—a responsible

- and authoritative source from which the

public might draw knowledge and in-
spiration in avoiding ncedless sickness
and premature death.

A provision has beern made for the
utilization of a substantial portion of

" the dividends in public health work,

under the trusteeship of ex-President
William Howard Taft and Prafessor
Irving Fisher. Two-thirds of the com-
mon stock is held in trust by Mr. Taft
and Professor Fisher for this purpose.

The Life Extension Institute works
hand-in-hand with the highest ideals of
modern, scientific medicine. It is irre
vocably opposed to fads and quacks and
charlatans.

The Life Exiension Institute has s
Hygicne Reference Board of one hun-
dred leading scientific men, including the
Surgeons General of the Army (retired)
and Navy, and U. S, Public Health Serv-
ice, several ex-Presidents of the Ameri-
can Medical Association, Commissioners
of Public Health, and others interested
in public welfare. A complete list will
be furnished on application.

The. Institute’s Health Service con-
sists of an intensive physical examina-
tion of the whole body, together with
quarterly chemic and microscopic exam-
inations -of the urine, review of the
member's personal and family history,
daily living habits, and health problems,
detailed reports, hygienic guidance and
instruction, monthly health journals and
keep-well leaflets. The fee for this serv.
ice is $16 yearly.

The Institute gives appropriate hy-
gienic guidance and instruction to all
its members, but does not include medi-
cal or surgical treatment in its service.
If the impairments found are serious,
the member is told of the need of medi-
eal, surgical or dental attention, and is
informed of the type of treatment that
would be most advantageous.

It makes no difference where you live.
The Life Extension Institute comes to
you wherever you are. In addition to its
staff of twenty examining physicians in
the main office in New York, the Insti-
tute has more than 6,000 examining
physicians located in principal cities
and towns of the United States and
Canada. Its work is national.

The Institute has its own pathological
laboratory and X-Ray Department.
Thousands of tests arc made here month-
ly—both for our own members and for
outside physicians.

Examinations of subseribers who live
in New York City and vicinity are made
at the head office of the Institute, 25
West Forty-fifth Street—on appointment

domen—Iloss of weight, tite and
leep— . lassitud
irritability, etc.  When the pain does
come it is all too frequently a sign that
irreparable dumage has already been
done. .

You may be *“suddenly taken sick”
tomorrow, as the suying goes, but in re-
ality it is not sudden at all. For days
and weeks, or months perhaps, some vital
organ has been giving way and finally it
can stand the strain no longer. Early
attention might have avoided the trouble.

Long before the heart breaks down, or
the kidneys refuse to function, or the
arteries become affected, there is a
period of slow change that reduces your
efficiency and your resistance to disease.

tural ner

PROF. IRVING FISHER,

Chairman Hygiene Reference Boanl

Medical Director

ROBERT W. DE FOREST,

Vice-President American Red Cross,

EDWARD L. PIERCE,

Prosident Solvay Process Company.

Officers and Directors of the Life Extension Institute

HON. WILLIAM H. TAFT,

Chatrmun of the Bourd of Directors.

EUGENE LYMAN FISK,M.D. HAROLD A.LEY,

President

MAJ. GEN. WILLIAM C. GORGAS,

Consultant on Sanitation,

JAMES D. LENNEHAN,

. Secretary.

HENRY H. BOWMAN,
President Springfield National Bank.

ARTHUR W. EATON,

President Eaten, Crane & Pike Co.

by telephone or letter—between the hours
of 9 A. M. and 5 P. M. Also evenings
7P. M. to 10 P. M.

Convenient appointments can also be
arranged with the Institute’s examiners
in the member’s home district or city.
Women physicians are available in the
Special Women's Department at the
main office for the examination of wo-
men members who prefer them. Visi-
tors are always welcome at the Insti-
tute.

A coupon is printed below for the con:
venience of those desiring further in-
formation about the Life Extension In-
stitute, and the tremendous good it i
doing in the great national movement to
prolong human life.

ad

T. 11-30-19

QENTLEMEN :‘—Please send me a copy of “The Growing Movement to Prolong Human Life” and other literature descrip-
tive of the services of the Life Extension Institute. It is understood that this request involves 1o charge or obligation.

Name .........cooo0uinnl

vie.. Address ......iiiiiiiis,

LIFE EXTENSION INSTITUTE, Ine. (Dept. 40-A), 25 W. 45th Street, New York
" Telephone, Bryant 1997
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ADVERTISEMHENT. ADYVERTISFMFPNT.

SOME people hate to face the facts about their health.  They dread to have a medical man probe into their physical condition, for fear he will
unearth some disease or some threat of disease, ‘They seem: to think that “whnat you don’t know won’t hurt you.™
This form of stupidity appcars in business, and throughout all | The ostrich sticks his head in the sand--and hopes for the best. ‘The
complacent man in an office shuts his eyes o the facts—and trusts to luck that things will come ont all right.  The lazy dodge unpleasant truths--—
and dope themselves into a fecling of security.

There is nothing like opening the eyes to all the evidence: about your health, or yonr business or anything clse that concerns’'you.  Dun’t try
to hide the facts. Try to dig themout:  Then you can make repairs (if they are necessary), and go ahead toward your goal.

What would you think of the captain of a leaky ship who refused to allow any member of his crew to report to him that there was water
coming into the hold? (Reprint from American Magazivie, Dyceinber, 1920)

THE PRINCIPLE OF 4 PERIODIC HEALTH EXAMINATION IS
RAPIDLY BECOMING RECOGNIZED THROUGHOUT THE
WORLD AS ONE OF THE MOST POWERFUL MEASURES FOR
IMPROVING THE HEALTH AND HAPPINESS OF THE PEOPLE.

Quoting from a recent article by the Commissioner of fealth of a
great Eastern State: “All of us who have rcached middle life arc
shocked from time to time by reading in the papers that someone whom
we knew well—always one at or beyond middle life--and whom we
supposed to be in good health, has died suddenly or after a few hours’
iliness of acute indigestion, or heart discase or apoplexy.

“The individual had apparently been well until illness came.  But
such was not the case. Chronic disease had loug been slowly progress-
ing and was not discovered because it had produced few or no symp-
toms, and therefore a physician had not been consulted.

“There is one method of early detection and prevention: namely,
to have a complete physical examination every year from childhuod on
and, during apparent perfect health, by a thoroughly competent and
experienced physician.  Then the early development of disease may
be detected and measures taken to prevent its extension.

“Make it an invariable habit 10 consult a competent, well-trained
physician, as you do your dentist, once or twice a year and sce that
members of your family do the same. If you have a complete, thor-
ough physical examination annually, beginning when young, at least
several and often many years of health and happiness will be added to
your life.”””

That such views are not confined to public health authorities, but
have the support of advanced clinical medicine, is evidenced by the
recent address of Dr, Franklin H. Martin, Director General of the
American College of Surgeons, before the New England scction of
that body, in which he states, as quoted in a press report:

“The life of the average person would be prolonged I3 years,
vearly deaths from tuberculosis would be reduced from 150,000 to
50,000, deaths from cancer would be reduccd greatly, and thousands
would be kept from having kidney diseases and high bload pressure, if
all the people of the United States would submit to complete physical
cxamination at Jeast once a year.”

And we have further the recent action of Surgeon-General Ireland,

- of the United States Army, in which he advocates the application of

these principles in protecting and improving the health of commissioned

officers in the Army and the young men in the training camps. He has

predicted that with the thorough carrying out of such a system, the

expectation of life of the Army officer could be greatly prolonged, and
that indeed he could be made a preferred risk.

You cannot escape apoplexy, or heart trouble, or kidney trouble,
etc., by saying simply that you have never had it or that you feel all
right today. You don’t know.

In 1918, between the ages of 30 and 60 there were 124,000 deaths
in the United States registration arca from these degenerative affections.

The first great commandment of the Life Extension Institute isa thor-
ough health examination once a year. During the past three months
over 13,000 men and women were examined by the Instiwute and re-
ceived its reports. instructions and guidance. The Institute has 7,000
medical examiners in all parts of the country, so its work is truly
national.

The Life Extension Institute was founded a little over cight vears
ago by Ex-President Tafi, Professor Trving Fisher of Yale, Alexander
Graham Bell, Major General Gorgas (since deceased), Harold A. Ley,
Robert W. delorest, and 100 eminent publicists in this country and
abroad for this one specific purpose—to provide just such periodic
health examinations as we have spoken of above and to teach, further,
the simple, every-day principics of personal hygiene 1that every man
and woman ought to know o avoid discase.

The Life Extension Institute was planned to be self-supporting.
It is a philanthrophy in the sense that two-thirds of the profits are
set aside in a trust fudd for' public health work of a national scope.
The 100 members of the Hygicne Reference Board serve without
compensation.

Guidanee in individual hygiene is given by the Institute, but no
medical or surgical treatment is {urmished. Those in need of such
treatment are urged to seek rclief through scientific, medical and
surgical sources, and are warned against quacks, chatlatans and self-
treatment.

There are thousands of physicians who are fitted by experience and
training and who have the time and inclination to do this very work
and do it well. There are thousands who take no interest in it and do
not even understand its purpose.

The Life Extension Institute is just a central organization to which
one hundred of the leading medical men of the country have dedicated
their advice that the value of periodic health examinations may be
impressed on thousands of men and women instead of just a few.

Let us close, then, with this one thought: Get that physical examina-
tion as soon as you can. Go to your physician as soon as you can. Go
to your physician or come to the Life Extension Institute. But get
that examination—that’s the big thing, by a doctor who is interested
in health as well as disease.

Examinations of subscribers to the services of The Life Extension Institute who
five in New York City and vicinity are made at the Head Office of the Institute, 25
West 45th Street—on appointment by telephone or letter between the hoursof 9 A. M
and 3 P. M. Elsewherce convenient appointments can be arrang=d, by communicating
through the Head Office, with the Institute’s Medical Examiner in the subscriber’s
home district or city. Women physicians arc available at the Main Office for the
cxamination of women subscribers who prefer them.  Visitors are always welcome at
the Main Office of the Institute.

GET YOURSELF EXAMINED

OFFICERS AND DIRECTORS
Prof. IRVING FISHER ROBERT W. de FOREST

C an Vice-President
Hygiene Reference Board Amcrican Red Cross
HAROLD A. LEY ARTHUR W. EATON
President President
JAMES D. LENNEHAN Eaton, Cranc & Pike Co.

Secretary EDWIN S. GARDNER
HENRY H. BOWMAN Gardner, Gardner & Baldwin
President HORACE A. MOSES
Springfield National Bank President Strathmore Paper Co.
. CHARLES H. TENNEY
Chairman C. H. Tenney- Co.

Ilygiene Reference Board of onc hundred leaders in scientific and public health
-work. Also an Advisory Board of leading foreign scientists.

=

FOR FURTHER INFORMATION REGARDING THE
INSTITUTE'S SERVICES, TEAR OUT THIS COUPON.

T-1-2-3%
Life Extension Institute, Inc.,
25 West 45th Street, New York.

Gentlemen:—Please send me—without obligation on my part-—
copies of the “Growing Movement to Prolong Human 1.ife,”
“Neglect of The Human Machine” and other booklets on
disease prevention and the prolongation of life.

Address.
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ADVERTISEMENT. ADVERTISEMENT.

I Was a Laittle Worried
- About Myself

I was:sitting at home reading. Across the table my wife was busy with her
sewing. - Close by my daughter was engrossed in her lessons. It was a home
scene typical of the average American family. - -

1 laid down my magazine and sat back in meditation. My wifé was.quick to
catch my mood. “What is it, John-—business?”

“The most important business in the world,” I answered. “The business
of keeping well--of guarding against a premature breakdown.

“I am forty years old. I am earning a pretty good salary. But suppose
something should happen?  Suppose illness should come and I should be away
from business for a long time--perhaps incapacitated. It wouldn’t take
lon% for our savings-to disappear.

’m nt inclined to worry over my health, and I’m not a health fanatic. But
I wonder if I really know whether I am Ioc% well or not.

“Those little attacks of indigestion that I get from time to time, and the
occasional sleepless nights--are they isolated symptoms or are they Nature’s
warnings of some hidden dissase that I don’t even suspect--working some-
where inside like a U-boat?

“You, yourself--and Bessie, there--you both go to the dentist regularly
whether your teeth ache or not, but neither of you has ever had a thorough
who specialize in this kind of work.

" “Here and there, for more than a year now, I 've been rcadmg about the Llfc
Extension Institute. I find mention of it in magazine editorials and in
newspapers--its sincerity--the character of men behind it--its opposition to
fads and quacks and charlatans--the high ethical planc on which it is con-
ducted. ?t is undoubtedly doing a great work and I--”

T got no further. The door-bell rang--visitors were announced--and the eve-
nirln‘_g passed merrily along! The question of health was temporarily forgotten.

act is, I forgot it entirely for three weeks. And then one day I missed onc
of my friends from his old accustomed place.

“Never Been 111 Before in His Life”

They told me how he had been suddenly stricken--how everybody expected
him to pull through because of his strong constitution--how a sudden weak-
ness developed that no one had expected--and in five days he was gone.
People were all saying how well he had looked previous to that last sickness
~-that he had never been ill before in his life, etc.; etc.

I tell you, it set me thinking. Could it be possible that I, too? Well, I
was going to know! It took me only about three minutes to fill out that
Life Extension Institute coupon and scnd itin. That very week I took their
complete physical examination.

I have never had anything like it in my life. They didn’t miss a single part
of me. They tested my heart, lungs, abdomen and kidneys--took my blood
pressure--made a microscopic examination of my blood--tested my eyes and
ears-—examined my tecth--pored over my personal history blank for heredi-
tary d s:ase--told me about the (}uarter]y urinalyses--literally made a spot
map of my body and my entire li .

1 feel that that examination has added ten years to my life. You can’t
imagine what a load it has taken off my mind. T now know exactly where T
stand and just what I've got to do if I want to live out my allotted three-score-
years-and-ten.

The Life Extension Institute is one of the greatest factors for good in the
country today It was founded just about five years ago by ex-President
Taft, Alexander Graham Bell, Prof. Irving Fisher, of Yale, Robert W. de
Forest, Charles H. Sabin and one hundred other forward-thinking men in this

country and abroad.
A Public-Welfare Organization !

The Life Extension Institute is a public-welfare organization on a self-
supporting basis. Two-thirds of the profits are set aside in a trust fund for
public health work of a national scope. The list of officers and directors is .
as follows: WILLIAM H. TAFT

Chairman, Board of Directors
Professor IRVING FISHER, of Yale
Cieirman, Hygiene Reference Board
AROLD A. LEY
President
JAMES D. LENNEHAN
Sec clary

Directors:
Hon. Wm. H. Taft Trving Fisher
Henry H. Bowman Lugene Lyman Fisk
Arthur W. Eaton Harold A. Le;
Robert W. de Forest Charles’ H Sabin

The Life Extension Institute has a Hygiene Reference Board of 100 leading
scientific men, including the Surgeon-General of the Navy, and U. §. Public

Health Service; several ex-Presidents of the American Medical Association;
Commissioners of Public Health, and others interested in the public welfare.
A complete list will be furnished on request.

Big business men realize the vatue of keeping fit. The following business
houses think so well of the Life Extension Institute that they have extended the
pnv:lege of its complete physical examination to all their vital, important

mployees: The Guaranty Trust Contpasy, New York; Eaton, Crane & Pike
Co Pittsfield, Mass.; Union Tonk Line Co, New York; Strathmore Pager Co..
Jltlhmmgm, Mass. The Siandard Oil Compan} of va York has Lhasnn ﬂu‘
Institute to exami
representatizes of the A AL C
the Knights of Colu e als i XA : the Institute.

More than 100,000 men and women have been examined by the Institute
and have received in addition its guidance and instructions. It makes no
dnffercncc where you live. The Life Extension Institute has its main office
in New York, a branch office in Chicago, and a stsz of 5000 physicians in all
parts of the country.

The cost of the Institute’s service is low. A nominal charge covers a
thorough physical examination and urinalysis--three additional urinalyses at
intervals of three months--hygienic guidance and instmctions——Kcep-Wcll
Bulletins-~the Institute’s monthly health journal--gratuitous advice on any
questions you may choose to ask about personal hygiene.

Visitors are always welcome at the office of the Institute. Women physicians
are available at the main office for women members who prefer them.

Examinations of subscribers who live in New York and vicinity are made at
the main office of the Institute, 25 W. 45th St.-~on appointment by telephone
or letter--between the hours of g-A. M. and 5 P. M.

It is difficult to put this into words without the tinge of commercialism, but
don’t you sec how important and necessary it is and how fatal may be each day
of delay?

. Everything you do--your success in busincss-~your happiness and the happi-
ness of your family--the very safety of the futurc years depends on your
knowigg exactly where you stand in regard to health and disease.

You'incur no obligation whatsoever in filling out the coupon printed below.
The booklets named were prepared by the Life Extension Institute for uni-
versal distribution in this great mational movement to prolong human life.
We shall send them to you gladly on request.

[Py
GENTLEMEN:—Please send me, without obligation on my part, 2 copy of
[¢)) “Neglect of the Human Machine,”
*  (2) “The Growing Movement to Prolong Human Life,”
and other literature descriptive of the services of the Life Extension Institute.

VAME. .t evreeronnrnnseesesesiinnuntiieseeieiiiiieiinee L T P

\ddress

LIFE EXTENSION INSTITUTE, Inc.

Dep_\7 -A)y 25 W, 45th Strect, New York. Telephone, Bryant 1997, Chicago Office, 5 N. W 3b.\sh Avenue
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“WHAT IS IT ALL ABOUT,

E was a man about 40 or 45—a

trifle too stout for his age and

height, but of the type you would
size up instantly as “a successful busi-
ness man."”

He hesitatéd a trifle as he entered the
recepticn room, and it was evident that
he did not have an appointment.

The office secretary approached him.
“Is there anything I can do, Sir? "

The stout man turned quickly. He
smited kindly, and his blue eyes twinkled.

“[ should say there is! Do you think
you could spare me a few minutes and
show me around the Institute? I've been
reading a lot about it and I've been won-
dering what it is all about, anyway.”

So the stout gentleman of 40 or 45 was
shown through the Institute—first the
Examining Rooms, then the Laboratory
and finally the X-Ray Department.

Next day there came a letter, briefly
phrased, as vou might expect such a man
to phrase it:—* Please advise me when 1
may have an appointment for an ex-
amination.”

Here was a man to whom minutes
meant money, vet he saw the need of
setting aside an hour or an hour-and-a-
half each year for a thorough physical
examination.

1t occurs to us that there may be many
men and women who “ have been reading
a lot about the Life Extension Institute ”
and who are wondering “ what it is all
about, anyway.”

We extend to vou all a cordial invita-
tion to come and sece. Meantime, the
coupon printed below will bring you
further details and descriptive literature.

The Life Extension Institute was es-
tablished by a group of scientists, pub-
licists, and business men who desired to
provide a self-supporting central insti-
tution of national scope devoted to the
science of increasing human happiness
and efficiency—a responsib'e and au-
¢horitative source from which the public
might draw knowledge and inspiration
in avoiding necedless sickness and pre-
mature death.

A provision has been made for the
utilization of a substantial portion of the
dividends in public health work, under
the trusteeship of ex-President William
Howard Taft and Professor lrving
Fisher. Two-thirds of the common stock
is held in trust by Mr. Taft and Profes-
sor Fisher for this purpose.

The Life Extension Institute works

hand-in-hand with the highest ideals of
modern scientific medicine. It is irre-
vocably opnosed to fads and quacks an
charlatans. .

‘The Institute gives appropriate hy-
gienic guidance and instruction to all its
members, but does not include medical
or surgical treatment in its service. If
the impairments found are serious, the
member is told of the need of medical,
surgical or dental attention, and is in-
formed of the type of treatment that
would be most advantageous,

‘The Life Extension Institute has a
Hygicne Reference Board of onme hun-

dred leading scientific men, including’

the Surgeons-General of the Army (re-
tired) and Navy, and U. S. rublic Health
Service, severa! ex-Presidents of the
American Medical Association, Commis-
sioners of Public Health, and others in-
terested in public welfare. A complete
list will be furnished on application.

The Institute’s Health Service consists
of a thorough physical examination of
the whole body, together with quarterly
chemic and microscopic examinations of
the urine, review of the member's per-
sonal and family history, daily living
habits and health problems, detailed re-
ports, hygienic guidance and instrue-
tions, monthly hea!th journals, ete. The
fee is 815 yearly.

It makes no difference where you live.
In addition to its staff of twenty exam-
ining physicians in the Head Office in
New York, the Life Extension Institute
has more than 6,000 Examining Physi-
cians in  principal cities and towns
throughout the United States and Can-~
ada,

The Institute has its own pathological
laboiatory and X-Ray Department.
Thousands of tests are made here month-
ly—both for our own members and for
outside physicians.

Examinations of subseribers who live

in New York and vicinity are made at
the head office of the Institute, 256 West
Forty-fifth Street—on appoiniment by
telephone or letter—between the hours
of 9 A. M. and 5 P. M. Evenings, be-
tween 7 P. M. and 10 P. M.

Convenient appointments can a'so be
arianged with the Institute’s examiners
in the member's home district or city.
Women physicians are available at the
main office for the examination of
women members who prefer them. Any-
one interested in public health, personal
hygiene or preventive medicine is cor-
dially invited to personally investigate
the work the Institute is doing.

Some Health Nuggets
From the Literature of The
Life Extension Institute

The business man or desk worker should
learn to sit correclly at his desk, with the
chest arched forward, and abdomen in, feet
crossed and weight resting on the full length
of the thighs. A few deep respirations
occasionally wil  stir up the circulation
and help prevent brain fag. The alternate
congracticn and . relaxation of the entive
mauscular system can be practised while one
is dictating or reviewing papers.

Skins differ just as hearts, kidneys, brains,
livers and nervous eystems differ. Where
ther. is a tendency to skin trouble and the
cause cannot be traced to some direct injury,
infection or parasite, a therough overhauling
of tre body and life of the individual is
necessary. .

Genuine rheumatism is caused by infee-
tion, by bacteria that travel through the
tissucs, Rueumatism i= not due to uric acid.
and most 1emddjes advertised for such con-
ditiens are ueelesd, if not harmful. The
source of the infection should be sought
whether In the tonsils, tooth rockets, ears
no:e. etc., and the focus of infection re-
moved. .

A good complexion 18 a Social obligation;
it is a joy to look upon, tNough the face be
plain, It suggests health and sweetness and

OFFICERS AND DIRECTORS OF THE LIFE EXTENSION INSTITUTE
HON. WILLIAM H. TAFT,

Cheirman of the Board of Directors.

PRCGr. IRVIMG FISHER,
Chatrman Hygiene Reference Board.
EUGENE LYMAN FISK, M. D.,
Medical Director.
ROBERT W. DE FOREST,

Vice-President American Red Cross.

EDWARD L. PIERCE,

President Solvay Process Company.

HAROLD A. LEY,

Preaident.

MAJ. GEN. WILLIAM C. GORGAS,

Consultant on Sanitation,
JAMES D. LENNEHAN,
Secretary
HENRY H. BOWMAN,

President Springfield Natlonal Bank,

ARTHUR W. EATON,
President Eaton, Crane & Pike Co,

ANYWAY 1
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soundness, and is an asset in the struggle for
existence,

Dust i3 the aeroplanc of the microbe,

Instead of spending money for remedies
which our common sense should tell us are
mere catehpennies, we should spend more
time and money in avolding illness,, One
visit @ year to the physician for keeping
well may rave many visits for actual iil-
ness, It costs less to "keep well'” than it
does to ‘“‘get well.”

Don't exaggerate your own importance
in the scheme-of naturé, A pain in your
little finger is not going to wreck the
universe, whoever you may be. You owe
it to yourself, to your family, and to your
country to keep your body in good trim,
but not to *“mollycoddle” it or spend
vour time “ watching yourself live.” Do
your duty by vour body; have it exam-
ined periodically, and then get into the
game of life and play it—squarely.
Don't try to beat the game by sharp
practice with nature. »

It is safe to say that fully 80% of the
deaths in the United States annually
from organic diseases of the kidneys and
urinary system, and of the heart and eir-
culatory system (including apoplexy and
paralysis), could- be postponed from a
few days to a number of years, if we
could teach the people personal hygiene
—how to guard against these afflictions
—and to have periodic health examina-
tions to detect the presence of trouble
before it becomes firmly seated.

The purposc of our Health Service is
not only to detect disease, but to make
a spot map, as it were, of the individual
and record anv defect or deficiencv,
either in the body or the life of the in-
dividual, the_correction of which would
prolong his life, and render it happier,
more useful and more effective.

If preventive medicine is to bestow on
man its richest service, the time must
come when cvery citizen will submit him-
se'f to a thorough medical examination
once a year or oftener.

A thorough examination of the nose,
mouth and throat is most important.
Nasal ebstructions, chronie catarrh, ade-
noids, infected tonsils, infected tomguc
(the root is often infécted), gums and
teeth, all invite not only colds and win-
ter troubles, but other forms of chronic
organic diseases,

Times, 11-0-18

GENTLEMEN: Please send me a copy of “The_Growing Movement to Prolong Human Life,” and other
literature descriptive of the services of the Life Extension Institute. It is understood that this re-
quest involves no charge or obligation.

Address .....

LIFE EXTENSION INSTITUTE, Inec.
Telephone, Bryant 1997

(Dept. 36 A)

Name
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ADVERTISEMENT,

- ADVERTISEMENT,

What 1Is the Value
of Human Life’

the other night I overhcard

two men in the seat in
front of me discussing the sudden
death of a man they both knew.
Blurred phrases drifted back to
me—
- “Frank was always in perfect
health as far as I could see.
Strong, husky fellow, looked fit
as a fiddle, on the job every day.”

“It’s going to be tough for his
wife and youngsters. A boy in
college and two girls at school.
I doubt if she’s had any business
training, either.”

“What do you suppose - took
him off so quickly? I can’t under-
stand it,”

Absorbed in my paper, I paid
but scant attention to these
snatches of conversation -until,
looking up as I drew near my
station, ! caught the final com-
ment: )

““The trouble
Wallace was simply this.
kept no books on his health.”

For sume reason or other that
remark kept running in my head
all evening. Vaguely, it worried
me, for T found that unconscious-
lv 1 was applying it to myself and
that it disturbed my smug satis-
faction concerning my own health.

However, by morning I had
forgotten the incident and I
dashed for the train free from
any misgivings.

RIDING home in the train

with  Frank
He

UT 1 was not so easily to

escape. Confronting me in

the morning paper—almost
accusingly it seemed—was an
article by a renowned physician
condemning in no uncertain terms
the faulty health standards of
modern men and women. Up
bobbed that pestering remark,
“He kept no books on his health.”
And as 1 vead the article, it

dawned on me that in this respect -

I was as careless and negligent
as this man who had _]ust died in
the prime of life.

Some of the statistics given by
this physician were actually star-
tling.

“The financial loss to this
country from preventable dis-
ease exceeds a thousand million
dollars.

“Typhoid Fever alone costs
annually three hundred mill-
ions of dollars.

“In 1920 there were five hun-
dred thousand deaths among
workers (executives as well as
factory hands)--half of which
were preventable or postpon-
able.”

Facts like these, from unques-
tionable authority, literally stag-
gered me and as I read on, for
the first time, I began to under-

stand

The Value of Human Life

watch to the jeweler for adjust-
ment—but his body, the most
important machine of all, he
ignores and neglects.

As far as our bodies are con-
cerned we seem to have -a blind
belief in perpetual motion.

HY is it that a normal

man

ness, but he will
neglect his bod-
ily health for
years. And yet
this physical
body which he
stubbornly
neglects—not
his business
which he pets
and pampers—
is the real source
of his daily
bread.

i doubt if
there is a more
supreme confi-
dence, or a more
mistaken  one,
than the confi-
dence of people
who ‘“feel all
right.” Itis, or
has been, almost

impossible to convince an appar-
ently healthy person that the finely
adjusted organs of the human
body cannot go on indefinitely
without attention any more than
can a delicate piece of machinery.

There is no man or woman
whose manner of living does not
necessitate daily irregularitiesthat
are a constant strain upon theor-
gans of the body.
heart, lungs, kidneys, brain, and
nervous system are all ‘continu-
ously exposed to manifold stresses,
strains, infections, poisons and
other menacing factors. Civiliza-
tion has eliminated some of these
factors, but has wholly neglected
or actually invited others. .

The workman regularly goes
over his tools or the machine at
which he works—thebusiness man
watches his business like a hawk
—has the motor in his auto peri-
odically overhauled — takes his

who

keeping the most careful
and accurate records of the condi-
tion of his business will blindly
and fatuously, year after year,
neglect to obtain the slightest de-
pendable information concerning
his physical condition.
one month would he permit him-
self to- be without an accurate
record of the health of his busi-

T is a fact that fifty per cent.
of supposedly able-bodied

- people are in need of medical
treatment. And the pity of it is
that Nature’s own preliminary
signs of breakdown, intended
asawarning,are disregarded.
Headaches, dizziness, occasional
pains in the abdomen—these and
other indications are fought off
ortreated with quack remedies
whichat thebest

insists upon

Not for

can only post-
pone the final
catastrophe.
The natural,
the right way of
preserving good
health is to
know. your own
physical condi-
enry H. Bowman tion. Know it
Piesident Springtield National Bank. now. And if your
Robert W. de Forest body is begin-
Vice Presldent American I'ed Uross. ning to ShOw the
Arthur W. Eaton strain of living
Fresident Eaton. Crane & Pike Co
learn from com-
petent and reli-

Officers and Directors
Hon. William H. Taft

Chairman of the Board of Itrectors.

Prof. Irving Fisher

Chalrmen Hygienic Reference Board.

Harold A. L_e}.'
Prestdent,

James D. Lennehan
Secretary.

Eugene Lyman Fisk, M. D.

‘Horace A. Moses - able authority
Presilent of Stmthmore Papar Co the right way
Edward L. Pierce i
President Solvay Process Company to repair the
damage.

Charles H. Tenney
President C. H. Teaney Co

The purpose
of the Institute’s

standard survey
of the body and life of the individ-
ual is to ascertain any physical
defect or diseased condition which
may exist in order that the Insti-
tutemay interpretas completely as
possible the present physical trend
of the subscriber, intelligently in-
form him of his immediate needs,
and guide him away from unneces-
sary illness and suffering.

This service consists of a stand-
ardized physical examination of
the whole body, together with
quarterly chemic and microscopic
examinations of the urine, review
of yourpersonaland familyhistory,
daily living habits and health
problems, detailed reports, hy-
gienic guidance and instructions,
monthly health’ journals, and
other valuable privileges. It is
available for men and women.

The examinations are not made
from the standpoint of the hos-
pital or the clinic. They are

The stomach,

made from the standpoint of
preventive medicine and con-
structive hygiene.  Theiv pur-
pose is to provide a survey of
the life and body of the indi-
vidual upon which may he hased
guidance as to necessary correc-

tion of hygiene or as to the type.

of medical treatment-or mcdical
observation  and  supervision
that may be needed.

Guidance in individual hy-
giene is given by the [nstitute,
but no medical or surgical treat-
ment is furnished. Those in
need of such treatment are coun-
selled as to the proper form of
treatment to be sought and are

urged to seek relief through sci-

entific, medical and surgical
sources, and are warned against
quacks,  charlatans, and self-
treatment.

PROVISION has be
A made for utilization of a
substantial portion of the’
dividends of the Institute in
public health work, under the
trusteeship  of  ex-President

William Howard Taft and Pro-
fessor Irving Tisher. Two-

cen

-thirds of the common stock is

held in trust by Mr. Taft and
Professor Fisher for this pur-
pose.

It makes no difference where
you live. 1n addition to its large
staff of men and women exam-
ining physicians in the Head
Office here in New York,
Life Extension Institute has 7,000
examining  physicians  listed
throughout the United State:
and Canada.

Examinations of subscribers who
live in New York and vicinity arc made

at the Head Office of the Institute, .

25 West Forty-fifth Street—on appoint-
ment by telephone or lefter—between
the hoursof 9 A. M. and 5 P. M. Con-
venient appointments can also be
arranged with the Institute’s examiners
in the member’s home district or city.

There is a special department for
women. Women physicians are avail-
able at the Head Office for the exam-
ination of women members who prefer
them.

The repons of the Institute are
strictly corfidential and are not avail-
able to any insurance company or any
other organization.

A coupon is printed below for the
convenience of those desiring further
tnformation regarding the services of
The Life Extension Institate.

T2

GENTLEMEN:—Please send me a copy of “The Growing Movement to Prolong Human Life” and other literature descriptive
Itis under%tood that this request involves no charge or obligation.

of the services of the Life Extension Institute.

LIFE EXTENSION INSTITUTE, Ine.

Address........ JETR
Telephone, Bryant 3073

25 West 45th Street, New quk
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THE FRIENDLY ROAD
TO HEALTH

SEE- YOUR DOCTOR AT FORTY—So ran a headline
in an English journal recently. The paper reported an inter-
view with Dr. Alfred Cox, the Medical Secretary to the British
Medical Association. The point of view expressed by this
noted man is so deeply in harmony with the principles of The
Life Extension Institule that we venture to quote what he said
i full:

“The war taught Englishmen the value of health.
Men generally have no longer such a rooted objection to
‘passing the doctor’. They do not now funk the doctor.

“It would be an excellent thing if all people at the
age of forty would be examined. A sensible press campaign
on the subject, coupled, with the keener activity of the
family medical adv1sers, would do an immense amount of
good.

“In my opinion, as an old general practitioner, it would
be comparatively easy to persuade people to take such a
sensible step. The thing has already been largely done in
the matter of teeth.

" “Thousands of people now have periodical appointments
with their dentists. It has become a matter of routine
with them, and the idea gains ground every year. Dentists
have educated the public up to this standard, and the
doctors should follow suit.

“In a town or city (like New York, for instance) with
its rush and tear and artificial life, men in the forties begin
to feel the strain particularly, and, whether they feel fit or
unfit, they would take a wise precaution in seeing a doctor.”

E could go much farther than D, Cox x, how- g, Fisher of Yale and + group of scientists
ever, and say “do not wait until you arc 40,  publiciats, and forward-looking men of affairs who
< out doctor nows Sestred to provide a sel supporking central institution
Even among people who suppose themselves well,  of national scope devoted to the science of ingreasigg
there are often chronic and cometimes irremediable  human  happincss and  ficiency -nd | pedventin
changes at that age which had beginnings in early ~ human ry and ineffcienc; ible
o B el e e e vt they  authoritative source from which the  public. might

the average man can bowl along leading an average,  draw knowledge snd inspiration in avoiding needicss
reless existence without  takin sickness and premature death.

but

pomhle breakdown until he enters the fourth'decade.” rovision has been made for the utilization
Unquestionably every good reason, that applies substantial portion of the dividends in pu resth
for having periodic, hnhf examinations becomes work, under the trustees! ex-] Pvmdcnz William

p o
Towird. Taft and. Prof. Lving Fisher.  Tyo-
thirds of the common stock is held in trust by. Mr.
Bk Faher for thie pur

Life Bxtention Insticute works b hand»m-hmd
with the highest ideals of modern,
I is irrevocably opposed to fads and uacks and
charla

"The Tnstitute gives appidptiats hygienic guidance
and instruction to all its members, but docs not
include medical or ulrglul tréatment in its service.
1 the impairments. fou serious, tie member
is told of the need of medical, surgical, o dental
(1 Sutatdon, and i informed: of ahe e of treatirea

that would be most advantageous.
y the ‘exceedmgly heavy death rate in the early *  x
years o
This death rate, which reaches the appalling THE Life Extension Incttute has a Hygienic
figure of 114 per 1,000 in n.e first year ;nd from then R=’"¢"<= e hundred leadingscien-
on falls, until the age of 13, when 1t reaches 2 per including several ex.Presidents of the
7,000, dots not leave. behind It sither  flawless o American” Medical “Association,  Commisioners of
unscathed individuals, Public Health and ethers intcresied in publi welfare.
Scarlet fever, measies and even whooping cough, A complete fist will be furnished on application.
-relgarded by many as not at all serious disease, are he Insticute's Health  Service. contists of
lizble to leave behind in the bodics they have  thoroush physical cxamination of the whole body,
attacked some organic dum ogether with chemic and microscopic examinationt
addition to these tpxdcrmc diseases, we have of'the b ne, review of the member's personal an
the digestive tragedics of nfancy and ehildhood, the  family ng habits, and health prob»
frequent  colds, - tonsillar | infeations, e erdheng . lems, detailed reports, hyg idance and in-
infections, and many other influences that assail -trneuem. monthly health journals, etc.
(h:l organism thro\lgllf chlldhood‘ zdolu:ence and i r‘r\;l‘ﬁ:“ ‘t::“d:’"ﬁ;:nci.;?:‘r:!\:n live. ln alge
turity, e
carly maturity, as we *" in middle I Head Oftice"in Kew York, "The' Life Emnsm
*

Tnetitute has listed more than 7,001
THE folly, therefore, of w

phasized at 1o but what 2 waste of splendid
opportunity! Why postponethe ges
“such a system ntil the age when serious Touble  Taft and
4 most Tkely to be found:

* ok

ROM birth onward the human organism is as-
sailed by manifold menacing factors. We are
accustomed to speak lightly of the discases of in-
fancy and childhood as thcugh these were more or
less necesaary urials 10 & ur living capacit

cascs of infancy andchi
ooy ot s weakan dvabeate

ting until 40 to thor-

ughly overhaul the human mechaniom and e Head Office
ascertain whether any damage has been done, must i one of the best quipped (i the m..,m In this
be apparent. The results of school inspection. of laboratory more_ than 8.000 cal, bacterio.

draft_cxaminations and other forms of physical
cxamination ‘hich seck to disclose physical defects
all show the heavy lsbility that is carried by  the
man who waits until h

o be cxamine

We think Dr. Cox is correet in his statement that
men generally have no longer such a rooted objection
to “passing the doctor.” The very fact that the
examinations of millions of men have shown that
e average man is more or e defective takes awsy

cnsion that many formesly felt regarding
such Praminatio

* Kk
JEXAMINATIONS of subscribers who live in New
and vicinity are made at the Head Office
of the Institute, 25 West Forty-fifth Street—os
appointment by telephone or letter—between the
hours of 9 A. M. P. M.

Convenient ntments can also be arranged
with  the lnsuzulel cxaminers in the member's
ome district or omen physicians are
available at the Head Office for the cxamination
of women members who prefer them. Any one in-
terested in public_health, personal hygiene or pre-
ventive medicine is cordially invited to personally
favestigate the work the Tnstitute it doing.

Officers and Directors

Hon. William H. Taft
Chatrmen of the Board of Directors
Prof. lrving Fisher
Chatrman Hygl orence Boa
Eugene Lyman hsk M. D.
edleal Director
Harold A. Ley
Prosident
James D. Lennehan
Secmtary

Thess disturbances of the body organs; these
infections and. other impairments whichs
ally discovered in former tim cared to mar
2 man off from his fellows as a subject for doom,
2remow looked upon, as & mark of the average ma
There it no occasion for acute alarm, when these
arc found, but there is abundant warrant for taking
Commonesente, meatures 1o correct the trowble and
attain something better than average health.

* K

U\DOUBTEDLY, in the operation of such a
system_serious ‘and menacing conditions arc
sometimes found, but is it not better to find them
under conditions where an individual can be aafe-
guarded and protected than to have the discovers
made under other tragic and distressing circum-
stances?

We know of no short cut to the millennium. We

23
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ot require to be won by

dea that we can escape physical ills by ignor-
ing them and mglmmg m most elementary pre- Henry H. Bowman
utions toprevent upworthy of human President Springtield National Bani
fotelligence, "By the exercise of the. very courage
at b required o meet the Knowlede of p o Robert W. de Forest |
deficiencies, we develop bit of mind (h“ ,,
roof against those forms ot ill-health that have Arthur W. Eaton
lhux\'l ?’nglmh dn hing th N President Eaton, Crane & Plke Co.
Il-health ie something that we must attack and
kick out of our patl We cannot, indefinitely oo Horace A Moses
escape it by skulking and hiding away from it. . g
Edward L. Pierce

* K Presidont Solvay Process Company

HE Life Extension Institute was established by Charles H. Tenney
Ex-President William - Howard Taft, Prof. President C. H. Tenney Co.

A coupon is printed below for the convenience of those desiring
further information about The Life Extension Institute and the tre-
mendous good it is doing in the great national movement to prolong
human

T. 815:%

GENTLEMEN: Please send me a copy of “The Gmwmn Movement to Prolong Human
Life” and other literature descriptive of the services of The Life Extension Institute.”
It is understood that this request involves no charge or obligation.

Name..o.oosoneeiin veerieaneie e AdAress. . ...ovuinannanns
LIFE EXTENSION INSTITUTE, Inc. 25 W. 45th ST., NEW YORK

... TELEPHONE, BRYANT 1997 OR BRYAN‘T 10471 i
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ADVERTISEMENT.

ADVERTISEMENT.

“The animal ancestry of man is still passionately denied
by many learned and able people,” writes H. G. Wells in
The Outline of History. Did he foresee the Scopes trial,
now in progress?

Was THIS the
First Man?

UST part of a skull, two molar teeth, and a

thigh bone. Pieced together, they may make

the fearsome creature shown in this picture.
He is the so-called “Dawn Man.” Scientists say
he lived in a world full of 'sabre-toothed tigers,
500,000 years ago, and that he is your ancestor
and mine! ’

Is evolution true? Are we kin to the apes? Is
the Bible story of creation'a myth? Or are the
findings of the scientists based on insufficient evi-
dence? Isita duty to teach evolution to children,
or a crime? )

Great lawyers and scientists have hastened to

Tennessee for the trial of John T. Scopes, indicted
for teaching this doctrine. Wherever you go, this

THE OUTLINE

HIS is the famous book that goes back a

hundred million years—that follows man
through the prehistoric ages to the Babylon
of Nebuchadnezzar, the Athens of Pericles,
the Egypt of Cleopatra, the France of Nap-
oleon, the England of Gladstone, the America
of today, through the Great War and on into
the future United States of the World—that

extraordinary trial is being%iscussed. Know the

facts about evolution.

You get them all, pre-

sented with the fascination of a master story tel-

ler, in

b

H. G. Wells

gives ALL histoty as one story, one picture—
that is Wells!

New Illustrated Edition—4 Volumes

And now, as the Scopes trial fills the news-
papers, well-informed people everywhere are

turning to The Outline of History for the best
and most useful story of evolution. Wells is

a historian, not a bigot. He gives you facts ~

upon which to base your own judgment.
It is not the fossil thigh bones that count,
. nor the ages of ancient temples and ancient
pictures scratched on the walls of caves. Not
these things! The really significant thing is
that men are beginning, for the first time,
to get an understanding of the infinite “life
principle” that moves the universe, and of the
untold possibilities it opens up to you.
No one can read Wells without realizing
that the whole principle of existence is

GROWTH. Life is moving forward, not
standing still. The terror of the man at the
cross-roads, not knowing which way to turn,
is no terror to ‘the reader of Wells.

Don’t depend on the library for The Out-
line of History now. It is in greater demand
than ever. You can own it, at the lowest
price .ever offered for this splendid New
Illustrated Edition, in four handsome vol-
umes, because we contracted for 100,000 sets
at once. .

Perhaps you think this leaves plenty of
time to get your copy? With any ordinary
book this would be true, but not with Wells.

20

Clip coupon here -~
and mail now! .-~

-
. Name .......- B L LR R T T

Occupation

More than 90,000 copies of the old, one-
volume edition were sold in little over three
months. Most of our 100,000 copies of the
new edition are gone. The remainder won’t
last long.

And the Review of Reviews

What the Outline is to past history, the
Review of Reviews is to current events. It
interprets men and movements in terms that
every alert American can understand and
profit by. It gives yot the boiled down
essence of world ¢vents, equips you with a
back und of facts i which to read
your daily news.

Will you look over The Outline of History
now? You can still get the four volumes,
revised text and with scores of beautiful new
illustrations, at a fourth less than the original
two-volume set would cost you even now in
the bookstores. You can have them sent to
you postpaid, without expense, for a week'’s
free examination, to be returned “collect” if
you so decide, and to be paid for at only $1 a
month if you decide to keep them. The

coupon below is your answer. Use it! P

-

OF HISTORY

-
-

of Reviews
Corporation
» 55 Fifth A

ve.

New York, N.Y.

Send me on

approv-

al,” charges by
7 you. K. 6. Grens® Outling
new,

<« ' of History, in th

-~ the apecial reduced pric

g and send me FREE the book of

t e new, 4-
- volume {llustrated edition, at

- questions answered by Wells' Outline

- of History.
<7 1 will either send you §1 within 5 days, and
for 11 months, or I will return the

»

vo
.+~ ered. and cancel this order.

Address ....

For full cash wit

<" $1 a month , O
+*  Wells' Outline of History within a week, and send
u 25 cents for the first copy of magazine deliv-
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H. G. WELLS’
Outline of History

250,000 men and women have paid
$10.50 for Wells’ Outline of History in
the first two-volume edition and felt they
were getting it cheap. But Mr. Wells
was not satisfied. Voluntarily he slashed
his royalties 85% and entered into a con-
tract with the Reéview of Reviews by
which a new edition—precisely. like the
first except that it is in one volume and
has his own revisions—can be offered to
discriminating Americans at a fraction of
the price of the first.

That means that we must get rock-
bottom prices on paper—quantity rates
on printing and binding, But more than
that; it means that WE HAVE ESTAB-
LISHED A NEW PRICE on Wells
Qutline of History for Review of Reviews
readers.

We Shall Print Only One Edition
Shall We Print a Copy for You?

No advertisement can describe this work. As
the New Republic truly says—‘‘the thing is too
big even for publisher’s superlatives.’”

Let us avoid superlatives. Let us say very,
very simply that we realize that this is an under-
taking that will tax our resources. We must know
at once how many copies to print.

Will you be one of the fortunate Americans to
put into your library this book which is the
essence of all books? Will you make your reserva-
tion NOW?

The coupon will bring your
copy of Wells’ Outline of
History and one copy of the
Review of Reviews. Send
no money (unless you pre-
fer to save $1 by accepting
the cash offer.) But act
now; tomorrow may be too
late.

Now offered You at a Reduction of 67% .

And the Review of Reviews Too—

Wells begins with the dawn of time; before there
were men; before there were even reptiles. In
broad, magnificent strokes he paints the picture,
bringing you straight down to 1920. Alexander
passes on the screen: and Nero; and Charlemagne
and Napoleon; Pericles and Genghis Khan; Con-
stantine and Akbar: Gazllileo and Marco Polo.
Never a dull moment. Never a paragraph that is
not crystal clear.

And where Wells stops the Review of Reviews
takes up the story. His is the history of the past;
the Review of Reviews is the throbbing, thrilling
history of the world today. It is fitting that these
two documents should be yoked together. By
yg_king them we are able to make this amazing
offer:

Wells’' Outline of History $3.50
Review of Reviews 4.00

Both for $7.50

In tiny payments of $1 a month—a few cents
for each day that you will spend reading the
QOutline, Or if you prefer to pay all at once—
ONLY $6.50 CASH.

Send No Money; But You Must Act NOW!

We make no promises as to the duration of this
offer.  'We merely ask you very earnestly to clip
the coupon now while the page is in your hands.
Keep the Outline a week: dip into it; feel its thrill
and then—only then—send your first payment of 50c.

_Perhaps one in a thousand will find it impos-
sible to accept the offer after the Outline is
received. If you should be that exceptional
one have no hesitation. Send it back at our

C. 0.
expense. You need feel no embarrassment; u-21

there will be a hundred waiting in line REVIEW OF
to take the copy you return. REVIEWS CQ.
30 irving Place

New York

Send e ongpproral,
charges pald LY you.
Wells® ~"Outline of His-
tory,”” inthelatest revised
edition, af the rpecial price
of £3.50. Also enter my sub-
seription to the REVIEW OF
REVIEWS for one full yesr. at
{ts repular nrice—314,
T will elther return the Wells® History
/ within a week. send you 25c for the
. first oopy of the magazine delivered.
and canrel this opder; or. 1 wiil sead you
S0c in & days and ¥1 a month thercafter
for 7 months, (For the mare luxurious
leather binding, 3dd 3 more payments}.

Name
Addrezs

OcCUPBTion +e.ieessraaciecttooearstosnonananns
For fnll cash with order, send only $6.50

...................................

...................................
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372 THE OUTLOOK

250,000 men and women have paid $10.50 for Wells* .
Outline of History. Will you accept it at $3.50?
Will you keep it a week for examination free? -

67%
OFF

High on his throne
sat Xerxes and wept—

at the shortness of human life

\\’.

W\
G
S i\\"e_ &

A

HE Hellespont was white with his ships; the
plains were covered with the greatest army
the world had ever seen.

“ Why should you weep ?”’ his uncle asked.
“ You who have everything ?”’

“ I have reckoned up,” said Xerxes, ‘' and it
came into my mind to feel pity at the thought
how brief was the whole life of man, seeing that
of these multitudes not one will be alive when

a hundred years have gone by.”’
(Wells' Outline” of History, page 283)

Human life is short; so much to learn and so
little time in which to learn if!! So much to do
and such a little span of act)', e years! So many
thousand books and only a few’ fleeting hours to read.

The Book That is 1000 Books !

It was for men and woman who put a value on

N |
S

" PLETCHIR
4
A

their time that H. G. Wells set to work on this
almost incredible task—to put into one fascinating
work the whole dramatic story of the human race.
To place in your hands the orderly knowledge that
men go to college for four years to get—and often
come away without.

Not only the history of the world but the science
of the world; the outstanding literature of the
world; the philosophy of the world—a vast pan-
orama unrolled before your eyes by the most
graphic word painter of modern times. This is—

H. G. WELLS
Outline of History

Now offered You at One-third the Original Price!

250,00C men and women have paid $10.50 for Wells’ OQutline
of History in the first two-volume edition and felt they were
getting it cheap. But Mr. Wells was not satisfied. Voluntarily
he slashed his royalties 85% and entered into a contract with
the Review of Reviews by which a new edition—precisely
like the first except that it is in one volume and has his own
revisions—can be offered to discriminating Americans af a
JSraction of the price of the first.

Will you put into your library this book which is the essence
of all books? Will you make your reservation NQW ?

And the Review of Reviews, Too—
For 30 Years the Standard of Usefulness and Authority

Wells begins with the dawn of time; before there were
men ; before there were even reptiles. In broad, magnificent
strokes he paints the picture, bringing you straight down to
1920. Alexander passes on the screen; and Nero; and
Charlemagne and Napoleon; Pericles and Genghis Khan;
Constantine and Akbar; Gallileo and Marco Polo. Never a

o e e )

them we are able to give them to you in tiny payments of $1
a month—only a few cents for each day that you will spend
reading the Qutline.

Send No Money; But You Must Act Now!

‘We make no promises as to the duration of this offer. We merely
ask you very earnestly to clip the coupon now while the page is in
your hands. Keep the Outline a week; dip into it; feel its thrill and
then—only then—send your first payment of 50c.

Perhaps one’in a thousand will find it impossible to accept the offer
after the Outline is received. If you should be that exceptional one,
have no hesitation. Send it back at our expense. You need feel no
embarrassment; there will be 2 hundred waiting in line to take the
copy you return,

REVIEW OF REVIEWS CO. Outlook 2-11-21
30 Irving Place, New York .

Send me on approval, charges paid by you, Wells' *Outline of
History,” in the latest revised edition, at the special price of $3.50.
Also enter my subscription to the REVIEW OF REVIEWS for une
full year, at its regular price—$4.

I will either return the Wells’ History within a week, send you
25¢ for the first copy of the magazine delivered, and caneel this
order; or, I will send you 50c in 5 days and $1 a month thereafter
for 7 months. (For the niore luxurious leather binding, add 3 more

B " payments).
dull moment. Never a paragraph that is not crystal clear. .
And where Wells stops the Review of Reviews takes up the Name
story. His is the history of the past; the Review of Reviews Address )
records and interprets the history of the world today. Itis Occupation
fitting that these two should be yoked together. By yoking For fuall cash with order, send only $6.50
s Y B3 4_/
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274 THE OUTLOOK 16 February

__.“Your Men Have the
Devil’s Own Punch,”
said Foch to Pershing, “GO TO 1 T!”

When that great final offensive was being planned—the offensive that brought

the Germans to their knees and put an end to the War—General Pershing

picked the strongest, most vital part of the German line and hit it with

everything he had. “Yowll get away with it,” said Foch, and “get
away with it” they certainly did.

They went through the supposedly impregnable Argonne Forest, fortified
twenty wiles deep, as though such things as barbed wire, machine guns and
shells did not exist ; they stormed the heights of the Meuse ; they fought

through towns and villages, through fortified hamlets and open

country-side ; they won through to Sedan, cut that vital line of

railway, and bottled up the German Army in Belgium. As Mur
shal Foch put it, *‘ They were simply superb.”

WHO WAS THERE THAT YOU KNEW?

Was your boy in the bitter fighting that broke the Hindenburg
Line and wrested Flanders from the Germans? Was he one of
the gallant lads that stormed the Meuse Heights ? Was he one of
those who smashed through the Argonne Forest to Sedan ?

Wherever he was, you will want the record of his gallant fight,
for yourself, for him, and for his children. You will want the whole
story of the war. He will want the historic record of the great bat-
tles he was in. He will want to know all that went on around him,

The whole truth, the whole wonderful story has never been
published in any newsparer, book or magazine. but now, at last,
it is yours in final formi, complete, authortative, from the begin-
ning many years ago to the victorious end. There in France—on the
. ) battlefields—in the headquarters—hearing—seeing—knowing—wag
T. S. Officia: Phow . . a man who caught all the spirit—all the facts—all the truth of the

world warand preserved them forever ina form that will never die—

FRANK H. SIMONDS’

HISTORY of the WORLD WAR

Now Coniplete in 5 Magnificent Volumes—Size 10’ 'x 714’ 'x 1%''—1000 Illustrations

Eversince the day in July, 1914, when one flaming editorial of his startled
the world with its prophecy of the great war, Simonds has been the one pre-
eminent writer on the war. He is quoted by newspapers the world over.
The British Government hashad his articles reprinted and distributed broad-
cast. The French Government has conferred upon him alone of all the his-
torians of the War the Cross of the Chevalier of the Legion of Honor. The
Greek Government has made him an officer of the Royal Order-of the
Redeemer. He saw all the press dispatches at first hand ; he had the advan-
tage of an intimate acquaintance with the greatest statesmen and generals,
and, in addition, he was on the ground himself, seeing, hearing, verifying.

F R Ii: 200 TRUE STORIES

of the GREAT WAR

It happens that we have left over from a huge edition a few hundred
copies of this wonderful set of books—the real experiences of real people.

There are not enough of these sets to.sell in our usual way, so we have

decided that to those who send the attached coupon we will give, as long
as the‘y last—entirely free of charge—one of these sets.

One of the
Thousand
Beautitat
ditustrations in
Simonds’
History

e ' County Cork

In Frank H. Simonds’ History you get the larger aspects of the War. In ~ . .
. . F) L Michael O’Leary—age 25—the same Michael who looked after the pigs on the little farm
the§e two hundred True Stories you get the intimate, personal aspects. in the County ufr@orkg—crept up on the (;nemy single handed, and before they could swing
Each and every one of these tales is a story of romance almost beyond Eheir ldem‘lly né;\chine gun zl‘smliml’ shottthe :l:rfw of tﬁv?{ ht‘ hvebsec?i:l‘fe—sdﬁle?i tiy‘uum}:h?r
i i ~tot: - a pi amazing andacity 2 rench—shot three more Boches—captured two—took two barric —saved his whole
gzll;?‘&_ ﬂllgt t‘l‘)::l‘i slg::n:;)z;llut(l)]s?n‘l]arssffn tic':vgigt;ﬁ ;’of l;‘é::lz‘tns;‘;ﬂj:i:‘nﬁilﬁ% f)gmp?ny fr(zm lcle_mgn destgctmu—theu came back with his prisoners, as cool ag if he had
& tha eIt 3 v sul . en for a stroll in the park ! X o
are unexpected endings—here susp here terror and despair—here glad Once more this war hias proved that truth doesn’t have to stick to probabilities. Read
the story of this Irish Jad aud his almost unbelievable adventures in

tidings—here happy endings.

: 6_VOLUMES
~ 200 mrEsorms FREE
YOUR LAST CHANCE to Get =UYU THE Grear war KL IR A S /{m
° hese storles were chosen out oi tens o housands examined, an ro- e
; oven havi ed, a few ; z0, f tie act LA
.These 200 True Stories FREE A ens TS e T shurt yearaago,sone f e SCUAT Gy
‘ou read of an intrepid prisoner escaping through thexdesertsof Arabia ¢ ReriewsCa,

in the guise of a Bedouin wowman, until he lands safely in Egypt. You ,/ 30 Irving Place

Send the coupon at once—today—without any money. You will receive, all charges pre- > ] )
paid. Frank H. Simonds’ mergv of the Worl?l War !i,u five laryge, bem“i’fnuy illxlﬁitmted read of German spies .§|m_red by Englhish Noblewomen. ¥ou read of New York City
volumes. At the same time you will receive—entirely free of charge—this wonderful set an aviator swoopinz lown out of “'f’ sky to suatcha fallen com- &7 Please send me, all
of books in six volumes—containing 200 True Storiés of the Great War. If you do not rade almost out of the hauds of pnrsuing enemies. _You read o7 charges prepaid, the
like either set, you can return both—otherwise you can_keep the Simonds’ History and the tremendous story of "+ Thrassel's V.'C.” at Gallipoli—a #? “History of the ‘orld
pay for it in little payments and keep the True Stories—FREE! story that would stir the blood of a man as cold as a fish. War” by Frank H. Si-

There are 200 stories of exploits like these, and when % pondc and other famous con-
you are through, you see the war as it really was, & tributors, complete in five vol-
But remember—there are only a few hundred sets . g ) h 3 1< olimes of
y Va . o g umes. Also the six_volumes of
- ="M & Trye Staries of the Great War.

" If not_satisfactory I will return botl
Y@ sets in five days, otherwise I “'lllq"e'

mit $1.00 in five days, and_then $2.00
2 manth for 12 manths for the Simond:’ Hise
tory only and retain the True Stories FREB.

to be given away—just a remnant of a huge edition
that was snapped up by eager readers—and a few
hundred sets will not last long. So act promptly—
don’t miss this last chance—send the coupon today!

Nameesaesns ceerseresrrnrerseranesaenaanane JRTN

- AQATess..cearvesirrasrrossnrornans csenssanerse erensanensesen .
8 1t you prefer the more rumptuous 35 Keratol binding juet changs ‘,E“’ termI W
+'$2.00 in five days, and thea $3.00 3 month for 10 montds.

30 Irving Place,

ReVieW Of ReViews CO-, New York City
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Roosevelt Said—

*Mr. Frank H. Simonds® history of the great War is a very remark-
It is not too much to say that no other man in this or
any other conntry can quite parallel the work that Mr. Simonds
has done. Ir is hard to say what most 10 admire: the really
extraordinary grasp of the essential facts of the war which is shown,
or the transparent clearness with which the facts are brought
out or the entire fairness and impartiality of the conclusions.”

able work.

Chas, M. Schwab snys:
“From the beginning Mr. Simonds has
doveluped a peculiar insight with regard
to the Uroat War. No doubt thers will
he other siriking vecords, but as yei 1
luvo seen none quite llke that which
Mr. Simonds has written.’”

-
Lord Northeliffe says:
I do not know of a better gulde to the
War than Mr Frank H. Simonds.” .
Dr. Hogh Black says: C el
“I know no one ih America who haz more - -
knowledge and moro fnsight Into the
great War than Frank H. Simonds.”’

© Undorwoud & Luucinuant

‘Colleges Study This History

Yale University has ordered 400 copies of selected chapters from Simonds’

“History of the World War” for use as a text book in its history ci
dent Hadley says of it: “I have had so much B
pleasure from what Simonds has already writ-
ten about the War that I shall be particularly
glad to have the results of observa-
tions and conclusions in a more

manent form.”

Albert Bushnell Hart, Professor
of Government at Harvard Univer-
sity and noted the world over as
an authority on History, writes: “I
have found Simonds’ ‘History of
the World War' very useful in a
course which I recently gave on the
diplomacy of America in the war.
The books have been very usable
for classes. We have had a set—
or sets—in constant use in the col-
lege library.”

FREE—If Your Card
Is Mailed At Once

Your Last Chance

Send the coupon at once—today—
without any money. You will re-
ceive, all charges prepaid, Frank H.
Simonds’ History of the War. At
the same time you will receive—
entirely free of charge—a set of
hooks in six volumes containing
200 True Stories of the Great War.
If you do mot like either set, you
can return both—otherwise you can
keep the Simonds’ History and pay
for it in- little payments, and keep
the “True Stories” set FREE.

But remember, these few hun-
dred sets won’t last long. 35,000
of them have already been sold
~~50 act promptly! Don't miss
this last chance! Send the cou-
pon today!

REVIEW OF REVIEWS CO.
30 Irving Place

New York '
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Michael O'Leary—ago 25—the same Michael who looked after the pigs an the
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nce more 3 WRr hus proved that truth doesn't have to stick to probabilities,
Read the story of thig Irish Jad and his almost unbelievable .a‘-cmmf in

8 VOLUMES
TRUE STORIES OF

200 THE GREAT WAR FREE

It happens that we havo left over from a huge edition a few hundred copies of a
wonderful set of bouks—the real experiences of real people.

Thete are not enaugh of these sels to sell our usual way #0 we hare decided
that to the first few hundred who send this coupon we will give, entirely freo of
cmimcli. un; tﬁ theso s:‘rls.H

n Fran . Simonds’ History you get the larger aspects of the War. In this ~
sct of books you get tho intimate, pcriunn! Bspeets. ® ’

Each and cvery ons of these two hundred tales is a story of romance co
almost besond beliel. Here aro unexpected endings. Here Iy suspense— * o
here terror and despair—here glad tidings~—hcre happy endings. L

Sometimes tho escaped spy tells his own story. Now the woman @ Reriewsl
who fell into the hands of the Turks tells her story. Now a man @ Retiews Co.
in ll_m Forcign Legion tells unbelievable tales of those glorirus s 30 Irvlag I'tece
blackguards—those heroic rascals; the story of & beawnful ’ New durk Olty
English_woman of titlo who ensnared German sples; the ’

4 P Please send me, all
who fought his way ”chlrges Drepald,  the
@ Uistory of the Worli

War” by Frank H. Si.
¢  monds and other famous con-

tributors, comnplete in five vol-
umes.  Alw the six volumes of
“True Stories of the Great War.’
Ir not satistactory I will return bath
sets in fire d

ﬂt_‘utrl?' of the disgraced clergyman
Thero are only a few of these sets ta be given away—
just @ remnant of a huge editlon that was snapped
up by eager readers.
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John Caples Swipe File



" “John Caples may be America’s most tested advertising :
man.-And he’s passed the test for more than fifty years. A
member of the Copywriters Hall of Faine, he’s the newest
mémber of the Advertising Hall of Fame. The ads written by
this man include many classics. He wrote what may bethe -

best-known, most-quoted ad of alltime, “They Laughed When -

1Sat Down at the Piano.” A-graduate of the Naval Academy,

written four of the most useful books onadvertising ever pub-
lished, including “Tested Advertising Methods,"a virtual .
handbook for every copywriter. Speaker; author; teacher; re-
searcher; analyzes; this gentle master can be described inmany
ways. But perhaps David Ogilvy hit upon the best description
when he called John Caples, “one of the most effective copy-
- writers there has ever been” Here, fronia recent interview, is

On headlines: o L
“Headlines make ads work. The best headlines appeal
to people’s self interest, or give news. Long headlines that
say something outpull short headlines that say riothing.
:Remember that every headline has one job. It must stop
“your prospects with a believable promise. All messages
_have headlines. In TV, it’s the start of the commercial. In
radio, the first few words. In a letter, the first paragraph.
Even atelephone call has a headline. Come up with agood
headline, and you're almost sure to have a good ad. But
‘eventhe greatest writer can't save an ad with a poor head-
line. You can't make an ad pull unless people stop to read
your brilliant copy.”

On word power:

“Simple words are powerful words. Even the best edu~
cated. people don't resent simple words. But they're the
only words many people understand. Write to your barber
or mechanic or elevator operator. Remember, too, that
every word is important. Sometimes you can change a
word and increase the pulling power of the ad. Once I
changed the word ‘repair’ to ‘fix’ and the ad pulled
20%more!”

On first drafts:

.. “Overwriting is the key. If you need a thousand
words, write two thousand. Trim vigorously. Fact-

packed messages carrya wallop. Don't be afraid of long
copy: If your ad is interesting, people will be hungry for
all the copy you can give them. If the ad is dull, short
copy won't save it.’

On directness:

. “Get to the point. Direct writing outpulls cute
writing by a big margin. Don't save your best benefit
until last. Start with it, so you'll have a better chance
of keeping your reader with you. Don't stop by just
telling people the benefits your product offers. Tell
them what they'll miss if they don’t buy it. If you have
animportant point tomake, make it three times: in the
beginning, the middle, the end. At the end, ask for
action. If people are interested enough to read your ad,
they want to know what to do. Tell them”

‘Onhumor:

“Avoid it. What's funny to one person isn't to millions
of others. Copy should sell, not just entertain. Remember
there’s not one funny line in the two most influential books
ever written: the Bible and the Sears catalog?’

he served as a Navy Commanderduring World War II. He has

Caples on copy:

’ On rqieaﬁng ads:

“Clients get tired of ads before the public does. Ad-
vertisers who can’t measure results almost always change
campaigns too often, Mail order advertisers know what
works, and they stick with it. Of course, you ought to try to
develop ads that work even better. That's why I've enjoyed
writing mail order advertising. You're always trying to beat
ads that do work, to beat the proven winner. When you try
to develop a new winner, test ten ads, not just one. And
remember, if you lose, you should have learned something
from the experience”’
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On dealing with:clients:
“Be honest. Tell-your client what works and what
doesn’t. Stop worrying about commissions. If your adver-
tising works, your client will stay with you, and his budget
will grow. Admit when the client is right. Be strongenough
to fight with him when he is wrong. But don't argue to the
point of making an open break. The memory of the break
lingers long after the reason for the argument has been
forgotten. Be flexible enough to try it the client’s way. He
may just have an idea that'll make you a hero”
On changing times: . .
“Times change. People don't. Words like ‘free’ and
‘new’are as potent as ever. Ads that appeal to areader’ self
interest still work. People may disagree about what self
improvement is important, but we all want to improve
ourselves. Ads that offer news still work. The subjects that
are news change, but the human curiosity to know what's
new doesn't. These appeals worked fifty years ago. They

" work today. They'll work fifty years hence?’
~ On The Wall Street Journal:

“T've spent my life working for résults—and measur-

ing them. I know The Journal works. A year ago; I wrote
asmall space campaign that ran in The Journal. The
advertiser expected 400 replies, while I thought we'd be
lucky to get a hundred. We received 1,600 responses!

% The Journal reaches the kind of people advertisers need.

‘You know, when Isee someone carrying The Wall Street
Journal, my respect for the person goes up. I think,
‘Here’s an individual who’s savvy, who knowswhat to
read Have you noticed how often art directors use
The Journal as a prop in photographs? Itsa publi-
cation that gives a lift to other people’s advertising,
even in another medium, for it tells you something
about the man or woman who reads it, about the
company that features it. I read The Journal, and
have for years, Istart by skimming through it each
day, tearing out the stories that interest me. Some
articles—single articles—are worth far more than the
price of a year’s subscription to me. When I was very
young, my parents used to pack me off to my grand-
mother’s house in Ohio. Grandmother had astack of
books on a table in the parlor. But she always kept the
Bible on top. Well, in my office, I have alot of business
books, papers, magazines—but I always keep The Wall
Street Journal on top. It's my business bible?’ .

TheWall Street Journal.
It works.
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Inside track to

Photograph by Victor Keppler

success in advertising

Who enjoys the highest earnings in the ad-
vertising business today? The most prestige
and job freedom?

More often than not, it's the copy writer or
copy thinker — the man who can create good
selling ideas, express them powerfully in words.
or show others how to do it. He has the inside
track to the top positions.

If you want to get on this inside track to ad-
vertising success, here’s an opportunity never
before available. Four experts have fashioned
a new Kind of professional training course in
advertising writing and planning. They are:

John Caples, senior vice president of the
fourth largest advertising agency in the world,
and author of such books as Tested Advertis-
ing Methods and Making Ads Pay;

Mark Wiseman, author of The Anatomy of
Adverriving, whose celebrated private work-
shops for top agency executives have greatly
influenced advertising writing today;

Rudolf Flesch, consultant in business com-
munication to Prudential Life, Prentice-Hall,
other top corporations, and author of The Art
of Plain Talk and other books:

Berger Evaas, educator. co-author of the
Dictionary of Contemporary American Usage,
and leading authority on the use of simple,
effective lunguage.

Course ideal for busy people

These four experts created a professional course
in advertising writing which you take at home

on your own schedule — ideal for the busy
person impatient for success.

They spent vears pouring all their priceless
know-how and successful experience into this
Course. For example: John Caples tells how
he helped build a profitable business with a
single ad . . . how he devised probably the most
successful series of small-space ads in the his-
tory of advertising. Mark Wiseman explains the
tested advertising formulas he has taught to an
entire generation of advertising men. Rudolf
Flesch and Bergen Evans Jdemonstrate tech-
niques of motivating a reader to action with
words that work.

You tackle problems that
you'd face on the job

The Course is designed so thiat you can com-
plete it in a year or less. You are trained by
a remarkable scries of advertising planning
and writing assignments in which you are en-
couraged to tackle problems you may be facing
on the job or in your own business.

Your instructors, themselves professionals,
work with you much as a top copy chief would
with a promising assistant. When you complete
an assignment and mail it to the School, your
instructor blue-pencils improvements right on
it, going into far greater detail than most busy
advertising executives would have time for. He
also sends you a long letter of specific advice
on how to improve your advertising writing.

Assignmients are simple at the start and
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John Caples,

one of the best known advertising men in America
today, is senior vice president of an agency that bills
over 230 million dollars a year. He is an outstanding
example of a man whose ability as an advertising
writer took him to the top of his profession.

gradually become more challenging. You begin
with basic principles and move, step-by-step,
to more complex problems. Ultimately. you
are equipped to take on the planning. design
and writing of entire campaigns in a wide
varicty of media.

Training works well

The Famous Writers Advertising Course is
young. Yet students, many still in training. have
afready begun to see results in the form of
increased income and opportunity.

“Pve landed a wonderful job with another
advertising agency.” announces Mary Ann
Brooks, of New Orleans, La., “It’s a better posi-
tion at better pay and — best of all — I'm writ-
ing copy. I'm firmly convinced this is a divect
resuft of your Course.”

D. R. King. of Atlanta. Ga.. writes: “Tt won't
be long before my Course will have paid for
itself. 1 completed a 12-page brochure on a
brand-new garden apartment project. My copy
s appraved last week.”

“Since taking your Course my whole career
has changed.” reports K. M. Brown, of Newark,
Ohio. “I've done free-fance work for a local
agency. written ad campaigns for a Columbus
bank and a home developer. and have been
doing @ weekly column for a focal newspaper.
I've even been offered an exciting job as copy-
writer by a large department store.”

Send for information without charge

Whether your goal is to build more sales and
profits for your own business. to become a
better advertising writer, or to advance to top
executive echelons, here is the expert praies-
sional training you need.

To find out more about it. fill out and mail
the coupon below, You'll receive, free, a de-
scriptive survey of the Famous Writers Course
in Advertising Writing. plus an illustrated 48-
page brochure on the School and its teaching
methods. There's no obligation or commitment.

{  Famous Writers School

Dept. 6673, Westport Cannecticut 06881

Please send me—without cost or obligation—
piive material on your Adverusing
Writing Course, along with the 48-page illus-
trated brochure on the Famous Writers School.

z

Mr.

City oo County.......
: State ......Zip Code. ....
Business Firm............oocoiii e,

Business Address...........ollle
The School is accredited by the Accrediting
Commission of the Nationai Home Study

Council, Washington, D.C.




“Can he ru"y
“Heavens no!"

Arthur exclaimed.
neobr played a note in his life.”

play?” a girl whispered.
“He

They Laughed When 1 own
At the Piano
But When I Started to Play !~

RTHUR had just

Rosary.” The room rang with ap-

plause. I decided that this would be
a dramatic moment for me to make my
debut. To the amazement of all my
friends, I strode confidently over to the
piano and sat down.

“Jack is up to his old tricks,”” somebody
chuckled. he crowd laughed. They
were all certain that I couldn’t play
a single note.

“Can he really play?”” I heard a girl
whisper to Arthur.

“Heavens, no!” Arthur exclaimed-
“He never played a note in all his life. . .
But just you watch him. This is going to
be good.’

played “The

I decided to make the most of the
situation. ~With mock dignity I drew
out a silk handkerchicf and lightly dusted
off the piano keys. Then I rose and gave
the revolving riano stool a quarter of a
turn, just as I had seen an imitator of
Paderewski do in a vaudeville sketch.

“What do you think of his execution?”
called a voice from the rear.

“We're in favor of it!” came back

the answer, and the crowd rocked with
laughter.

Then I Started to Play

Instantly a tense silence fell
the  guests. The laughter
died on their lips as if by magic.

on

musician himself were speaking to me—speaking
through the medium of music—not in words but in
chords. Not in sentences but in exquisite melodies!

A Complete Triumph!

As the last notes
died away, the
roar of applause.

of the Moonlight Sonata
room resounded with a sudden
I found myself surrounded by
excited faces. How my friends carried on! Men
shook my hand —wildly congratulated me—
ounded me on the back in their enthusiasm!
verybody was exclaiming with delight—plying me
with rapid questions. . . *“Jack! Why didn’t you
tell us you could play like that?”, . . ‘“Where did
you learn?”"—“How long have you studied?"—
“Who was your teacher?”

“I have never even seem my teacher,” I replied,
“And just a short while ago I couldn’t play a note.”

“Quit your kidding,” laughed Arthur, himself an
accomplished pianist. “You've been studying for
years. [ can tell.”

“] have been studying only a short while,”
I insisted. *'I decided to keep it a secret so that
I could surprise all you folks.”

Then I told them the whole story.

“Have you ever heard of the U. S. School of
Music?” I asked.

A few of my friends nodded, *“That's a corre-
spondence school, isn't it?"” they exclaimed.

“Exactly,” I replied. “They have a new simpli-
fied method that can teach you to Play any instru-
ment by mail in just a few months.”

How 1 Learned to Play Without
a Teacher
And then I elﬂhined how for years 1 had
longed to play the piano.

“A few months ago,” I continued, *“I
saw an interesting ad rur the U. S. School of

Music—a new method of learning

d to phr ;aichdonlyidcohlt a few cents
played through the a day! The ad told how a woman
bars of nen:gvu-.' iu::::or::! Pick Your had mastered the piano in her
Nf(oonlilht Sonlu.N'[ h{eard asps I spare "’:nel at g"“:‘—f'ﬂd ﬁ"‘k::‘
of ama: T i a teacher! et of all, 3
brenhle!:auin-pellbn!\:mﬂ“ St nstrument wond_cr‘f’ul nu; {'neghod she lu-ed.
l Pll’ﬂd on lnd as l 'h- l(l‘lh require no ia Ql:\ﬂ“. sca G.._'
no heartless exercises — no tire-
played I forgot the people m Harmeny ill.‘ some practising. It sounded
around me. I forgot the hour, the Drams and S h'!" ol so convincing that I filled out
place, the breathless listeners. Tree d.h‘."h' the coupon requesting the Free
The little world I lived in .‘-i'.. Callar Demonstration Lesson.
seemed to fade — seemed to Temer Hawalian *“The free book arrived prompt-
grow dim—unreal. Only the Banje Stea ] Gaitar ly and I started in that very
music was real. Only the music M Harp night to study the Demonstration
LE isions it brought me. Clarinet Cornet ss0n. was amazed to see
Visions as beautiful and as Flate Piceolo how easy it was to play this new
changing as the wind blown ] Trombone wa '],Yhen I sent for the course
clouds and drifting moon- Veico and h Caltwre 7 :
li{ln that long ago inspired Astomatic Finger Comtrel f"vgh.ﬂ‘ the course h‘"ise" 5
e  maste poser. Accerdion ound it was just as the ad sai
seemed u“r ifcomthc T 5 Fra — a» easy l: A.B.C. d, as
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the lessons continued and
easier. Before I knew it I was playing all the
giccu I liked best. Nothing stopped me. I could play
allads or classical numbets or jazz, all with equal
case! And I never did have any special talent
for music!”

] - L] -

they got easier

Play Any Instrument
You too, can now feack yourself to be an accom-
plished musician—right at home—in half the usual
time. You can't go wrong with this simple new

method which as  already shown
eople how to play their favorite instruments.
orget that old-fashioned idea that you need special
“talent.” Jun read the list of instruments in the
anel, decide which one you want to play and the
. S. School will do the rest. And béar in mind no
matter which instrument you choose, the cost in
each case will be the same—just a few cents a day.
No matter whether you are a mere beginner or
already a good performer, you will be interested
in learning about this new and wonderful method.

Send for Our Free Booklet and
Demonstration Lesson

Thousands of successful students never dreamed
they possessed musical ability until it was revnleﬁ
to them by a remarkable *“Musical Ability Test
which we send entirely without cost with our in-
teresting free booklet.

If you are in earnest about wanting to play
your favorite instrument—if you really want to
gain happiness and increase your po) ularity—send
at once for the free booklet an emonstration
Lesson. No cost — no obligation. Right now we
are making a Special offer for a limited number of
new students. Sign and send the convenient coupon
now —abdoreliv.'n too late to _n; th:‘ beneﬁx:hdo(
this offer. nstruments supplied when nee v
cath or credit. U. S. School of Music, 19031
Brunswick Bldg., New York City.

— —— e — — S — — —
U. S. School of Music,

1931 Brunswick Bldg., New York City.
Please send me your free book, “Music Lessons
in Your Own Home"”, with introduction by Dr.
Frank Crane, Demonstration Lessson and particulars
of your Special Offer. I am interested in the follow-
ing course:

INRTIE = ool wimmmssisimieivia s s ia oo bia e aF w:en aiminc s Tan ozmie
(Please write plainly)

Address. . ..oocvconnnnssraressassasssvssssannase

City..icves TR AE SR State...... R
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They Grinned When the Waiter
Spoke to Me in French

—but their laughter changed to amazement at my reply

ner—Pierrot’s, that quaint French

restaurant where the waiters speak
nothing but French. Jack Lejeune, who
boasted a smattering of French, volun-
teered to act as interpreter.

“Now tell me what you want to eat,” an-
nounced Jack grandly, after we were seated,
“and I'll ‘parley’ with the waiter.”

With halting French phrases and much
motioning of hands, Jack translated our or-
der: to the waiter. Finally Jack turned to
me.

“What'’s yours, Fred?” he asked.

“Virginia ham and scrambled eggs,” I re-
plied.

Jack’s face fell. He knew that my order
would be difficult to translate into French.
However, he made a brave effort.

“Jambon et des-- et des——"" but
Jack couldn’t think how to say “‘scrambled
eggs.” He made motions as if he were scram-
bling eggs in a frying pan, but the waiter
couldn’t get what he was driving at.

WE had dropped into Pierrot’s for din-

“I’'m afraid you’ll have to order some--

thing else, Fred,” he said finally. “I can’t
think of the word for ‘scrambled eggs.’

Everybody smiled—everybody except me.
With great ceremony I beckoned to the
waiter. “I’ll explain my order to the waiter,”
1 said. A chuckle ran around the table.

“Fred can’t speak French, can he! I
heard a girl whisper to Jack.

“No—he never spoke a word of French in
his life,” came the answer. “But watch him.
This will be funny. He'll probably give an
imitation of a hen laying an egg.”

A Tense Moment
The waiter addressed me. “Monsieur a fait son
choix?” he asked.
There was a pause. All eyes were on me. I hesi-
tated—prolonged the suspense as long as possible.
Then in perfect French I said to the waiter: “Oui.

If you prefer to learn

panish Italian German Russian
instead of French, indicate your choice in coupon
in the tower right-hand corner of this page.

Donnez-moi du jambo aux oeufs brouillés--jambon
de Virginie.”

The effect on my friends was tremendous. The
laughter stopped. There were gasps of amazement.
In order to heighten the effect, I continued for
several minutes to converse in French with the
waiter. I asked him all sorts of questions--what
part of France he was from--how long he had been
in America, and many other queries. When I finally
let the waiter go, everybody started firing excited
questions at me.

“Fred! Where did you learn to speak French like
that?”’ “Why didn’t you tell us you could talk
French?’ “Who was your teacher?”

“Well, folks,” I replied, “it may sound strange,
but the truth is I never had a teacher. And just
a few months ago I could not speak a word of
French.”

“Quit your kidding!” laughed Jack. “You didn’t
develop that knowledge of French in a few months.
I thought it took years to learn to talk like that.”

“I have been studying French only a short while,”
1 insisted. And then I told them the whole story.

How I Learned French Without a Teacher.

“Did you ever hear of the House of Hugo!” I
asked.

Jack nodded. “That’s that famous Language In-
stitute over in London, isn’t it?”

“Yes,” I replied. “They’ve been teaching lan-
guages for over a century. Thousands of Europeans
have learned foreign languages in a surprisingly short
time by their {at-sight’ method.”

“But_what\ that got to do with your learning
French?’ asked Jack. “You haven’t been over there
taking lessons from the House of Hugo, have you?”

“No, I couldn’t go to the House of Hugo, s0 the

actually fun learning. Everyvthing was so clear, so
simple, so easy. Honestly, the Hugo ‘At-Sight’
French Course is the most remarkable thing of its
kind 1 have ever seen!”

Try It 5 Days FREE

This story is typical. You, too, can now learn
French at home--quickly, easily, pleasantly--just
as thousands of others are doing by the celebrated
Hugo “At-Sight” Method. Twenty-four fascinating
lessons, carefully planned. The most ingenious
method of learning French ever discovered. Whole
generations of language-teaching experience in all
the leading European cities are behind this French
course.

The wonderful thing about this simplified Hugo
method is that it makes you your own teacher. At
home—in minutes that might otherwise be wasted--
you learn, phrase by phrase, sentence by sentence, to
speak the language correctly and well. To be able
to speak French is decidedly a cultural attainment,
and is recognized as such. Use those spare minutes
to master French this fascinating Hugo way!

No money is necessary now. We shall be glad to
send you the complete course FREE FOR 5 DAYS
8o that you may see it and judge it for yourself.
Within the free examination period you have the
privilege of returning the course without cost or
obligation, or keeping it as your own and sending
only 82 as a first payment and thereafter 32 a month
until the full price of $12 has been paid.

You are the judge. Simply return the course within
5 days if you are not fascinated and delighted with
it. If you act promptly, a valuable French-English
Dictionary, containing 45,000 words, will be included
without additional cost.

We urge you to clip and mail this coupon today.

bleday, Page & Co., Dept. F-211, Garden City,

House of Hugo came to me,” I replied quizzically.

My Friends Looked Startled

“Here’s what | mean,” I said. “The authorities
of the House of Hugo got together recently and de-
cided to condense their knowledge of language in-
struction--their experience in teaching French--the
secrets of their wonderful method into a course of
printed lessons--a course which anyone could study
at home.

“This course turned out to be the most ingenious
method of learning French ever devised. It was
simply marvelous. It enabled people to learn French
in their own homes, in an incredibly short time.

“I can scarcely believe it myself, but just a few
months ago 1 didn’t know a word of French. Now
I can speak and understand French when it is spoken
to me. And ] didn’t study much—just a few minutes
a day. There were no laborious exercises to do--no
tiresome rules--no dull class-room drills. It was

28

New York.

R R P
Doubleday, Page & Co., Dept. F-211

American Representatives of Hugo's

Language Institute of London,

Garden City, New York

eas2 send me the Hugo “French-At-Bight” Course, In 24
lessons, for free examination—and Include the French-English'

Dictionary, Within § days I will either return the Course and
Dictionary, or gend you $2 st that time and $2 each month
$12 has been pald.

thereafter uptil

GCily. .
Reference or Occupation
5 per cent. discount for cash with ordesr.

1f you prefer to get a course in

0 Spanish  [] Italian [] German [J Russian
put X in box preceding language desied. Price and terms as
exactly the same as for the %rcnch Corse.
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The Grim
Sat Amazed

—as Stevens casually broke into French

“HERE, Stevens, this call is for you,” Mr. Haley
said.

“For me?” Young Stevens was visibly surprised
—and embarrassed.

“Yes, for you,”
curtly.

In a flash Stevens remembered. He had been ex-
pecting a call.that morning, and now it had come to
the last place on earth he wanted it—in Mr. Haley’s
office.
called into the President’s office.
ceiver and spoke.

“Hello, René, how are you?” Then, to the com-
plete amazement of his employer, Ralph started to
speak in French! “Trés bien—Je vous rencon-
trerai a I'entrée de la bibliothéque & cing heures
et demie.. Pouvez-vous bien trouver le chemin?

..C’est bien...N'oubliez pas...Au revoir.”

When Ralph put down the telephone Mr. Haley
was gazing at him curiously. Ralph felt an explana-
tion was necessary.

“I'm sorry the call came here,” he apologized.
“A friend of mine telephoned to make an appoint-
ment. He hasn’t been in this country long and he
doesn’t speak much English.”

“I gee. You’re not French yourself, are you?”

“No, indeed, Mr. Haley,” Ralph smiled.
I have always wanted to speak French, so a short
while ago I began spending a little of my spare time
in picking up the language.””

Mr. Haley was impressed. Here was an unusual
chap, he thought. He was accomplished.

For a few moments they chatted together about
French. Mr. Haley mentioned a trip he had recently
made to Paris.

“A buyer whom I met in France is coming to see
me tomorrow evening,” he said. “Do you think you
could come to my home and help me entertain him?
I know even less French than he does English.”

“I'll be delighted,” said Ralph.
The following evening Ralph helped entertain M.
Francois Glennean, Mr. Haley's French client.

Mr. Haley answered, rather

He took the re-

It was the first time, too, that he had been .

“But -

ADVKRTIREMENT.

b\en
\’entree

NOUb/, - C est bien
P AY eVOI

Mr. Haley

Gl took an liking to young Stevens,
largely, perhaps, beeause of his mowledge of French.
he conversation was animated and continuous—
Ralph responding te the French "s keen wit and
sprightly observations with complete confidence.
‘While Mr.Haley listened, understanding little, but edg-
mg in a cautxous word now and then, Stevens and
b and other subjects dear

to the Frenchman’s heart.

Mr.Healey was delighted.“Imagine,” he told the Vice-
President of his company next day—*Imagine what a
‘find’ for us that boy Stevens is. He doesn’t know it
yet—but he sails in two weeks for Paris to close a deal
with the Marchand people. Stevens is going far with
us—you can bet your life on that.”

The Everyday Value of French

Many men and women in business have found
French of inestimable value in forming contacts,
making friends, and advaencing themselves in a busi-
ness and social way. It will do the same foryou. A
knowledge of French will not only lend charm and
distinction to your own language, but will enable you
to mingle with cultured people who read and discuss
the French novels and plays. It will open to you new
vistas of fine literature. It will make you feel at home
in the smart restaurants and hotels where French
words and French phrases are so frequently seen and
heard. In short, it will open up to you an entire new
world of reading, conversation and thought.

And unquestionably the simplest, quickest
and least expensive way to learn French is
through the famous Hugo Method.

A Few Minutes a Day

The wonderful thing about this simplified Hugo
method of learning French at stght is that it makes
you your own Easily, p 1y, at home
—in minutes that might othervnu be wﬂnul—you lam phraze
by phrase, by to
and tkere is nothing else lx\:e lt—nt any price—
in any lom The Hugo method—the famous European
Hugo method—simple, casy to master, fascinating!
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Examine It 5 Days FREE

You cannot imagine a method ‘as completely delightful as
Hugo's *French-At-Sight.” Examine it, please, without obli-
gation—and see for yourself how easy it is to master French
words and phrases this way, how you acquire the correct pro-
nunciation and accent.

No money is necessary now. We shall be glad to send you
the complete course FREE FOR 5 DAYS so that you may sse
it and judge for yourself. Within the 5 days ycu may return
it without cost, or keep it for your own and send only $2 as a
ﬂrtt payment. Thereafter send only $2 a menth until the full
price of $12 has been paid.

If you =ct now, & useful French-English dictionary will be
included FREE. Clip and mail this coupon at ance. Doubleday,
Pege & Co., Dept. F-210, Garden City, N. Y.

Doubleday, Page & Co., Dept. F-210,

American Representatives of Hugo’s
L £ of L el

Garden City, New York

Please send me the Hugo ‘“‘French-At- Si ht” Course In 24
lessons. rar free exnrnlnn(lcm and includ the French-English
Dictionary. Within 5 days 1 will either return the course and
dictionary or send you $2 at lhm. tjme and $2 each month
thereafter untll $12 has been pal

Reference or Qcoupalion. .. .............oovvio o
59, discount for cash with order.
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I smiled when the butler spoke
to Donovan in French
—but I gasped with surprise at my friend’s reply!

€6 AN you speak French?” I asked Dono-
van one day.

“Yes, indeed,” grinned Donovan, who was
one of the best salesmen in our office and who
hated to admit there was anything he couldn’t
do. “I speak it like a native Frenchman.”

1 could hardly keep from laughing at the
idea of Donovan speaking French. But I
gave no sign that I doubted his word.

“Why, you’re just the man I want!” I ex-
claimed. “I’'m going to call on Alphonse
Leroux, the French perfume manufacturer,
and 1 want you to come zalong and help me
persuade him to sign a contract.”

“Fine!” replied Donovan. “I'll be de-

lighted?”

Donovan had the spirit of a true salesman.
A mere matter of being unable to speak the
same language as a customer meant nothing
to him.

But I, on the other hand, was worried. 1
had been told that Alphonse Leroux could
speak English. But if he couldn’t! . . .
shuddered at the thought! Donovan would be
useless to me. And I would have to depend
entirely on the smattering of French I had
been taught in high school.

I was nervous when Donovan and I climbed
the steps leading to Leroux’s home on Park
Avenue, It was a fashionable place—a sort of
combined residence and business office which
the Frenchman used during his visits to
America.

I rang the doorbell. Fervently I prayed

that Leroux would be able to speak English.
The door swung open and a butler appeared.

An Unexpected Sheck

“Is Monsieur Leroux at home?”’ I asked in my
friendliest manner, little expecting the shock I was
to receive.

To my horror the butler replied in French?
heart sank.

My

“Of all things—a French butler!”” I exclaimed to
Donovan.

1 turned to the butler again.
“Is Monsieur Alphonse Leroux at home:”

Instead of answering me in English, the butler
continued in French. He spoke so fast I couldn’t
understand a word he said. “I’m lost!” I thought.

“Let me talk to him,” whispered Donovan.

Mpy friend stepped forward. “What did you say,
my man?” he inguired of the butler.

The butler again rattled away in French. Dono-
van listened attentively, as if he were following every
word.

Then Donovan Spoke Up

When the butler finished, Donovan spoke up.
To my everlasting amazement he answered that butler
in fluent Fremch! I could scarcely believe my ears!
Donovan speaking French! It seemed incredible!

But his words had a magic effect on the butler, who
suddenly blossomed into smiles, bowed low, and wel-
comed us into the house.

Half an hour later Donovan and I descended the
steps in front of Monsieur Leroux’s home. was

happy as a bird, for in my pocket was the contract,
signed and sealed.

1 slapped Donovan on the back. *“You made a
wonderful impression on Leroux!” I exclaimed.
“Where on earth did you learn to speak French like
that?t Why . . . why ... !”

Donovan laughed. Then he told me an interesting
story.

How to Master French Without
a Teacher

“Did you ever hear of the Hugo Language Insti-
tute?”” he asked me.

“It’s a School of Languages located over in Lon-
don, isn’t it?”

Donovan nodded. “It’s one of the oldest language
institutes in the world. They recently did a remark-
able thing. Guided by their expert knowledge of lan-
guage instruction——their years of experience in teach-
ing languages—they put the secrets of their quick
method into a set of printed lessons-—a set of lessons
any one can study at home!

“That’s how I mastered French. I took the Hugo
French Course. That course is wonderful! It’s called
the ‘At-Sight’ method—and is far ahead of all the old-
fashioned methods we used to study in school. A
short time ago I didn’t know a word of French. Now
I can speak French, read French, and understand
spoken French.

“And I studied only in my spare moments. None
of those tiresome exercises or classroom drills to do.
It was fun. Everything was made so clear, so simple,
so easy!

“Honestly, the Hugo ‘At-Sight’ French Course is
a marvelous achievement in language instruction!”

This story is typical. You, too, can now master
French at home—quickly, easily, pleasantly—just as
thousands of others are doing by the celebrated Hugo
“At-Sight” Method. Twenty-four fascinating lessons,
carefully planned. The most ingenious method of
acquiring French ever discovered. Whole generations
of language-teaching experience in all the leading
European cities are behind this French course.
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Try It 5 Days FREE

The wonderful thing about this simplified Hugo
method is that it makes you your own instructor. At
home—in minutes that might otherwise be wasted—

vou learn, phrase by phrase, sentence by sentence, to
speak the language correctly and well.

We shall be glad to send you the complete course
FREE FOR 5 DAYS so that you may see it and judge
it for yourself. Within the free examination period
you have the privilege of returning the course, without
cost or obligation, or keeping it as your own and send-
ing only 32 as a first payment, and thereafter $2 a
month until the full price of 312 has been paid.

You are the judge. Simply return the course within
5 days if you are not fascinated and delighted with it.
If you act promptly, a valuable French-English
Dictionary, containing 45,000 words, will be included,
without additional cost.

We urge you to clip and mail this coupon today.
Doubleday, Page & Co., Dept. F-25, Garden City, N.Y.

DOUBLEDAY, PAGE & CO., Dept. F-25
American Representatives of Hugo's
Language Institute of London,

Garden City, New York.

Please send me the Hugo “French-At-Sight” Course in 24
lessons, for free examination, and include the French-Epglish
Dictionary. Within 5 days I will either return the course and
dictionary or send you 32 at that time and $2 each month these-
after uatil 812 has been paid.
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£earn at‘Home to Speak Jrench

Tentbemen:  Please vend me N\
the complete Huen “Freadi-
A-Right™ course In 24 lessons

for free craminatlon.  Within 5 \
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this gracious accomplishment in
others. You know that your eagerly planned
trip to Paris will be far more fascimating if
you can talk with French people and enter
into the gay spirit of French life. You know
that the ability to speak French is everywhere
recognized as the mark of culture.

How we envy the ease and facility with
which so many foreigners speak several
languages besides their own! How we wish
that we, too, could acquire this gift of
fluent conversation in other tongues!

Perhaps you studied French in school—
and yet you can neither speak it nor under-
stand what others say. That is because
you studied literary and not conversational
French. You simply memorized a great
many uninteresting rules, vocabularies, con-
structions. tense forms—and that terrifying
list of irregular verbs!

would learn in Gurope

F course you have always wanted to
speak French! You have admired

Now you will be glad to know that an
amazingly simple method of learning to
speak French, that has long been used with
the greatest success in Europe, is being
introduced for the first time in this country.

" Europe’sMethod of Learning French

Has Been Brought to America

The great publishing house of Hugo is
known throughout Europe. Millions of Hugo
language books have been sold. Several
generations of this famous family have con-
ducted language institutes in the great
cities. From this wonderful background of
linguistic experience, the Hugos have per-
fected a method of learning to speak foreign
languages that is famous throughout Europe.
This method is entirely different from the
ordinary academic methods employed in
schools. It is the natural way of learning
to speak French, just as a child learns. You
enter at once into conversation.

Hucos 'FTRENCH AT SIGHT'

In order to introduce to Americans a method that
has met with such gratifying success abroad, Hugo’s
Language Institute of London has prepared a spe-
cial American edition of their famous “French-Ar-
Sight,” which is now offered at a very low price.

‘The Hugo course consists of twenty-four scientifi-
cally planned lessong, that hold your interest from
the very first. Instead of rules and constructions,
you start with easy French sentences—and this
simple, conversational method is employed through-
out the course. The result is that you soon learn
the’ correct, idiomatic way of conversing on a great
variety of subjects that come up in everyday life.

FREE EXAMINATION

'The entire Hugo “French-At-Sight”” course is now offered you
on these most liberal terms: first examine the course entirely free
‘of charge. Then if you want 1o keep it, you need send only $2.060
first payment and then $2.00 a month for only five months—a total
of but $12.00 for this complete, authoritative course in French!
To all who enroll now we will also give, absolutely free, a useful

French Dictionary that contains 45,000 words!

See for yourself just how easily and quickly you can learn to
speak French by this remarkable method. The complete course
of 24 lessons will be sent vou to examine free, on receipt of the
coupon below. Don’t miss this exceptional opportunity. Mail the

coupon NOW.

Doubleday Page & Co., Dept. F-28

Awmerican Re;
Inati

F' of Huga's L
tite of London, England

You progress so easily and naturally that you do
not seem to be studying at all.

Of special value to travelers are the sections that
deal with steamship and railroad travel, how to se-
cure hotel accommodations, how to arrange for
sight-seeing trips, how to order mecals, how to shop
and many other timely matters.

_ Already Hugo's “French-At-Sight” has been re-
ceived with the greatest enthusiasm in this country.
Since the first announcement the response has been
far beyond expectations. Applications for sets of.
these unique lessons have literally come in by the
thousands. Here, clearly, is the easy, interesting and
practical way of learning French that Americans
have been waiting for.

FREE vidiona:
Dictionary
containing 45,000 words

Bound in Venetian red
semi-limp cloth, with
dainty gilt decorations
and lettering, this
French-English and
Engiish-French
dictionary of nearly
300 pages contains ap-
proximatcly 45,000
words, Size )% x 614
x 1§ in.  Yours abso-
lutely free, when you
enroll for the famous
Hugo “French-At-
Sight” course. Mail
the coupon NOW.

L N RYSTR o~
5% dlsceunt for castt with erlery ~
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(/‘hl/) OuL/ It is so easy

to speak French

when you learn if ~
the Buropean way.”

ADVYERTISEMENT.

HOSE sight-seeing days in Paris! How much more
thrilling they will be if you can ask for information in
the native tongue! The best time to visit the Louvre. The
quaintest restaurants of Montmartre. How to see the Bois
de Boulogne——the Champs Elysées. How to go to the
Opéra—the Comédie Francaise. -

What fun you wiil have! And, in anticipation, you will
find it just as fascinating to learn to speak French by the fa-
mous Hugo method recently introduced from Europe—the
method that enables you to speak French the way it is spoken
in France.

For the First Time in America

Hucos 'FRENCH AT SIGHT'

For more tlian a century the great publishing house of Hugo TJust fascinating French sentences that begin in your very first les-
has conducted language institutes in the large European cities. son, about subjects that you discuss every day!
Millions of Hugo language books have been sold. The Hugos have :
perfected a method of learning foreign languages that has been used
successfully by thousands of Europeans. They have now prepared a
special edition of their French course for the use of Americans.

New ideas, word forms and constructions are introduced so grad-
ually and used so often that you learn simply from seeing them. You
do not feel that you are studying at all.

And the cleverest way in the world to acquire correct pronuncia-
tion and accent!

No uninteresting rules in the wonderful Hugo method! No ter-
rifying lists of irregular verbs like those you had to learn in school!

Try it,si/vous plai, five daq's FREE

But really, you will have to see this delight-
ful vourse for yoursef. In so limited a space
we cannot possibly make you realize how easy

it is to learn to speak correct French by this
s, unique method. Just think! You spend

. only a few minutes a day on the Hugo
N\, course -and in a short time you will

Y speak French fluently and charm-
Boableday s mgly

Puxe &

AN

et £218 To all who enroll promptly,

sienreaentatiies S\

.{ulur lnznnu ol \
T

we will give, with no additional cost, a year’s
subscription to Le Petit Journal, the sparkling
little French newspaper containing extracts
from the French press.

The Hugo “French At Sight” course con-
sists of 24 lessons. For introductory purposes,
Hugo's Language Institute of London has
authorized us to offer the complete course at
the astonishingly low price of only $12.00,

payable on the convenient terms of only $2.00
a month.

The coupon will bring you the entire course
to examine free. Return it in § days or send
only $2.00 first payment, then $2.00 a month
till $12.00 have been paid. Don’t miss this
exceptional opportunity. Mail the coupon

NOw!

N And you get a year’s subscription to

Le Petit Journal at no extra cost

Published twice a month, eight months of the year, in every-day
French, this delightful, 1l]ustrated newspaper contains current news,

. . ol
n yeur'y wubseription to Perit

e SIS Kaaltiena i s \ extracts from French newspapers and periodicals, interesting notes
hY on French life and customs and humorous sketches. It will be of the great-
NN e e est assistance in furthering your knowledge of French. Take advantage
\ of this special offer at once. Mail the coupon.
Address Lo L L Lo e e aiaaa.
. . Doubleday, Page & Co., Dept. F-21
£ R L TR, trbe, 5. -

(American Rep, ives of Hugo’s L

Garden City,

of London, England.)
New York

3% dlcount for ensh with order.
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Learning and Using
3 the Famous Hugo
: Method

Sight” has been received with
. the greatest enthusiasm in this
country. Since the first an-
o nouncement the response has
been far beyond expectations.
Applications for sets of these
unique lessons bave. literally
come in by the thousands. Here,
clearly, is the easy, interesting
and practical way of learning
French that Americans have
been waiting for.

You Start Speaking
French in Your Very
First Lesson

In the Hugo “French At
Sight” course you start at once
to speak simple sentences like
these:

Quel est notre train?
(Which is our train?)
Ce n’est pas votre hotel.
(This is not your hotel.)

C’est trop cher.
(This is too dear.)

Quelle est votre adresse?
(What is your address?)

FREE = French
DICTIONARY

Containing 45,000 Words

- Bound in Vene-
tian  red semi-
Limp cloth, with
dainty gilt deco-
rations and letter-
ing, this French-
Enghish and Eng-
lish - French dic-
tionary of nearly
300 pages con-
lains approximate-
ly 45,000 words.
Size 434361627
in. Yours, abso-
lutely free, when
you encoll for the
famons Hugo
“French At Sight”
course. Mail the
coupon NOW.

Thousands Are NowwR

Already Hugo’s “French At

€¢ H, yes, I can read French easily, but

I can’t speak it—or understand
what others say!” ’

Hundreds and hundreds of Americans
will give you an answer like that-— when
you question them about their knowl-
edge of French. In high school, preparatory
school or college, they learned to read
French—but they did not learn to talk in
this most fascinating of all languages.

And yet, every year, more and more
Americans are going abroad—traveling on
foreign liners—making railroad and hotel

" reservations—shopping and sight seeing in

various European countries. Never has a
sound, basic knowledge of conversational
French, the universal language “of all cul-
tivated peoples, been so desirable—so neces-
sary. Never has there been a greater need
for a simple, quick method of acquiring an
ability to carry on a satisfactory conversation
in French.
Europe’s Method of Learning French
Has Been Brought to America

. And now, you can learn to talk in French,
in a very short time, so that foreigners will

readily understand you and so that you can
easily understand them.

Because the European countries are so
much smaller than ours, and so close to one
another, it has always-been necessary for
citizens of those countries to speak several
languages besides their own.

As a result, an amazingly simple method of
acquiring a conversational knowledge of
other languages has been developed in
Europe. It is known as the Hugo miethod.

The great .publishing house of Hugo is
known throughout Europe. Millions of
Hugo language books have been sold. Several
generations of this famous family have
conducted language institutes in the great
cdities.

From this wonderful background of
linguistic experience, the Hugos have per-
fected a method of learning to speak foreign
languages that is famous throughout Europe.
[t differs from ordinary academic methods
in that you start with sentences, gradually
learning the necessary rules of construction..

Hucos 'FRENCH AT SIGHT'

Famous in Europe for Generations

If you have never studied French at all, or if you
followed the ordinary school method of going through
a grammar, memorizing uninteresting rules and
vocabularies and ploughing through that terrifying
list of irregular verbs, you will never be able to under-
stand how easy the Hugo method is, how practical
and authoritative—how irresistibly fascinating-—
until you actually begin your lessons.

FREE EXAMINATION

In order to_introduce to Americans a method that has met with such gratifying *
success abroad, Hugo’s Language Institute of London now offers a special American

The Hugo course comsists of twenty-four scientifi-
cally planned lessons that teach vou the correct.
idiomatic way of conversing on a great variety of
everyday subjects. You progress so easily and nat-
urally, from the very simple to the more involved .
expressions, that you do not seem to be studying at
alll You are delighted with the valuable gift of con-
versation that you acquire so readily.

edition of their famous “French At Sight” course, on these most liberal terms.

First, examine the course for five days entirely free of charge. Then. if vou
‘want to keep it, you need send only $2.00 first payment and then $2.00 a month
for five months—a total of but $12.00 for this complete, authoritative and
delightful course in French! To all who enroll now, we will also give, absolutely
free, a French dictionary containing 45,000 words.

See for yourself just how easily and quickly you can learn to speak
French by this remark.ble method. The coupon will bring vou the
complete course and the dictionary, to examine free. Don’t miss this
exceptional opportunity. Mail the Coupon NOW.

Doubleday, Page & Co.,
Dept, F-29, Garden City,
New York

Geatemen: 1 am intorestsd iy
n easy meibod of leaming t
. Vleast

s e Taul, " ar.
astiafied, 1 will retwa the course. am also
tn yeerlse 2 French Dictionary of 15,000 werds,

. absolutely free.

Doubleday, Page & Co., Dept. F-29

American Representatives of Hugo's
Language Institute of London, England

Garden City, New York
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It is so easy

to speak French

when you learn it
the European way

Those sight-sceing days in Pari.s‘.
Tlow much more thrilling they will
be if you can ask for information in
the native tongue! The best time to
visit the Louvre. The quaintest res-
taurants of Montmartre. How to sec
the Bois de Boulogne — the Champs
Elysées. How to go to the Opéra—
the Comedié Francgaise.

What thrills are in store for you! And,
in anticipation, you will find it just as
fascinating to lcarn to speak French by
the famous Hugo method recently intro-
duced from Europe — the method that
enables you to speak French the way it
is spoken in France — fn gn amazingly
short timel

Now anyone can quickly

master this fascinating

language at home . . .
without a teacher

UI, certainement! Tt is such fun to learn French

the simple, fascinating Hugo way! Like playing
a game —a pleasant game for your spare moments.
The famous Hugo method reduces the study of French
to an easy, practical formula.

For more than a century the celebrated House of
Hugo has been teaching languages by this amazingly
simple “at sight” method. This same successful
European method has now been introduced in America.
This means anyone can quickly master French at
home — without a teacher.

No tiresome rules. No monotonous drills. No dull
classroom exercises. This method, as its very name im-
plies, is Freach at sight! It is unique, different, so very
easy to master. Clever, too — and highly practical. You
begin, not with forms or construction, but with words,
phrases and sentences. Subjects you discuss every day.
Colorful words with which to sprinkle your English and
make it more interesting. Correct, idiomatic French,
just as the French themselves speak it!

You learn so quickly — this way!

Try it, please .. for 5 days FREE

QU cannot imagine how delightful

“French-At-Sight” is. Examine it,
please, without obligation — and see for
yourself. Sce how ecasy it is to master
French words and phrases this way,
how quickly you acquire the correct
pronunciation and accent.

The wonderful thing about this sim-
plified Hugo tnethod is that it makes
vou your oun leacher. Easily, pleasantly,
at home — in minutes that might other-
wise be wasted — you learn to speak the
language correctly and well,

Think what a pleasure it will be to be
able to speak French! Unquestionably
it is one of the most beautiful of all
languages, In cultured, everyday Ameri-
can life the French word is inevitahle.
In business, in social life, in travel, in
literature, at restaurants, at the theatre,
at the opera — wherever you go, if people
do not speak French they at least ktiow

If you prefer to learn
Spanish  Italian German

instecad of French, indicate your
choice in coupon in the lower
right-hand coruer of this page.

cnough French words to add color to
their own language. Imagine the satis-
faction of knowing this universal lan-
guage — of being able to understand it
and speak it in any company!

To be able to speak French is decid-
edly a cultural attainment, and is recog-
nized as such. Use those spare moments
to master French the famous Hugo way!

Special Introductory Offer

As the American Representatives of
the Hugo Language Institute, Double-
day, Doran and Company, Inc., have
been authorized to offer “'French-At-
Sight' for 5-days’ Free Trial.

Just mail the coupon and the entire
course of 24 carefully planned lessons
will go forward to you at once. Glance
through it and decide for yourself whether
or not this isn't the most ingenious
method of teaching French ever de-
vised. Within 5 days you have the
privilege of returning the course with-
oul paying one penny — or keeping it as
your own and sending only $2.00 as a
first payment and $2.00 a month there-
after until the full price of $12.00 has

n paid.

We will include FREE a wvaluable
French-English Dictionary containing
more than 40,000 words.

You are the judge! We urge you to
¢lip and mail this coupon today.
Doubleday, Deran and Company, Inc.,
Dept. F-604, American Representatives
of Hugo's Language Institute of London,
Garden City, New York,

Doubleday, Doran and Company, Inc.,
Dept. F-604
American Representatives of Hugo's
Language Institute of London,
Garden City, New York

Please send me the Hugo “French-At-
Sight"” Course in 241 for free i
tion, and include the French-English Diction-
ary. Within § daya I will either return the
course and dictionary or scnd you $2 at that
time and $2 cach month thereafter until
812 has been paid.

AddIess. ..ot i e en
Lk 2 State.. o vevrnens

Reference or Occupation . svsuesssssscnnes
5% discount for cash with order
If you prefer to get a Course In
0O Spanish 0 Italian O German

ut X in box preceding hng‘l:mxe desired.
Price and terms are exactly the same as for
the French Course.

When writing lo advertisers kindly mention THE Forum Mustrated y iy
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“Never go to France
unless you know the lingo

If you do, like me,
You will repent, by jingo.”

Thomas Hood.

“ COULDN'T"  even
French word for peas.
anyhow.

remember the
I hate peas

“Steak was my desire.  Making two
horns with my thumnbs T uttered sounds like
the Chicago stockyards broadeasting a bed-
time story.

“The waiter thought 1 was crazy. lle
called more waiters. T don’t know what le
called themn.

“Giving up all hope of steak, I took two
plates and & napkin and made a sign-
language sandwich. It was a Jast desperate
chanee.

“It failed! And as T walked out with a
resigned sigh, 1 voticed the whole restaurant
smiling.”

Absurd, wasn't it?  Yet many of us
Ainericans must scem fuuny while traveling
in France or Quebee.  But isn’t it just as
absurd to be without a speaking knowledge
of French? For there is no longer any excuse
for it

The Hugo French-At-Sight Course method
is the easiest known way to learn Freneh---
next to being born in France. By this simple
method thousands have gained a speaking
knowledge of the Janguage.

The Natural Way

The famous Hugo Language Tustitute of
London realized thal husy people haven't
the time to master a new language by the
text bogk method.  So the scholars of that
institution devised a plan which enables you
to learn French practically without study-
The secret of the system lies in the fact that
it closely follows the method by which a child
fearns its language.

3
i

>

Makizg two hotns wirl my thumbs [ attered sounds like the Chieago strckyards broadeasting i hediine spory.

What happens? You receive the package
containing the course. Off comes the wrap-
per and you discover I2 attractive books,
cach book coutaining 2 lessons.

Instantly you open to Lesson 1. Not a
rule do yon see. Can this he?” you say to
yourself. “An instruction hook without a
lot of dreary rules® A sentence catches your
eye. You say il uver to yoursell.  You know
what it means. It tells you directly under.
And the guide also gives you literally correet
pronuneiation.

The game is on. In spare moments you go
hack to the books. In surprisingly short
time you discover that you are mastering the
mtost charming of all languages.  And there
is none of the drudgery which is always
associated with ordinary text book study.
Nothing but plain fun.

Ne wonder this course is phenomenally
successful, - With French so easily at their

hugost

AT SIGHT FRENCH COURSE
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dispusal people have deeided by thousands
that they would be foolish to be without it
The cost is small indeed compared with
private instruction, and you will enjoy every
moment you spendk.  Don’t put off thi
pleasure another moment.  Enroll today!

If You Prefer to Learn
SPANISH ITALIAN GERMAN

mstensd of Freneh, indicute your choiee jn coupon in
the lower right-hand coruer of this page.

SUBSCRIBERS TO THE HUGO FRENCH-AT-
SIGHT COURSE ARE GIVEN A COMPLETE
ENGLISH - FRENCH DICTIONARY FREE

F-2i 1t
DOUBLEDAY, DORAN & CO.. Inc.

American Representatives of Huga's Languafe Institute of Londm
Garden City, New York

Pleiee swend e the Buge Prench-At-sight
Conrse i 2 ssaons, Yor free exandantlon, uwi ih-
clude thie Freneh-English Dictwonary.  Within 5
dnes 1 wHE elther roturn the course wnd dietiooary
orosend Sou £2 st that e and $2 eaeh month
therenfter wnth $12 ks besn pakd,

NATW L ooveivaiinn i ceciiane e,

ity ..

Tt nt for cash with vrder,
Cheek if you prefer

ISPANISH  CITALIAN [ GERMAN
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ADVERTISEMENT.,

ADVERTISEMENT.

CHURCH OF ST. MEDARD

You will enjoy your trip abroad

thesplendid vist4s that radiate from the Place de

la Concorde, to the most typically Bohemian of
all the restaurants in the Latin Quarter, there is a
loveliness, a quaintness, a gaiety or some other quality
t{xat is distinctively Parisian——to be found nowhere
else.

What a pleasure it is to follow quaint streets and
come unexpectedly upon the homes and haunts of
your favorite authors and their characters! To see the
house of Victor Hugo. To tread the tortuous route
of Jean Valjean, as he tried to escape the indefatigable
Javert. X

Palaces, shops, parks, theatres, monuments, boule-
vards, churches, galleries, bridges,. book stalls along
the Seine—the charms of Paris arc truly without end.

And the French people themselves are so friendly—
so ready to tell you all about historic and fascinating
places to visit. Keepers of book stalls and little shops

pARIS is the world’s most fascinating city. From

For the First Time in America

Hucos 'FRENCH AT SIGHT'

If your knowledge of French is limited to a few rulcs, idioms
and irregular vérbs that you learned in school--or if vou have
never studied French at all--you cannot possibly realize. until
vou hegin on ir, how easy it is to learn by ghe famous Hugo
method.

‘The Easiest Way to Learn Correct French

8o scientifically worked out is this system that vou are de-
lighted with.your progress from the very first day and do nct
seem to be studying at all. You begin with simple sentences
«in your very first lesson—about subjects that you discuss every
day. New ideas, word forms and constructions are introduced
so gradally and used so often that you learn them unconsciously.

‘Think of being able to speak correct French in just a few
weeks’ time, with so little effort! Think of being able to express
your d\oughts casily and elegantly! An ingenious plan for learn-
ing pro ion and accent vour facility in the use
of thiy charmmg language.

The Complete Course For Onty
. $12.09 if you act quickly,

In order to give the American public the benefit of 2 method

of learning French that has been used satisfactorily by so many

This Remarkable Offer Includes a Year's .~
Subscription to Le Petit Journal -

SIS

so much more if you

Learn NOW to speak French

ground of linguistic experiénce the Hugos have perfected a

/§§ @ Published twice a month, for eight months of the year, -in everyday French, this
delightful illustrated newspaper contains current news, extracts from French ncws~ .' &
papers and periodicals, interesting notes on French life "and customs and humarous
sketches. It will prove a wonderful aid in furthering your knowledge of mod- o :
ern Frtnch By takmg advantage of this special offer vou receive a full _oAddrenn ............ccoiiiiiiiieis i e .
year’s subscription. 16 issues, without additional cost. Mail the coupun .' -
NOwW!

Qaamz{nes o/ }qg_'

LE PONT. NEUF

are surprisingly well informed—keen observers of the
life about them.

The visitor in Paris is assured of one of the most
friendly and delightful experiences of a lifetime—if he
knows how to speak French.

And now, anyone can learn, in a very short time, to
speak French correctly and easily, so that foreigners
can understand him, and so that he can understand
them, if he will only use the famous Hugo method.

The True Eurepean Method
The great publishing_house of Hugo is known throughout
Europe. Millions of Hupo language books have been sold.
Several generations of this famous family have conducted lan-
guage institutes in the great cities. From this wonderful back-

method of learning foreign languages that is acknowledged every-
where as the simplest, giickest, most efficient and most author-
itative in existence.

For the use of Americans, Hugo's Language Institute of Lon-
don has prepared a special "edition of their wonderful course in
conversational French.

th ds of Europ , Hugo’s Lang Institute of London
now aurhorizes us fo offer their complete, specially prepared
course at the astonishingly low cost of only $12.00, payable on the
convenient terms of only $2.00 a month.

Examine the Course FREE

So that you may decide for yourself just how easily and quickly
vou can learn to speak French by this remarkable method, the
complete course of twenty-four lessons will be sent you to examine
free, on receipt of the coupon below. You can either return
these lessons at our expense within 5 days, or send only 82 initial
payment.

To all who enroll now, we will also give a year's subseription
to Le Petit Journa!, without extra cost. This entertaining little
French newspaper will be of great nss|s[am:e in furthering _your
knowledge of Freach I s and
Den’t miss this exceptional oppnrlum[y to lezrn to speak Fr!nch

Mail the Coupon NOW.
Doubleday, Page & Co., Dept. F-22

Americar Rapr atives of Hu/ma 3 2 3
Language Institute of Lo =

Garden City, L. L, New York ST. ETIENNE DU MONT

N Y Y N e

Doubledas, Page & Co., Dept. K-22
(Awmerican Reprosentatives of H
e Inst. of Lomdon, Garden City, Nem York -

guag
' _Gentlemen: 1 wm nterested in learning to npeak .

(l . 1
sure oF rend you $£.00 ‘ut

- nmnﬂ. lhermm-r untll n total of $I2.00 hax been
vlxo to receive a years wubxcription to Le Tetit Jourmal:
wllhnnt uddlllm.ml cont.

= City ... ‘ Ny
(5% dincount for cash with mdrr)
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ADVERTIREMENT.

“She is very charming, don’t you think?”

“Yes, indeed! She has that something

—poise, you might call it....”
“Savoir -faire, the French say.”’

You Will EJ oy Learlg rench
This Fascinating New Way

free!

This French-English Dxc—
‘tionary, connmmg approxi-
mately 000 words, will be
sent m _\'nu absolutely free
when vou enroll for the fa-
mous Hugo *Freanch-at-Sight™
Course.

The Dictionary is not part
of the course. It is not in-
cluded in the tuition, The low
introductory price is for the
course only; vou reccive the
Dictionary entirely without
additional cost.

It is bound in an attractive
green fabrikoid. with dainty
gilt decorations and lettering.
Be sure et vour copyv
FREE. Enrolffar the French
course without delay.

ODAY French is almost as universal as
English. Wherever you go, if people do
not speak French, or discuss the French

novels and plays—they at least know how to
sprinkle their English with enough French words
and phrases to make it colorful.

And French s colorful! Certainly it is one of
the most beautiful of all languages. Increasingly,
men and women living in ‘this country are learn-
ing to speak French—because it is a delightful
language, a useful language, and a distinct mark
of culture to be able to speak it fluently and well.

Now more than ever, thousands of people are
quickly learning to speak French—for the famous
Hugo “At-Sight” Method has at last been in-
troduced in this country! The celebrated Euro-
pean method, perfected by the great house of

"Hugo, makes F rench easy.

-~ . A Few Minutes a Day

That’s all—just those few spare minutes that

might otherwise be wasted. Use them to master
“French-at-Sight,” the wonderful Hugo way.
This European Hugo method is different,
unique, interesting—practical. Certainly nothing
else like it—at any price, in any form. The real
Hugo methed—simple, easy to master, fascinating!
You begin—not with words, or forms, or con-
struction—but with interesting sentences. And
you automatically learn the words and forms
as you go along.  Without exercises. Without
drills. Without dull classroom tactics of any sort!

Try it 5 days FREE

The celebrated Hugo method will teach you
quickly and pleasantly to speak French the way it
is spoken in France--by cultivated French people.
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Twenty-four fascinating lessons — carefully
planned to give you the correct, idiomatic way of
conversing on a great variety of everyday subjects.
Whole generations of language-teaching expe-
rience in all the leading European. cities are
behind this French course.

Try it for five days at our éxpense! See for
yourself how utterly simple it is—how delightful
—how quick to master.

Hugo’s Language Institute of London has authorized
us to offer the complete course payable on such easy terms

_that you will not hesitate. Just send off the coupon

today. It will bring you the famous “FRENCH-AT-
SIGHT” course, complete with the guide to the lessons.
Keep it for five days free. Within 5 days you may return
the course without cost, or keep it for your own and send
only $2 as a first payment. Thereafter send only $2
a month until 312 has been paid.

If you act now, the valuable French-English dictionary
will be included FREE. Be sure to clip and mail this
coupon at once. Doubleday, Page & Co., Dept. F-211,
Garden City, New York.

Doubleday, Page & Co., Dept. F-211,
American Representatives of Hugo’s
L I nstii of Londe

Garden City, New York.

I

I

i

!

] 1am |nterested ln lenrnlng to speak French as the French speak
it Please send m H: noh-at-Sight'* Course, in 24 lgs-
| sons, for free exnminxllun “wi I(hln 5 duys l Will either return the
caurge or send you 32 at fhat e and ¥2 each monhth therun&er
| untll 512 ha paid. 1 am ‘o Tecelve free & copy of the
\ Prencit nghisn Dietibnary With the course,

|

|

I

'

|

Addresy .o..ia0. IR R R T IR R T R TR T PP, e

CIY..vveisiitiiiiiiicsiiiatanaa. State............ ... ..
5% discount for cash with order:
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Laugh If You Like-/

NS

Pick Your
Instrument
Fiana Cello  Organ
Yiolin Proms and Traps
Guitar Mandolin Clarinet

~But 1 Did Learn
Music Without a Teacher

T was at a little social gathering, Every-
one had been called on to entertain and
all had responded with a song or with a

selection on some musical instrument, And

now it was my turn.

I had always been known as a “sit in the
corner.” I had never been able either to
sing or play. So they all murmured as I
smiled confidently and took my place at the
piano. Then I played—first ballads, then
classical numbers and popular tunes,

_For the first time in my life I was the
very center of attraction,

They had listened--dumbfounded. For a
moment, now that I had finished, they re-
mained silent. Then thunderous applause!
Then questions.

“How did you do it?” they chorused.
“And we thought you didn’t know a note!"”
“Why didn’t you tell us you were tak-
ing lessons privately?” ‘“Who was your
teacher ?”

For a moment the questions overwhelmed
me,

“Teacher? I never had one,’ I replied,
“T learned by myself, at home.”

They laughed in disbelief.

“Laugh if you want,” I countered.
learn music without a teacher.

“Until recently I didn’t know one note from
another. I loved music, But I couldn’t afford
a private teacher. And I couldn’t bear the
thought of monotonous exercise. Anyway, 1
thought a person had-to have talent to become
a musician!

“You all know hoew I've just sat around while
the rest of "you entertained. Time after time
I longed to be able to play.

“Then one night 1 sat at home alone, reading
a magazine. Suddenly my eye caught a start-
ling announcement. It told of a new, easy
method of quickly learning music—right in your

“I did

Flute Harp Piccole
Sight Singing ~ Ukulele
Hawaiian Steel Guitar
Saxophone Trombene
Cornet
Voice and Speech Culture
Automatic Finger Contral
Piane Accordion
Banjo (Plectrum, 5-String

own home—and without a or Tenor)
teacher. It sounded impos-
sible—but it made me wonder. Ailter all, I

decided, it *‘doesn’t cost a cent to find out.
So I signed the coupon, and—well, you know
the rest.”

The course, T explained to them, was more
helpful than 1 ever dreamed_possible. It was
amazingly simple—even a child could learn to
play this quick, easy way, 1 chose the piano.

nd from the very beginning I was playing
real notes, catchy tunes—just like a regular
musician! It was just like a fascinating game!

Now I can play anything—jazz or classical. 1
am never at a loss to entertain. No more

reary hours of solitude for me. n eyen
play in an orchestra and make money having
a wonderful time!

You, too, can learn to play your favotite in-
strument by this easy '‘at home” method that
has helped almost half a million people to in-
creased pleasure and financial gain. You don’t
have to know a thing about music—progress is
rapid because every step is easy to understand.
Ilick out the instrument you want to play. The

. 8. School of Music does the rest. And the
cost averages just a few cents a day!

Free Book and Demonstration Lesson

Our wonderful illustrated Free Book and our
Free Demonstration Lesson prove how anyone
can learn to play his favorite instrument by
note quickly and for just a fraction of what old
slow methods cost,

I you really want to Jearn to play—if new
friends, good times, social popularity and in-
creased income appeal to you—act now! Sign
the coupon and send it hefore it’s too Iate.
Instruments supplied when needed, cash or credit.
U CSchool of Music, 271 Brunswick Bidg.,

U. S, SCHOOL OF MUSIC,
271 Brunswick Bldg., New York City.

Please send me your free book, **Musle Lessons in
yout Own Home,”” with intreduction by Dr. Frank Crane,
Free Demonsiration Lesson and particulars of your easy
payment plan. I am interested in the following course:

Mave You Imst.?.......... ..
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\ 2 gbj Now/

Since 1 Found This Quick Easy Way
to Play The Piano~Without a Teacher/

l ESS than a year ago, 1 was friendless,
4 lonely, ‘unhappy. No one seemed
to take to me. Then came the amazing

event-thaf changed my whole life. Sud- "

denty -1 found myself.. with hosts - of
friends—the center of attraction—the life
of every parly. 1 was.popular every-
where! | o . B
how it happened .
re.ever had

€ 1Ly =TI ) H=—1N t
enterfain others.  So I was left to myself
more and-more—left o dreaded solitude.

One night my spirits were 7~

“Thanks, Tom, it was wonderful. Wliat |
wouldn’t give to play like that! But it’s too
late now! 1 should have had a teacher when |
was a_kid—Ilike you!"

Tom smiled and said: “Dick, I never had a
teacher in my life. In fici, not so long ago,
I couldn’t play a note.”

- “lmpossible!” I exclaimed.
do it2”

The New Way to Learn Music

he told me about a wenderful new
thiod of ‘learning music- that had
y the U. S.-School of Music.
Y. scales and tiresome-hours
- ayed real music from the
start. = Whenddeft o, it was with new hope.
If fie qu]d earn.fo play this way, so could 1!
That very night I wroté for the Free Book ind
Demonstration Lesson. -

i Three days later they ar-

-“How did you

at their lowest ¢bb and the

. four blank walls of my bed- Piano

room seemed to crush me Organ

like a prison. 1 could stand Ukulele -

it no longer. Anything was Cornet
better than that lonely room. Trombone
I wandered out into the de-” Piccolo .
serted  streets—unconsciou, Guitar

of the drizzling rain. :
Suddenly the sound of jazz

and- appy laughter caught

my ear. For an instant my

»  Spirits rose, and then fell as
I realized that the fun was
not for me. Through the
open window [ could see

Pick Your Ipstrument

Hawaiian Steel Guitar
Sight Singing |
Voice and Speech Culture .
Harmony and Composition
Drums and Traps
Automatic Finger Control
Banjo (Plectrum, 5-String
.or Tenor)
Piano Accordion

rived. I was amazed! 1

Violin ¢ :
- Clarinet the piaho could be so simple
- Flute X —eyen eisier than Tom had
Saxophone pictured it. ‘Then and {here
‘Harp I knew T could learn to play!
Mandolin - The coursé was as much
'Cello fun as a game. No more

dreary nights for me. And as
the lessons continued, they
got easier. “Although I never
had any “talent” | was play-
ing my favorites almost be-
fore I knew it. | socon would
be able to play jazz, ballads,
classical with equal ease!
Then came the night that
proved the turnirg point of

couples dancing — others
talking—all having a good
time.

Everything seemed to center around the
young man playing the piano—Tom Buchanan.
How 1 envied him! He had friends—popular-
ity—happiness—all the things I longed for—
but didn’t have! 1 was just an outsider. |
turned away with a tump in my throat.

All the way home 1 kept thinking of that

. scene through the window. It depressed me.
The next evening I dropped in to sece Tom. He
greeted me cordially:

‘“‘Hello, Dick, glad to see you.”

“Feeling pretty blue, Tom, so [ thought I'd
call.  Lucky to find you in, though. It doesn’t
happen very often,” 1 answered,

“Well, you came to the right place. Music
will soon make you forget your troubles.”

Tom sat down at his piano and began to
play. Never have I been so moved by music.
The happy hours sped past as rhapsodies,
waltzes, jazz hits, sonatas poured from his ex-
pert fingers.
sighed enviously. . .

When he had finished 1 sighed—

my whole life. Once more
1 was going lo a party, and this time I had
something to offer. But I never dreamed that
things would happen as they did.

What a moment that was when our hostess,
apparently troubled, exclaimed:

“Isn’t it a shame that Tom Buchanan can’t
be hers. What will we do without someone to
play the piano? -

Amazed at my confidence, | spoke up:

“Pll try to fill Tom’s place—if you’re not
too critical.”

Everyone seemed surprised.  “Why 1 didn’t
know he played!” someone behind me whis-
pered.

Quiefty 1 sat down and ran my fingers over
the keys. AS I struck the first rippling chords
of Nevin’s lovely “Narcissus,”” a hush fell over
the room. 1 could hardly believe it, but—I
was holding the party spelibound!

Then as I played, 1 forgot the peuple and lost
myself in my own music.  The rogs became a
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never dreamed that playing.

tield—a field dotted with nodding white flowers
and filled with rich, fragrant perfume.

When I finished, you should have heard them
applaud! Everyone insisted I play more. Only
too glad, I plaved piece after piece. My heart
was filled with joy—for l—who had been an
outsider—was now the life of the party.

Before the evening was over, 1 had been
invited to thre tiore parties. Now | never
have a lonesome moment.  Af lasl | am pop-
ular. - And to think, it was all so easy!

.You, too, can learn to play your favorite
instrument by this remarkable easy “at home”
method that has helped almost Ialf a million
people all over the world to increased pleasure
and financial gain. And there's nothing mar-
velous ahout il. 1t's just a common sense prac-
tical method—so simple vou don’t have fo
know the slightes{ thing about music. You
find your progress amazingly rapid hecause
every step is clear and casv {o understand,

Free Book and Demonstration
Lesson

Our wonderful illustrated free book and our
vfrge demonsiration lesson explain all about
this remarkable method. They prove just how
any one can learn to play his favorite instru-
ment by note in almost no (ime and for just
a fraction of what old, slow methods cost.

I you really want to leari fo play—if new
friends, good “times, social popularity and in-
creased income appeal {o you—take {his op-
portunity to make your dreams come true.
Now! Sign the coupon and send it before it's
too late. Instruments supplied when needed
cash or credit. U. S. School of Music, 852
Brunswick Bldg., New York City. ’

U. 5. SCHOOL OF MUSIC,
852 Brunswick Bldg., New York City.

Please send me your free book, “Music Lessons In
Your Own Home,” with intreduction by Dr. Frank
Crane, Demonstration Lesson and particulars of your
offer. 1 am interested in the following course:
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It Was REAL FUN

y the Piano in 90 Days

.da,

~Learning to Fla

By a Wife

We had beeri married only three
vears, and what should have been
happy days for me were in reality
A of”-n}i‘sery. For, for -some
Sori which I could wot at that
&détermine, 1 felt ‘that Bob's
e-was slipping.
© tried; fo.do -everything in my
power. toretain’ it—yet nothing
seerned: to help.:  Bob remained his
kind self- 2§ of ‘old; but underneath
"the surfacé, =] somehow. felt that

" there wds 4 gap., .-

. Yet it left me puzzled.

Instead -of remaining in_ in the
evenings, he preferred to spend his’
time elsewhere, or, if he did remain
at home, he would devote most of
his time playing on his violin, en-
tirely indifferent to me. . Yes, he
played beautifully, ‘and I loved to
listen to him. ~But often after play-
ing for about a half hour or so, he.,
would dejectedly lay down the n-
strument, shrug his shoulders, vand
stalk off to the library, -+ -
. Al first 1 attached no importance to these
moods, - thinking he was tired. - But when
thev hecame more frequent, I-began to:
worry about them. Once | approachied -the -
subjéct timidly, but very factfully gob
turned the conversation, and for, a long time
after 1 saw no display of moodiness again.

One day, while listlessly looking through

. -g-magazine, | accidently -came -across an

“amazing story.

It told of a woman.who
had learned to play the piano in 90.days!
| stared at it, utterly astonished. 1 didie't
believe such a thing possible. Fascinated, |
read on and on, and learned how. this woman
had mastered the piano by herself, in her

. spare time at home, without the help of a

“eno tiresome practising.

teacher. And what seemed best of all, the
method she had followed, necessitated no
tedious scales, no heartbreaking exercises,

1 stopped. A wonderful thought had

-occurred to me. Why couldi’{ 1"do what

this woman had done?. " And how happy
Bob would be-if I could accompany him on
the piano! What 2 surprise it would be to

~him! I already imagined the glow of delight

and “satisfaction spreading over his' face.

"4 So, full of enthusiasm, 1 wrote to.the U.S.

. .School of Music and received their course.

1, who had never known a single thing about.
music, was absolutely astonished at the re-

" markable simplicity of -their . wonderful

" melodies.

method. As easy. as the ABC's is the print-
and-picture system they use. Why, a mere
child can master it. R :

Through this delightful metbod, I quickly
learned how to blend . notes into beautiful
S My progress was wonderfully
rapid, and before.I realized it, | was render-
ing seléctions of music which pupils who
study with private teachers for years can’t
play. ~ You see, through this amazing short-
cut method, all the difficult, confusing, tire-
some parts of music have been eliminated

~

and the playing of ¢ Y

melodies has been
reduced to a sin-
gle, easy-to-under-
stind method,
which any one can
follow with ease.

But my greatest
happiness*was still
to comé—the day

-Bob found out.
Will 1-ever forget
it'  This is how it
happened. Bob
was tuning his ’
violin, preparatory
to. playing one of.
his favorite selec-
tions, when, with-
out a word, 1
caimly seatéd my-
self at the piano,
and waited for him
to commaence. .

Words can’t de:
scribe his look of
astonishment.
“Why—Why,” he
floundered. I sim-
ply smiled, entire-

il

ly confident of my

self. And then, of

.course, Bob insist-

ed that I tell him .

allaboutit—where

| had learned, Play YOUI‘
when [ had learn- .
" ed, and how. What Favorlte
a revelation! And

what a change Trombone
seemed to come Piano

over' Bob as he Organ

eagerly drank in Violin

every word I ut- Drurms and Traps

tered. ‘Then it was Banjo

[ realized what Tenor Banjo .
music had meant Cornet

to him. - He loved M“‘,"’""

his violin devoted- Clarinet

ly, but as he ex- Flute

pressed, it, playing

Instrumenc

Saxophone
Voice and Speech Culture
Automatic Finger Control
Cello

" Piccolo
Harmony and Composition
Sight Singing
Guitar
Ukulele
Hawaiian Steel Guitar
Harp )

“the violin was ab- ; .
solutely, flat without the accompuniment of a
piano.- | went to bed happier than I had been
for overa year, secure once more in the knowl-
edge of Bob's love. - .

Today Bob finds new delight in his violin, and
I have kept right on with my piano studies. Al-
most. two years havé gone by, yet | am just as
_interested in rusic as' 1 was at the very begin-
ning.~ Our -musicil ‘evenings are a marked suc-
cess, and we are able to offer our friends enter-
tainment they enjoy. Everyone compliments me
on my ability to render with ease and expression
some of the most difficult selections.

To me, however, it still remains almost 2
miracle that I' could—and did—actually fearn to
play the pino this delightful, new way, and in
so much less time than it would have taken with
a_teéacher. | |

Do you like music? Do you like to listen to
it? Humit> Do you find yourself tapping with
your foot or drumming with your fingers when
music’ plays? TRen by all means, writc to the.
U. 8. School of Music for a copy of the booklet,
“Music Lessons in Your Own Home,” and for
the Hlustrated Folder. This booklet is FREE,
and gives complete information about this won-
derful course in music, also about their special,
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short-time Reduced Price Offer and the
Hlustrated Folder will show you how easy
it is to learn music this delightful new
wayv, .

Remember, you can master any instru-
ment through {his wonderful course.
Whatever your favorite instrument, you
can learn to play it in your spare time,
through this short-cut method. Send the
coupon below—the book and lilusirated
Folder showing how they can teach will
X Address the U. S.

351 Brunswick Build-
N, YL

U. S. School of Music

851 Brunswick Bldg., New York City.
Please send me your free book, “Music

Lessons in Your Home.” Hlustrated Folder and

particulars cf your special offer.

ested in the following course:

I am inter-

Name ooooetrieiiee e, -
(Please Write Plainly.)

Address ooeaeiecaniiiiiiiaaa. Maseaana -

City.renaennnacannns State. .. ioeenns -

rl
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TWICE AS FASNSY

to become a popular

musician this simple

home-study way

OES the very thought of harsh-sounding scales—compulsory prac-
tice and impatient teachers put a damper on your ambition to be-
come a popular musician?

With such excuses as—"It takes tao Jong”—*It costs too much”—
“f don’t know the first thing about music”—arz your alibiing yourself
right out of good times and"a highly enjoyable attainment?

Youd take up music in a minute, wouldn’t you—if you thought
there was a way of learning that made every lesson easy—that alloved
you to study when, where and as much or as little as you please—that en.
couraged rapid progress—that did not cost too much?

All right. Such a method is far from Teing imaginary. It is so rea)
that inside of a few short mouths you can learn to play your favorite
instrument. Without taking lessons from a teacher! Without paying
expensive fees! Without any tiresome technigue or dry-as-dust exercises
to struggle through!

Thank the U. S. School of Music for the utter simplicity of this re-
markable system. It removed completely the difficulty, horedom and
extravagance from' music lessons. 1t made possible the reading and
playing of music from print ‘and picture instruction. Now to begin your

musical career you don’t cven have fo know ‘‘do™ from “re’ or a sharp

from a flat. Isn’t that good news? - . . ..
/
What Could Be Easier?

Your own hoime is your studio. The lessons come to vou by mail,
They consist of complefe printed instructions, diagrams . . . and all the
music youa necd without cxtra charge.

A sheet of music is.not a riddle t0 you. You never have to guess
what's right or wrong—you kmow! First you are told how a thing is
done. Then a picture shows you how, then you do it yourself and hear
it. Sniall wonder it's twice as easy as old-fashioned private teacher method.

\ r

-
H

/ -, \ - Play Your Favorites
Pick Y.o‘“' Instead of just scales you are playing real .
_tunes from actual notes—right from the
Instrument " very first lesson on. Sooner than you realize -
' : you. will 'be bringing cheer to the folks at
o'::':: ';':"::° home with your plaving. Graduaily you
Viella © Night A!" cing - - gain confidence and professional expression,
Dy asd ) b - Then parties, popularity, orchestra work fol-
Traps Ukalele low in shost order. You'll know how good
GuHar lh(;:ll'l:rn Steel " it Feels to be out of the wallflower class and
Nasdolln Clarinet . into the whirl of things—to be able to pro-
Hazp *lote vide musical enjoyment for others when-
Cornet Sazenione ever you are called upon.
Veire and Bpeech Cultwre - Don't be afraid 1o begin your lessons at
Harmeny sad Composition once. Over 600,000 people learned to play
'“":" Fingre Comtrsl this modern way——and found it as easy as
Inia _"EM"'"W'M ABC. Forget that old-fashioned idea that )
Benje (Plectram, o you need special ‘“talent.’’ Just read the
Tener) . list o instruments in the panel, decide which
Susters’ Plane Course one'you wast to play, and the U. S. Schoot

wiil & the rest. And bear In mind no mat-
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~

ter. which insirument vou choose, the cost in each case will average
the sime—just 2 few cents a day,

Free Book and Demonstration Lesson

- Ouer wondeoful ilfustrated Free Book and Free Denmon-dration Les.
sons expizin all abaut this remarkahle methold. They prove juct kow
anyene can learn to phiy his favorite insirument in half the ime and for
just a fraction of what old slow mathods cost,

_ 1f you really want 10 learn to playv—if new frierds, zonid times, sncial
popularity, and incréased income appeal to vou—iake this npporiunity
to make your dreams come true. Now! Kien the coupon and send il re-
fore it’s too late. Instrumenis supplicd when needed, cosh ar credit
U. 8. School of Music, 831 Bruns-.-.?ck Buildinz, New Yoik Cit,

Thirty-Feurth Year (Fatablished 1%I8)
LL L LD LD L LA LD LD LD L L LI YT LY YT YT Y P YT YT Y Y YY)
U. 8. SCHOOL OF MUSIC, 8S) Brumswicrk Bldr., New York City.
Yeane memd mo voup free Juw L CMas o Jesans in Vi fhan fleanel with e

durtion by Dr. Frank Craoe, Feoo D ie g on Sese ne sl partis dars ot 3 ar en 3
rayment plan. 1 sm intetestal in the fullam.ng cor ot

N .. i Tem BTNt e,
Kame ...oiiiiieiiiieiniininies L L L L LLr L YT PP PSP DEY
L T P
My - LIS
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Hardly.

IF hundreds of children, scarcely in their
“teens,” learn to read notes and play a

musical instrument with only our printed

instructions and illustrated dugrams, think

how simple it must be for older people to

follow, and progress rapidly in

U. S. School way.

And no wonder. You spend a little
[time cach day in your own home. There's
no personal teacher—no intricate explana-
tions to baffle you. For nght with you at

tumes are our concise print and picture
instructions keeping you on the right track
~telling you what to play and showing you
how to play it. Each new lesson contains
a pew enjoyment. For the entire course
from the very beginning to the end is brimful
of cheerful,” tuneful selections which you
eagerly learn to play by note.

And, regardless of which instrument you
select, the cost of learning will average only
' few cents a day.

R‘lnus'x:;: Will Be
! nfailing
What Instrument Friend =
for You? The older you
Plags get. the more you
Vi need the tolace
Clarinet and pleasure that
i self-made music
Cormt affor Anyone
Guitar can tune in on a
Yhutele radio —play a

Raxeshens -
Basje (Plem- ’s lmu record orget music
e

rwe| ot of n player

Xt .Fl--: Cextrat piano. But what
Tatlag sxd Serm: empty satisfaction
Hermoy and c.--nmu compared to mak-
Juniors Ceurse | ing musicyourself!
e ability to

play offers jou a definite escape from
monozony—-hdps you t people —to make
riends. And thrs's nolbung like good music
to help you forget your troubles.

Too 014 te Learn Music ?

Not after thousands of men and women between the ages
of 30 and 50 have enrolled with the famous U. S. Schooi of
Music and have learued to play their favorite instruments.

_ Every child. too, who can plny a munul
enjoys ln
holds ch h

attracts,
repslm:a buhfulnm with confidence and
poise—that assures a social and profitable
nhndby for thewr fater years.
r{:tyouru:md think of the satisfac-
tion able to play. And bear in aund,
you don't

ve to know one note from
another to start your lessens from the U. S.
Schoo! of Music.

Send for Free Book and
Demonstration Lesson

Are you sncerely interested encugh in
music to want to ﬁnd out all about thus casy
23 A-B-C method of X Then at
once for our free booklet. “How You Can
Master Music 1n Your Own Home.” With st
will be sent & Free Demonstration Lesson,

which prores how delightfully and casy
ern  method ls. No obligation.
(Instrument _supplicd desred-—cash or

aedit) U. S. School nf Music, 21 Bruns-
wick Bulding, New York.

U S SCHOOL OF MUSIC,
Brunswick Buoilding,
New York City.

Please send me your free book,
“How You Can Master Music in
Your Own Home,” with inspiring

message by Dr Frank rane, Free
Demonstration Lesson and particu-

lars of your e: yTa lan. 1
am interested in the following
courses”
Have you
. Instrument”
Name . ..
Address

Satiin Tissue was the
finest when Chauncey
Depew bailed out his
chauffeur (for doing
twenty) ... It's still the
finest after 56 years

Only Satin Tissuc has the extra

ordinary rolls. Soft, smooth, and
strong textured. Omnly 25¢ a
roll. The 4-roll family supply
carton — $1.00. Sold in Pure
‘White and smart colors, too.

sheerness that allows a
2000 sheet roll to fit all
fixtures. Several times
the quantity of sheets in

42



The Atlanta Constitution; Feb 2, 1930 pg. SM24

lo alibis now for

not learning to play!

“y DON'T K

<) DON'T LIKE THE IDEA OF

A PRIVATE TEACHER”

Easy as A-B-C to become a pooular musician

on any instrument this ‘““no teacher’’ way

C MY let your imagination run loose and keep you from for others whenever you are called upon.

_becoming a popular musician?> Haven't you heard that The abundance of joys that music can PICK YOUR
there is a way of lﬁarnnng to play your favorite instrument in :: bring into anyone’s lifé is now yours to INSTRUMENT
few short months? Without taking lessons from a teacher! share. Let the time-proven and tested culle
Without paying expensive fees! Without any tiresome tech- ’ Bight Singing

Y - U. S. School home-study method help e
nique or dry-as-dust exercises to struggle.through—a way that you to increased pleasure and “financial e e e
h;f\s"?ecn’ v;:iu'ched for by over a half-miltion people in all parts gain. Bear in mind no matter which in- o;{;;: g::;:"'-“"

.OF the world: strument you select—the cost of fearn- | "™ Eiheme
The U. S. School of Music has completely removed all the ing in each case will average the same— Yeice ant bonl®) Cuttare
difficulty, boredom and extravagance from music lessons. It JUST £ FEW CENTS A DAY! Harmony 434 Sompetition
. . . . . Piane Accer
has made the reading and playing of music so downright simple Free Book and Demonstration Lesson Tatian & n Accordion

that vou don’t have to know one note from another to begin.

Your own home is your studio.

by mail.

1t's SO Easy!

The lessons come to you

They consist of complete printed instructions, dia-

grams, and all music you need.

You study with a smile.

For instead of just scales you learn

to play tunes from actual notes—right from the very first
lesson on. And you’re never in hot water. First, you are told

PROOF!
o e T e

o-r‘c. Laver,
ifert, Molne

e "iready “Bup” siaie pieees 1
Savw “oihing "obow” moete "wocn 1

1 am
.l
started
Ethel Harnishfoger,
Port Wayne, Ind
~T_Bars completnd ealv 20 lensons
oa spr simest ans kind ol
wusle & wigh. My friends are aston.
new play at ehuren and
Sumday Helool.*
Turarr B, Rlake,
Harritwrg, in

how a thing is done, then a picture shows
you how, then you do it yourself and
hear it.
it clearer or easier.

“Goodbye Blues”

Sooner than you realize you will be
bringing cheer to the folks at home with
your playing. Gradually you gain con-
fidence and professional expression.
Then parties, popularity, orchestra work
follow in short order. You'll know how
good it fecls Vo be out of the wallflower

class and into the whirl of things ... to °

be able to pravide musical enjoyment

No private teacher could make
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nd Germa
‘Banje (Plectrum. §.Btrisg or
Tenor)

Our wonderful illustrated Free Book and
our Free Demonstration Lesson explain all
about this remarkable method.  They prove just how anyone can learn
to play his favorite instrument in half the time and for just a fraction
of what old slow methods cost.  The booklet will also tell vou all about
the amazing new AUTOMATIC FINGER CONTROL.,

If you really want to learn to play—if new friends, good times, social
popularity, and increased income appeal to you—take this opportunity
to make vour dreams come true. Now! Sign the coupon and send it
before it’s too late. Instruments supplicd when needed, ecash or credit. _
U. S. School of Music, 852 Brunswick Bldz., New York City.

,

U. S. SCHOOL OF MUSIC,
852 Brunswick Bldg., New York City.

Please send me your feee book, “Muxic Lossuns in Yonr Own Hlome” with introduction
by Dr. Frank Crane, Free Demonstration Lesson and partioulars af vour easy payment plan.
1 am interested in the following conrxe:

Hoave You

Tostr?oieiieiesennees ceene

NeIe e iiiieetnareen i P
Pl Wrire 11
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Fus be your Investment Center in Los’Angeles

18 reasons why Merrill Lynch is
uncommonly qualified to be your
Investment Information Center

'HE principal secret of success in investing to-

day Is Information. That's why Merrill Lynch
spands more than $5 mlllion ayear to collect, ana-
lyze, and distribute it.

Scan these 18 reasons why people invest
through Merrill Lynch-—the sum of which, we be-
lieve, makes us superbly qualified to be your
Investment Information Center. Then mail the cou-
pon forall the reasons why more people use Merrill
Lynch than any other broker in the world,

size floor of the New York
Stock Exchange, They are
strategically placed at nine
floor booths so that no one
man has to walk more than
about 25 steps to execute
anorder.

Merrill Lynchis also able
to channel orders from any of
its 179 offices, electronically,
directtoii booth

Martlli Lynch has the biggest

of any brokerage firm—a staff of 300, including
specialists and analysts covering all major indus-
tries. You can get our factual reports and buy-sell
suggestions on every stock on the New York Stock
Exchange, plus thousands of others, Free.

Merrill Lynch has 340,000 miles of private wire.

It enables us to speed investment information
to you from many parts of the world. And to handie
orders quickly. (Our monthly phone bill can run to
a million dollars!)

Merrill Lynch operates its own newswire. It pumps

out 60,000 words of investment information

ins a day of divi and new prod-

ucts, market action, latest Research findings.

Merrill Lynch also issues financial news reports
four.times daily to passengers of nine airlines.

Mertill Lynch is the only broker able to give “in-

stant” reports on as many as 3,700 stocks. Your
Merrill Lynch account executive has an amazing
electronic network at his disposal. Called QRQ, it
enables him to get you our up-to-date, 100-word
Research appraisals on stocks merely by pressing
a few keys. Speed varies according to the load on
the circuits. Fastest time: 9 seconds. Ask to see
how your favorite stock shapes up. You may break
the record.

Merrlll Lynch analyzes investment portfolios—

without charge or obligation.Stop by your hear-
est Merrill Lynch office, and ask the Manager for
full details.

Marrill Lynch makes no service charges. All infor-
mation is offered free. If you like, Merrill Lynch
will hold your securities in its vault, insuring them

an;

t fire and theft—free, Wel 2les glip your
coupons, collect your dividends, and issue a
monthly statement showing exactly how your ac-
count stands—{ree,

Merrill Lynch charges the lowest commis-
sions allowed by any exchange. For exam-

nearest the spot where your
stock is traded.

These assets—~sophisti-
cated electronics, plus more
floor booths and more floor-
brokers than any other bro-
kerage firm—help Merrill
Lynch handla orders on al-
most any active stock with
remarkable speed. Record
time for filling an order from
the West Coast, and confirm-

ing it back: 14 seconds.

1 Merrill Lynch takes part, on average, in one out
of every 5 or 6 trades on the Big Board—a far
greater volume of business than any other broker.
Since every Merrill Lynch floorbroker handles or-
ders in only about 80 stocks, he has a good feel for
the market in those stocks.
1 Merrill Lynch can often save investors money on
over-the-counter transactions. When Merrill
Lynch acts as your agent in buying or selling over-
the-counter securities, we always check at least
three other brokers to try to get you the best price.
And we never charge more than the equivalent of a
minimum N.Y.S.E. commission,
Merrili Lynch also *“makes a market” in some
400 over-the-counter stocks—more than any other
brokerage firm dealing with the public, You can
get instant quotes on these active securities—at
“inside” dealer prices. And, usually, your Merrill
Lynch man can execute your order for up to 100
shares immediately. Again, you pay enly the equiv~
alent of a mini N.Y.S.E, issi ur

standard retail charge.

1 2 In the period since 1965, Merrill Lynch has han-
died more exchange distributions than all other

brokers combined. However, Merrill Lynch does not

accept stocks for exchange distribution unless the

Investment Inquiries Welcom
you have an account with us, the Manager of
your Merrill Lynch office is always delighted to
discuss Investment problems with you. Above:
Nico D, March, Manager, 6353 Hollywood
Boulevard office,

stocks have Researchapprov-
al—even though thls has
meant passing up millions of
dollars in commissions!
1 MerrillLynch operates
openly“inagoldfish
bowt” for all to see. For exam=
ple, although not required by
law or custom, Merrill Lynch
distributes its own annual re~
port to all its customers. If
Merrill Lynch or its officers
have an interest in the securi-
ties of any company, this fact
isdisclosed in all published
research reports on the com-

pany.
1 4 Merrill Lynch puts teeth
In its policy: “A custo-

mer's interest must come first.”
Whenever the firm makes a
public offering of stock, no of-
ficer oremployee is permitted
to buy for himself until all customer orders have
beenfilled, When Research issues a new report on
a stock, ho officer or employee may buy or sell the
stock for his own account for a petiod of 48 hours.
1 Merrill Lynch account executives are not paid
a straight commission on sales. Merrill Lynch
pays its account executives a safary, plus adjusted
compensation twice a year. The amount of addi-
tional compensation each man receives depends
not only on the value of business he generates, but
also on his success in giving as much personal at=
tention and service as each customer needs.
1 All new Merrill Lynch account men must pass
a rigorous 7-month fraining program. Qut of
every 100 men who have applied for the course in
the past decade, an average of 90 have been re-
Jjected. As a group, the graduates of our training
course consistently rank among the highestscorers
of all men taking the test required by the New York
Stock Exchange.

ol =¥ Merrilt Lynch Has 179 offi
every major stock exchange.

hether or not

a mamhar of
n these stock
and and in the th
counter market, Merrill Lynch executes more cus-
tomer orders than any other broker or dealer,
Merrill Lynch has the most ambitious pub-

ple, the minimum commission permitted by
the New York Stock Exchange on the pur-
chase or sale of 100 shares of stocks worth
$1,000is $17. Merrill Lynch commlssion: $17.

Merrill Lynch’s total assets are more than

$2.2billion. As a matter of policy, the firm's
capital position has always exceeded Big
Board requirements, Merrill Lynch’s present
net capital~over $254 million—exceeds that
of any other broker,

Merrlll Lynch has mors “men on the floor”

than any other broker. Merrill Lynch has
seventesn men to cover the nearly football-

FREE 40-PAGE BOOKLET

To: Merrll Lynch,
(Ses addresa bslow for office nearest you)

T would like to know more about your firm, Please
send me, without chargeorobliga(ion,youmo-page

booklet, “This is Merrili Lynch.’

MR,
MRS.
MISS.

ADDRESS. PHONE.

Y.

STATE. 21p.

ML

1 8 lic education program of any broker.
Through speeches and seminars, forums and
films, brochures, booklets and broadcasts,
Merrill Lynch offers information on invests
ments and the market to investors of every
level. of sophistication, Sample literature,
available free: How Over-the-Counter Securie
ties Ara Traded, How to Read a Financial Re-
port, Investing for Tax-Exempt Income,
Investigate—then invest,

MERRILL LYNCH,

PIERCE,
FENNER & 8MITH INC

Let one of Southern California’s 12 Merrill Lynch offices be your Investment Information Center. Just walk in!

LOS ANGELES: 'WESTWOOD:

523 West Sixth St 90014 « (213) MA 6-2611 Madical Plaza, 10937 Wilshire Bivd,

3800 Wlishire Blvd, 90008 » (213) DU 2-5454 90024 + (213) 478-4053

HOLLYWOOD! BANTA ANA: .

6353 Hollywood Blvd, 80028 + (213) 4618811 1001 North Broadway 92702 + (714) KI 7-7272
- BEVERLY HILLS: LONQ BEACH:

454 North Camden Dr. 80213 + (213} CR 58181 101 Long Beach Bivd. 80802 + (213) 435-3771

PASAI it SAN DIEGO:

DENA:
Union Bank Plaza, 201 8. Lake Ave. 91101« (213) 795-8811
.

301 A" Street 82102 + (714) 234-2702,
T4n-1447/48, 763-8563
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LA JOLLA:
7722 Girard Ave, 92037 « (714) 450-2311,
748-1218, 753-1131

SNO:
Dei Webb's Canter 93721 « (209} 284-9831
PALM SPRINGS:
167 N. Indian Ava, 82262 « (714) 325-7181
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to tour the U.S.A. for £35 a week

Petrol costs 2/2 a gallon, you can see the Grand Canyon for
£5 (mule included), stay at motels with swimming pools for as
little as £2 a night, spend a week on a ranch for as little as £23
—and dine out on your experiences for the rest of your life.

SUDDENLY more and more Englishmen aren’t just
dreaming about a holiday in the U.S.A. They are
going. And it isn't bankrupting them, either.

A comforuble single room in a New York,
‘Washington or San Francisco hotel costs as litde as 50/~
a day. You can lunch for 7/-. Have a good dinner for
L1 or less. You can tour the U.S.A. for as little as £35
a week.

Air travel is cheaper in the United States, and bus
companics offer a remarkable bargain for forcign
visitors: ninety-nine days of unlimited travel for £35.
These are luxurious bum. wnth alr—condluanmg, Te-
clining seats, and

In the U.S.A. you can travel 3,000 miles without crossing
a border or showing your passport. If you journeyed this
far in Europe, you would pass through 10 different
countries with different laws and different languages.
And open your luggage for 10 different custams inspectors.

What to see first
A gmd place to start your tour is “the cradle of the
nation”—New England.

See Deerfield, where Indians once massacred half
the population. Salem—famous for witches. In Old
Sturbridge—a meticulously restored 18th century
village—discover how New England farmers lived in
Revolutionary days. Go into the neat white clapboard
houses and see their hooked rugs, homespun curtains,
cast-iron Franklin stoves and spout lamps. The eatly
settlers were fiercely proud. Everywhere—in brass,
wood, porcelain and crewel-work—you will see the
American cagle.

Go to Nantucket Island where early 19th century

whalers found safe harbour. In Nantucket's Whal-
ing Museum you can see a real longboat, harpoons,
intricate rvings—

—that sallors made to pass the time on voyages
lasting four years or more.

Eat a “shore dinner”: steamed clams, lobster, corn-

on-the-cob, apple pie and coffee —for little more
than £r.

Hire a car and drive along the Atlantic coast from New

Engiand to Washington. Expenses for a party of four
travelling by car can come to less than £4 a day each. This
does not include car hire, but does include food, sighisecing,
and lodging in motels. Petrol costs only 2|2 a gallon.

Open house at the White House
In Washi all the most £ .,nghtsa:cfu:.
You an see Congress and the Supreme Court in
session—free. You can go into the White Honse—free.

As you drive further south you will sce the native
Magnolia Grandiflora, growing 70 feet tall into huge
flowers of glowing fragrances, azaless, camellias,

cypresses, Spanish moss, languorous ferns, Take a
paddleboat trip on the Mississippi — for only 10/9.
Explore the frozen fountains of Mammoth Cave. Eat
pompano fish in New Orleans.

New Orleans is where jazz was born. Where Lead-
belly, Kid Ory and W, C. Handy played and sang The
Memphis Blues, Tin Roof Blues, Muskrat Ramble,
Jelly Roll Blues, Deep River Blues.

Music — everywhere :
There are now more than a thousand symphony
orchestras in the U.S.A., and last summer there were
65 music festivals, many of them in the open air.
Tanglewood, for example, in the green Berkshire
Mouatains of New England, where the Boston Sym-
phony Orchestra performs. Ravinia, in a forest meadow
just outside Chicago. Aspen, Colorado—surrounded
by the Rocky Mountais.

In recent years there has been 2 thrilling revival of
folk songs in the US.A., many of English origin.
You may hear the Foggy, Foggy Dew, The Blue-Tail
Fly, The Arkansas Traveler, Sweet Betsy Fom Pike;
Streets of Laredo, Shenandoah, Casey Jones, and
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Turkey In The Straw (reputed to be Sir Winston
Churchill's favourite).

Follow the ploneers
The pioncers crossed the country on foot, by wagon,
on horse, mule, scow. They averaged 10 miles a day,
fighting Indian raids and buffalo stampedes. You can
follow their trail to the Far West at 80 miles an hour
a glass-domed luxury train—and still see Indians
and buffalo.
Arizona tribes still perform thelr ceremonials as
they did before the White Man came. See the
Pueblo Corn Dances and the Hopi Snake Dance.
Walk through Indian cliff dwellings 1,400 years
old. Sleep overnight at an Indian trading post for
less than £1.
Go to a rodeo and see cowboys roping calves, bull-
dogging steers, and milking wild cows. To win prize
money “busting” a bronco, a cowboy must remain
on his bucking horse for ten seconds, keep both fect
in the stirrups and hold the reins with only one hand.
You can even tour parts of the West by boat. It's
called “canyoneering”, and you follow mighty rivers
like the Colorado, the Salmon, the Snake and the
Rogue. An exciting adventure, this.

Fish, swim, play golf — anywhere
In the U.S.A., shooting, fishing, golfing, swxmmmg
m:wilabhwnﬂ There are acres of
wildemess where you can shoot and fish for the nominal
ice of a licence. There are miles of Adantic and Pacific
Enu?h:s where you can swim, snorkel, skin-dive and
spear-fish—free.
You can climb to the top of rugged Half Dome Mountain
in California. There is a hand cable to encourage novices.
In Sequoia National Park, California, you can see the
largest living thing in the world—a redwood tree with
a circumference of 102 feet, and a Sequoia sempervirens

in Upper Bull Creck which stands 364 feet high. Some
of the Sequoias were living in the time of Christ, but
the bristlecone pines in the White Mountains of Cali-
formia are even older—more than 4,000 years.

In the Northwest discover *“human tobogganing”.
You slide down the slopes of glaciers in “tin pants”—
heavy twill pants with parafinned seats. You can take a
good-sized boat 2,600 miles from Manasquan Inlet in
New Jersey to Key West in Florida without once going
into open sea .

You can visit a New England clambake, a
Pennsylvania Dutch porch picnic, a California barbe=
cue, 2 Midwest church supper. See a wild horse race.
Dance at a square dance. Attend a New England town
meeting. Wherever you go in the US.A. have a
whale of a fine time— and bring back adventures to
dine out on for the rest of your life,

HOW TO GET A VISA

The procedure for getting a visa has been grealy
simplified. You now £l in a form which is no
bigger than a posteard. The procedure takes only
20 minutes and 2 visa can’ be obnined from the
American Embassy, Grosvenor Square, London, or
any of the American Consular offices in the United
Kingdom.

For help in planning your trip see your local
travel agent. Or write, phone or visit Miss Farmer
at the new U.S. Travel Service, 429 Oxford Street,
London, W.1, REGent 5805, She will answer your
questions and arm you with maps and illustrated

booklets.

Travel a new world— See the U.S.A.
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most is Reader’s Digest.

way that engages the reader.

fluence to admirable use.

a month.

against pornography.

its forms.

selves: We have served the truth.”

No log-rolling, no back-
scratching

back-scratching.

The success of The Digest is-deserved.
It does not depend on prurience, voyeur-
ism or cheap sensationalism. What The
Digest editors offer their readers are ideas,
education (practical and spiritual) and

self-improvement.

The instinct of these -editors is toward
clarity of expression. The current issue,

READ 34 magazines every month. I
like them all, but the one I admire

The editors of The Digest are in posses-
sion of a remarkable technique: they know
how to present complicated subjects in a

This gives The Digest’s editors great in-
fluence in the world. They put their in-

They are on the side of the angels. They
are crusaders, and they carry their cru-
sades, in 14 languages, to 75 million souls

They crusade against cigarettes, which
kill people. They crusade against bill
boards, which make the world hideous.
They crusade against boxing, which
turns men into vegetables. They crusade

They crusade for integration, for the
inter-faith movement, for the Public De-
fender system, for human freedom in all

Good Pope John once told The Digest
editors, “How .comforting it will be for
you, when you come to the close of your
lives on earth, to be able to say to your

Ten years ago Reader’s Digest first opened
its columns to advertising. This worried
me. I was afraid that The Digest editors
would start pulling their punches in def-
erence to advertisers and even give edi-
torial support to advertisers—an obvious
temptation to magazine editors. But this
has not happened; The Digest has re
mained incorruptible. No log-rolling, no

Confessions

ofa .
magazine
reader

by DAVID OGILVY
Author of “Confessions
of an Advertising Man”

as I write, includes articles on religion in
schools, on the Congo, urban renewal,
violence on televisien, Abraham Lincoln
and safe driving. Each of these subjects
is presented ina way which I can under-
stand. If I did not read about them in
The Digest, I wouldn't read about them
anywhere. I wouldn't have time.

Some highbrows may look down their
noses at The Digest, charging it with su-
petficiality and oversimplification. There
is a modicum of justice in this charge;
you can learn more about the Congo if
you read about it in Foreign Affairs
Quarterly, and you can learn more about
Abraham Lincoln in Carl Sandburg's
books about him. But have you time?

Never boring

Iseldom read a highbrow magazine with-
out wishing that a Digest editor had
worked his will upon it. I would then
find it more readable. The Digest articles
are never long-winded, never obscure,
never boring.

I also admire the editors courage. They
have the guts to open their readers’

minds on delicate subjects. They grasp
nettles. Like venereal disease, cancer,
mental illness. They are not humorless
prigs. Their sense of humor is uproarious.
They make me laugh.

Editorial technique
Their techniques fascinate me. First, the
way they present the contents on the
cover—a tantalizing menu which invites
you to the feast inside. (I have never
understocd why all magazines don't do
this.)
Second, the ingenious way they write
the titles on their articles. They pique
your curiosity—and they promise to
satisfy it. For example:

What Truckers Say About Your Driving
Professional drivers sound off on the
most common —and dangerous—faults
of the amateur.

How could anybody resist reading an

article with a title like that?

I earn my living as a copywriter in an
advertising agency. It is a matter of life
and death for me to get people to read
my advertisements. I have discovered
that more than half the battle is to write
headlines which grab people’s attention
and force them to read the copy. I learned

covered thatsubjectswhichare important
to people in Iowa, California and New
York are equally important to people in
France, Tokyo and Rio.

Thus it comes about that Digest editors
havea profound influence on people who
are free to read what they want. This
magazine exports the best in American
life.

In my opinion, The Digest is doing as
much as the United States Information
Agency to win the battle for men's
minds.

Credit where credit is due. I know no-
body who deserves the gratitude of their
fellow Americans more than DeWitt
and Lila Acheson Wallace. The Digest
is the lengthened shadow of these two
great editors. Theirs are the names at the
top of the masthead. It is the most for-
midable of all mastheads: no less than
208 men and women. Among them you
will find some of the most distinguished
journalists in the world. No other maga-
zine is so richly endowed with profes-
sional competence.

Some magazines are dominated by the
men who sell advertising space. In my
experience, there has never been a good
ine which was not, like The Digest,

how to do this by headlines in
The Digest.

The Digest editors do not start their
articles in the front of the magazine and
carry them over in the back. They carry
you through their magazine without this
maddening interruption, and I bless them
for it.

The battle for men’s minds
You and I, gentle reader, live in the
United States, and we think of The
Reader’s Digest asan American magazine.

g,
7o

So it is—15 million Americans buy it -

every month. But it is also published in
20 other countries—10,500,000 copies a
month. It is the most popular magazine
in several countries abroad, including all
of the Spanish-speaking countries.

The International editions of The Digest.

carry more or less the same articles as
the US. editions. The editors have dis-

dominated by its editors.
Long live The Reader’s Digest!

Pt ke

“Reader’s Digest asked me if I would comment
on why I think so many people all over the world
read it,” Mt. Ogilvy says. “I agreed to try, be-
cause I regard The Digest as a major force for
good in the world, and I wanted to say so. In
return for my work The Digest will make a
donation to Fettes, the Scottish school which
gave me my education on a full scholarship.”
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Now Puerto Rico Offers
1007 Tax Exemption to New Industry

by BEARDSLEY RUML

“We don’t want runaway industries” says Governor Munoz “But we do seek new and

expanding industries.” Federal taxes do not apply in Puerto Rico, and the Common-
wealth also offers full exemption from local taxes. That is why 300 new plants have
been located in Puerto Rico, protected by all the gnarantees of the U. S. Constitution.

N a dramatic bid to raise the stand-
ard of living in Puerto Rico, the
] Commonwealth Government is now
!} offering U. S. manufacturers such
2l overwhelming incentives that more
P @ than three hundred new factories
BEARDSLEY RUML have already been established in this
sun-drenched island 961 miles off the Florida Coast.
First and most compelling incentive is a completely
tax-free period of ten years for most manufacturers
who set up new plants in Puerto Rico.
For example, recent analysis for one Ohio firm re-
vealed that due to tax exemption and operating econ-
omies it will increase its net profit from $187,000
to $442,000 a year by locating its new plant in
Puerto Rico.
The Commonwealth will leave no stone unturned to
help you get started. It will build a faciory for you. It

How Corporate Tax Exempticn Boosts Profits
nlgty{fs. Cu-porate im'{&.:
Income Tax is: would be:

$ 17,500 $ 25000
29,500 50,000
53,500 100,000
245,500 500,000
485,500 1,000,000
How Dividend Tax Exemption Beosts Income*
If your income after Your net income
U.S. Individual in Poerto Rico
Income Tax is: wouid be:
$ 3,900 S 5,000
7,360 10,000
10,270 15,000
14,850 25,000
23,180 50,000
32,680 100,000
43,180 200,000
70,180 500,000
*Dividends arc 1ax-ftce only if paid to mldcms of
hs:do:l?ed'::nlnmum 1, I954)lotdnuepum

will help you secure financing. It will even screen job
applicants for you—and then train them to operate
your machines.

What About Labor?
Puerto Rico’s labor reservoir of 650,000 men and
women has developed remarkablelevels of productivity
and efficiency. Twenty-eight factories are now produc-
ing delicate electronic equipment.

Aerinl view of the modern city of San Juan, population 389,316, the capital and financial center of
Puerto Rico. The city’s maguificent harbor alone handled more than three million tons of freight last year.

Among the U. S. companies already manufacturing
in Pucrto Rico are Sylvania Electric, Carborundum
Company, Remington Rand, Univis Leas, Shoe Cor-
poration of America and Weston Electric.

Six steamship companies and four airlines operate
regular services between Puerto Rico and the main-
land. San Juan is just 514 hours by air from New York.
There is no duty on trade with the mainland.

“Close to Paradise”
Listen to what L. H. Christensen, Vice President of
St. Regis Paper, says:
“The climate is probably as close to paradise as
man will ever-see. I find Puerto Ricans in general
extremely friendly, courteous and cooperative.”
“This plant in Puerto Rico is one of our most
efficient operations, in both quality and output.
Our labor has responded well to all situations.”
Are You Eligible?
Says Governor Muiioz: “Our drive is for new capital.
Our slogan is not ‘move something old to Puerto Rico.’
but ‘start something new in Puerto Rico’ or ‘expand in
Puerto Rico’.”
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The Commonwealth wants to attract all suitable in-
dustries to Puerto Rico—especially electronics, men’s
and women’s apparel, knitwear, shoes and leather, plas-
tics, optical products, costume jewelry, small electrical
appllanws, hard candy and pharmaceuticals.

To get all the facts, and to find out whether you and
your company would be eligible for complete tax
exemption, mail the coupon below for your free copy
of “‘Facts for Businessmen.””

r————-MAIL THIS COUPON-————4
| Economic Development Administration
Commonwealth of Puerto Rico, Dept. T-7
579 Fifth Aveaue, New York 17, N. Y.

Mail me “Facts for Businessmen,” your report of
the advantages of Puerto Rico for plant location.

Name.

C

Produoct

[ e et s e e s s s e s s
L e e e s e e o s e s e e e
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“At 60 miles an hour the loudest noise in this
new Rolls-Royce comes. from the electric clock”

What makes Rolls-Royce the best car in the world? “There is really no magic about it—
it is merely patient attention to detail,” says an eminent Rolls-Royce engineer.

1. “At 60 miles an hour the loudest noise  comes
from the electric clock,” reports the Technical Editor
of THE MoToR. The silence of the engine is uncanny.
Three mufflers tune out sound frequencies — acous-
tically. . R
2. Every RollsRoyce engine is run for seven hours
at full throttle before'installation, and each car is
test-driven for hundreds of miles over varying road
surfaces.

3. The Rolls-Royce is designed as an owner-driven
car. It is eighteen inches shorter than the largest
domestic cars.

4. The car has power stéering, power brakes and
. automatic gearshift. It is very easy to drive and to
‘park. No chauffeur required.

5. There is no metal-tometal contact between the
body of the car and the chassis frame—except for the
speedometer drive. The entire body is insulated and
under-sealed

8. The finished car spends a week in the final test-
shop, being fine-tuned. Here it is subjected to
ninety-eight separate ordeals. For example, the ‘en-
gineers use a stethoscope 'to listen for axle-whine.

7. The Rolls-Royce is guaranteed for. three years.
With a new netwark of dealers and parts-depots from

Coast to Coast, service is no longer any problem.

8. The famous Rolls-Royce radiator has never been
changed, except that when Sir Henry Royce died
in 1933 the monogram RR was changed from red
to black.

9. The coachwork is given fivé coats of primer paint,
and hand rubbed between each coat, before fourteen
coats of finishing paint go on.

10. By moving a switch on the steering column, you
can adjust the shock-ab to suit road conditi

15. You can lubricate the entire chassis by simply
pushing a pedal from the driver’s seat. A gauge on
the dash shows the level of oil in the crankéase.

16. Gasoline consumption is remarkably low and
there is noneed to use premium gas; a happy economy.

17. There are two separate systems of power brakes,
hydraulic and mechanical. The Rolls-Royce is a very
safe car—and also a very lively car. It cruises serenely
at eightyfive. Top speed is in excess of 100 m.ph.

(The lack of fatigue in driving this car is remarkable.)
11. Another switch defrosts the rear window, by
Jheating a metwork of 1360 invisible wires in the
glass. There are two separate ventilating systems, so

_ that you can ride in comfort with all the windows

closed. Air conditioning is optional.

12. The seats are upholstered -with eight hides of
English leather—enough to make 128 pairs of soft
shoes. .

13. A picnic table, veneered in French walnut,
slides out from under the dash. Two more swing out
behind the front seats.

14, You can get such optional extras as an Espresso
coffee-making machine, a dictating machine, a bed,
hot and cold water for washing, an electric razor.

18. RollsRoyce engineers make periodic visits to

inspect owners’ motor cars and advise on service.

ROLLS-ROYCE AND BENTLEY

19. Thie Bentley is made by Rolls-Royce. Except for
the radiators, they aré identical motor cars, manu-
factured by the same engineers in the same works.
The Bentley-costs $300 less, because. its radiator. is
simples -to make._People who feel diffident about
driving:a Rolls-Royce can buy a Bentley.

PRICE. The car illustrated in this advertisement is
$13,550 f.o.b. principal port of entry.

If you would like the rewarding experience of
driving a Rolls-Royce or Bentley, write or telephone
to one of the dealers listed on adjacent page.
Rolls-Royce Inc., 10 Rockefeller Plaza, New York 20.

JET ENGINES AND THE FUTURE

Certain airlines have chosen Rolls-Royce
turbo-jets for their Boeing 707's and Douglas
DC8's. Rolls-Royce prop-jets are in the
Vickers Viscount, the Fairchild F.27 and the
Grumman Gulfstream.

Rolls-Royce engines power more than half
the turbo-jet and prop-jet airliners supplied
. to or on order for world airlines.

Rolls-Royce now employ 42,000 people and
the company’s engineering experience does
not stop at motor cars and jet engines. There
are RollsRoyce diesel and gasoline engines
for many other applications.

The huge research and development re-
sources of the company are now at work on
many projects for the future, including nu-
clear and rocket propulsion.

B

See:the-Rolls-Royce and.Bentley-at-Stand 13, Internationial Autornobile Show; New. York: Coliseum, April 5-13.
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- How to create
financial advertising
that sells

by Ogilvy &Mather

Ogilvy & Mather has created over
$100 million worth of advertising for
clients in many fi ial fields — banki

where we didn'tdo so well, we show you that, too:
People trust a company that tells the truth.

* Show who is behind those granite walls. Itis

insurance, investments, credit cards.
Here are twelve of the things we
have learned.

1. The mostim decision. Howshould
you position your financial product or service?
“This is the most important decision you will make.
It affects the way you conduct your business, as
well as what you say in advertising.

Merrill Lynch is positioned as a total financial
services center, not as just a stockbroker.

American Express Travelers Cheques are
positioned for domestic travel, as well as foreign.

The Fidelity Bank of Philadelphia is posi-
tioned as the bank that does the most to stretch
your money.

The results of your campaign depend less on
how your advertising is written than on how your
product is positioned. It follows that positioning
should be decided before the advertising is created.
Research can help. Look before you leap.

oonsisun:y“?ays.'n,é positioning for this American
Express Card campaign is 0 yearsold. It won the 1973
David Ogilvy Award—given solely for success in salcs.

2.Build a bond of trust. Any advertisement
islikely to work better if readersbelieveit. In finan
cial advertising it pays to build a bond of trust. This
is because many financial services offer benefits
that cannot be seen or measured for years, yet are
vital to the customer’s well-being.

Here are five ways to build trust:

* Demonstrate your stability. You are asking
people to come forward with hundreds, even
thousands, of dollars. Perhaps their entire life sav
ings. Nobody wants to entrust his money toabank
or brokerage house that might fail. Your advertis-
ing can help build confidence in your stability.

When Merrill Lynch was still a private com-
pany, they didn’t have to publish anannualreport.
But they published one anyway, and offered it in
advertising.

Merrill Lynch’s philosophy of “doing busi-
ness in a goldfish bow!” suggested that they had
nothing to hide. It paid dividends in goodwill and
new business.

When Ogilvy & Mather was looking for a spokes-
man for New York's Bowery Savings Bank, we
asked this question: “Who personifies New York at
its best, and would be trusted instinctively by New
Yorkers?”

Joe DiMaggio led the list by a wide margin
and became The Bowery’s spokesman. Within
eight months, awareness of The Bowery's adver-
tising increased 50 percent.

® Be_scrupulously honest. In a commercial
about their annual report, City Investing Com-
pany said:“Where we did well, we show you. And

easier to trust a human being than a faceless com
pany. Investors, for example, want to know who
is handling their money. Lionel D. Edie & Co., the
investment advisory subsidiary of Merrill Lynch,
showed their top investment advisors in their ad:
vertising. It helped establish person-to-person
contact with dozens of prospective accounts.

e Don't be cute. People take their money seri
ously and are seldom disposed totrustittoacome
dian. Ogilvy & Mather has found that it pays to

Notes on corporate advertising
to the financial community

Few security analysts or sophisticated in-
vestors will admit that advertising can affect
their evaluation of a company. Ogilvy &
Mather’s research tells a ditferent story.

If you are considering advertising to
the financial community, here are five keys
1o success:

1. Be ready to make a long-term com-
mitment—three to five years—or the money
you spend will be wasted.

2. Give a candid indication of how you
plan to grow in earnings per share. The peo-
ple who recommend or buy your company’s
stock hate surprises.

3. Make sure your financial reports—
and your advertising—are easy to understand.
Financial experts will avoid acompany whose
communications are hard to decipher.

4. Measure your results. Be as hard-
nosed about your advertising investment as
any other investment you make.

5. Be different. Your advertising must
set you apart from other corporations—or
it will pass like a ship in the night.

leave whimsy to those who advertise whimsical
products.

3. Offer a unique benefit—and advertise it.
American Express is the only brand of travelers
cheques which guarantees an emergency refund
24 hours a day, 365 days a year, anywhere in the
continental U.S. Their advertisements never fail
to mention this fact.

4, Simplify your offer. Like every other com-
mercial bank in Philadelphia, The Fidelity Bank
offered a schedule of reduced checking costs for
customers who keptcertain balancesin theircheck-
ing account or savings account. The idea was un-
wieldy and complicated to explain in advertising.

Unlike the other banks, Fidelity simplified its
offer by advertising free checking for anyone who
keptatleast $400 in a savings account.

Result: In just four months, Fidelity Bank
quadrupled the number of customers in its free
checking program—and enjoyed a healthy in-
crease in savings deposits.

5.Go on television. There is a theory that
television provides too much “waste circulation”
to be efficient in reaching upper income groups.
This theory has been proven false. The visibility
and impact of television can more than offset the
diversity of its audience.

We have used television effectively for allour
financial clients.

6.Find a unique symbol. A distinctive and
memorable visual symbol can give your advertis-
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ing a hook that will catch in your prospect’s mind.
* The Merrill Lynch bulls symbolize the com-
pany’sconfidencein thelong-term strength of the
American economy.
¢ The Nationwide blanket symbolizes the com-
plete coverage Nationwide can provide for your
home, car, and family.

7. Go first class. It pays to give your service
an image of quality. If your advertising looks
cheap or ugly, prospects will assume that your
service is shoddy.

8. Unify your advertising. Often a financial
advertiser offers different services to different
groups of people. Without a common theme, the
advertising may seem to come from several small
companies, rather than from one large one. That
charging herd of bulls makes every Merrill Lynch
advertisement work, toward a- common cause
even when the services offered are different.

9.Talk your customers’ language. Part of
Joe DiMaggio’s appeal to New Yorkers is that he's
a “regular guy” He never talks in trade jargon
never buildsa wall of arcane verbiage around The
Bowery's services.

Bytheend of his first yearasspokesman, The
Bowery's share of the growth in savings bank de-
posits jumped over 60 percent.

10. Make sure people know you really want
theirbusiness. Many people areafraidof financial
institutions. For example, they hesitate to ask for
aloan out of fear of being turned down.

Fidelity Bank cut through this fear by
announcing: “Fidelity Bank has $10 million to
lend by May 1" The money was gone in 60 days

11. Make the most of news. We have found
that financial advertising gets more readership
when tied in with news.

But make sure you act fast. A Merrill Lynch
advertisement on Phase Three controls was writ-
ten, approved, setin type, and sent to newspapers
within 12 hours of the newsbreak.

In the summer of 1971, many Americans
abroad were unable to exchange their dollars for
foreign currency because of an overnight deval-
uation. Immediately, Ogilvy & Mather people in
London and Paris filmed interviews with Ameri-
cans whose vacations had been saved by the Ameri-
can Express Card, which was still usable because
charges on it are made in the local currency.

Within days, these interviews were on the air
in television commercials. The number of people
who rated the American Express Card asthe“best
general-purpose credit card” grew 40 percent
faster than projections.

Merrill Lynch
is bullish on America.

B

o

ter this commercial
on the. percent of the target audience
could identify the firm that was bullish on’America.

ctive symbol,
went on the air, over 6!

12. Don’tbe afraid of long copy. A financial
i isi ly i ing to the person
about to make it. Be sure to give your prospects
plenty of information.
Research shows that although readership
falls off rapidly up to fifty words, it drops very
little between 50 and 500 words.

Onec of the best coupon advertisements for
Merrill Lynch contained more than 1,145 words.
“The more you tell, the more you sell”

How to integrate direct response
into your marketing plan
If you have a new product or service, make sure
your key prospects get the news ahead of the gen-
eral public—in the mail.
And don't ignore your current customers.
‘They are often your best prospects.

Financial clients of Ogilvy & Mather

American Express Card
American Express Travelers Cheques
American Express International Banking Corp.

‘The Bowery Savings Bank

City Investing Compar:y

The Fidelity Bank
Merrill Lynch & Co., Inc.
Nationwide Insurance

In collaboration with Hodes-Daniel Adver-
tising, Ogilvy & Mather’s Direct Response Division
offers financial marketers a unique combination
of services.

Hodes-Daniel has specialized in financial
direct marketing for 30 years. They can also com-
puterize your mailing list, print your mailings,
and send them out.

Thus you can now get all the marketing ser-
vices you need fromasingle source. Which should
mean greater speed, better coordination, and
more efficient use of your marketing dollars.

Fidelity Bank
has$10 million
tolend byMay1

Lok whatyou can gt ko monchly paymens!

EEE = B =
Dy xnighs, call 985-88 (Or come: 1 oo V80|
@me nouny wie a

Many people are afraid to ask a banl
Fidelity’s direct approach made it easier to ns
every cent of the money was gone in 60 days.

money.
- Result:

Invitation

Ogilvy & Mather has a comprehensive one-hour
slide presentation on financial advertising. If you
would like to see this presentation, please writeon
your company letterhead to any of these heads
of Ogilvy & Mather offices: Andrew Kershaw in
New York; Michael Turner in Houston; or Cy
Schneider in Los Angeles.

Oglyy
Mataer

2 East48th Street, New York, N.Y. 10017
2600 Two Shell Plaza, Houston, Texas 77002
5900 Wilshire Blvd., Los Angeles, Calif. 90036
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Ogilvy & Mather now has offices in
seventeen countries. As a'guide to
the heads of these offices, who are
meeting in New York this week,
David Ogilvy recently set down his
principles of management: Here
they are in abbreviated form.

For an unexpurgated version
write Ogilvy & Mather, 2 E. 48 St.,
New York, N.Y. 10017.

believe in the Scottish proverb: “Hard

work never killed a man.” Men die of

boredom, psychological conflict and
disease. ’

The harder our people work, the hap-
pier and healthier they will be.

Make working at Ogilvy & Mather fun.
‘When people aren’t having any fun, they
seldom produce good advertising. Kill
grimness with laughter.

Maintain an atmosphere of informal-

ity. Encourage exuberance. Get rid of sad -

dogs who spread gloom.

Always be honest in your dealings with
clients. Tell them what you would doifyou
were in their shoes.

‘Whileyouareresponsibleto ourclients
for sales results, you are also responsible
to.consumers for the kind of advertising
youbring into their homes, Tell the truth.

No phonies or zeros
Our offices must be headed by the kind of
men who command respect. Not phonies
Or zeros.

Qualifications for the Heads of our |

offices: .

1. High standards of personal ethics.

2. A big man, without pettiness—a for-
midable individual.

3.Stable, guts under pressure, resil-
ience in-adversity, a deep keel.

4, Brilliant brain —not a safe plodder.

5. Commitment—dedicated, a hard
worker.

6. A streak of unorthodoxy ~the urge
to innovate.

7. The courage to face tough decisions,
including firing non-performers.

8. Inspiring enthusiast—with infec-
tious gusto,

‘9. Decisive—speed in grasping nettles.
10. Ability to hire and promote.good
people.

If you treat your lieutenants as ‘subor-
dinates, they will be less effective in their,
jobs; they will come to resent their subordi-
nation,

Our'Top Management in each country

How to run
an advertising agency

by David Ogilvy

Chalrman, Ogﬂvy@@? Mather Infernatlonal

should function like a Round Table, with-
out the overt discipline of a military hier-
| archy—with its demeaning pecking order.

An egalitarian structure encourages .
independence, responsibility and loyalty.
It reduces dependence on ONE MAN, who
is sometimes absent, often fallible and
always mortal.

The key to success

The key to success in management lies'in
this concept of PARTNERSHIP. Partnership
between the Heads of our offices and their
colleagues at the Round Table. Partnership
between our offices in different countries.
Happy partnerships are as difficult to
sustain as happy marriages. The challenge
can be met if those concerned have clear-
cut divisions of responsibility and don't
poach-on the other fellow’s preserves.
“Why beloldest thow the mole that is in thy
brother’s eye, but considerest not the beam
that is in thine own eye?”

Superior service to our clients depends on
makingthe mostofthemenand women on
your staff,

Give them challenging opportunities,
recognition for achievement, job enrich-
ment, and responsibility.

Treat them as grown-ups—and they
will grow up.

Help them when they are in difficulty.
Be affectionate and human, not cold and
impersonal.

Give outst ﬁe(fm mers sf I
rewards. Nathmg is too good for our make-
or-break individuals.

Encourage free communication upward.
Senior men have no monopoly on great
ideas.

Nor do Creative people. Some of the
best ideas come from clients, account ex-
ecutives, researchers and others,

Don’t be a hermit

Do not summon people to your office —it
| frightens them. Instead, go to see them in
their offices.

A Chairman who never wandersabout
his agency becomes a hermit, out of touch

- with his staff.

Never hire relatives or friends.

Sack incurable politicians,

Crusade against paper warfare. En-
courage your people to air their disagree-
ments face-to-face.

Discourage secrecy,

Discourage poaching.

Compose sibling rivalries.

Avoid duplication of function—two

people doing a job which one could do.

Ferment and innovation

Your paramount hiring problem isthis: Ad-
vertising is one of the most difficult func-
tions in industry, and too few brilliant peo-
ple want careers in it.

1. Make a conscious effort to avoid re-
cruiting pedestrian hacks.

2. Create an atmosphere: of ferment,
innovation and freedom. This will attract
brilliant recruits.

3. If you ever find a man who is bétter |

| than you are—hire him, If hecessary, pay

him more than you pay yourself.

In recruitment and promotion we are
fanatical in our hatred for all forms of prej-
udice. We have no prejudice for or against
Roman Catholics, Protestants, Negroes,
Aristocracy, Jews, Agnostics or foreigners.

The most important function

The Creative function is the most impor-
tant. The Heads of our offices should not
releg"dte their key, creative people to posi-
tions below the salt.

They should pay them, house them
and respect them as indispensable ‘Stars.

We also value our good Management
Supervisors, They stimulate our service
departments te do great work for clients.

Our Management Supervisors are
equivalentto the partnersingreatlaw firms.
They must be stable, courageous, profes-
sional and imaginative.

They must work in fruitful partner-
ship with our creative people—neither
bullying them nor knuckling ‘under to
them.

This s mot @ job for lazy, frightened medioc-

ilies, nor.for superficial “contact’ men.

No agency has greater respect for the im-
portance of the research function — particu-
larly in the creative area.

Themostvaluablequalityina Research
Director is his integrity. A’ dishonest one
can do appalling damage.

Itis also important that.a Research Di-
rectorbe able towork sympathetically with

ourcreative people. And heshould beable - |

to use research fast and cheaply.
Disciplines

In all our departments, our top ‘people
must instill 2 healthy discipline. Due dates
must be met. The staff must arrive on time.
Telephones must be answered politely.
Security must be policed.

Itis also the duty of our top people to
sustain unremitting pressure on the
professional standards of their staffs. They

50

-must never tolerate mediocre creative

work or sloppy plans. .
- In ourcompetltwebusmess, itis sulcxde
to settle for second-rate performance.

Feeor comnnss;on?

‘We offer our clients a choice of fee or com-
mission. Fees offer four advantages:

1. The advertiser pays for what he gets
—n0o more, no less.

2. Every fee account pays its own way.
Unprofitable accounts do not ride on the
coattails of profitable accounts.

3. The agency has an incentive to pro-
vide non-commissionable services.

4. Unforeseen cuts in advertising ex-
penditure do not result in temporary per-
sonnel layoffs.

Then there is the commission system,
and someclients preferit. Both systems will
continue for years to come. We should be
open-minded about them,

New accounts

The most difficult decisions are whichnew
accounts to take and which to reject. The
primary considerations should be:

1. Does anyone in our Top Manage-
ment really want the account? We should
never takeanewaccountunlessatleastone
of our key men can approach it with tre-
mendous enthusiasm.

2. Do we believe that good advertising
can sell the product?

3. Would the marriagebeahappyone? :
Unhappy marriages do not fructify—and
they do not last.

4. Has the account potential for growth?

The prime responsibility for new busi-
ness must lie with the Head of the office.
He should not allow his Management Su- :
pervisors to spend too much time assisting
him in this area; their prime responsibility
must always be to our present clients.

Ogilvy&Mather offices

NORTH AMERICA | LATIN AMERICA

New York Bogota

Los Angeles -Buenos Aires
‘(Carson/Roberts) | Caracas

Houston Mexico City

“Toronto Riadg Janeiro

Montreal 536 Paulo

AUSTRALIA

EUROPE Melbourne

.ﬁmm Sydney

London Wellington

Milan Auckland

Paris SQUTH AFRICA

Vienna Johannesburg
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Helena Rublinstein’s Beauty
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leading department and drug
stores everywhere,
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ew Miracle Cosmetic Restores Younger Look
~ To Your Skin and Tightens Facial Contours

Beauly Calendar
~ for Sprmg

Helena Rubinstein

PARIS, MARCH 20— What a
wonderful tonic Springcanbe,when
you Jet yourself enjoy it! Now's
the tima ta spark your wardrobe
with rosy pinks and bright viole
y a new and daring lipstick
shade, Lighten your hair, brighten
your complexion. Erase winter
from your life . . . and look like
Spring! Here are some ways tadoit.
.

DY

rat—do something with your
. A new Spring coiffure. of
couree. But before that—~why not &
new shade? More and more women
are discovering how easily they ean
hase vihrant, color-rich hair with
my Color-Tint Rinees. Theat tempo-.
rary tints brush on as eanily an
mascara—wash out with your next
shampoo!

There are 1% exciting hues to
choose from.You can be a red head
this week . . . » blonde next week
+.. & mink-tressed lovely the week

for Spring.

The world is blnomuu{ \\nh new
Spring coiffures, baved ta the air

for all to admire. l"erlmpl )u\l ave|

wondering how some women keep|
their hmiv so chic and smooth, even |
without a hat, Let me tell you their
neerel, It's my new Wave Sheen
Cream

I

wonder cream tames fiy-
away brittle ends. At the same
time, it adds satiny polish for
beauty, A rare lanolin deriva
ive in the formula, nourishes your
halr from root to end without
“greasing” it! If you use my Wave
Sheen Cream before and after
shampoos, permanents and tintings)
your hair will slways be a shining
cap of glory.

R Y

Withthecomingof warmer weath-
er, you'll need a deodorant upon
which you can truly rely. And if
that deadorant s also delightfully
scenied and pleasant fo use. . . s0
much thebetter! My Perfume Spray
Deodorant is perfect onboth caunts.
Perfumed with beautiful White
Magnolia fragrance, it xives de.
pendable, lon, ng protection.
Ta e campletely immaculate, mal
my Perfume Bpray Deodorant a
daily habit.

I

A lovely way to feel like apring is
to smell like spring . . . {resh, flow-
cry and gay. So now treat yourself
to the sense-tingling delights of
my solid cologne sticks, They come
in four nts: Apple

Spring Cleaning and
Repairing for Skin

- Special treatments freshen
winter-dull akin

Every complexion needa a
mpl te Spring cleaning and
iring after so many months |

for every type of skin,
For dry skin

* Follow this routine daily to
smooth and soften dehydrated
skin. Morning and night cleanse
with “Pasteurized” Face Cream
Special, Helena Rubinstein’s fa-
mous concentrated emollient
cream. (1.25) At night, lubri-
c.nle W ith extra rich “Pasteur-
Night Cream to replace

luxt oils and moisture. (1.50)

requires (lccper
night, friction cleanse with Hel-

¢ Grains, (1.25). Afl
ing, press “Water Li
Lotion on your skin to help close

ores and relieve the oily con-
dition. (1.50)

For blemished- skin

To clear skin of externally
caused surface blemishes, first
cleanse pores with Helena
Rubinstei soothing cream
wash — Plus Cleanser. (1.
Federal tax) Then apply a
film of Medicated Cream, a ac
entificatly proven formula which
contains ingredients prescribed
by skin specialists to heal su
face blemishes.

00 sertervany cavien

friction cleansing. So everyi|

ena Rubinstein’s Beauty Wash-|

BY N T,
tightenn flabby skin, “lifts

Contodr-Lift Film moulds more youthful contou
gging throat line
ening action amooths away wrinkles for hours on end. Soon, your
face acems to take new shape. Your profile looks young again

Ita tingling, ﬂum.

BY DAY, Helena Rubinstein's amazing Contour-Lift Eilm gives
your face glowing freshness, a younger, uplifted look. A unique
new beauty fuid, it is instantly absorbed and completely invisib
...a perfect firming base under make-up for day-long beauty.

Helena Rubinstein’s amazing
Contour-Lift Film acts like
a Spring tonic for tired faces

The only cosmetic of its kind to
give a 24-hour a day beauty lift

Helena Rubinstein has a perfect tonic for the down-in-the-
face winter doldrums! After years of scientific research, this
great beauty genius has discovered an incredibly quick and
easy way to help women look younger. 1t is called Contour-
Lift Film. You will call it the most wonderful thing that ever .
happéned to you!

Millions af women have begged Madame Rubinstein for an -
effective beauty lift which would act quickly on aging skin
and contours. At last, she perfected her Contour-Lift Film—
a totally unique new fluid formula that works miracles on sag-
ging chin lines, deepening expression lines, under-eye puffi-
ness and erepey skin. This one remarkable fluid can take years
off yourage . .. in minutes!

A Day and Night Beauty Lift

Contour-Lift Film is formulated from a blend of rich re-
plenishing oils, beneficial herbal extracts and effective astrin-
gents . . . in the scientific proportion that does wonders for

For average skin
To make “average” skin glow
with new beauty and freshness
follow this 2-step formula.
Cleanse morning and night with
Deep Cleanser, a remarkable
liquid cream that penelrates
decper into pore openings quick-
1¥ Lo remove stubborn grime and

i )

atewithHelena
“Pasteurized”
Night Cream to prevent your
skin from forming dry skin
lines. (1.50) Prices plus tax un-
less otherwise noted.

These Stay-Long Lipstick shades make
new fashion colors more becoming

* Kk Kk

For every exciting now
stein has the just
the chart below and see how

you couldn’t wear-—suddenly

For these spring fashion colors

make them extra flattering. Even colors you used to think

pring fashion color Helen Rubin- |3
ight hpsllck shade. Pick your colors from

the proper
become you!

Wear thess lipstick shades

With navy, dazaling white
elear reds and new grays.

APPLE RED addas & brilliant
dash of bright true-red. [

For the lovely new beiges
green-golds and tawny tones.

CRACKERJACK Ia a burn-
ished orange.red that blenda
divinety. [s]

To complement the new blue-

RED RASPBERRY xiver a ra-

Plossom, Hoaven-gent, Command
Performance and White Magnolia.

Women love my s i(l culogn:
sticks because the; o long-
lasting. Also because (hey are spill-
proof and comfortably carried in
your purse for touch-ups during
the day. Yet my solid cologne sticks
are not costly and you can easily
afford fo bask in their fragrance
every hour of the day.

.« s e
Bare shoes have more fashion sig-
nificance than ever this year. .. and

what could be more flattering to the ¢l

well-kept 1limb? Before you wear
these little shoe-nothings, rid your
legs of unwanted halr with my Nu-
dit. This deliciously fragrant cream
whisks away every trace of hair in
a few seconds. . . and removes it a0

ing hot pinks,
ripes and checka.

bright blue,

purples {rom mauve to viofet. ;iil'::l crimaon-crush color ‘IS
When we SPORTING FINK in the deep

aparkling pink with the proper
vibrationn. [a]

To accompany yellows. mint
green, the new citrus shades.

RED HELLION adds an exhil-
ating glow.of sun-touched
red. I:l

For pale pinks, delicale flower
prints and pastels.

PINK AND FAIR i
blush nl fresh and (tmlnlm
fatter. [u]

Only llelena Rubinstein off-]
ers you al] theae luscions shades|
(and others) in 2 long-lasting
lipatick textures. For maximum
¥, choose Helena Rubin-|
stein's Stay-Long Hpstick. Ap-|
plied as directed, it ataya bright|
and beautiful all dav long.
Doesn’t run, smear or come off|
on people!

For extra dry lips, pick Helenal

¥y 5
amnath and halr.fres much Innnrl

s Stay-Luatre lip-
atick. Tt In specially rich and

creamy and still keeps lips last-
ingly Uidy. This remarkable lip~
stick is ideal for the girl who
likes a high gloss on her lip

Both Stay-Long and Stay
Lustre come in fabulous Jewel-
topped® cases, cases so elegant
they are really high-fashion ac-
cessories, Stay-Long Lipatick in
Jeweled® Case, 1.25. Stay-Lus-
tre Lipatick, 1.60. Stay-Long in
weddirig ring case, 1.00. All

vrices plus tax.

“| Firstyourfoun-
d

New “Contour Make-Up” for That
Younger-Than-Springtime Look
Gone are the days when a woman had to be born with per-

fecl features to be considered beautiful. Today’s beauties are
with the little bottles, sticks and cakes of color we

e triek es in how
to use these magic pations to hide
e highlight-
cvery wom-
an can do, thanks to Helena
Rubinstein! ‘That great pioncer of
‘women's beauty has devised a mag-
ical Contour Make-up technique to
help you look younger-than-spring-
time—and just as pretly.

l[ you would like to sce how

up can make you over, try
this brand new technique as taught.
at the famous Helena Rubinstein
Salon.

~wig

ation ahould
be lighter in

look. Thelcach.
bleom shade in

Silk -Tone

perfect for this effcet. Apply your

foundation more heavily than
usual to cover skin imperfe

lincs and shadows and also to

v
;| your skin a more even finish. Your

powder should be a shade lighter
than your foundation and applied
lavishly all over your face and
throat. Let it set for & few min-
utes, then brush away the excess.

Your rouge should be applied like
this. Using your eye as a guide,
place three dats of Silk-Tone
Liquid Rouge in a triangle shape.

extremely light. Brush with up-
ward strokes, applying most heav-
ily to the outer lashes to give an
uplift to the eyes.

f your
. A second

slightly
higher than
thetip D[)’ﬂul‘
nose. A third
dot n\l(h\ny
between the

:
eve

tweo in line

with the outer
corner of your eye. Now blend out
toward tha temple, Apply a touch
of rouge in & half maon at the ip of
the chin, to oval out your face and
help soften a doubla chin. And an-
other touch o imner corners af your
block out aging shadaws.

Now softly etch your brows in
feathery strokes, keeping them
Never heur dawn on the pencil, be.]
cause too much
/-\ a hard, un-
natural'line,
Iy below the center of the eyebrow
above the eyclid. Smooth outward|
until there Ia no color line. For
cvening glamour, biend & smatl
i d

over your tinted eyc shadaw.
And there you have the new|
might tint your hair, for a tem-

porary change of color.

always in proportion to your eyes.|

pressure gives

)@ »~ Smooth on Lu.

TN G vt

to the end of the eyebrow, blend
amount of either Platinum or Gol

Contour Make-up. With it you

***************

Naw, v biush of fipatick. You
can pick you
perfect coloyr
from the chart
an this page.
Follow the nat-
ural curve of

our mouth
from corner ta
bow. Then, it's

Keep this page!
as a personal
Spring Beauty
Guide.

R

with  lipstick brush for » smiling,
uplifted lo

For glamorous eyes, line the lids|  exciting new beauty ideas.
with a blue or green pencil from|  So keep it
the inner to the outer corner, as nx-m hy

p for new cosmetics, avoid
muhku by shopping these

the outer corner, extend the line|  Mintakes by

with a slight lift. Then apply
Waterproof Mascara to the upper

Inshes only, unless your lashes are| % % % % s % J J % % s & & % ¥,

aging skin. It is designed to be used both day and night: as a.
beautifying base under make-up; as part of your nightly facial
treatment. Contour-Lift Film is the only cosmetic of its kind
that can give you this fabulous 24-hour a day beauty lift.

Here's How It Worke

By day, you use Contour-Lift Film for a younger, uplifted
look. Its tingling, tightening action smooths away wrinkles for
hours on end. In mere minutes, your skin is toned, uplifted
+ . . glows with a new firm freshness. Contour-Lift Film js in-
stantly absorbed, completely invisible and is a perfect firming
base under your make-up.

Al night, with Contour-Lift Iilm as part of your regular
beauty treatment, sagging chin lines seem to vanish, Flabbi-
ness becomes more taut. With faithful use, you acquire a
more youthful profile—a smoother, firmer skin. You discover
anew way of looking younger . . . for years to come.

‘Wonderful Results for All Women

‘Women of all ages find Contour-Lift Film a blessing to their
beauty. It is indispensable 1o the older woman with aging
contours, deepening wrinkles, sagging throat line. Business
women need it for the 'round the clock glamour so necessary
to their careers. And every young woman will find it a heauti-
ful pick up before a date . . . a glamorous base for make-up.

Every morning, apply Contour-Lift Film under your make-
up. At night, make it part of the following beauty routine,

by Helena Rubinstein for every woman who
wishes to postpone her age.

4 Steps to Beauly—in 5 Minufes

This nightly beauty treatment takes only five minutes of
your time, Yet it can make all the difference between a skin
that is lined and crepey . . . and one that is smooth, fresh
and young-looking.

First, cleanse thoroughly with Deep Cleanser. A creamy
liquid, it penetrates deeper into pore openings to give your
skin complete cleansing . . . in less time. (1.50)

Next, prod local circulation with Skin Exerciser (Eau
Verte). A must for complexions that are sallow and lined from

Wash your hair in COIOI‘...

with Helena Rubinstein’s

lack of fresh air and exercise. (3.00)

Third step—*Lift""and tighten facial contours with amazing
([ Contour-Lift Fiim. (5.00, 3.0

Last—Apply Estrogenic Hormone Cream to replenish pre-
cious moisture under the surface of your skin. The natural
estrogens supplied by this cream help your skin ward off
wrinkles and crepiness. Give it the full, firm look of youth
(5.50, 8.50). Prices plus tax

new Color-Tone St

F
HERE'S
change dull, mouscy hair into a shin-
ing cap of glory. Helena Rubinstcin's
sensational Color-Tone Shampoos add
heavenly new colors as they shampoo
hair silky clean. No muss...no fuss...
no extra process. Just shampoo as you
always do. Then sce the vibrant color-
rich difference! Wonderful indeed!

BLONDE-TONE SHAMPOOadds golden
plints ... BRUNETTE-TONF. gives dark
hair beautiful rich depths...SILVER-
TONE éliminates yellow streaks, makes
gray hair shimmer with silver...RED
HEAD SHAMPOO kindlesTitian" flames.

All four shades. come in big 6.0z,
bottles. Only 1.25 plus tax.

.

THE exciting new way 1o

with
Contour-Lift
Film
A day and night besuty miracle!
“Lifts” sagging contours ...

DAYand Nigl

FIRMING TheaTMd  Mides aging shadowe..,

emooths away lines for hours.
Your face takes new shaps. ..
a look of ageless heauty.

2 months’ supply —5.00

lnlroduﬁwy size—3.
oviceplus 124
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Now Helena Rubinstein
Offers a Solution for

Dry Skin?

“PASTEURIZED” FACE CREAM SPECIAL—

Clogged Pores?

in's re-

. Flaky Winter Skin?

zed" nigh

txyaa. RCH

»p

PLUS CLEANSEIR—Helena Rubi

” NIGHT CREAM — extra-

g0
3%

Twelve Beauty Problems!

Oily Skin?

“PASTEURIZED" FACE CREAM —pore-deep

with superfine emollients to clean and lu- markable cream wash which foams richly rich emollients cream away flaky, scaly action thoroughly cleans normal and oily e

bricate dry, taut skin. It's & superb mas. Jike soap and softens like eream. You wet dryness overnight! Wonderful to help skin, discourages blemishes. . .} 25

sage cream, too, which leaves skin § 2% it on your akin. Its penetrating lather smooth out ﬁdry“linm and beautify 5‘() VHERBAL® SKIN LOTION . invigon{i’nh:,-

{ il i i i it i i e 8 e 8 e o us a6 - *

smooth, supple, and velvety soft, L pius tov Toosens every bit of elogging dirt. 3 5- skin scientifically. P gently stringent for enlaxged poros, helos
refine akin. Use after cleansing. . 00 *
pluscan 7%

s
.
4 s, . 3
Squint Lines? Sensitive Skin? Surface Blemishes? Blackheads?

EYE CREAM SPECIAL —rich, easily-
absorbed cream for the dry, delicate area
around eyes and eyelids. Use it overnight.
Wonderful to help check age- 5 00
betraying squint lines, dryness.

plus tex %

“NERBAL” EXTRAIT—ulira-soothing lotion
for delicate, dry, sensitive skins. “Herbal”
Extrait helps smooth out lines, leaves
akin infinitely softer and smoother. § 75
‘Wonderful also for eye compresses, L plus fex

MEDICATED CREAM—greaseless cream for
skin that “breaks out.” Medicated ingre-
dients help skin heal itself. A boon to
young people (including boys) Jo00
plagued by surface skin irritations. X pius tas

BEAUTY GRAINS-brisk friction wash for
blackheads and surface impuritiss. Tiny
granules combine with water to scrub
skin spanking clean and loosen 3 2%
pore-clogging impurities. . . . Lpluses

Chapped Hands?

5
#*
A
SILK VELVET HAND LOTION—powderized
sili—blended into a rich, ereamy liquid—
soothes the dryest hands. Instantly ab-
sorbed, scented, not sticky or greasy —
leaves hands smooth as silk! 5 g0
Jumbo 6oz size. o o o o o . Hpluses
o

Bad Complexion?

SNOW LOTION—remarkable lotion foun-
dation for oily, blemished skins—it heals
while 1t conceals! Mildly medicated, it
hides tiny skin imperfections under a
smooth mat finish. 3 eomplexion 5 g
L A I T

$ILK-TONE FOUNDATION—blended with
pure silk! First atep in your all-day
make-up. Creamy, protective, goes J 50

on flawlessly! . . . . . . ., Aplusses
SILK-SCREEN FACE POWDER— ] 00
adds a silken shimmer. , . . .

plus tax ¥

o

Waterproof Mascara!

CREAM MASCARA IN LUCITE CASE—the
only waterproof mascara that won’t run,
smear, or streak even if you cry or swim
with it on! No water to add. Black, 4 g0

blue, brown, blue-green, plus tow

TAILABLE AT LEADING DEPARTM

ENT AND DRUG STORES
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Tuesday, May 2, 1961

BULLETIN:

Now Waco area motorists can buy Super Shell
—the gasoline with 9 ingredients for top performance
—at the Haltom Oil Company stations listed below

Phil Haltom is now the Waco area Shell man. This means you can now buy today’s
Super Shell gasoline, Shell X-100” Premium Motor 0il, Shell fuels, lubricants, and
other fine Shell petroleum products at his service stations.

Read why this well-known Texas oil marketer decided to switch to Shell—and
how his decision will bring you top performance.

#4 anti-knock mix t ! Y

#5 Butane

1 Pm; naLToM's d

#6 Pentane mix

#7 an anti-icer,
#8 gum preventive

#9 Platformate for exira v Haltom S

Pail Haltom

of the Texas Oil Jobbers A
He st

Shell O

tation for

Shell,

Try Super Shell today

Fill up per Shell

cars top perform,

The nine ingredients in Super Shell
| at all Haltom Oil

Now you can try
Company sr

line contains nin

e —and

#1 TCP* additive. [ ca
per cent more power, u
tankful.

Haltom specializes in service

¥ The men the pictures at the right are
extra miles per

n you drive ! tations for a
wcat-cracked” gasoline for power with a purr 1,0 oy T
1% #ipom i ) y and their staffs will Now you can try Super Shell —the remarkab
#3 Alkylate, noted for knock control in hotengines e me—and good old fashioned with 9 ingredients for twp performance — at all Haltom
at high speeds. persor Shel

o Teademack fov Shel's waique gasoline addiive. Gasclioe coutainiog TCP i covesed by U 5 Paieni 3849213
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FILL UP WITH SUPER SHELL AT HALTOM
OIL COMPANY SERVICE STATIONS

HALTOM
OIL COMPANY

Waco, Texas DISTRIBUTOR




Gene Schwartz Swipe File
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ROY

Office of the Publisher

NOW !

READ 300 BUSINESS MAGAZINES
IN 30 MINUTES !
And get the guts of every one of

their most valuable ideas -- in super-
condensation form you just can’t forget!

.a special free invitation. . . . .

Dear Reader:

Introducing Boardroom Reports -- for the generalist, the executive
who wants to know every important new development the specialists know .
from every vital area . . . but wants to know them all in minutes, not hours
and wants to know, in seconds, exactly what each means to him! Now

the Editors invite you to read the latest issue with their compliments --
free.

Boardrocom takes you where the destiny-
shaping big decisions are made! Where
top specialists determine the fate of
whole industries. Like this

Just one recent example -- do you know the simple change in account-
ing procedure that virtually destroyed one of the great growth industries?
It was first hinted at in a specialized journal for CPA's . . . and only a

handful of executives in the industry itself realized its devastating impact
till months later.

Boardroom Reports scans that accounting publication, and over two
dozen more in the same specialist area alone. Therefore it would have

flashed you the decision itself . . . plus its consequences to profit and
loss . . . and Wall Street's probable catastrophic reaction to it -- only

days after the specialists themselves learned about it!

THINK ABOUT BEING PLUGGED IN TO

(continued)
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How to hire people without making mistakes

OVER THIRTY SUCH SPECIALIST FIELDS!
YOU'LL BE BRIEFED ON HUNDREDS OF SUCH
SPECIALIST MAGAZINES AND NEWSLETTERS!
In just such a way, the future of your business and your career is

being decided by specialists operating behind tightly closed doors. They
are the experts in each of the vital areas on which Boardroom Reports

reports to you: accounting . . . advertising . . . banking . . . computers
. construction . . . distribution . . . economics . . . finance
government . . . insurance . . . labor . . . law . . . management .
marketing . . . personnel . . . production . . . sales and merchandising
taxes . . . transportation and well over a dozen more.

They make tomorrow today. They pass the new laws. Create the
new sales ideas. Find the new tax loopholes. Break through old production
hang-ups. Invent the new financing methods. Devise new ways around old
costs. Create the new profit opportunities that only they see for that one
golden moment.

And then they carefully report these new breakthroughs to their peers
-- partly for prestige and money -- partly from professional ethics -- in
specialist publications.

And Boardroom Reports scans these magazines like a giant computer.
Actually reads over 3,000 different sources every month. But gives you the
guts -- the super-quintessential thoughts -- the monumental breakthroughs --
the most important and potentially most profitable ideas.

HOW? By completely filtering out the cluttering detail and
translating the jargon into "How-can-I-make-money-from-it-today" language.
For example, six pages of pioneering complex technical reports are bolled
ruthlessly down into just six lines of mind-expanding main thoughts. And
then half a dozen new vital research reports are put into a single flash-
read page, smaller than half a page of an ordinary business magazine.

And then, as an EXTRA BONUS

you get the top-level leaks, the life or death
glimpses into the future
that never reach the regular business press at all,

like these
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How to speed up an insurance claim when you're getting the runaround

Do you know, for example, that telephone company executives knew the
turndown was coming, months before anyone else. The indicator was flashed
loud and clear, to them alone. But what did they do with this information?
Immediately called a telephone-conference of their top operating management
and slashed costs, cut back growth plans, and more.

No public announcement was made. Nothing appeared in the regular
business press. But several of the top business correspondents in that
field knew the story, and would have released it -- if an Instant-Wire
publication like Boardroom Reports had only existed then.

Leaks like this -- non-released signals -- happen every day in a
dozen key centers. They concern such matters as: What Washington'’'s really
up to. What industry leaders are thinking, but not talking about. Where
the smart money is going. Who's quietly expanding. Cutting back. Switching
horses in midstream.

And Boardroom Reports is plugged into over three thousand such
sensitive sources. And their previously silent indicators will be relayed
to you in each issue in just a few electrifying lines: What is it! How do
these experts interpret it! WHAT DOES IT MEAN TO YOU!

PLUS -- VALUABLE BONUS EXTRAS IN EACH ISSUE
AN OPPORTUNITY TO PICK THE BRAINS

OF AMERICA'S TOP BUSINESS CONSULTANTS!

The final step in a thoroughly rounded view of the business world
in each issue -- Boardroom Reports gives you its eyeball-to-eyeball con-
frontations with America’s top consultants. Razor-sharp questions and
answers -- with every superfluous word removed -- with staff consultants
from the world renowned "think tanks" and the knowing specialist firms like:
Arthur D. Little, Inc . . . McKinsey & Co . . . Hudson Institute
Boston Consulting . . . Partners of international accounting and law firms.
Private consultants of the stature of Peter Drucker . . . Fred Adler
Robert Half.

Every issue has at least three of these men in headline-form:
defining . . . exposing . . . challenging . . . clarifying . . . predicting

even sticking out his neck. Meaningful insight that unifies in a
single successful vision, with surrounding pages of future-shaping

-3-

57



Customers pay fast if one magic sentence is added to the bill

specialist decisions that the ordinary executive never even sees.

WHAT IT IS, REALLY, IS A WHOLE NEW BUSINESS
COMMUNICATION SYSTEM. IF IT WERE ELECTRONIC
WE'D HAVE TO CHARGE YOU $1,000 A YEAR FOR IT.
BUT, BECAUSE IT'S ON PAPER, WE CAN GIVE IT

TO YOU FOR LESS THAN ONE-TWENTIETH THAT PRICE!

Boardroom Reports is as new in concept for the 1980's as the Wall
Street Journal was when it was started in 1889. New in the breadth of its

reportage -- some 3,000 different business publications reviewed and super-
condensed for you biweekly . . . plus over half again as much completely
fresh inside information -- information that you can find nowhere else.

New, also, in the high caliber of the many great consultants it brings to
you. And new too, in its unique format, which packs all these briefings-in-
depth into just sixteen pages that you can hold in the palm of your hand, or
even carry conveniently along in your pocket.

The regular price of Boardroom Reports is $49 a year. This is less
than the subscription rate of most insider newsletters (the most important
of which are super-condensed for you in Boardroom Reports too). Your
special introductory trial rate -- only $29.95.

FIRST ISSUE IS YOURS FREE

You are invited to try Boardroom Reports on us. Without cost, or
obligation, or commitment -- to examine the first issue free. If you like
it, then you're on as a Privileged Subscriber, with guaranteed lifetime
benefits. An immediate discount of 39%. Preferential rates on other very
useful publications too. Moreover, your subscription is tax-deductible as
provided by the IRS.

If you find that you can live without Boardroom Reports, simply
return the bill marked "Cancel." You’'re under no further obligation. The
sample issue is yours to keep free.

One caveat. Our press run is understandably limited. To avoid
disappointment we suggest that you mail the enclosed Card at your earliest
opportunity. Now wouldn't be too soon.

Sincerely,

it Fef

Martin Edelston
Publisher

P.S. Bonus extra -- free . . . Personal Business the most valuable book ever
published. 1It's yours absolutely free -- just for trying Boardroom Reports

. whether you stay with us or not, no obligation. We think you’ll like
Personal Business -- and Boardroom Reports wvery much.

BOARDR@&DM REPORTS 330 West 42 street, New York 10036
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REPORTS

GUARANTEED
TO MAKE MONEY FOR YOU
OR YOUR MONEY BACK

MLI
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READING BOARDROOM'S

INSIDE INFORMATION IS THE
NEXT BEST THING TO HAVING

A RELATIVE IN THE IRS

AND A RELATIVE INSIDE AND A RELATIVE INSIDE
YOURBANK }ﬁ:‘!glﬁvmm HOUSE

AND ARELATIVEINSIDEYOUR | SEND FOR YOUR FREE
INSURANCE COMPANY SAMPLE AND SEEWHY. . .







A RENOWNED BOC
AND STRATHGIES FC

Insurance Confidential
.Insurance policies that everybody buys
but nobody needs.
.Mistakes to avoid when filing an insur-
ance claim.
.How to collect insurance claims fast
when they’re giving you the runaround.
.How to prepare for insurance physical
when not in best shape.

Dealing with Professionals
.Times when you don’t need a lawyer.
.Getting your money’s worth from an
accountant.
.How to pick a computer consultant.
.What you don’t have to tell IRS auditor.
How to prevent a “fishing expedition”
through your records.

Cars Confidential
.Options to turn down when you buy a
new car.
.How insiders check out a rented car
before they accept it. Times when auto-
matic drop off is a ripoft.

Inside Information: You and Your Medicines
.Take your vitamin pills when
you're working hard, right? Too much
of one ingredient can reduce sexual
potency.
.Two famous cold remedies that can
make you sicker if taken together.
.Quickest way to locate an all-night
drugstore in any strange city.
.Medicines that are good for you can be
harmful when you exercise.

Investment Strategies

Shrewdest way for non-insiders to play
the stock market.

.Diamonds are forever, right? Wrong.
Three other precious stones are safer
long term for investment.

.When not to pay stockbroker’s
commission.
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KK OF IDEAS, TACTICS
R SMART LIVING....

Traveling Better

.What never to eat on an airplane.

.Cruise costs the same through any
travel agent, right? Wrong.

.When not to fly first class.

.Best slot machines to play at any
casino.

.What airplane reservation clerks don't
tell you. Seats to ask for if you want an
empty one next to you.

.How much to tip so you'll never look
like a sucker or a tightwad.

Business Briefs
.Games bankers play with interest rates.
.Are workers doing honest day’s work
in return for full day’s pay? Easy way to
measure performance.
.Deposit check marked “payment in full”
from customer who still owes more money
—without losing right to collect rest.

Home Advice

Five questions to ask before signing
mortgage papers.

.How property you put up for sale with
a broker can be taken off the market
without your knowledge.

.How to read a condominium
prospectus. Tipoff that floor plan is
misleading and costs will escalate fast.

Very Personal
.How to leave money to your heirs so
creditors can’t touch it.
.How vasectomy changes body
chemistry.
.Best men’s clothes for your body
build.

Security Secrets
.Safest place in any hotel room to hide
valuables.
JUnstant revenge against obscene phone
caller.
.Best burglar alarms.
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SEND FOR YOUR
FREE TRIAL TODAY

Boardroom Reports helps you get ahead—and
stay ahead—in these tricky times. It’s your business
“tool”. . . and your business think tank, too. Here’s
your opportunity to find out why the best-informed
executives in America—a quarter-million strong—
read it so carefully.

Up-to-the-minute. . .

“There is more in one issue of Boardroom Reports than
in half a year of ******* magazine. .. Boardroom’s
twenty four issues a year are packed like survival food with
up-to-the-minute information. . .”

San Francisco Chronicle

Packed with valuable ideas. . .

I just had to take a minute to let you folks know that of
all the many publications I receive, Boardroom Reports,
is the most packed with valuable ideas each and every
issue.

Of the several dozen publications that I have received
at various points in my career. . .YOURS is the absolute
star. . .

Thank you for producing such a consistently valuable,
concise report—and at such a reasonable cost. You can
count on Central Point as a regular subscriber.

Susan Burmeister-Brown
Central Point Software Inc,
Portland, OR

High Marks. . .

Your publication has been one of the most thoroughly
read periodicals that we receive in our office. From our
Chairman of the Board, to our Accounts Receivable clerk,
the newsletter has received high marks and positive
comments. . ."

Frances Goodkin
La Jolla, CA

I read it cover to cover with a marking pen. . .

It might interest you to know how a person in my busi-
ness uses Boardroom Reports . . . As each issue reaches me
I read it cover to cover with a marking pen. In each issue
there is usually something of particular interest to some
member of the upper management or a client. The marked
copy is then sent off to that person with a short “thought
you might be interested in”’ note. . .

Robert C. Dunne
Executive Search
Kirtland, OH

*One of the world's most eminent business publications.
Name withheld for legal reasons.
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Special offer Free Trial Form

Current issue of lease send my free copy of the next issue and my free copy of

WO\PW_UWﬁ% mﬂ_m_uo_ﬂx—,m Personal Business. If 1 like the free issue, I may subscribe for

. : just $29.95 for the next 23 issues (a total of 24), a saving of
* Srog.Forsonal Basineis Goiie $19.05 off the regular subscription rate. If T don't like the publication

® Next 23 issues for $19.05 off for any reason, I'll simply write “cancel” on the bill, return it and
regular subscription price. owe nothing. The issue and Personal Business are mine to keep—free!
886 00362110 0PGX3
ZIF+4

Sam Edelston
67 Norris Avenue
Metucher, NJ 08840-0310

The customer is always right

If at any time during your subscription
BOARDROOM REPORTS disappoints

s mmmisa- s BOARDR@EDM REPORTS S e
refund on the unmailed copies. e (4 Box 58401 Bonlder €03 80321-8401 &
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Instant Improvement Inc. Fultifmont Divisi
P.O. Box 2788, Grand Central Station, Hm_.hﬁammﬁﬂ_m.mﬂmw: Aonin

FREE: HOWTORUB
YOUR STOMACH AWAY

“THE SIMPLEST WAY TO LOSE WEIGHT IS BY THIS EFFORTLESS
TWO-MINUTE EXERCISE.”

“He regularized his bowel movement, lost 40 pounds, and was
filled with new energy.”
“She had lost five inches in her waist, hips and thigh area.”

“He had already lost three notches on his belt.”

M masnh Alranla meannne tha ronasdfluacss s asans AFtha ahdanmman aea

BULK RATE

U.S. POSTAGE
PAID
INSTANT
IMPROVEMENT
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How Modern Chinese Medicine Helps Both Men and Women

BURN DISEASE OUT
OF YOUR BODY

— using nothing more than the palm of your hand!

“How to treat high bood pressure, bursitis and arthritis—or “Throw your glasses away, simply by rubbing around the eyes
even reverse them—simply by massaging the outside of the for a few minutes every day”
legs in a downward way."”

‘“If one has strong sexual glands never ”
“Cures and prevents hemorrhoids, and problems of the prostate, i » 005 1045 YRR BXOW O

such as enlargement and cancer.” FREE SNEAK PREVIEW
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How modern Chinese Medicine helps
both men and women

BURN DISEASE
OUT OF YOUR BODY

...lying flat on your back, using nothing
more than the palm of your hand!

This may be the most startling health news you have ever read, dear friend —

And we are going to let you prove its merits to yourself,
without risking a single penny. It is that different. That
powerful. That provocative and controversial.

Let us explain:

THE CHINESE DO NOT BELIEVE IN SURGERY OR MEDICINE FOR
MAJOR ILLNESSES. THEY PREVENT SUCH ILLNESSES INSTEAD—WITH A
SERIES OF MILD, ALMOST EFFORTLESS INTERNAL EXERCISES.

If you do not have an open mind, please stop reading here. For this letter is about to introduce you to a
new (although it is 4,000 years old), and different type of self-healing. Born in China over 40 Centuries ago, it
is called Taoist medicine. And we will let the foremost practitioner of it in the Western world—Dr. Stephen T
Chang—give you a brief and startling introduction to these effortless exercises:

“Primary symptoms of old age are often experienced as coldness or numbness in the legs and
feet due to the deterioration of the circulatory system at the extremities of the body, stiffness of the
joints, and the lack of sexual energy. This exercise is designed to reverse these and other
degenerative problems of the lower trunk, thus restoring youthfulness to the body""

AND HERE ARE MORE RESULTS DR. CHANG PROMISES YOU
—PERHAPS STARTING WITH YOUR VERY FIRST DAY ...

“Solar plexus exercise!” The exercise described in the headline of this letter, in which the Chinese help
BURN DISEASE OUT OF THEIR BODIES. . .lying flat on their back, using nothing more than the palm of their
hand. As Dr. Chang says, “Building up this fire will help to burn out every disease associated with this area of
the body, including diarrhea, constipation, flatulence, diverticulitis, cancer, and other disorders.”

“...with consistent practice, the muscles in the abdomen and body will tighten and becomne toned and
strengthened. Excess fat, water and flesh will be eliminated, and the belly will shrink.”

“The heart exercise may be practiced morning, noon and night, depending upon the seriousness of the

YOURS TO KEEP FREE—HOW TO RUB YOUR STOMACH AWAY”. ..

even if you return “The Complete System of Self-Healing” for every cent of your
purchase price back.

Read full details in enclosed brochure—
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problem. If you have a weak heart, practice it once a day. If there are palpitations of the heart or angina,
practice it at least twice a day. If you have had a heart attack, then this exercise needs to be performed at least
thres times a day. The exercise may alsobe practiced as preventative medicine to keep a strong heart healthy:”

“...Many diseases of the ears, such as ringing and partial deafness, can be helped or cured by using this
exercise.”

“This way, invading germs do not have a good environment in which to settle and germinate. . .Then itis
not easy to get diseases”

“,..Clicking the teeth—as shown to you on page 132—will help tighten the joints of the body, and keep
the teeth healthy’

SPECIAL FOR MEN:“. . .The in-flow of energy will help to heal any injury or disease you may have in your
arms or shoulders.

SPECIAL FOR WOMEN: “The pose increases the circulation to the toes, feet and legs as well as the organs
throughout the abdomen....It works to cure...menstrual problems of the female system such as cramps
and excessive bleeding. Itisalsoan excellent exercisefor pregnant women as it opens up the pelvis and
agsures an easy delivery!

“The exercise strengthens the muscles of the rectum and prevents and/or cures hemorrhoids.”

BUT WHY, DR. CHANG ASKS,
DO SUCH EFFORTLESS INTERNAL EXERCISES
HAVE SUCH AMAZING EFFECTS UPON
YOUR BODY? HERE ARE HIS ANSWERS:

“Stress. . .breeds fear and disease. Presently, growing old conjures images of high blood pressure, arterial
sclerosis, embolisms, cancers and diseases of all imaginative types. Until recently, Westerners have been
given few alternatives for dealing with these stresses. We have allowed our bodies and minds to weaken with
only cursory hopes of slowing down the aging process and deterring diseass for a time. However, the main
emphasis of the Internal Exercises, is on strengthening our bodies and minds. . .by performing these simple
exercises on a daily basis, we can look forward to growing old with a sense of ease and excitement, knowing
that we carry an aliveness which comes only from living alife free from the anxiety of future illnesses and the
weakness due to present diseases.

“It was Western scientists who ingeniously verified the existence of electromagnetism providing thereby
a means for the logical explanation for many of the previously unexplained phenomena resulting from
acupuncture therapy...as well as the health-enhancing benefits obtained through the practice of the
Internal Exercises”

“By learning the Internal Energizing Exercises we are thus able to gain control over the vast ensrgy

upon which all life depends. We can then use this energy to heal ourselves as well as others, and insure our
continuing health and spiritual growth...”

“THE ANCIENT TAOIST UNDERSTOOD THAT...DISEASE
OCCURRED WHEN THERE WAS A STATE OF ENERGY
DEPLETION OR WEAKNESS”

In other words—
“Diseass of the body can be sliminated by readjusting the energy imbalance that is the unseen cause. . ."”

“...weakness is the first step toward disease. If we have no weakness, then it will be impossible to
contract a serious illness...”

“...SELF-HEALING, WHICH IS THE NATURAL RESULT OF
DOING THESE EXERCISES ON A REGULAR BASIS, IS GUARANTEED.
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ABOUT THE AUTHOR

Stephen Chang, M.D. (China), Ph.D. comes from a family which
has practiced medicine for more than 400 years. Dr. Chang's great
grandfather was personal physician to Empress Chih Shee and also
the first Ambassador to the United Kingdom, Dr. Chang hasa Ph.D.
in philosophy, holds two law degrees and received his medical
degree in China, from Yung Chi University Medical School, where
he was trained in both Western and Chinese medicine.

Currently, he is on the faculty, or has consulted or conducted
classes and lectures in Chinese medicine (which he has been practic-
ing for more than 30 years) in such universities and organizations as:
The University of California, at Berkeley...The University of
Oslo, Norway ... U.S. Public Health Service Hospital, San Fran-
cisco...The University of Oregon...College of San Mateo...
Golden West College . . . Center for Chinese Medicine, Continuing
Education. . .and many more.

In addition, Dr. Chang has given many workshops for registered
nurses. When held in California, for example, each workshop pro-
vided Continuing Education Credit by: California State Board of
Registered Nursing... American Medical Association Category
II...and California State Board of Dental Examiners.

“The Internal Exercises are eagily performed, require no strenuous activity, and do not require a great
deal of time to perform.

“They are the very opposite of an external exercise. While external exercises...may produce an
attractive outer figure, they often do so by depleting the energy of the internal organs, thereby causing not
only any number of illnesses, but also premature aging.”’

“Internal Exercises encourage the circulatory system without speeding up the heart rate. All the
exercises are done slowly, without effort. You see, the number of times our heart beats during our lifetime
indicates the length of our life. We do not want the heart to wear out prematurely. The heart rate does not
inerease during the practice of these exercises and, yet, through their practice the heart rate actually slows
down.

FOR EXAMPLE, LET US GIVE YOU THE SIMPLE INTERNAL
EXERCISE THAT ENERGIZES THE HEART

This exercise shows you immediately how incredibly simple, how incredibly easy, how incredibly
comfortable these Internal Exercises are. When you receive Dr. Chang's book, to prove or disprove at our
risk, turn immediately, without preliminary reading to page 140. There you will be shown the exact way to
hold your body while energizing your heart. No movement—we repeat, no movement—is required. All you
do instead is this:

8it, or stand, in a comfortable position, with your hands simply extended in front of your chest at
the level of your shoulders. Make sure that the fingertips of each hand almost touch—but keep
about a quarter of an inch distance between them. Keep your eyes focused on the tops of your
fingers. THAT IS ALL THERE IS TO THE ENTIRE EXERCISE. Nothing else. no further effort. Not
even the simplest movement of the body is required.

Nothing more. Nothing more to do. Not a single strain on any part of your body. Your heart beat doesn’t rise a
single beat. And yet, what happens, is this—

“This exercise creates a flow of energy, which comes in through the fingers of the right hand,
comes across the chest and into the heart, then passes through the left arm, hand and fingers. As
the energy passes through the heart, IT STRENGTHENS THE HEART TISSUES AND SURROUND-
ING BLOOD VESSELS. If at first you are unable to perceive this energy flow, develop your patience
and keep practicing the exercise. You will quickly begin to perceive a tingling sensation in the
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fingertips. With practice, you will be able to feel the entire circle of energy as it passes through your
arms, body and heart. Then you will know that you are building a stronger heart”

BUT THERE IS FAR MORE.
FOR EXAMPLE—

How to treat high blood pressure, bursitis and arthritis—and prevent them from degenerating further,
or even reverse them-—simply by massaging the outside of the legs in a downward way. How to check
stomach sag, merely by concentrating on the heels of your feet. Brain cleansing—by breathing.

How to reach the state of inner vision, so that no one will be better equipped than you to diagnose your
own state of physical health. In other words, helps you see all the signs before a disease begins to take hold in
your body.

How to wash out the heart, with healing-air, so that it becomes strong and revitalized again.

AND REMEMBER, YOU LEARN THE HEALING INTERNAL EXERCISES
LISTED ON THE BACK COVER OF THE ENVELOPE AS WELL...

AS DR. CHANG SAID, “IF ONE NEVER HAS A MILD ILLNESS, THEN A
SERIOUS DISEASE WILL NEVER DEVELOP”

Many years ago, most medical men would have laughed at the Taoist medical invention of acupuncture,
Now thousands of doctors all over America are using it for their own supplementary treatment. Will the same
story now be repeated with these Internal Exercises?

No one knows, but already they are being used by thousands of people to heal themselves, through this
great new book by the leading practitioner of Taocist acupuncture and Taoist medicine in the United
States—Dr. Stephen T Chang.

We know that these exercises are so unusual, so different, so simple, so easy, and so remarkable in their
promised results, that we cannot expect you to take our word for them in advance. Therefore, we ask you to
prove them, or disprove them, entirely at our risk.

Here's all you do. Send in the no risk order blank today. Try these Internal Exercises, on your own body, in
the privacy of your own home, for as long as you wish, entirely at our risk. If they do not do everything that Dr.
Chang says, if you are not delighted beyond belief, simply return that book at any time, and every cent of your
purchase price will be refunded immediately, without quibble or question.

What could be fairer? Are you tired enough of the failure of conventional techniques, conventional
medicines, to help your particular ill or ailment? If so, why not try these Internal Exercises—without risking
a penny, today?

[ Sincerely,

M/M
Egune V7]

Barbara Schwartz and Eugene M. Schwartz
for Instant Improvement

© Copyright 1990, Instant Improvement, Inc.
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FREE...

HOW TO RUB YOUR
STOMACH AWAY

YOURS TO KEEP FREE, EVEN IF YOU RETURN
“THE COMPLETE SYSTEM OF SELF-HEALING” FOR
EVERY CENT OF YOUR PURCHASE PRICE BACK.

“This weight loss method does
not come from Western medicine.
No, its source is 6,000 years of study
of the natural principles of healing. It
is only now that this ancient wisdom
of the body is becoming available to
vou in the West.”

“THE SIMPLEST AND MOST NATURAL WAY

TO LOSE WEIGHT IS BY THIS EFFORTLESS
TWO-MINUTE EXERCISE."

“There are two principal com-
ponents to this exercise. The first part
begins by lying flat on your back.
Relax. Put the palm of your hand on
vour navel. Then simply rub— noth-
ing more — in exactly the way [ am
going 1o show you. (See Page 8 of Dr.
Chang’s Confidential Report.)”

“What is really taking place while
vou are rubbing your stomach away is
this. When the hand is gently passed
over the body this way. energy invis-
ible 1o the naked eye passes from that
hand through the skin. So . . . you are
actually “brushing with energy’ the
cells and tissues. throughout the stom-
ach area. Your own bodily electricity.
like a fine and gentle brush. shoots out
into the skin and underlying tissue.”

“In the first part of the exercise.
then, fatty accumulations and depos-
s are disturbed from- their resting
places and eventually broken up. They
are then passed into the eliminatory
system and out of the body.”

"BY SUCH APPARENTLY SIMPLE MEANS

THE SUPERFLUOUS AREAS OF THE
STOMACH ARE RUBBED AWAY."

“Losing weight is largely a mat-
ter of increasing the efficiency of the
digestive organs. Have vou ever tried
cutting down on your food intake. or
changed your diet overall. and still
found yoursell unable to lose weight?
This is because your digestive and
climinatory processes are not what
they should be.”

“Well. this exercise is a kind of
gentle and natural colonic imigation . . .
excess fat is being burned off. Fauy
tissues around the stomach and intes-

Sound impossible? Then let
us quote directly from Dr.
Stephen Chang —

“What is going to be discussed here is
a disarmingly simple method to lose

lines are metabolized and then dis-
carded.”

“The usefulness of the exercise
has nothing to do with rubbing the
skin with great pressure. The move-
ments of your hand are simply a
mechanism to pass vour own bodily
energy, which is an electrical force in
itselt, back into your lower extremi-
ties. The key is that energy. Let it do
its own healing work.”

“YOU NEEDN'T FEEL YOU MUST DO IT

FOR MORE THAN TWO MINUTES AT A TIME
FORIT TO BE EFFECTIVE.”

“The exercise should be per-
formed 1wice a day (or more if you
like) on your back.”

“If you persist. you will reap
other benefits as well. 1t will improve
the condition of your heart, because
you will have reduced its burden. The
blood vessels will be gradually
strengthened . .. You will improve
your digestion. You may very well
notice an upswing in your level of
vitality.”

AND, ONCE AGAIN ~ “THE SUPERFLUOUS

AREAS OF YOUR STOMACH AND ABDOMEN
ARE LITERALLY RUBBED AWAY.”

Dr. Chang’s confidential report,
“How to Rub Your Stomach Away”,
can be obtained nowhere else but
through this advertisement.

And it is your ABSOLUTELY
FREE. .. evenif youreturn “Internal
Exercises™ for your purchase price
back.

VITAL NOTE: The guaran-
teed promises on this page are
50 startling, so unexpected to
those who are not familiar with
Eastern medicine, that it is
imperative that you read Dr,
Chang's credentials. These
are given to you, in a brief
outline, on page 3 of the ac-
companying letter.

weight and inches. This same method
also promotes proper digestion, sound
sleep and a healthy heart.”

READ DR. CHANG'S THRILLING
CASE HISTORIES!

One day, | was lecturing on a college campus in
upstate New York. The dean of studies, who was
very overweight, looked much older than her
years, and was in poor physical health generally.
| suggested the exercise, demonstrating it for
her. In just a few weeks she had lost five inches
in her waist, hips, and thigh areas, and her color
had come back to “normal.” She became a younger.
more vibrant woman.

John a bank president, was overweight, slug-
gish, constipated. And, at age 55, he was almost
ready to give up. His secretary urged him to try
the simple stomach rubbing exercise. By apply-
ing the exercise faithfully, he regularized his
bowel movement, lost 40 pounds, and was filled
with a new energy.

An extremely overweight young woman of 29
came up to me to say that she feared she'd never
shed her excess inches .She was wearing a size
18 dress and that was tight on her. Within two
weeks she noticed how loose her size 18 dress
was becoming. So she did the exercise daily no
matter where she happened to be, and today she
is down to a size 11. When | first met her, she
appeared to be in her 40's — and today she can
easily pass for her very early 20's.

Mrs. Rosario ran a successful Italian restaurant
in Chicago, and she nibbled at everything. Her
husband was dead, and she was convinced that
she'd never attract the attention of any suitors at
her age (she was 47) and with her weight (5'4",
175 pounds). Today she is happily remarried,
and she keeps her stomach flat and her hips trim
by doing this simple exercise every day.

Allhough I wouldn't recommend that a person
continue to eat and drink excessively, let me give
you anexample of aman who did just that and still
managed to lose inches. Paul C. attended one of
my lectures. He was nothing short of obese, and
he was still gaining weight. He told me that eating
was his chief pleasurein life and he didn't see that
he would be willing to give it up. “But is there a
way for me to lose this stomach?" he asked me,
pointing to his distended belly. Mr. C. was obvi-
ously a “hard case,"” but | recommended that he
do the exercise. | got a call from him a month
later, and he told me gleefully that he had already
lost three notches on his belt! He continued to
lose weight until he had stabilized into a normal
range, but he still shows his friends his old belt,

See Amazing Second Free Premium on Back =
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SECONDFREE BONUS--Alsoyourstokeepevenifyou return The Complete System of Self-Healing’,

FLUSHES FAT
RIGHT OUT OF

“Oat bran is just the bare beginning,” says Dr.
William Lee. “Many natural foods and
supplements —ratherthan prescriptiondrugs —
can drastically lower your cholesterol for
pennies.”

Forexample . .. Capable of binding to cholesterol in your digestive
system so it passes right through your body — page 12.

“Taking them with a meal decreased cholesterol absorption by as
much as 64%" — page 16.

“May nnmnlr improve yourbody’s ability to burn fat, butalso wash
away deadly plaques in your arteries.” — page 17.

“Patients were given (the all-natural cholesterol-flusher on page 19)
for four weeks. Lven in that short a time, the level of cholesterol fell
43 percent.”

“May actually help reverse atherosclerosis” — page 13.

“Youmay beabletoeat eggs without worrying about theireffect upon
your heart” — page 5.

“This inexpensive vitamin can reduce the risk of heart disease far
better than diet alone, or than any of five commonly prescribed
drugs™ — page 20,

“Experienced dramatic shrinkage of fat deposits all over their
bodies” — page 14.

Want to gorge yoursell on French fries cooked in fat that has no
calories? Satisfy yourcraving for that greasy taste without raising your
cholesierol level? Then sce page 7 at once.

“Skyrockets the rate your body breaks down and pours oul the
cholesterol” — page 17.

YOURARTERIES

IN THE TREATMENT GROUP,
CHOLESTEROL PLUNGED
59 POINTS.

As the New York Times reported, the subjects
of this study had all been told, on the basis of
an angiogram, that they had severe heart
disease. Fifty patients were randomly divided
into two groups. One group received traditional
care including advice on lowering their
cholesterol levels and blood pressure as well as
advice on quitting smoking.

The second were put on . . . (sce page 1 of
this Free premium). In this treatment group,
cholesterol averaged 213. A year later it
averaged 154,

This second group had a measurable
widening of arteries. The greatest improvement
came in the arteries that had been the most
clogged!

“Despite the fact that they were eating a high-
cholesterol diet, those who drank (see page 6)
had cholesterol levelswithinthe normal range.”

“Not only lowers choleslerol, but controls
ugly fal"” — page 19.

“Burns fat from within . . . Transfers fatty
acids to the cell’s engine, and uses them as an
energy source . . . The rate of fat burned thus
rises to as much as 60 percent” — page 15.

“Cholesterol build-up in the arteries simply
plunged” — page 23.

Just a few of the Scientific
and Medical Journals that
Dr. Lee used as sources for
this breakthrough report.

New England Journal of Medicine

Journal of Nutrition Science and
Vitaminology

American Journal of Clinical Nutrition

Journal of the American Medical
Association

International Journal of Cardiology

The Canadian Journal of Biochemistry

British Journal of Experimental
Pathology

Harvard Medical School Health Letter

“. . . binds to cholesterol and removes it
fromthe body along with the waste material,
It simply picks up the cholesterol and safely
moves it out of the body.” (See page 19.)

“May be more effective than some of
the conventional drug treatments”
— page 19.

From the Journal of the American Medical
Association: the all-natural cholestero] de-
tergent that gives the same results as the
prescription drug, cholestyramine, but that
costs only 17% as much. (See page 2.)

“Speedskiller foods through yourbody . . .
allowing it less time to absorb fats and

ABOUT DR. LEE

Doctor William H. Lee, R.Ph.,Ph.D.,is

a master herbalist, a registered
pharmacist, and has his doctorate in
nutrition. He has written numerous
books and articles for the professional
health field, as well as for the general
Public. For example, he is the author of
The Question And Answer Book of
Vitamins", ““Pre-Menstrual
Syndrome”, and many more. His
monthly column appears in American
Druggist Magazine.

sugars” — page 19.

“From Dr. Robert Downs: ‘If you have a
circulatory problemand want to help yourself,
the last two used together are almost miracu-
lous!" " (See page 24.)

“Showed 30 to 40 percent lower cholesterol
deposits” — page 23.

“Has the positive ability to break down
fat. . . any type of fat that needs to be emulsi-
fied, such as gallstones or fat deposits in the
liver or gall bladder” — page 25.

“Makes you eat far less because of the
balloon feeling in your stomach” — page 20.

“Should be the first substance to be used
when diet fails to adequately reduce LDL
cholesterol levels” — page 11,

“In the absence of (the all-natural choles-
terol flusher on page 15), many fats cannot be
burned — and therefore they build up within
the cell.”

“Reduces post-heart attack risk”-page 13.

“Used to counteract poisons when people have
accidentally swallowed them” — page 19.

“Helps trigger the enzyme that breaks down
cholesterol. This reduces the risk of fatty
deposits sticking to the walls of your arteries
and cutting off the flow of blood.” (See
page 23.)

And much, much more.

This and ‘How to Rub Your Stomach Away’ are both yours free if you act within 10 days.
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FOR WOMEN e FOR MEN @ FOR BOTH MEN AND WOMEN

“This outward circular rubbing mation of the hands
(shown on page 79 of the book described inside) 15 called
DISPERSION, and helps to prevent lumps and cancer of the
breasts. One may reverse the motion of the hands . . . . This
is called STIMULATION and its effect is to enlarge the
breasts.”

“This pose strengthens and tanes the thighs, calves and

ankles. It makes the abdominal muscles strong and
increases the circulation in the legs and body, as well as
strengthening the back and the nerves in the body. It also
stimulates the meridians of the bladder. gallbladder and
stomach. These meridians lie along the legs, and so it helps
to reduce water retention and excessive weight and lowers
the blood pressure.”

“Thus one secret of maintaining youth inte one's old age
is to exercise glands and keep them strong.™

*...anditis said that if one has strong sexual glands,
one may never grow old."”

“This exercise cures and prevents hemarrhoids and cures
problems of the prostate, such as weakness, enlargement
and cancer (all by using a simpie sitting exercise that doesn't
cause you even to take one extra breath).” |

How to eventually throw your glasses away, and never
need to see an eye doctor again, simply by rubbing around
your eyes for a few minutes each day.

How to keep your lungs strong, acquire fewer colds,
allergies, and sinus conditions, simply by stimulating

certain paints about your nose.

Haw to use natural healing water as a form of medicine,
so powerful that it may be used to treat cuts and other
infections. And so powerful, indeed, that, when properly
used, it helps prevent tooth decay, |

And dozens more...Read the full details inside. Prove them all yourself, in
the privacy of your own home, entirely at our risk. m

Stephen Chang, M.D. (China), Ph.D.
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DOUBLE GUARANTEE

KEEP THIS
FOR YOUR RECORDS!

You are fully protected by this 100% No-Risk Double
Guarantee:

1 — If you don't like this amazing new book when it
arrives, return it for a full refund — no questions
asked.

2 — Or, keep and use it FOR AS LONG AS YOU
WISH. You are still protected. You MUST get all
we've promised — or send it back AT ANY TIME.
.«o:wm:: get every penny of your purchase price
back.

THE COMPLETE SYSTEM
OF SELF-HEALING ............$29.98
plus $2.00 postage and handling

INSTANT IMPROVEMENT, INC,
450 Lexington Avenue

Grand Central Station

P.O. Box 2788

New York, NY 10163

Cut Here and Mall in Enclosed Envelope
(58 &8 N R B 3 B _B &8 _Q§ N 3 3 &8 _§ 38 & § N N § |

MAIL NO-RISK COUPON TODAY!

Please rush me a copy of THE COMPLETE SYSTEM OF SELF-HEALING, by Dr. Stephen T.
Chang! I enclose $29.98 plus $2.00 for postage and handling. In addition, I understand that I may
examine this revolutionary new book for AS LONG AS I WISH, since I am fully protected by your
100% No-Risk Double Guarantee shown at left.

Also rush me my free gift copy of HOW TO RUB YOUR STOMACH AWAY. I understand that
it is mine to keep, even if I return the main book for every cent of my purchase price back.

Also send me, for responding promptly: FLUSHES FAT RIGHT OUT OF YOUR ARTERIES as
a second free premium.

Send check or money order (U.S. currency only) payable to Instant Improvement, Inc. New

York residents, i ;
ork residents, please add appropriate tax B il siila s

O My check is enclosed

Charge my credit card:
[ Mastercard Qvisa

Credit Card No.

Exp.

Signature

(o]
N~
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® ENGLISH edition now selling close to 2,000 copies a week!
© GERMAN edition sold out almost overnight!

. GUSS;RALIA reports ‘‘can’t keep book on shelves™, despite price $2 higher than in

ECTVNRE N

LA R et R S i

©  READ BELOW why this Hard- Hmmg Volume has racked up the incredible sales lgture of:

215,000 COPIES SOLD IN AMERICA ALONEY!

« Certainly one of the best-selling books on education in the world today!

EEERERIE 3

et -

X e

® Why such run-away sales? BECAUSE IT WORKS! Works so well that educators around

the world recommend it to their own students, tamily, friends. 4

® And now it's available to YOU, to skyrocket YOUR LEARNING POWER overnight!
Read the thrilling details below. Try it at our risk!

*Sales figures includa schaol version
o e e A S SRR -

Dontt Pay A Penny For This
It DOUBLES Your PowerTo Learn!

This article is going to shock the life out of you—because it flatly says “bunk” to
every idea you have ever had about how “difficult” it is to learn! This article says that
if you could only liberate the exact same talent and intelligence and ability that you
have tied up inside you today—then you could: . . . read anything you wish, twice as
fast as you can read today . . . absorb facts hke a sponge, and repeat them almost word

for word years later . . . flash through math,

stopped cold today . .

pr that have you

. hold people spelibound with the power of your speech and your

written word . . . out-th nk o(hers when you have to tower over them in judgment,

them pletely in

And do it aII — not by struggling through dreary
texthooks . . ot by memorizing useless theories —
but simply nulllnu your ()(.I\ED UP LEARNING
POWERS to work—entirely at my risk, without your
g 1.’;\ single penny till you pravc every word of it

rourse!
Here's how!

READ THESE THRILLING
TESTIMONIALS:

From the Head of the Psychology
Bepartment of One of America’'s Leading
Business School!s in Boston, Mass.

‘1 feel that the strongest part of the book,
:Imuugh perhaps the least stressed, is Chapter 12

the art of intelligent llslenlng. We have re-
pum_ﬂy emphasized the need of *‘active lislena
ing' in our program, but have not heen able to
employ as clear-cut tules as those presented by
Mr. Schwartz. Personally, | am quite anxious to
expose some students to these sixteen steps, slm:e
1 feel that together with the other p:
program, grades in fecture cuurses uuld -mprove

The reading and mathematical areas of outr

remedlal set-up are handled by specially trained

people. | have shared the book with as many as
are availahle this summer, and, thus far, lhey have
agreed with me on the value' of the book. From

our discussions has come a recommendation to
the Library commmu that several copies be pur-
hased to supplement the materials used in the
specific ramudlnl and study improvement courses.’”

r.N.S. J.

From Three Men and Women Exactly Like You

**1 could not resist writing to tell you haw much
pleasnu and satisfaction | have derived from your
book, ““How To Double Your Power To Learn.”” This
book Is a masterpiece of ingenuity,

Prior to obtaining your book, | had been making
an exhaustive study of the dictionary in order to
learn the meanings of words and increase my
vocabulary. Your easy, effective method of recog-
nizing and learning new words eliminated my con.
stant reference to the dictionary, | never dreamed
Iearmnz coutd be so simple!

Your book is well worth the price and MORE!

ough your extraordinary
methods M le:chinz me (he easy way to sel-im-
pro Sincerely yours, Mrs. S. S.
"l've never seen so much common sense packed
into one volume. Have mailed my first copy to my
daughter ]usl entering cullugu and so need anather
far mysel Thank you again, Mrs. G. R.
*God has given you a great gift . . . your boo
HOW TO DOUBLE YOUR POWER TO LEARN is not
oniy a good book; it could have been written only
by a “‘genius’’
It cnntams evervlhlnz. plus creative power!
rting my studies in ljmvevslty. (h s book is
even hﬂnr: the dictionary.” s. ). B,

From a Member of the Board of Edunatwn
of the Largest City in the World

“1 am an educator of thiry PO) yeav: slandln;.
1 recently rlm:h:s:d a copy of your b
it an excellent bogk with many fine sugzesllous
for improving leamlnx In fact, I thought so highly
of the book § gave my copy to a friend as a gift,
and it was very xr:lalully receives

ay } order another copy nl yaur book to keep
as a permanent reference on my desk.'
Ynurs truly, M. C.

LEARNING ACTION NO. 1
Lets you skim through a book in thirty
minutes! Dazzle others with your {insights
into it that very same night!

This action is literally a brand-new way to read the
printed page! Yet it requires nothing morc than an
ordinary pencil?

Once you are shown it, you will never read a book
from cover to cover again! Instead, you will flast
ngm through it — automatically s)uppmg the boring

~mls—aummancauy scooping up the main idecas
as fast as your eyes can_travel down the pagel

You'll absorb the key ideas of most books in thirty
minutes! Burn a magazine article into your memory
in tive minutes! Master the heart of a business report
in three minutes!

And you'll file these facts =way in your mind in
such p:rl’ccl order — automatically at you can
pull them right out again at an mslams notice!
So you can back up every point you make in con-
versution with dozens of overwhelming facts .
every one of your statements with authority and con-
viction . . . win other people to your views so com-
pletely that no one else could ever lure them away!

And this is just the beginning!

LEARNING ACTION NO. 2
Gives you a “Tape-Recorder Memory” for
the spoken word! Lets you hear hidden secrets
in people’s conversation that they don’t even
know they're revealing!

This second aclion requires you to ask yourself
four simple questions cvery time someone begins to
talk to you!

These quesuons nvel your attention on that other
person’s wore ceps your mind from wandering
« .. lets you alou up_ his thoughts as though they
were engraved in your memory!

They automatically allow you to amaze your
friends by quoting — almost word by word — {rom
convusalfcns you had with them months before!

hey allow you to win new friends by remembering
details ordinary people completcly forget! Impress
your superiors by n:peaung back to them their most
casual orders, sn.-r by stej

And, at cxactly the same ume, they enable you
to “read between the lines” of whatever that other
person says! Give you such incredible concentration
when you want it, that vou almost penetrate into that
other ‘person’s, mind! Discover facts he's lrymg w

LEARNING ACTION NO 4
your abllity,

Makes math
...financial problems HALF—SDLVE THEM-
SELVES before you even touch them!

This action is an ingenious little trick used by
v.vc.ry pmfcssmn;\l math tutor in the country!
use it before you start to work on a rroblem'
1t lakcs seconds to apply! It requires absolutely no
rn;uh background'
it works miracles! It turns you into a math-
:mnlu:al wizard! It shows you the answers lo dozen:
of roblemx before you can even p ick up your penci
% gives you a “‘feel for figures’ that will leave your
{riends gasping at work. 1t lets you **talk the language
of business™ — statistics, balance sheets, prorl and
loss — that completely mystifies most peo)

It gives you incredible new l!-‘mwers of mnkmg and
handling money! Pred:c(ing the stock market . .
running a business . . . ng up a budget .
ing one dollar do the wnrk of a hundred — ali lhl'.(t‘
skills are yours, once you learn the secret of making
Jigures work for you dt the snap of your fingers!

And it’s still just the hcgmnmg' Wait ull you read
his —

LEARNING ACTIONS NOS. 5, 6 &7

Lets you burn facts, figures, whole books
into your memory! Write simple, clear, com-
pelling English — almost as fast as you can
move your hand — without a single mlistake
in spelling! Whiz right through the dozens of
““make-or-break’ tests — license tests . , . pro-
motion (ests . . . pay-raise tests— that are
your gateway to the big money!

This is the pay-off! Now you start rumlng your
knowled) e into lhn kind of life you've always
dreame:

“or anmplc, would you like to make thousands of
bonus dotlars with your pen! Write business reports
and memos that Jift you heud and shoulders above
the crowd! Or write the story or novel you've always
wanted to put on paper! Or dash off sales letters that
set new records! Or open up a part-time mail order
busme:s from your home that has the orders pouring

in

Thcn try this one prime secret of all professional
writers—How 1o make your thoughts organize umn-
selves, so you can copy them right down on the ;apzr.
And see for yourself how easy it is to writc Power-
house English — to open up & whole new world of
accomplishment with one simple action

Or — and this is the most important breakthrough
of all —would you really like to earn that exira
dlploma you have always dream 1

Would you like that blue-chip promolion that has
alw.:ys seemed just two or three steps ouz of reach!
‘Would you like a title after your nam . a license

on your wall , . . the respect and . admx tion that
tested — proven brings in its
wake. every single time!

Then prepare for one of the most lhrllllmg evcmngs
of your lif hen you put this “Test-Solver™ Act
to work! When you ‘re shown a simple ﬁvt—mmule
ake a test that breaks that test

hide! Gouls he's trying to conceal!
trying to make you belicve!
Y ll be amazed at how clearly these questions
peoplc’s thoughts to you! And they're

mll Ius.' the Iu-ximung

LEARNING ACTION NO. 3
Bullds you a power-packed vocabulary!
Gives you the words you need — overnlght —
to load your thoughts with verbal dynamite!

This action involves you in one of the most fasci-
nating games you have ever seen!

This u.lmc takes two minutes a day! You can pmc-
tice it
dnwm. your car . .

am

in the
. dining “with your friends of

And every lime you try it—you automatically learn
new words: Emotion-packed words, that make people
stop and listen to you! Color-packed words, that make
your ideas and stories crackle with gxcitement!
Power-packed words, that make people sce and Jfeel
and do exactly whai these words tell them to do!

Thmk of it! The next time you pick up a bock.
you
word\ without even looking ut a dictionai ry. Th
next time you start (0 speak in a business dlscusslon.
or a private or a club
eye in the room will be focused on you in smrtled
admuration! And lhls is suu ]usl the beginning!
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you
wide open! Th:n dr.nns fear and nervousness out of
your body ¢ magic! That puts every fact you've
Jearned right at the tips of your fingers n:ady 1o go

0 work jor you at an instant’s rotice — {o give

):m advancement scores so high lhul vou mavc ahead
Jaster than you have ever dream

SEND NO MONEYI

PROVE IT AT OUR RISK!

et me be perfectly frank! These seven simplo
actions are literally the difference between being first
in_line for life’s treasures — or being satisfied with
mhcr men's Jeavings!

As [ar as we know, they have never been collected
between the covers of a singic book
tast, lhcy arc yours in HOW T
POWER TO LEARN, by Eugene M. Schwartz!

The cost of this one-volume encyclopedm of
learning-made-casy is only $5.98—far less than other
books that do not do its job nearly as w

cven morc important is its uncondmonal guar-
antee! This book must deliver every xl‘fle promise
we_have made—i1 must show you beyond doubt that

ACTION and not theary is the key to literally
I)()UBLING your earning ’mwer—or simply return
it jor every cent of your purchase price back!

You have nothing 1o lose! A whole new world of
accomplishment to gain! Send in the No-Risk Coupon
below—TODAY!

ook Till

: f o g
EUGENE M. SCHWARTZ

For the past six years, Gene Schwartz has
worked with some of the country's leading pio-
neers in deutro-learning the modern science of
learning how ta learn, As writer, editor or pub-
lisher, he has been instrumental in bringing to
the American public books on Memory Improve-
ment, Executive Training Techniques, High-Speed
Learning, Creative Thinking, Problem-Solving,
Time Organization and many more.

But why not take all these incredibly powerful
tearning breakthroughs — and pack them into
one great book — that can be used by any man or
woman to show overnight results in their learning
power — and earning power — so startling that
they may literally take their breath away!

This is the goal of this book! “The job was tno
important to leave to someone se,’
Schwartz says, | couldn't rest uuﬂl [} dld n
myselfl”

EXECUTIVE RESEARCH INSTITUTE, INC.
119 Fifth Avenue, New York, N.Y, 10003
" SEND NO MONEY! -
_I

EXECUYIVE RESEARCH INSTITUTE, INC. DEPT.| NVB-‘I
119 Fifth Ave., New York, N.Y. 10003

Gemlcmrn Please rush me the brand-new cdition

“HOW TO DOUB YOUR POWER TO
LEARN." I understand (hu book is mine for only
$5.98 complete!

In addition, I understand that 1 niay examine
this baok for 30 [ull day:. entirely at your risk!
1f, at the end of that I am satisfied, I will

l remit only $5.98 plus shmping and handling
charges, If not, I will simply return the book t
you and owe nothing.

PROVE IT AT OUR RISK!,

ame
(please print)
Address

City

State Zip

(] FREE GIFT PLUS EXTRA SAVING! En-
close only $5.98 now, and not only save all post-
age and handling characs. but nlso receive, FREE,
THE COLUMBIA-VIKING DESK ENCYCLO:
PEDIA. Litcrally a onc-volumc lbrary, with over
2,000 pages and 31,000 nrtlcles. it's yours FREE,
even I you remrn “HOW TO DOUBLE YOUR
ARN" /ar every cent of your

—— e e s e

l money huck.,
© Exccutive Research Institute Inc, 1968 I



That automatically draws friends, power, love, money
far beyond your fondest dreams into your life OVERNIGHT'!

Yes! Hera is your chance to literally MAGNETIZE THE SCATTERED, DISOR-
GANIZED POWERS OF YOUR MIND —OVERNIGHT! Jo focus...at a single com-
mand —your inteliect, your will power and your parsonality to gain whatever goal
you want out of life! And, in so doing, To GAIN TOWERING PERSONAL POWER
OVER YOURSELF AND OTHERS — OVERNIGHT!

And do it simply, as logically, 2s
inevitably as this:

PROVEN BEFORE MILLIONS!
1T MUST WORK FGR YOU!

I know of course that it is almost impos-
sible for you to belicve, at this moment,
that you can develop such dazzling PER-

SONAL MA GNETISM overnight that you
can attract a man or women tO you across
a crowded room, by your appearance and
bearing ulon:. before you even begin to
speak to them. ..

that you can develop such invincible
WILL POWER that you can slrnply crush
anyone that dares o] lF{m as though
you were bnxshlnsa ﬂ'your Torehead...

that leash such overwhelm-
lng PERSONAL DRIVE ND ENERGY
POWERS SONING AND
ANALYSIS—KEEN F(NANCIAL JUDG-
MENT that the men 2nd women in charge
of money~makm opﬁgl_rmnmes will actu-

to participate in
their pro

[} reaﬂzt that these promlsu appear in-
credible to you at first glance — UNTIL

YOU UNDERSTA DTHESE FACTS:

The creator ol this entirely-new, entirely
d:m:rem metl of Overmghl Pcrsonal
Power is Harry Lo —_ erica’s
mtemall-onally-famous “Mas(cr of Mcnlal

agic’

Perhaps you have seen Harry Lorayne
demonstrate his awe-inspiring wers on
ihc Ed Sullivan, or Johnny rson, or

Griffin television shows! Where—by

YOURS FREE!
.

SELF HYPNOTVISH, yours to keep
FREE, even if you return the
MENTAL MAGNETISM COURSE
for every cent of your money back!

Now, at last, a world-famous expert
who teaches doctors and psychiatrists
MEDIC L HYPNOSIS has pregéred

he maslcr work of his life on LF
HYPNO ISM...a book that reveals
Nature’s own key to reaching and con-
trolling the subconscious—a technique
that is available to all who dream of a
better life-—who want to increase their
joy in simply being alive—who want
morec money, power and prestige—who
d f want a more beautiful and sat-
isfying marital life—who want to con-
quer pain and depression.

Here Ara Just a Few of the Secrets
Ravnlau in This Fabulous Valums
@ How to help change the conditioned
reﬂexes whlch cause allergie:
e How Hypnosis may help ra you of
hay fever.
© How you may help cure some skin
condltlons.
0 relax completely and help
|ree onrse" of nervous tenslon.
* How l.n nvercnma morbid fears.
® How ti st-hypnotic suggestion
to uvcrcame hos lty and anger, frustra-
tion, fear of sejection.
® How you may nelp control overwaight
—by self-hypnosis.

Here's how easy it is 10 get the

FREE BO
with the No-Risk
rice of the MEN-
GNETIS! OURSE today
L E U 0

FREE COPY OF SELF HYPNOT[SM.
AND UR

BACK GUARANTEE STILL HOLDS
TRUE 100%. Again, you (ry this
Course ENTIRELY AT OUR RISK,
If you arc not delighted in cvery way
simply return the course for every cent
of your money back at once, and keep
your FREE copy of SELF HYPNO-
TISM anyway, as our gifs!

transforming his mind instantly into an

lncred.nbly -powerful ‘“‘Memory Magnet™
r. Laraynz a.tmundzd studio nudlence:
of 300 and by remembering
every single one of l eir names and faces

after hearing them only once!

pcrhaps you are aware of the Km:l

that Mr. Loraync is paid uch
$3,000 a week by over one huudnd of rhe
country’s leading blue-chip corporations—

'O SK C. T HE ER

LECT, WILL POWER PERSONALITY
—OVERNIGHT!

TREMENDOUS PERSONAL POWERS
LIE SCATVERED - USELESS — WITHIN
YOUR MIND RIGHT NOWI! HERE AT
LAST ARE THE MENTAL MAGNETIZ-
ERS THAT FOCUS AND UNLEASH
THOSE POWERS — WITH ALL YHE
FORCE OF AN EXPLODING VOLCANO!

How does he do this? How does this
dedlcated almosl-hypnmic human being
transform unfocused, easity- fallgu:d
minds 'mlo lhrobblng dynamos of personal
power?

The answer is simple: He subjects them to
a serées of jascinating Mental Exercises —
whlchhecallsMENT LMAGNETIZERS!

ach these “MENTAL-MAGNE-
TIZER TREATMENTS" takes only a
single evening! And each liberates such
dazzling mental snd personal power—that
very instant—vhat I st warn you that
you may not be able to sleep that first
nlgm for the ﬂaud of excitement that wells
up_inside you!

Yes, the sheer excitemeat of realizing
that OVERNIGHT your mind is operat-
ing with the speed and power and preci-
sion of a giant computer. .

that OVERNIGHT you have devel?}xd
the priceless gift of raking command of
others — Iand making them love every mo-
ment o
(hal OVERNIGHT you have shattered
habits, weaknesses and limitations that ha
crippled you for years—and replaced them
with an irresistible drive and determina-
tion that makes enemies flee from your
pulh like ants bencath your feet!

All in a single evening apxcce‘ AII with-
out you risking a penny! ALL 4ACCOM-
PLISHED FOR YOU simply by glanclng
through each of these Mental-Magnetizer
Exercises in turn! And letting them
.flrenglllen ALL ELEVEN NATURAL

POWERS OF YOUR MIND AND PER-
SONALITY—LIKE THIS:

THE FIRST EVENING — YOU TURRN
YOUR BRAIN INTO A GIANT
MEMORY MAGNET!

We make only one demand on you: That
you start with the most vital function of
your mind first —your memory—and then
use the Incredible new memory power that
you are going to develop — overnight —as
a base to take INTELLECTUAL COM-
MAND of situations and people that would
have been uncontrollable for you only a
few shart days before!

For exampte —

The very first evening alonc, you auto-
matically begin removing HIDDEN MEM-
ORY BLOCKS that have crippled your
mind for ycars! Once they are gone, you
find your mind o@eraung AT ITS FULL
MENTAL POWER for the first time in
your life! You find namcs, faces, facts,
figures STICKING AUTOMATICALLY

TO YOUR MEMORY LIKE NAILS TO
A MAGNET‘ You find yourself capable
of performing breath-i mkmg (em; of mem-
ory, OVERNIGHT, like th

You walk into a room ﬁlled with 15 or

..meet them ail. .
when you say goodnight to them, call every

20 new people. .and then,
one of them by name, and teil thern o
send your regards to their wife and chil-
dren—again calling the wives and children
by THEIR correct names!

You can astound your boss at work by
feeding back to him like a computer step-
by-step directians that he told you as mut
as six months or a full year beforc—and
repeating them back 1o him, almost WORD
BY WORD!

You can enter a discussion at a party or
your club, and automatically open the
floodgates of your memory as though
everything you had ever heard or read was
stored in a huge “‘filing cabinet” io the
back of your brain! Al this maserial is in-
stantly available to you to averwheim an
opponent with [acts...to quote from sources
most people have never even heard of ...10
irresistibly press home your point and win

lozens of new admirers and friends!

And this is just the beginning! Just the
start of the new social, personal, financial
power these amazing MENTAL MAGNE-
TIZERS give you!

NOW YOU CAN GO ON TO MELT
AWAY SOCIAL INHIBITIONSI TO
ATTRACT NEW FRIENDS, NEW

RESPECT, NEW LOVE
LIKE A GIANT MAGNETI

Now you arc shown the automatic se-
crets — always buried within you, but un-
available to yuur control beforH{ mslam

sonal magnetism. .. the kind of sponlnnc-
ous charm that melts even icel the

priceless ablluy 10 instill respect and lru_ll
and even love for yourself

a personal [riendship with some of rthe
world’s leading corporation heads, as well
as_dozens of television and movie stars!

These Instant Friend-Winning Tech-
niques have worked for him—they hav
w?‘rked fol; 'I;EN? kOF TH(%Il-JlSEA Dasqll:
0( El’ e just lil C you—

RE FOR. YOU

Kll. mey are
STILL ONLY THE BEGI

NOW YOU GO ON, YO LEARN THE

FABULOUS SECRETS OF MAKING

MONEY COME TO YOU, WITHOUY
NEEDING TO SEEK IF OUTH

Now come the MENTAL MAGNE-
TIZERS that draw opportunity. .. profit
wealth .. security .. .power into your life!

Not a single one of these sections deal
with working longer or harder—or doin,
better in your job—or driving yaur:efl
into a frazzle to beat 1the competition! In-
sread, they show you SEVEN GOLDEN
WAYS TO LET YOUR BRAIN MAKE
YOU RICH—TO GET SOMETHING
FOR ALMOST NOTHING —TO LEAVE

L THE HARD WORK AND THE
RISK TO OTHERS!

For example, one of these MENTA
MAGNETIZERS shows you how to de-
velop X-Ray Powers of Observation —
“FINANCIAL RADAR"—that lets you
make fortunes, for pennies, in situations
that other people are fighting to get out of!

Another of these MENTAL MAGNE-
Tll%lcs’ ves you. overnight, A WILL

you have dozens of devaud supporters,
helping to make you rich

Yes! And here’s how to create fortune-
building new schemes and ideas that will
have others begging you to allow them to
invest their money! How to make financial
and business problems HALF-SOLVE
THEMSELV BEFORE YOU EVEN
TOUCH THEM —s30 you build a million-
do‘l,la.r mpulauun ﬂs |he man who can do

to buil
executive Iudxmtm‘ and the kind of TAKE-
COMMA DECISION-MAKING
POWERS fhal make others instinctively
rn fo YO ﬁ[ar dinalvn /or leadership.
/ar absolute final command.

DESIGNED TO SELL FOR $50 — NOW
YOURS FOR A SMALL FRACTION OF
THATY PRICE!

The Hnuy Lora)’ne MENTAL MAGNE-
TiSM CO was originally designed
as a mumhl( conespondence program —
consisting of twelve separate sections. It

was designed 1o sell for $4 for cach Sec-
tion, or plus postage for the cntire
program

Since !hls Mental Magnetism Coursc is
completely unique and since it allows

ou to accomplish lea(s of Mental Power
that no other course or has ever even
dared attempt before...we bch:ve it would
be an exceptional bargnm at this $48 price.

However, since this original price would
bar many people who desperately need this
inforination, we have convinced Mr. Lor-
ayne to remove the correspondence feature
from the course...to take all twelve sec-
tions, and put them lognh(r in one hand-
some loose-leaf binder...and release the
course, not for the orltlna! 348, bur for
only § 9.98. complete.

But we do NOT ask you to pay this
amount until you have proven iis incred-
ible result for yourself. What we suggest
instead, is this:

SEND NO MONEY NOW!

Just masil in the enclosed FREE TRIAL
coupon today! This wonder-working course
will immediately be sent 10 you without
c?.rrd obligation or pre-payment of any

kin

Try it for ten full days, cmn‘cly at our
risk. At the end of that time, if (as we
belicve) you are completcly dchgh!ed then
send us the low cost of only

If, on ihe other hand, you are disap-
pointed in this course in anmy way—if it
does not live up to cvery one of the claims
we have made for it on this page—then
simply retumn it to us, and owe nothing!

Thus you have nothing to lose. But you
ve

pla lo dn your bidding...that en-
ables yuu ro enlist the cooperation, AND

use these to gain the
success and armies of [riends that you
might nor even have DARED to dream
possible before!

Think what it will mean to you to sud-
dcnly—overn“’xhl——dcvclop the ability (o
DEMAN ANT fro
other pcoglc. AVE THEM GIVE
IT T U WILLlNGLY' To get higher
pay :han any other person in your office
for the same job...t1o make unfriendly
neighbors, co-workers, club members sud-
denly Iong faor your approval...to rekindle
your mate's interest in you even if she or
he hasn’t looked at you in years...to gain
the active support and patronage of the
wealthiest and most influential men in your
community —and skyrocket your career
and your financial security OVERNIGHT!

Make no mistake about it—these secrets
WORK!' Harry Lorayne has used them to
ftash from an obscure, poverty-siricken
thlthDd to an income today of as much

3,000 for a single week’s work—and

INFORMATIOGN, INCORPORATED - 200 Madison Avenae, New York, 10016
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TISM COUR
closing no money at this time,

1 will use

charges. Or, if
and owe noll-mxl

Name

| INFORMATION, INCORPORATED, Bept.NY-10
200 Madison Ave., New York, N.Y. 10016

Gentlemen: Pleasc rush me Harry Lorayne's incredible new MENTAL MAGNE-
SE—not for the original $48—but for only $9.98 complete.

1 understand that I may prave every claim you have made before I pay a penny.

the course at your risk for 10 days. ‘

of that time, | wnll send you $9.98, the cost of the course, plus posiage and handling
am dissatisfied in any way, I wil simply return the course (o you,

hav mental and personal mag-
netism—magnetism so powerful it may be
hard for you to concelve of it today—to

EVE, HE SELF-SACRIFICE OF gain. Why not send in the No-Risk Cou-
OTHERS TO YGUR CAUSE, until soo0n  pon—TODAY.
L - MAIL NO-RISK COUPON TODAY .« o,

I am en-

{ [ am completely satisficd al the end

Address

(Pleasc Print)

City.

State

Zwn

CHECK HERE
is bestseller is yours FREE

if you want your FREE COPY of “SELF HYPNOTISM."
if you enclose the full $9.98 at this ume
keep FREE even if you return the Mental Magnetism Course for money back
© Information, Incorporated 1969

Yours to



And you can do it in a surpris-
ingly small amount of your time
every day. Here's how:

By SCHW
Emnﬂvz Research Insﬁinle.’ Inc.

Let me explain. I belleve it makes no dif-
ference whether your child is six years old
or sixteen—boy or girl-in grade school.
high school or college. It makes no differ-
ence—how difficult it Is for him to comcen-
trate . . . how poor his memory may be .
how much a prisoner he Is of cnppl.mz
mental habits . . . how frightened he may
be of mathematics, or mar. or soclal
studles, or even the most aifficult sclence
course.

I believe that your child’s mind is work-
ing today at only its true power—
simply becaose he has never been taught
the correct way to mzke his subjects half-
teach themselves.

Simply because he has never been shown
the newly-developed techniques of Speed-
Reading. that are taught in universities all
over America today, and that have him
skimming through bls printed work as much
as twice as fast as he reads today, with far
better understanding of every word he reads.

Simply because he doesn't know the right

way to rephrase the problems he Is given
in ~mathematics, so clearly and logically
that these problems virtually half-solve
themselves, before he even begins to work
on them,

Simply because he doesn't kmow the right
way to prepare for his -tests—so thorough-
ly that he may actually be able to anticipate
up to 85% of the questions that his teacher
will ask him on that test—possikly right
down o the very phrasing that the teacher
may usc on those questions.

POWER-STUDYING CAN BE
LEARNED. YOU CAN TEACH
IT TO YOUR CHILD YQURSELF,
iN FAR LESS TIME THAN YOU
EVER BELIEVED POSSIBLE.

Y&. Specd-Reaﬂlng can be learned. Com-

facts Iieures. even whole lessons . . . tak-
ing the sting out of tests—all can be
learned. The fop grades—the brilllant per-
formance in school that your child deserves,
czn be taught to him; he doesn't have to
be born a genlus to achieve them,

You. yoarself, can coax these top grades
out of your child. You can do it by showing
him the right study Study tech-

Here's how:
THE FIRST WEEK AFTER
YOU USE THIS BOOK WITH
YOUR CHILD, YOU MAY
MARVEL AT HIS IMPROVEMENT.

All I ask from you is_this, Let me send
you,. at my risk, what I belleve Iz one of
the most fascinating books you have ever
.read. When this book arrives. set aside a
few minutes each day from the following
weekend. Glance through its pages.
ready to see for yourself the heart-warm-
ing new performance your child can give

in his homework, omce you glve him
the proper mental tools to work with.

For example:

. Does sour child muke the same spelling
en’ors. over and over again? -
to page 125...teach him

three dellght(ul shortcuts {liat burn the
correct spelling of those problem words in-
to mind . . . and watch him, from that
day on, write those former *‘troublemakers”
—letter-perfect—as easily and naturally as
he writes own nawme.

Does he have trouble llndi.ng the correct
words to express himself

Then turn to page 35 . lunce over, the
word game you find on this and

niques developed by private-school teach-
ers, by professional tutors, by writers of
speed-teaching  adalt-education courses a
over America.,

Study techniques that you and your chiid
probably never dreamed existed. Study tech-
niques so effective that I'm willing to prove
them to- you your own home, without
your risking a pemny.

the following pages ... play this game
with your child for a tew m!.nutes each day
. and then watch the excitement on his
face as he discovers that he now has hua-
dreds of powerful new words at his com-
mand—te make his recitations sparkle—
to build thought upon thought correctly
and dramaticslly-to really show off the
talent and knowledge he has Inside him.
when -his teacher asks him a question.

“‘Any experlenced teacher is well aware
that many students do not do well in

simpl use they have not mas-
tered basic study techniques. parents
who are con about how they cu.n help
thelr children lmpmve lh(El|1:tz school work

recommend Schwal
:chwariz has agflglned a_number oi simple
techniqu hich assist greatly in orgunlz~
ng a stllﬂents diy to tasks in tl
lassmom. The author emphasizes ways nt
reading. writing and mathema-
N uns, whn:h Ts Where the asis belongs.
Most !mporunt, the sulhor snuws ho‘;r mpéar»

erw Ianhisstudl es. I especially
ymmg“ p (wartz’s section on ‘Dig-
which com-
lock

0nt ma I-‘ncts—nudlnz

ging
rises the ke ¥ L. W. Bl
b e Sabinor Gaidanes. Caunselo
. and Social Stadics 1 'l;.lchcr
e

2.

READ THESE THRILLING TESTIMONIALS!

From Reviews and Letters Received From Teachers and Private Tutors
{We regret that we do not have the space to reproduce them in full}

self-propelled ‘A’ student. I plan to sug-
gest that the Board of Education
similar action with all their mﬂunes nnﬂ
prospective dropotts . . -

However, this letter is to commend you
for your book. To tell you how much I
agprove. ke, recommend- it—and a few

When my student got his first 100 in
Math he bragged about it to his parents.
Constant praise (as mentioned in the

k) ralsed him from 50 — to
1090 — and then to his 1 100'

ed him where "his

‘S—how ne ad been
needlessly careless—keep his mind ori his
Job ... Hels leaming—anl" E.R.W.
Orlando, Fiorida

“The sivgular, ilrlklnz{h overwhelming

Tsey

a_retired tear_her—who after 35
Michigan, mnt\nues
'I I e your

“I am

years as a regular in

substitute and tutor . . .

book for selflsh reasons. prl 1 It vin-

dimtes my 45 years of practice! Yonr ideas
IN THE SCHOOLS.

osophy as_ a teacher has been
something in  every pupll
es him man 1n-

some
better than any other person
him . . . I long ago discovered the
knack ux making sumebudles out of ‘nmo-
bodjes”

“summer T tutored a boy who had
iulled ln Math and earned 2 D

philoso)
that lh‘ere is

I 'En oo okt grade | o woat
in Engl e e grade ., .

he necded w itive aims self cai
fiden, ‘Was acoustomed fo’ cmslderins

idenc
hlmsell ‘ﬂ.\lmd‘
This fall, he I3 nnt eancemed w'lth pas—
sthg—he is gol\'.\s W

a new

going to mﬂiaﬁ‘:‘n&f‘wm Iar help\nx
ery da:

h.me‘vl'ryx Zttmdbuyonthﬁ track to a

'"l‘he hook. ‘How to Double Your Chlld’s
Grades Sdlmlhallnrﬂved.lam
delighted with it, snd will send 4 to
v?u'l“{hglo:l“as soon as ¥ Ve

Wa.slunmn.'n c.

*1 thought you might be Interested to
l.haghal of myg children have haﬂ
dl{l(’wumes with thelr school work in cer-

‘They never
cavabllities. Nu nne has
really m-uduce a con

now. {n-1a!

I o mueiveﬂ it toda have o]
nlym third - of it gut it !ust mun
tike the answer to a prayer. am g

sorry we did not have It vears n.gu.' A P.

“It ‘l‘s“]nlv;u Wﬂ"ﬁd well !.ha!lggl":’t out m::‘i
‘beaut! organ L.
foplcal approachl =
question, the logical af " .
New Ymk City

approach of
giving parents a way to help.
I‘m mn r_eecl any parent could
eas‘urnh

d m iy lu:nmve
HE° et ovaden R. Benson
High School “Teacher of Al’j
Madjen, N.J.
“‘Your book heluefl usg to a
better way, some the thlngs we hme
bcen saying to par(-nts for some tim
an intel ent in Duvai
Conmy (Floﬂda) pnbu ic_schools, wauld you
o reprint approximately

ction to your book,
home of each first

003 lmmd
lor lstrllmﬂnn te the

pupil.’ & Mrs. J. C.
.hckscnvllle, Florida

grade

study.” M.

High Schoot Teacher of Latin and English

“Mr. Eugene M. Schwartr’s book has 5 Antonio, Texas

come at a most mome*lt. We - “After reading. ¥ hf feel that

uve!nawmlaweret marks are it Is an exceptionaily worthw! eltgmlo
bly the most important factor {h fhe offer o parents who bave purchased ou

Shucational fatare of the chtid. Phionics Eamre: Theretore, my Inttial -

This book, lucidly and excitedly, be- tent i3 to send lterature on yo book to

canse you feel 2 sense of ese parents.’ . President

optimism as
aches the parents how to a!d thei
ehﬂdren to ndlieve academic

From Parents Like Yourself (and their chlldren)

“It mde me aware of how importan

school is. Ihadbeenahardvorkerlmt

Idid not know what was {m)

This was the smxmest thing 1 ever dld.

It Loolml like I mg to

second every ume—not any - 0
ristopher W, us years_old)

Smithtown, New York

“Your book contains all the: Informattou
I needed in-the depression years when I
attended classes In evenin,
and information I
my adult education classes. . B.
Detroit, Mich.
ﬁ“ k g marvelons. I'm
neflt greatly from .
R.S.8.

lndhnapo!ls, Indizns
‘‘Anyone can nndusumd this book.

friends. I onl
it ten years lg‘g. Mrs. R,

“I think
sure we will

“Its Instruction to attack weakni
is what we needed as a o
anL ealon

“¥ou make it clear to parents that chil.
dren’s pmblzms are just as !mportant and
cnmnlim hm u mn- 7 problems

to betf.e under-
3 standlng to h&lD our chlldrm with holring
l-.ahumvﬂ!e, Fla.

proper study, memory. and test-taking
ues.
The atithor W1 this book, n both the

English and cs
plains in a alear and logical equence How
the parent, with patience and guid-
an: tie child to eam Fhose
va.rlous technlques that will meﬂn a iligher
average In all his school subjec!

e format of boa !s excellent
with its clear chnpt h itelicized
hrases, significant mpltauzatlan. and
ucid es for each chapter,

seems miost practical
with early preparation in the
Engl md  Mathematics, the child wiil
%e fully

P

&

prepared to take the College

oard Exams successfully and to move on

mwf:i!dde his chosen career with a spirit of

oo

Mr. Schwartz has performed a valuable
service with his important book.

Bernard Hailperin

Teaeher-Counselor
Newark, New Jersey

*‘Your book, ‘How To Dollble Y(iz;l\r

m
every detall an
ln ts concept snd teachi .
It is well worth the mveitmeut."

’ Pﬂnu Tulnr Ik:]in Wi
cliool Stadents
\vneham. “Massachusetts

“It 1s .an excellent book on {llaw {0

Auﬂo Eduuuon System -
ua, New York

"The book is very conclse-and really gets
to the real root of why children den't lllc-
ceed in school. l‘mg g to recommend
it to my teacher Mrs. JJ.P.
Grealey, Quebec, Canada

Ideas are startlingly simple. but
am)e&r practical and worthwhlle. ‘Mrs. AB,

Salisbury, erﬁ:.lil

got this book to improve myself in
schoolmdwnatlhmereadlswoﬂh
every ca\t I paid for it. Thank You.
HI. (16 years ol
R Detrolt, Mlchlnn

“ . . well nrgumzed fut reading, first
book I've read which affers concrete ideas
abaut Impmvement in learning and reten-

ion, Wish I'd-bad this book when I was
in school.”” C.W.W,
Benevll.le. Michigaa

Get.

needless mistakes eausing him to con-
ﬂ.nnnlly trall behind his class in mathematica?

en learn at once the simple tecinique
described on page 160 . . . teach it to your
child . . . make sure it becomes second nature
to him ...and see for yourself that he
now makes up to 20% fewer errors in those
mathematics tests—up to ome-fifth befter
grades—all from one carefully-thought-out
change in his work habits that can pay
him dividends for the entire remainder of
his school career.

Yes. And does he freeze up in tests?
~Forget material he knew perfectly the night
before? Bun out of .lime and leave as
many as half the questions unanswered?

‘Then get ready for one of the most satis-
fying half-haurs of reading you have ever
known, starting on page 205, For here
Is a complete armory of test-passing tech-
niques—that help remove crippling nervous-
ness and tension from your child—that take
the trickery out of double - meaning test
questlons—that show him how dozens of
test problems actually help him solve-each
other—4hat give him the tools he needs to
face that test with all his carefully-prepared
right answers, RIGHT AT HIS FINGER-
TIPS, ready to write down the moment he
needs ¢hem.

l{!AD IT FROM COVER TO
- COVER AT OUR RISK.

Yes, here is a practical. easy-to-read book
on improving your child’s grades in school
that really works. It is meant for every
child—sIx years old or sixteen—boy or girl—
now enrolled in grade school, high scheol or
college.

1t brings that child—for the first time be-
tween the covers of a single book—powerful
new study technigues that you may never
have dreamed existed before. Study tech-
niques developed by private-school teachers,
by professional tutors, by writers of speed-
teaching adult-education courses all over
America.

Included are rapld-study techniques lthat
can produce up to twice uch homework
from every study hour. -reading tech-
niques, that cut through waste wordage and
plek out the core of an assignment.

Word-bullding techniques, that may double
yuur chlld‘s vocabulary in a single school
Clear - writing techniques, that let

hlm put his thoughts down on paper, clearly,
forcefully and correctly. Problem - solving
techniques. that give him the answer to a
surprising number of ‘‘problem-within-a-
problem’ math quizzes, even while many of

his classmates are struggiing alongside him -

to find cut where to get started

- And—above ail—a complete armory of test-
passing lechniques—that can turn D's amd
C's into B’s or even A’s: That ean turn
60’s or 70's or 80's into 8¢’s or 90's or befter.
That can unlock the frue, natural ability nf
your child to master facts—that may
tragically half-wasted today!-

TRY IT AT MY RISK
FOR A FULL 10 DAYS.

The prlee of this revolutionary new book
is only $4.98. But it Is yours to read with-
Gut risking a penny. You prove it to your-
=elf at our risk for ten full days. It must
~ do everything we s3y. or simply return ‘it

at the end of that time for every cent of

your money back immediately.

You have nothing to lose. Your child has
. & whole new world ,of achievement to gair.
Send in the o~lLsk Coupon below—today!

EUGENE M. SCHWARTZ
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For u:e p:st six vears, Gene Schwartz
has_ w with some of the country's
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turned to :pu nmediately!
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Act TO-

EXECUTIVE RESEARCH INSTITUTE, INC.

Dept. NYM-1

TO DOUBLE YOUR CHILD"
plet!. I understand this beok i

if T
ior mn moniey back at once.

ZONE. ..vov.n. el State. . ..
® EXECUTIVE

1 119 Fifth Avenue, New York, N.Y. 10003

Gentlemen: Without obligation. please rush- me your revclutionai ow
Y S GRADES IN SCHOOL. I am Enclnﬂ?g ne\v bonk H
fully guaran f this

teed, -If 3
am not complefely dellg:hted wm&ln ‘!‘z’oo“

° O X you wish your order sent C.O.D.
deposit. y postman balance
money-back guarantee of course!

plus CO.D. postage and handiing charges.

RESEARCH INSTITUTE, Inc.. 1964 ° R

F—————-MAIL NO-RISK COUPON TODAY!-—————.
EXECUTIVE RESEARCH INSTITUTE, INC.
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NEW! REVOLUTIONARY! THE MOST EXCITING EDUCATIONAL BREAKTHROUGH OF THE CENTURY!

GUARANTEED TO IMPROVE
YOUR CHILD’S SCHOOL MARKS

—Oor you pay nothing!
The Fabulous New

Teaching Machine Auto-Mated

Speed Learning Method

| A MESSAGE TO PARENTS

J. Foy Cross, A.B., B Sc.,
B.F. A M A., PhD., Fulbnlht Lecturer,
Elmun Dlmmr,umm Institute

THE scientific new UNIVOX Teaching
Machine Auto-Mated Speed Learning
Method is a revolutionary new educational
development that’s offered to you with an
unprecedented Guarantee:

Regardless of your child’s present grades,
we Guarantee that after using the UNIVOX
Teaching Machine Auto-Mated Speed
Learning Method his grades must improve
in any of these subjects: History, English
Grammar, Geography, Spelling, Arithmetic,
General Science, Spanish or Algebra.

Your youngster need not be gifted or par-
ticularly interested in the subject — he will
learn at a rapid pace, absorbing information
swiftly from his UNIVOX course, and mov-
ing on. And he'll have a whale of a time
doing it!

UNIVOX MAKES LEARNING FUN
Yes — with the UNIVOX Teaching Machine
Method, learning will be fun for your child.
He'll spend only 15 minutes an evening on any
UNIVOX subject he takes—yet he'll make more

progress in those 15 minutes than he often
makes now in a week!

And he'll feel new confidence in himself—new
pride in his accomplishments. His whole atti-
tude to school and education will take a big turn
for the better. And all because of the UNIVOX
Teaching Machine Auto-Mated Speed Learning
Method.

SO SIMPLE, SO EASY — IT'S ASTOUNDING

With UNIVOX there is no such thing as a
slow-learner; there are only slow, old-fashioned
learning methods. UNIVOX is automatically
paced to the level of the child using it.
This means that your youngster will never be
held back by a “slow” class or pushed by a
“fast™ one. He will proceed at his own, his
natural rate,

NOW AVAILABLE—YOUR CHILD'S
MOST IMPORTANT SUBJECTS

These subjects listed on this page are the most
vital ones for your child to master, no matter
what grade he is in. They are the courses that
continue with your child from Elementary to
Junior High and High School. And now, for the
first time they have been programmed by promi-
nent educators for your child to use in the most
modern, the most cfiective way known — the
Guaranteed UNIVOX Teaching Machine Auto-
Mated Speed Learning way.

GUARANTEE YOUR BOY OR GIRL
BETTER SCHOOL-MARKS
The 21-member Board of Education of the
Univox Institute invites you to obtain any com-
plete course of your choice, plus a personal
leatherized UNIVOX Teaching Machine free,
for only $14.95 with your child’s initials in gold.

UNIVERSAL ELECTRONICS LABORATORIES CORPORATION U.5. Patent Applied Serial 2153.484
f s - to -

COURSES AVAILABLE

ELEMENTARY SCHOOL  HIGH SCHOOL

ENGLISH GRAMMAR « ALGEBRA » U-J001H
[R] Oetermining the
unknown factoring,
simple and quadratic
equations, menomials
and polynomials,
positive and negative
numbers,measurement
SPANISH - U-3002H
Pronunciation,
grammar, voumllnry.
idiom, word order,
vocabulary,
conversation
ENGLISK GRAMMAR «
U

Senltnct slvuclnre,
parts of speech,

Sentence structure,
parts of speech,
punctuation, word
acder, idiom

GENEIA[L SCIENCE «

Nature of science,
atomic enu‘y matter,
heat and light

sound, weal her
electrical energy,
r¥diation. space and
our new frontier

HISTORY OF THE U.S. +
U-300SE

Colonial period, nundul(mn.wuﬂ

Revolutionary War, order, idiom

War of 1812, G[N(Ill SCIENCE «

territorsal expansion, -3

Civil War, s mhue o! mevwe
world power. World atomic

Wars | and 1] ta the matter, hu! Md light,

present sound, weathes

electrical enu;y.

radiation, space and

our new frontier
HISNIY OF THE U.S. ¢

culoma! period,

Revolutionary War, War

of 1812, terntonal
) Civil
Us.as yvmlrlt po;lglr,
Plurals, roots. World wars | an
sutfises, pretixes, to the present
commonly confused GEOGRAPMY OF THE U.S.
and misspelied words « U-3006H

Solar system, land

ARITHMETIC » -3000¢ {eatures, chimate,

Addition, subtraction, natural resources.

multiphcation. political divisions,

dwision, fractions transportation and
and decimals commumication

CEOEI::“V OF THE U.S.

Solar system, land
features, climate,
natural resources,
pohitical divisions,

» transportation and
c

SPELLING + U-3007€

GRADES MUST IMPROVE
OR YOU PAY NOTHING

Each complete course includes more than 2,000
frames of knowledge, questions and correct
answers, with simple instructions on how to use
this material in your Free UNIVOX Teaching
Machine,

UNIVOX IS FOR ALL STUDENTS—8 TO 18

DOUBLE MONEY-BACK GUARANTEE

Because of the proven success of this revolu-
tionary new Teaching Machine Auto-Mated

Speed Learning Method with students through-
out the United States, we are so confident that
your child's grades will improve in any subject
of your choice that the Univox Institute Board
of Education makes you the Double Money-
Back Guarantee as shown below.*

TESTED AND PROVED IN LEADING SCHOOLS |
—ACCLAIMED BY EDUCATORS—PARENTS—STUDENTS.

The startling i of

and high school students using the Teaching Machmc
Method have recently been reported m "lume" mu:-
zine, “The Saturday Review,” “‘Bar “Bet
Homes and Gardens,” “The New Yurl Tumes" ana
other leading publications.

Your Child can Learn Mare—Faster—Easier—As These
Students Did, Using the Teaching Machine Methed,
*34 ordinary 8th grade students in Roanoke, Virginia
completed a full year's work in less than one semester.

Haif of them scored average or better for Sth grade
students, and not one received marks below average.
*17 Nutley, New Jersey High School students compteted
a full-year course in just 6 weeks,

Guarantee your youngster better grade marks—
make him “most likely to succeed” in his class.
Give him the UNIVOX Teaching Machine
Auto-Mated Speed Learning Course(s) he most
needs today.

Just send us your instructions on the Order
Form-Guarantee below, with your remittance.
Be sure to include your boy's or girl's initials as
you want them to appear in gold on the
UNIVOX Teaching Machine.

Remember, you risk nothing with this Money-
Back Guarantee!

BOARD OF EDUCATION

Dr. John P. Hughes, Ph.D.
Columbm Unwenu’y
Boyd McDonald. B.A.
larvard Univcnity
David A. Cardozo, B.A.
don Unwemly

Joyce McCobb, B.A.
Newark State College
Ross Brummer, M.A.
Bmoklyn Colkge
Camille 8. Colgan,
M.A.  Adelphi Collzg:

Walter Coupe, . University of Denver
Fe m University Josephina L._Dill, BA
William Davi B.A. ith College
University of Chicago Pat Esposito, M.,
John T. Donahue, M.A. Lafayette College
Boston College

Fred Cobin, B.S.
Brooklyn Coilegr

Harold Kuhn,B A M.A.
‘clumbia University

Patricia Murrly,
'hwgm University
Louis Kushner, B.A.
former Director

Dy, Robert M. W
Netw York University

U.S. Army School

with my child's initials in gold.

absolutely Free,

{3 HISTORY OF THE U.S.
+ U3005E

[J) SPELLING - U3007E
[] ARITHMETIC - U3008E

UNIVOX INSTITUTE
521 Fifth Avenue, New York 17, N. Y.

Send me POSTPAID the UNIVOX Teaching Machine Auto-Mated Speed Learning Course(s)
| have checked for only $14.95 each, together with the Free UNIVOX Teaching Machine,

M DOUBLE MONEY-BACK GUARANTEE

1. 1 may return the UNIVOX course to you
within 10 days for any reason if | am not
completely satisfied, and you will refund
my full purchase price of $14.95 per course.
I may keep the UNIVOX Yeaching Machine

Check course (or courses) you want here:
ELEMENTARY SCHOOL COURSES

1 ENGLISH GRAMMAR - U3003E
[] GENERAL SCIENCE « U3004E

[J GEOGRAPHY OF THE U.S,
« U3D0BE

{ enclose $14.95 (check or money order) in full payment for each course | have

checked. Total enclosed: $.......

2. | may return the used course for a full
refund even after my child has completed
the UNIVOX course | have selected, if his
grades in the subject have not improved,.
and | may keep the UNIVOX Teaching Ma-
chine absolutely Free.

HIGH SCHOOL COURSES

[} ALGEBRA « U3001H

{0 SPANISH « U3002H

[0 ENGLISH GRAMMAR - U3003H
[0 GENERAL SCIENCE - U3004H
[m] HISTOR“I‘ OF THE U.S.

* U3005!
[0 GEOGRAPHY OF THE U.S.
« U3006H

Include my child's
initials in gotd

My Name with my UNIVOX
‘\'eachmguachine
Street
City Zaone State D E] D
T He

-————_———————————J
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Doctors in Sweden say
there IS a Cure
| for Arthritis

There IS a cure for arthritis...according to a
number of Swedish physicians who have developed
for this dread disease an unorthodox treatment
which they have found to be notably successful.

This welcome news comes to_the ever-growing number of suf-
ferers from several health clinics in the mountains of Sweden,
where a group of are achk p results \vu!h 2
method of wreatment based on biologi dicine. It is a
almost unknown in the United Stzlcs.

Aumong these medical pioneers are nien like Dr. Jern Hamberg,
Dr. Lal:-Enk Essén, and Dr. Karl-Otto Aly, physicians of h:gh
repiite in Swedish medicel circles. Their method of therapy requires
none of the wsual drugs and injections; instead, their experience
indicates that it enables the body actually to cure itself of arthritis.

Now comes the book which, for the first time, reports to the
American public on the cures of arthritis being achieved in Sweden.
We would like to send it to you at our risk.

Paavo Awrola is a (G hiy di d in

“I have seen with my own eyes how
patients with arthritis, crippled
for years, have left their crutches
and beds...and walked.” -

~says Paavo O. Airola. reporting on his visits to Swedish
health clinics where biological medicine is making new ad-
vances in the treatment of arthritis. “Many patients with tears
in their eves told me of their wonderful experiences at the
clinies. After a Jew weehs of simple and harmnless treatments,
the pain—from which they had suffered for years—di ppcarzd,
and their joints became mobile and jlcxlblz a,gm

In a book that holds a message of encouraging new hope,
Airaln describes the cures for arthritis effected by Swedish

docto
Europe. Although not hiavelf an authority on nnhnus_. he has long ~

taken an interest in this discase which afflicts some 17 million Amer-
icans. Airola recently spent several months in Sweden, visiting the
bealth clinics where biological medicine is practiced. He conferred
with their staff physicians, studied pairent records, and intervicwed
former patients themsclves. His book i a journalist’s report on
what he saw and

Here zrc Just l\vn of the clinical cases which Airola investigated
while in Swi
-..ATbin Vitrand. a Swedish farmer so crippled by arthritis he
could hardly move his arms and jcgs. Twelve ycars of treatment
with prosthetic devices, drugs, and X-Rays had avml:d nmhm;th,
after only one month at the Brandaks Clinic, his pain vanished, his
l;mbs] regmr:jcd mobility and he went bome to work his farm—com-

tely curcd.
..-Mrs_ Kajsa Andersson, twother of five, who came to a clinic after
five years of futile treatment by her own doctor. She arrived in
frightful pain. so helpkss she had to be carried 10 her room. Less
than one month later she was discharged, showing no trace of the
discase! Five years later, she stll enjoyed the best of health.

Airola’s book describes many such cases. “Our general experi-
ence,” says Dr. Karl-Ouo Aly, one of the physnc:sms “is that bio-

77 who abjure the use of drugs in Irtnlm; this disease.
Imtead of taking drugs, patients at the clinics in Sweden follow
a prescribed regimen of light fasting, a purifving diet, and mild
exercise, and in sonte cases, lherapeum: baths and massage—
all of which are described in this book.

I

logical methods of treatment do affect the discase in a favorabie
direction and in many cases accomplish a complete cure.”

How The Swedish Program Of
Natural Biological Therapy Works

As Airola reports on it, the biological therapy used in Sweden is
surpeisingly simple and natural. No drugs are permitted. The idea
is 10 encourage the body 1o purge itself of the biochemical dis-
turbances which seem to cause arthritis, thereby normalizing the
metabolism, and restoring the proper funchon of or and gb,nds.

As Dr. Jern Hamherg of thr. Alfta Chinic told author, ™
don’t cur with our help.”

The bool: describes Lhe (hree basic steps in this program of treat-
ment: controlied faslmg, a s;;;ual diet, and mild excrcise. Quoting

from the m[f_rvn:wed, Airola explains:

from the Foreword by
A SWEDISH MEDICAL DOCTOR:

“Many paticnts have been restored to bealth through the prac-
uced of after all the conventional
reuments have failed,
methods of treatment will come to lh:foremoreznd mt?:sl‘l“:
or

affficted who tried in vain conventional thecapy, they present the

1]
only choice.” —LaesExtk Essén, MD.

These True Cases Prove That
Arthrifis CAN Be Cared

NOTE: in preparing this book, the author personally interviewed
many former arthritis_ victims who had been treated at several
biological clinivs and institutes in Sweden. Here arc some of the
authentkcated cures reported in his book:

She camc to the climic in 2 wheelchulr...awd left it dmmcing 2

"Mrs. F. G.. 72, was totally invalided by arthritis, and diagnosed
as an incurable case. Bronghz 0 onc Of the Swedish clinics, she
had to be carricd inside by attendants. Six weeks later she was
rcheased, in good heaith.._dancing a polka on her way out the
door!
He cowldn’t seye his arms or lexs—now he zoes sking
Kart Engberg, 46, was a fdon,g sportsiian who was struck down
by rh:uma(md arthritts. His joints were inflamed and swollen. his
arms and legs almost immobile. After cight months of treaiment.
hc was back on ihe ski slopes. compicicly curcd!
Salfered Tor six yems—cwred in theee weeks
Guldi Deiber. 2 young hcuscvulc took drugs ror SiX years 10 no
Xvail. Her arthritis became stcadily worse. and onc drug impaired
hcr cycsight. Yet treatment at the Bjorhagarden Ciinic got 1id of
discasc in three weeks...onc of the fastest cures on rocord,
Cueddznlﬂtu-mm—wnhmluywsuu -
Martin Lindgren, 43, was bedridden with agonizing pam and
badly swollen joims. Afier a series of futile drug treatments. he
turned in desperation to the hmbpml therapy given at Bjorka-
garden. Alier two months there bhe went home arrcd...and ten
ycars later still enpoyod wonderful health,

= the decisive mlc of proper nutrition in etfecting the cure; and the
six ruies of catiog the arthritic must observe

o daily menus for breakfast, lunch, and dinner served in the
Swedish clinics; with recipes for pxeparmg these tasty dishes

« the simple forms of exercise prescribed for patients in Sweden

of aspirin, and stop

o what the doctors say about the effects of climate on arthritis; the
high-protein diet fad; the role of constiparion; and the value of
food supplements in the diet.

Airola frankly admits that this method of biological therapy runs
counter to the accepied wisdom in most American medical circles,
where arthritis is still treated with drugs. But he feeks the resulis
achieved in Sweden speak for themselves.

“Arthritis sufferers,” says Airola, “are brainwashed with propa-
ganda that there is no cure for arthritis. But my book shows there
s in a cure” If you would Iike to investigate the facts sup-
porting that statcment, we urge you to send for the book now.

Here Are Chapter-by-Chapter Highlights

-anpalbmsofme = Can Fasting be Undertaken
Medical frofession at Home?
+ He Left His Crutches and Walked  « What Exercises are Best for
« Kajsa Andersson’s Lasting Cure Arthritis?
« “There is No Cure’” » Are Citrus Fruits Harimful?
= What is Arthritis? = Cider Yinegar and Honey
+ Wiy Comventional Remedies Fail = The Factor of Climate
- :‘I'.'he Prncnm of Biological « The High Protein Diet Myth
Teal
- The Yital Rn'aof Nutrition 'V‘n?-hxll Mineral Suppiements
« Heaith Paradise in Sweden = Yhich Sopplements Should You
-rb-meaagl;ism:mh = The fole of ipation in
Arthritis

= How the Battie is Won: Guidi

Dreiber's Story  Can Injuries and Physical Stress
« Niftz Clinic in Northern Sweden  Cause Arthritis?
= Dr. Xar{-Otto Aly: Exponent of = Bilogical Clinics in Europe:
Biological Medicine Kames and Addresses
- Eight More Actuat Cases = Recipes and Directions

- GREENLAND BOOKS -

Dept. 8541, 4500 N.W. 135th St., Miami, Florida 33054

~Ce3 30X 1069, WOUSTON, TEX. TARE |
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ABOUT THE AUTHOR

Pauvo Aiols is a Engt:
nm&mbzrohb&m(}uddofm?mmm
A personal friend and student of Are Wacriand, the famous
Swedish pioncer of natural living, Airofa has spent moch 1ime in
Sweden smdymg the effects of environoent on heal(h Of late, he
has di 14

i. and

in ish clinks to control this

of
crippling disease.

A Public Statement by Paavo Airola:
*1 claim no specific accomplishments in the medical field. nor do

I profess to be an authority on arthritis. In this book I do not
rance:newcunforarm s...1 merely pnstm..asanm—

n
me treatment of arthritis. The real zuthomm behind the bio-

medical 1 ted in my book . Jern Ham-
b:rp_ M_D._, Dr. Lars-Eric Essén, M.D. (who wrote the Introduc-
tion). Dr. Karl-Ouo Aly. M.D., and Dr. R_ Waticyson. M.D.

These respected medical doctors and dozens of ocher biologically
oricuted doctors in Europe unanimously that the biological
medical reatments for anthnilis do affect the discase in a favor-
able directiorn. in many cases. accomplish a compictc curc.
Th;y stand solidly behind the assertion that there IS a cure for
arthritis.”
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GREENLAND EOOKS, Dept. 8541

4500 N.W. 13Sth St., Miami, Fla. 33054

Gentlemen: Pleasc nsh me a copy of THERE 1S A CURE
FO(R ;ARTHRTI‘IS #80022, by Paavo O. Alrola! l l:ndose $5.98
i ful n
this book for a full 30 days c'nlirely at your nsk. lf ar lb: end of
that time, I am rot sal mﬁ:d. 1 wiil simply rcturn the book to you
for cyery cent of my moncy back.

Enclosed s check or M.O. for §.
YOU MAY CHARGE MY: [IMASTER CHARGE
Acc’t #
Inter Bank #.
Expiration date of my card
OR YOU MAY CHARGE MY: {J BANKAMERICARD
Acc't #
‘Expiration date of my card,

{Find above your name)

Name.

Please print

—— . W S e By e S S, b "

City State Zip
D e T S ———

W B rAMILY WECNLI, M £, vera




At last...a leading American physician shows you

How to Stay Young til

Designed to give youn the look of a youngster past 60 . . . the strength and power of a trained athlete beyond yow
seventies . . . in vibrant good health till 90 and more — here is one of the simplest and gentlest, and yet truly revo.
lutionary, anti-aging medical programs ever invented by the mind of man.

To repeat once again, the goals of this program are simple. They
are, in essence:
1. To give you the look of a youngster, in both face and body,
{ar past sixty...
2. To keep you in top condition—to give you the drive and power
of a trained athlete beyond your seventies . . . an
3. To give you every possible chance of continuing in this vibrant
good heallh till ninety, and more,
ds this prog uses to these goals are equally
sunple-:md again, surprisingly gentle. They are:
l. A serlu of one-or-two minute-a-day exercises for your face—
d to combat p wrinkles and restore the smooth,
sharp outlines of youth.
2. A direct attack on the stored-up emotional poisons in your
body that eat away strength and youth like internal acid. This
attack on these poisons consists of a series of exhilarating new
exercises which take as little as three minutes a day—half of which
time you spend resting.
3. A new way to lose weight—not a dict—designed to change your
present suicidal eating habits in 24 to 48 hours. And to break at
last the vicious fat-multiplying cycle inside your body, that causes
yot:’ to put on more weight, from less food, than your thin friends.
An

himye

4. A series of surprising, and sometimes actually startling, solu-
tions to your most serious everyday health problems — including
fatigue, hypertension, indigestion, high blood pressure, and much,
much more, .

This, then, is the look-younger, feel-better, live-longer program
that you can prove to yourself—beyond doubt—without risking a
penny. Now let us look at its medical background, and the specific
day-by-day beatfits it is designed to give you:

Written by One of rica's Fi i
ROpaml.lpWholoNstorldsolelanpd
Youth, Heatith and Vitality — Past 90 — that You
May Never Have Dreamed Existed Before.

The fascinating new volume which gives you these benefits is
titled: How to Stay Young All Your Life. It is the result of fifteen
years of meticulous research, and three additional years of inten-
sive writing and re-writing. It is so completely up-to-date that
some of the pringiples revealed in it were not discovered until a
few short months ago.

Its author is Clement G. Martin, M.D., F.A.GS., FA.CN. As
you may know, Dr. Martin is former medical director of two of

VITAL NOTE!

To gain its wonder-working benefits in every area of your
life~immediately, starting within five short minutes after
you pick it up~there is absolutely no need to STUDY this
revolutionary new book, or read it from cover to cover, or
even 10 expend any more “literary™ effort on your part
other than to browse through it at your leisure for five or
ten thrilling minutes every day!

This is NOT a textbook! NOT a study manual! There are
no lectures—not a single “blue-sky" theory to ponder over
or memorize in this entire book!

Instead, for the first time, here is a revolutionary new
method of ADDING UP TO 40 HEALTH-PACKED
YEARS TO YOUR LIFE — TAKING UP TO 20 FULL
YEARS OFF YOUR APPEARANCE — all through a few
incredibly-simple techniques that you can put 1o work for
you the very first time you pick up this book!

Therefore, we do NOT want you to treat this amazing
volume as you would an ordinary book! Instead, all we ask
you to do is this:

Place it on your bedstand, entirely at our risk, for ten
days! Read through just a few pages every night before you
retire! Browse around if you like! Notice especially the
wonder-working Three Minute Rest Exercise on page 120
... the thrilling Fat Breaking Sccret on page 159, and much
more.

See for yourself that every page ' is crammed full of prac-
tical, down-to-earth, casy-1 ledge that you
can put to work for you right on lhe spot| See for yourself
that here at last is authoritative medical information that

. WORKS—and that's yours for just a few short minuies a
day—without brain-racking study, without torturous memo-
rization, ALL YOURS IN ONE OF THE MOST FASCI-
NATING, COMPLETELY-ABSORBING BOOKS IT
HAS EVER BEEN YOUR PLEASURE TO GLANCE
TH@OUGH FOR JUST A FEW SHORT MINUTES A
DAY!

Prove it yourself, entirely at our risk! You gamble
nothing but your (ime! We bear the full cost! Send in the
enclosed No-Risk Coupon-TODAY!

the Iargest insurance companies in thc United States, where he
lized ‘in geriatric h—the science of prolonging youth,
strength health, and life—far beyond their present limits.

Over eight years ago, in conjunction with his state medical
society, Dr. Martin published a pamphlet based on this research.
The was s0 overwhelming that he then expanded this
information into a book — called How to Live to be 100 ~ which
sold over 100,000 hard-cover copies in the first two years alone.

But now medical science has gone beyond mere longevity alone!
Now it is possible—not only to add up to twenty or thirty or forty
more healthy years to your life ... not only to help you ward off
the disease of middle and old age that cripple your friends...
but, in case after case, to actually resrore the appearance and
energy and bursting vitality and strength of youth itself to your
body—and maintain that youthfu! drive and appearance far past
your seventies and eighties!

All the Myths About “‘Old Age”
— Shattered at Last.

This new book, therefore, begins immediately with case histories
that prove this fact beyond doubt. In the first few pages alone,
you are introduced to:

The American “town without heart disease.” Where the inhabit-
ants eat too much, enjoy food that’s “rich” in every sense of the
term, are overweight, party around, stay up late — bur simply don't
have heart attacks. (The reason why will astound you.)

The 101-year-old roué, who still eats mountains of spaghetti,
washes it down with wine, and loves his sweets.

The amazing French beauty who first invented exercises to pre-
serve the look of youthfulmess in the human face. Men worshipped
her at eighty. Her figure and her face were as dazzling at 79 as
they 9v(v)ere at 19, She died, still outwardly in the bloom of youth,
past 90.

The American businessman who watched his body become pre-
maturely old and finally collapse of ill heaith at the age of 50.
Who decided to rejuvenate himself though he could hardly stand,
through a scientific study of longevity. By the time he was 73
he had regained his youth—his face as smooth, his body as slim
and hard as a youngster's. Photographs in this book prove these
statements beyond doubt—see them yourself!

The Russian report on a man who lived to be 161, and fathered
his last child at 104,

And much, much more. Probably the most fascinating reading
of your entire life. But it’s only the prologue to the real meat of
this revolutionary new bock. For now the life-saving, health-giv-
ing, youth-restoring principles learned in this world-wide medical
research are put to work—instantly—for you, To give you results,
literally overnight, that will have your friends begging you to tell
them the secret!

For example:

What is the price of Renewed Youth
and Vitality? As Little as Five
Exhilarating Minutes Every Day.

First, you start to peel off years from your appearance:

On page 35, you learn the one-second prescription that auto-
matically causes you to stand more erect (no, you don't have to
pull in your stomach, but the results are startling nevertheless).

On page 124, you're given six-second facial exercises . . . wrinkle
exercises . . . bags-under-the-eye and age-line exercises . . . that
Dr. Martin recommends for every man, as well as woman, who
wm;ls people 1o gasp in astonishment when you tell them your
real age.

On page 144, you're shown how the way you eat may contribute
as much or more to your overweight problem as the actual foods
you eat. And then on page 150, you're given the medically-proven,
Jastest-possible way to lose excess pounds, Again, this is not a diet
-at all. And the greater your excess weight, the fasrer this method
works.

But this is just the beginning. Now you go on to tap vast new
stores of strength, endurance and energy, like this:

On page 35, you're siown the scientific secret (time to learn;
10 seconds; time to perform; 3 seconds), that guarantees you will
sit properly—and therefore cut your desk fatigue in haif.

e thr in; details on this page!
Try it i our rhk!pag
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On page 42, you're shown how to “relax yourself ahead".
Develop the grace under pressure that marks the champion athlete,
and the champion executive. Outstrip your less well-informed com-
petitors who tear themselves to pieces in the mistaken belief that
they can win through pressure, anxiety and tension. Keep going at
full speed when they re wilting around ‘you like dead flowers.

On page 58, you're shown how you can cleanse your internal
organs (your heart, lungs and blood stream) of tension and fatigue
in as little as three minutes a day. Try this tomorrow night when
you come home bone-weary from work~when you're wound up
tight as a drum—and see for yourself how it pumps so much new
energy batk into your system that you can out-dance your teen-
age son till two A.M.

Yes, and on page 118, you'll learn how Dr. Martin recommends
as little as only 1% minutes of basic exercise every day. Is this
too much to ask from you to obtain new protection from heart
attacks, now youthfulness, new vitality every single day of your life!

Read it from Cover to Cover,
Entirely at Our Risk.

It is literaily impossible, in the space of this advertisement, to
begin to give you an idea of the vast store of startling new medical
information contained in this book. I can only mention in passing
such life-saving information as this:

The world's best tranquilizer, that doesn't cost you.a penny.

How plain ordinary water can be turned into a wonder-working
tonic for your heart and your blood pressure.

‘The special section on rheumatism and arthritis, that may save
you hours of needless pain every day.

And so much more that you must read it yourself to realize the
immense benefit this book can give any man or woman over thirty.
Therefore, we allow you to read it cover to cover at our risk, Its
price is only $5.98 ~far less than other books that do not begin
to do its job.

But you'try this book at our risk. If you are not amazed and
delighted with every word—then simply return it to us for every
cent of your purchase price back, You risk nothing but your time.

The choice is now yours. You ¢an sit helplessly by and watch
your face get older and older every day—watch your body get
weaker and weaker every day. Or you can decide to stop this
premature aging right now, and bring back the youth and vitality
you may have though you'd lost forever!

The medical means are now at your hand. This is a book for
people who mean business. If you mean business—send in the
enclosed No-Risk Coupon—foday!

INFORMATION, INCORPORATED, 119 FIFTH AVENUE, NEW vonk 10003

smeamaeMAIL NO-RISK COUPON TODAY| ======
INFORMATION, INCORPORATED, DEPT.NYB - 4
119 Fifth Avenuve, New York, N.Y. 10003

Gentlemen: Without obligation, please rush me the
brand new edition of Dr. Martin’s revolutionary new book,
HOW TO STAY YOUNG ALL YOUR LIFE, I am en-
closing only $5.98 complete. 1 understand this book is
fully guaranteed. If this book does not do everything you
say...If I am not completely delighted within 10 days,
I will return the book for full money back at once.

[ If you wish your order sent C.0.D. CHECK HERE!
Enclose $1 good-will deposit, Pay postman balance, plus postage
and handling charges, Same money back guarantee, of course!

Name.
(PLEASE PRINT)

Address.

City. State. Zip.

©Information. Incornorated 1967



A..This simple stroking motion with
your fingers could diminish ugly
forehead lines, the very first time
you use it.

How To Stroke Wrin

B. How to gently freeze ugly lines
out of your mouth and lip line—
shown in Lesson Three.

C. A smoother neck and chin line—
with nothing more than your own
tive fingers!

D. Sagging mouth corners? Try this
10-second littér-upper, and get the
thrilt of your iife the vary first time!

E. Young-looking eyes start at your
forehead! (Only one woman out of a
hundred knows this.) Praove It your-

self, in Lesson Four!

Right Out Of Your Face!

: NOTED PHYSICIANS AGREE! -

| believe it is probable that you will look noticeably younger within weeks, and that the visible ageing of

your face will be retarded to a significant degree. Inmy ¢

, this new sy merits the serious atten-

tion of any woman, or man, who is interested in retaining a youthful appearance. —Matthew Warpick, M.D.

“Her procedures are safe, sensible and effective for firming the facial tissues, improving circulation

which makes for a healthy skin and youthful glow.

“Her method on touch should be heeded and can do much to help the reader prevent a loosened skin,

wrinkles, pouches, jowls and other signs of ageing. It is a new approach, but vastly superior to the usual

methods.”

"Here's why...

Here is the of a y that may do for
your face—as it has for hundreds of other men and women—what the
most expensive cosmetics in the weorld kalu utterly been unable to
accomplish.

All you need are your own two hands—a mirror—and the book we
send yuu to read from cover to cover, without your risking a penny.

‘When the book arrives, turn immediately to page 123 and read two
Pagcs——nmhmg more. Here you will learn how a pair of wrinkled white-
leather gloves lead to one of the most amazing discoveries ever made
about the skin of the humaa face.

‘This discovery was quue mmpla——vbu: fo our knowledge it has never
been used before. It started as a way of stroking out every wrinkle in
that pair of white gluves—nll they were as smooth and perfect as the
day they were first made, Then, it came into full bloom with a sudden:
realization—that the skm of the human face is like the skin of any
other animal...and therefore, if you could stroke wrinkles out of
leather glaves you could stroke llwm just as inevitably out of the
human face!

First Tested On Her Own Face
(And Ten Years Seemed To Vanish In
A Single Month). And Then Proven Again
And Again On Hundreds Of Private
Students, By The Lines That Vanished
In Their Very First Hour.

you have read these two bricf pages, you will understand the
llleary behind this remarkable new mc(hod of facial rejuvenation. Bur
thls is only the first step. Now you gO on umory—m that very frst
session_alone with this book-—and you pmvc. ON YOUR OWN SKIN
AS REFLECTED IN YOUR OWN MIRROR, lhaANyou can diminish,
or cven_erase, certain lines on your face, USING NOTHING MORE
THAN YOUR OWN TEN FINGE]

This is the reason why we offer this book to you without your risking
a .\mgl: pemly-—becauw we know that you would not part with this
nt of money, once you see what it can do for your

/ace In rhnr rst hnll hour alone!

This is the reason why we oﬁ‘er u\ls book to you without your send-
ing us a siugle penny In ad\ sc vee know that you would not
part with this an o( moncy, once you see what it
can do for your /act “in tlmt i{nl hall hour alone!

‘What you are going to do is this: You are now going to turn to page
59, and study three simple mavements with your hands as they begin to
treat your forehead. You should learn all thrce of them in about a
minute each. Then you are going to put down the book—you are going

—Gregory Pollack, M.D. (Noted Plastic Surgeon)

to look in your mirror—and you are going to count the wrinkles and
lines that have turned your forehead “‘old" for years.

Then you arc going to apply the first movement for thrce mmulu
You are going to stop—check the second movement with th
and use it for an additional three minutes on your forchead. Thcn you
are going to use the third finger-movement for slightly longcr And then
yau are going to stop...you are going to bend d to look into
r again...and the realizqtion is going 1o pour througl your
bady that a whole new world of beauty has suddenly been built into
your own two hands!

This Is Qur Guarantee! At Least Some
Forehead Lines MUST GO In That First
Session Alone—Or This Book Never Costs

You A Single Penny!
l.cl us repeat this fact again: Hundreds of men and women before
vou have alundy gone through this same (ransformmation. (Except that

they paid up to $35 a session-—and you will pay only a fraction of that
pnoc for the enure method,)
nee again: Hundreds of men and women have already .reen lines

vanlrh fram their foreheads in this very first session. We believe that
YO UST TOO—or send us the book back for every cent of your

money back'
Or—after you nhave proved it on your own forechead, KEEP THE
K, STILL ITHOUT RISKING A PENNY-—and go on to apply

this incredible method 1o every square inch of your face, neck and body.
Like this...

The Final Objective—A New Smoothness, .
A New Tightness, In Every Area Of Your Skin!
As you now begin to explore this book morc deeply, you will learn«
that certain problem arcas demand certain ingenious solutions.
For exa lple, those tiny puckcr lmes you sce abovc your mouth t,l;c a
ou

symptom of weak underlyi
wuh an ingemous s(roking muunn of your fingers m. lhe corners of lhal

iful face more ugly than the deep

[urrows nm bczln to cngrave themselves between nose and mouth.
=1 and iwo scparate mcthods of attack—one, a gentle stroking;
the mher. a gently lifting excrcise.

(Both are so delicate that you may hardly feel them, But your mirror
will show you the difference in a week or two.)
bags and crow’s feet have been the despair of men and women

Eye
for gencra:luns Neither can cver be completely removed, except by a
plastic surgeon. Bug short, light strokes-—done as shown on page 53—

INFORMATION INCORPORATED - 200 Madison Avenue, New York. N.Y. 10016
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ABOUT JESSICA KRANE

Jessica Krane’s revolutionary FACE-O-METRICS Course is
the uniquely exciting facial smoothing plan you've heard about—
the S-minute-a-day technique for firming face and neck, reducing
and retarding facial lines, Now, for the first time, the complcte
course (which sells in Miss Kranc's private salon for as much
as $35 a lesson), is yours in a single book for a fraction of that

rice.
Jussxcn Krane, ongmamr of Face-O-Metrics, is_the author of
e best-s¢ her system. You may have
seen her on the Johnny Carson Show...Mike Douglas...an
other national television shnws Hcr meihod has been described

as g an
in this country and abroad (whcrc it is even more widely used).

can come electrifyingly close.

And—for those sagging, drooping mntours throughum the entire face
—a more drastic breakthrough is ne s Krane calls it “the poor
woman’s face Jift”, It is a simple method ol’ /ret.mg the face—to tighten
the skin, firm the muscles, even reduce the size of pores,

Prove It Yourself
Without Risking A Penny!

And much more. An “instant mouth lift" for drooping corners. How
to lose a complete dress size without losing a pound. An instant way to
make your breasts appear far firmer and larger. A simple sound, decp
in your throat, that does more to reduce neck lines than any exercise
you have ever used.

And much more. All yours (0o prove without risking a penny in
Jessica Krane's remarkable new 'W TO USE YOUR HANDS
TO SAVE YOUR FACE. Its cost is only $5.98 complete.

This is less than you would spend on a single treatment in a beauty
parlor, to try to conceal the lines that this k may remove for you in
hours. Right now, go back to the statements by the two doclors at the
top of this advertisement. Read them once again, and then ask your-
self: “Is it worth a half hour of my time, and no risk, to try this
new method on my own face tomorrow?”

If your answer is Yes, send in the No-Risk Coupon—foday.

s e e e — MAIL NO RISK COUPON TODAY! — — —

INFORMATION, INCORPORATED Dept. NY~3
200 Madison Ave., New York, N.Y. 10016

Gentlemen: Please rush me_a copy of Jessica Krane's How
To Use Your lland: To Save Your Face. I understand the book
is mine for only $5.98 complete, In addition, I understand that
1 may examine this book for a full 30 days cmurcly at your risk.
If at the end of that time, I am not satisfied, 1 will simply return
the book to you for every cent of my money back.

[ Enclosed is my payment,
Please charge my credit card:

———

O American Express [ Bank Americard

0O Diners Club [0 Master Charge Bank and No,
Account No.
Name
{PLEASE PRINT)
Address
City
State Zip
| @ Information Incorporated. 1970



Now! A World-Famous Trainer of Champions says:

Wha says that you have to be weaker at 50
...0r 60...or 70 than you were at 30!

Thls is Pu:y Cerutty — now 70 years old and
a trainer of world-champlon athletes — who at
43 years of age was so broken In heaith that

This 70-Year-0!d Is Lifting 2 195-Pound Man, As Easily As If He were Made Out of Cotton!

he cuu!dn t hold an ordinary desk job!

Read hls amazing heaith story on this page.
Prove to yourself his wander-working *rule-
breuklnl" heaith secrets —entirely at our risk

For example: forget your calisthenics today?
Congratulations! They're a waste of time. Too
much love in your life? Nounsense!

Gratify your instincts and grow stronger every year,
says this 70-year-old “physical wondzr” who astounds
doctors with his 35-year-old -who ran Iol miles
in a single day at close to lhe age of 55...and who
now_ (rains world-c hnnglan athletes by teaching them
to BREAK THE RUI AND SHED THE YEARS
LIKE WATER FROM THEIR BODIES!

How's This For A New Definition Of
Youth? Stronger At 70 Than You Were
At 30! With Mcre Pep And Energy
Than Your Own Son Or Daughter!

Right now, look again at the photo of this 70-year-old
man lifting a 196-pound fricnd as though he were made
of cotton. And then ren"u this:

very same man—Percy Cerutty—was at 43 years
of age so broken In health that he was actually unable
to keep working at an ordinary desk job!

Faoe o (nee m that time with agonizing sickness and

death, Pcrcy Cerutty began a desperate search
!or sclentific health secrets that would give him back his
strength. Within two years he was :nnnzu than ever
before—younger-looking than een fen years
earlier. Today, his body is medlmuy-cnllﬁed 10 be that
of a vigorous, healthy young man—easil, lz to outsirip
ordinary men FIFTY YEARS HIS JUNIO.

The simple health sccrets that wrned ths dyins “old"*
man of 43 into the vigorous “young” man he is today,
at 70, is_simply too precious for Ccnmy lo keep to
himself. Therelore. almost twenty years ago Ae began
using them to train world-champion athletes in his native

his swdents have already set over FIFT]
REC in the last few years alone!
And mow, Percy Ceruity reveals these cxact same
wonder-working, *‘rule-breaking” health secrets (6 you—
to every man and woman who is wlll% fo spend a few
mlnuu‘x;Eu day la have a 35-YEAR-O. BODY AT 70,

Here's what you ‘1l find—the very first time you glance
through this startling new book

You Start With Wonder-Working
Health Secrets 4,000 Years 01d!

To begin with, Percy Cerutty asked himself why mod-
ern man—with ‘all his mcdical skills, technology, and
knowledge—stiil has less of a chnnc: 10 live to a “'young'’
70 or 80 than pi He imme-
diately began an intensive study of the world’s most
Rrimn(ve peoples—as well as the natural, instinctive

calth secrets of the world's animals (whose active sex
lif¢ for example, is four fimes longer than modern man's!).

From these studies, Cerutty discovered certain natural
principles that can only be called *“Health Magic!" For
example:

—He firmly believes that heart lrouble hlzh blood
pressure, rheumatism and perhaps even rms of
cancer are all pseventable. Page 18 of his book lellt you
how, for example, o keep your blood cleaned and your
heart strong—an. d double yolu resistance to dlu

—~—He di lhnl ve YO“
nothing except Tlurc ore, he decided complelely
to lor*el lhem lnslud. read Chapter 11 to find out the
incred hly-limple BEST cxercise for your heart as well
as your

how, if you will simply add to it this

wonder-wwi‘nz second cxercise for your Internal Mus- -

cles, then you can let your external muscles take care of
themselves!

And perh, most important of all, Cerutty proved to
his own satisfaction that as much as 95% of all your ills,
can be nllrlbuled dlrmly 1o your food Intake. In fact,
certain lyru ood—right on ynur supcrmul(e( shelf—
can actuall polmn your system. (R apter 8 to find
out which lhcy are—and thea avoid lhem like the plague.)

01d Age |5 A Disease, Says Cerutty.
And Theretore it Can Be Prevented
And Possibly Even Reversed!

But this ls‘jusl the beginning. Now Percy Cerutty turns
to the vast discoverics made by modermn medical science,
and taps them to provide sources of renewed fitness and
virllity that will enable both men and women alike to

INFORMATION, INCORPORATED:" 119 Fifth Avenue, New York, N.Y. 10003
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swim, play golf and tennis, ride horseback, dance ¢ill
dawn, outwork most youngsters, even climb mountains if
you wish to—and do them all WELL PAST 80!

As just a few more examples:

Your lungs CANNOT rebuild themselves, of course
But follow the simple breathing advice in Cluplcr 3, and
you may keep them os energy powerhouses for a cﬂuury'

On page 144 he tells why, if you wake up gro;

morning, you e a lm bzllrr off than the so-calls "hcallh
nddlu" f bed and greets each day with
c.hcery "hcllo!

64 ynu leam a buk: principle that will win
ou support and respect—and hel p you lo conlml fear.
n hct, you'u be able to make the fear ‘ar youl

You this pi :{ple immodmelyl It wu.l elp you
innumnblc llme! daily!?

On page 82 you're given two llm‘rle, nbvlnul ‘“4ruths”™
that may enable you to escape th coronary
or heart selzure. stroke—even help you greveul high
blood pressure! (Even ou;h they are obvious—most
people don'( cven realize thel

On page 136 you'rc shown an exercise which requires
muscular effort, tal more than one minute—
yet becomes a remarkable “relaxer” for you. And you
can do this simple exercise almost anywherc! (In fact, as
Soon as you get to page 136, try it immediately.)

If you want to extend your nle—cn{"{lbly?m the
100 mark, you simply must I:eep NTIAL
ORGANS healthy. 90% of all deaths are due to the
breakdown of those four vual body parts alone! You'll

out hew o keep them strong, powerful, functioning
on pages 41 to 49,

Prove It Yourself--Entirely
At Our Risk

And remember—this revolutionary new book is NOT
concerned with simply AVOID]NG lhe customary physi-
cal decline that scts in ] men and women
after 30, Its objective I actunlly lo ARREST the deterio-
ration of age in your body!

On page 154, Mr. Cerutty actually LISTS the sym|
ls‘::w of “old age" he wishes to help you cl!ma;ng:
as:

Slowncss of movements . . . stiffncss of joints . . . lack-

. prematurcly wrinkicd and colorless skin

ned, mnxble Iooklng arms and legs...chronic
d ali the rest!

pl-gucs of old age™ are NOT inevitable at 70—
or beyondl Percy Cerutty has pmved lhn! HE can avoid
cvery one of them! And that hc K u do Lhe
same! Actually give you the llrennh healt vimnl
shecr E‘)'""‘ attraction of a “youngster” of

lsn t it worth one |horl w:ek of your time to test this
theory for yourse! you to read this {1
cover lo cover, :nlllely ll OUR risk! Why not send in
the No-Risk Coupon below—TODAY!

~——=-MAIL NO-RISK COUPON TODAY - ==+

INFORMATION, INCORPORATED
Dept.NY—T1
119 Fifth Ave., New York, N.Y. 10003

Ryt T K
revo utio w
BSBQBFllTund o g k is ll ulmneencloﬂ?
crstand ully guarantee
lfg H .mboo'k doﬁlnoll dg evnrylhk:yg 30 ‘)" .
not complete! lighted within 3
I will return the book for ?ull money back at om
H ou wish your order sent C.0.D. CHECK
Taan balamee. pius paace: und ondhing haboms
plus postage
Same money-back guarantee, of eounel

Name

(Please Print)

Address

ciny

State Zip

© Information, Encorporated 1968




How to Defend Yourself

( BEWARE ESPEGIALLY OF THESE FOUR\
TYPES OF HUMAN PARASITES!

There are two types of people in the world: lhe Givers, and
the Takers. For every Giver, there arc a hundred T: ku’s ‘They
arc constantly trying to laich on to you...to make carry .
them on your back | o force you to give meaning, nnd value,
and dim:liun 1o thei
kers have a hundred different disguises~—a hundred dif-
{crcnl **hidden slr:uexlcs" to force you to become their constant
servant. Your first task, therefore, ‘il you want to achicve your
own goals and not theirs, is to UNMASK them. . . 1o expose the
hidden selfishness behind their socalled “noble motives™. . . and
10 throw them off your back, and onto thelr own feet, for good!
This book unmasks them, one by one, for you like this—

THE PERFECTIONIST:

o
g

Mny a man or woman — wife
boss or fellow-worker, Always sefs lm-
ll»_oulble standards for you to jollow.

‘herefore, scts himself up as the Judge
of your life...always makes surc that

at you must end-
p trying ln please him. You

brrak his Imld ml you with one simple

device. It is given to you on page

THE INJUSTICE-COLLECTOR:

Controls you by continunlly glving
you guilt. Manufactures incldents in
which you are trapped into hurting his
(or her) feclings. Then makes you pay
for “forgivencss' by doing exactly what
he wants. This trap is so subtle that you
can only break out of it at ‘one point.
That point is shown to you on page 132

THE HUMAN SWAMP:

Never stops telling you how “‘weak™
and “passive,” and “ depend:m" she (or
he) h. You are the "ﬂrona" ne—su|
posedly—until you try to get her to a"'
somuhlng lnr hemll‘ Then nothing hap-
cs to move a finge
dcv:lops l“ klndl of reasons and “iil-
csses”™ 20 09 to not help herself—until
ﬂnully. in desperation, you do it for her
all over again. You cannot throw many
of these peopie out of your life—either
you are married fo them, or they are
related to you — but you can C.
them into independence at last by using
the technique given you on page 227

THE LOVE DOMINATOR:

you every

with little picces of your life, Has sev-
cral sub-varicties, including: Frlend-hlp:
that hurt, and never last, Families that
smother lhelr own children. Passionate
“romances” that seitle down overnight
llo a lifetime of domlnallon. explolta-
tion, an

This may be the most important (as well as painful) advertisement you have ever

read. It is based on three simple facts:

(1) Most people spend 90% of their time doing what other pecople
want them to do—instead of what they want to do themselves.

This is Robot-Living. And there s a way 40 break out of it for good.

(2) Most Elle are haunted by sclfdeslrucllve feclings they don't
understand—I{celings that frighten and depress For example: The
constant fear u::n other peopic are somehow “beutr" than you. Or that
you are now, and will always remain, a "sccond la s, citizen” in life.
Or the crushing realization lh:n you always fc no mau:r how
much money you carn, and always feel "lnadequale" no matter how
great your accomplishments.

These are Robot-Feelings. They are munlanal leftovers from faur
childhood, and are completely out of place in your adult” life. a
wmoment, you will learn how to get rid aflln'nl for good.

(3) Because of these two cﬂppllng prusll.res—the attempt of other
peopic to canstantly cxploit you, combl th your own sclf-destruc-
tive feelings of inferiority—you (like mnn olher people) spend your life
in an cmotional prison instcad of a palace; You allow yourself to
surrounded by enemies instead of (ricnds, You accomplish only a frac-
tion of what you are really able to acmmpmh You find yoursell con-
stantly driven away (rom the real he real the
real meaning of your life.

Once again, this is Robot-Livi lng. And there Is only one way to chan zr
it. Not by “will power”. Nos b, :chhaamﬂyxis. Not by digging up 1
dead me"wrlu ol your childhoo:

Bur by this:

A New Kind of Psychology, That Says: “Forget
Your Past, Forget Your Feelings of Inadequacy,
AND TAKE FULL COMMAND OF YOUR
LIFE ~TODAY!”

NLEARN the mental habit that makes you automatically magnify
ovhuog;aplt: importance—and you will escape from their domination

UNLEARN the mental habit that makes you aulomnucnlly feel small
when you meet an important new siranger—and you'll have twice the
impact on him, from the very first word you :penk

UNLEARN the mental habit that makes you dumm on other people
to ration out Ilulz pieces of love, respect, enjoyment and “success”—an.
ynu"can g0 out tomorrow and carve out as big a :llcr of life as you can
swallow!

fact, this New Psychology Is so druucnlly dlﬂnem thas it will
a:tunlly RE-SHAPE your idea of what words like *love’” and ‘‘respect’’
and *“success” actually mzan. 1t will expose dcudly mycl\olo cal traps
in these words, that e been condemnin, raudulent,
empty goals all your IIh: ll will show you nw other people use these
vjry;' words, to control your every move by threatening to deprive you
of them.

he main goal, in brief of this new nydmlogy is LIBERATION—
FREEDOM FOR YOU FROM FA AND FALSE
FRIENDS! Because of this goal, the startling ncw book which brings
this Psychology to you—to read from cover to cover enurel at our risk
-z actually titled BEYOND SUCCESS AND FAILURI

There are m&lc. of course, who are trlnped lo tightly by these double
rnsures that thelr lives are squeezed into almost complete disaster.
the chronic rnllum—or lhc nlcohnlln—or lhe compulsive
umbur:—ot the thousands of mecn and w« ho are continually
orced to stuff themsell with {ood nu lhey lvtell up like balloons,

Bul hclt 'l|-l' the u"-lmpo"!ahnl point: Even these self-destructive addic-

awn. This one person alone can make
your entire life a living hell. Theu s
only one real solution (and It is NOT
separation). You'll find it on page 105

T{E GREATEST SIN OF AlLL—
THE SIN OF OBEDIENCE

These Exploiters are univers: hcy lnlmde In cvery life.
Therelore, cvery man or woman ever born has onc fundamentai
problem above all others: MHow fo pry uprn thr chnthtd fists
that these kind of people wrap around

This book I3 a text on doing exactly that. It is far :lmplcr than
you have cver dreamed, once you [earn the reason wi
GIVE THEM THE POWER TO DOMINATE YOUR LIFE!

them tum your life lmo a constant agony. The key to such a
cholce lles in this bo . Why not read it from cover to cover, at

our risk, TODAY | )

The choice is u| ﬁlo you: You can enjoy others, or you can let

ple’s lives for years—that have been
Imull lnvulu:ruble tb ordinary psychological treatment—have emcd
of their own volition when these people tricd a new kind of

Negative Self-Therapy on them!

This new kind of Psycholoﬁy is bolh startling and simple, and in-
credibly effective. In essence, it says that:

In order to escape from this dauble-pres.wn—!or anod—ynu nud not
learn anything at all! No rules—no formulas-—no lcssons at al

Instcad, what you have to do is thist UNLEARN the mmlal hablta
that are keeping you a psychological slave today!

re just a few of the traps it can free you from—starting with
lhe v:ry ﬁm cvening you open its cover:
‘The Only Real Way to Win Other People’s Hearts
and Minds! BY SATISFYING
YOURSELF FIRST!

One word of warning, howcver: This book is tull nf plmdom State-

cven frightening. But then, as you rcad on, they wtll reveal themselves
0 be filled with she deepest and most ingenious truth
For examplc:
l’nge 215 shows you why you must NEVER (0 justify yourself
hl someone belittles you. And how to destroy their attack by doing
Ilﬂ' ing.

Page 66 shows you why the person who is trying to overwhel m)\'!
with their importance, Is actually besging you for the one thing all 1l elr
money ean't buy. And why, il you know the right way to look, you
actually find such a person “naked under their mink coat.

Page 24 slxmv: you why fear, hnl:. anxiety are NOT true ecmoations
l but inside you Iur another, hidden emo-
52 from your chlldllood. And why, when you unmask this undgrlylng
chlldhooddeluslon. fear of others seeins to dl.mppuzr avernight.

Page 178 shows you why when you feel “guilty” nbolll a bnd hnbn.
you double its power to make you repeat it ngain. And page 181 demon.
strates um no amount of will power is of (he sllg,husl usc giving up
those bad habits. And why, if you want to break them for good, you
have (o relax yourself out of them.

And then, starting on page 194, yuu are forced to confront the sup-
posedly “Unsolvable" pcmn:nl problems that are turning your life into
a shambles—and learn why they mny acmn" be the easiest to sgive o]
all. Again, you arc shown the paradox that the more years such a pmb-
lem bas plagucd you—and “‘messier’” you belicve it is now—then the
quicker the true solution can take over. ON( YOU STOP FIGHTING
THE PROBLEM, AND LET IT BEGIN TO CURE ITSELF!

Read It From Cover to Cover
Entirely At Our Risk!

Plus so much more that we cannot even begin to outline it for you
here. This book is worth reading—and we ask you to read it from cover
to cover entirely at our risk.

One point must be made again, however: This is probably lhr .vlmg‘lul
—and most beautiful—book on m):halazy vou have ¢rrr read.
Psych ology belicves that we are NOT bound by our past, but can be

medimely rid of {t—IF we hnve the counze to rollow a few simple
N ATIVE rules. These rules d are—stated in l:nfune 2
i 1d child can | T 'y can be grasped Immediately—
put to work in your h(: immediately.

And they work, They are literally a new way |o rnet(. and overcome,

(he ainful -nd d:sxrucllvc situations other peop! d ourselves) set

or us. The hard-headed and rudely-re:llmc. And if you have

lhe courage (o lry them, they can make a breath-taking difference in
your life tomorrow!

Why not prove this to yourself—entirely at our risk—by sending in
the enclosed coupon—TODAY!

INFORMATION, INCORPORATED
119 Fifth Ave., New York, N.Y. 10003

——===—==—=MAIL NO-RISK COUPON TODAY-——=—==-==y
INFORMATION, INCORPORATED
Dept. NYB—8
119 Fifth Ave., New York, N. Y. 10003
Gentlemen: Yes, I want (o try a copy of BEYOND SUCCESS
AND FAILURE by Willard and eraucdle Beccher enur:ly at

visk. 1 nm enclosing the introductory price of only
ss 98. I will use this bock for a (ull lhlramdan at your mk I( 1

am not complecely delighted . ., If thi: k ot do cvery-
thing you say, I' will simply return it for ev:ry oem ol my
money back.

1f you wl-h your order sent C.0.D. CHECK HERE! Enclose
1 goodwlll decposit. postman balance, plus postage and
rmdllnu ch-rxes. Snmu moncy back guarantec of course.

Name
(Please Print)
Address

cuy

State Zip
© Information, Incorporated 1968
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ADVERTISEMENT

Three words from this book
saved this man’s arm,

and his life!

He had suffered a massive stroke.
The doctors gave him one chanco in
Ave of living through that week, Ona
chance in & thousand of ever using
that arm again,

He knew he needed stronger médi-
cine than medical science could pro-
vide, So be asked his son to bring to
his hospital roem the manoscript for
this simple book of discoveries he had
made about the metaphysical world,
And that night—while he was waiting
for the crucial angiogram the noext
day—he found on pape 21 the threes
word truth that pave him the defense
against those deadly predictions,

That was two years ago, Today this
safe man is writing you this message
=with the same right hand that the
doctors said he would never use again
—asking you to shore in this world
that begina where modern scimnce
S10S,

You have never known the
God-inside-you till you
hove shared this book.

Its basic theme is very simple. Old
age, foilure, disease and death are all
illusions, There is a way to see beyand
all of them. And one of the most
effcctive of those ways, explored in
this book, is a series of small, plainly-
written but unfamiliar “Puzzies for
the Foul”,

There are forty-one of thess tny
puzzles in this book. Each one of
them is a miniature initiation rite into &
different aspect of the hidden reality,

For example:

If you are afraid of death—at any
pge, for any reason, from any cause
=—turn to page 10 and receive your
frst glimpse of a new kind of im=
mortality, Thea turm to page 54 to
56, and witness yoursell—in plcture
form—before you were born, and
after you die. And then, as the final
key to this ape-old puzzle, turn
to page 151 and learn why you are

older than the stars, and will go on
shining long after they dim,
start on page 13

4
13
:
§
:
:

?:1 present stage, of pre-knowledge,
you follow the puzzle as it winds
its way to page 60, and you sea for
the first time the others who will never
leave you, and who need only to be
summoned back again whenever you
truly nesd them. And then, in the final
rite, on page 150, you go beyond the
longing for mere man, and make con-
tact with a new God, who is all Gods
in all their Buddha/Jesus/Allah/
Jehova masks, and who banishes all
fear with a single touch on your brow,

Are you trapped like a bird in a
bottle? Then turn to the three
words on page 1.

These words saved my sanity, my
hand, and my life. I think they may
have the same [mportance to you.
They will make no sense when you
first read them, just as being trapped
in a too-narrow fate makes no sense.
Study them for five minutes. Memor-
ize them. Put the book away, and
come back to il—on pags T0—the
next day. Mow they will have the
slightest glimmer of meaning (o you,
the slightest possibility of a workable

Again, put away the book for
another day. Then open it a third
time, to page 154. Mow the words will
have changed to the size of a wide-
open invisible door for you, A door
that you may walk through out of
that former “trop”, which has now
tumed from “steel” fo air.

These words I write here may make
little meaning to you now, But I wish
I' could shake your hand with my
“paralysed” hand to show you how
very real they are,

Wiy Wi g

I should have died two years ago.

But I lived to see this book pub-
lished, to offer it to you. I want you to
know that therg is much in this book
from Zen, from Christianity, from
Modern science, from the new vigws
wi have of the universs and the stars
and their residues in our own bodies. 1
have studied over forty years to con=
struct these puzzies for your soul, They
arg simple, but they are not easy, You
must spend some time with them. You
must allow them contineed medita-

and help, you for the rest of your life.
They embrace all religions; they
contradict nons, 1 will be laughed at
my friends—especially the richest
offering

Mr. Schwartz's book is called *“The Sound of ‘One Mind Thinking”, Tts cost is
£6.95 plus $2 postage and handling (or 513 including postage If you wish the deluxe
hard-covered edition). 1t has 160 pages, over forty hand-drawn flustrations by ona
of California’s leading young artists, It is completely guaranteed, with no time
limit. Simply fend your payment to Eugens M. Schwartz Associates, Inc, B37
Morth Queens Ave,, Lindenhurss, New York, 11757,
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NOW! Gertrude Enelow says

and wake up the next marning /ooking and feeling up to ten years younger!

This is the ﬁrsl real advance in deep, scientific, beautllymg sleep "I; over 2,000 years. One of America’s leading

health proneers—whose wonder-working methods are

of doctors and hundreds of news-

papers and magazines—now brings you AN ENTIRELY NEW SLEEP DEVICE, as ditferent from an ordinary pillow as

the jet airplane is from the horse and buggy.

This revolutionary new SLEEP INDUCER is dcsigned to give you
the following benefits, front the very first night you place it on your
lllll"’!:.\ i

1) Fall asleep in minutes—no matter how much tension or frustration
was crowded into your day.

2) Sieep more deeply and peacefully than you have known since you
were a child. With no tossing and turning. No tension nightmares. No
waking up and staring at the ceiling at 4 AM.

3) Turn every minute of that sleep into a heauty treatment for your
face and neck. So—at the very same time that your friends are pressing
wrinkles into their faces by siceping the wrong way—you will wake up
the next morning with your skin smoother. your jaw line firmer, the
appcnrancc of your face far fresher and younger than you have Known
in years

q) Cmnnluel- recharge the “Energy Battery™ of your body. So that
six_hours of slecp, this new completely-relaxed way, will be equal to ten
hours of sleep the old way. So that you will bounce out of bed in the
morning. .. have no need for a cotfee break before lunch...soar cffort-
lessly through the day’s activities...and suili have plenty of energy left
aver to dance titl dawn if you wish to.

And finally, and pcrhaps most important of all

5) Soothe away those uches and pains you llullll up during the day.
So |hm those throbbing muscles in your neck and shoulders become as
refuxed as rubber again, Tired legs grow strong during the night, The
small of your back—the worst pain source of all—is drained of stress,

s created by Gertrude Enclow, one of America’s Ieading health

psS you h..w. read the thrilling articles d:\cnbu’;s Mrs. Enelnws
wonder-working in the Chicago AMERIC. ux City
JOURNAL . COURIER . ..and dozens of hn.r news-
papers and mngnzincs — not only in this country, but also in England,
Sweden, Germany and Norway.

Perhaps you are one of the many men and women who have been
sent to Mrs. Enclow by doctors all over the country«to help strengthen
torturous backs...to gain desperately-nceded sleep without tranquilizers
or $...10 ng back the natural energy, drive and ‘vigor you may
have thought was gone forever.

Or pv.rhaps you are onc of the 107,000 people who have :lln::.\dy
purchased Mrs. Enclow's phenomenal best-seller, BODY DYNAMIC!
and learned that at last there has been discovered A NEW \VAY TO
SLEEP that awtomatically turus off your ménd, and Iets your body ﬂoal
cifortiessly into a deep slumber. That automatically arranges the
of vour body in bed — so that every inch of that hody is compi uell'
relaxed, freed from worry, disturbing thought, any tension at all from
the day’ that has just passe

This new method of efforlless. automatic slecp has been tested on
hundreds upon hundreds of men and women, And now it has heen
refined and perfected one ste lmllwr' Now it hus heen BUILT INTO
a revolutionary new sleep device, that simply repluces your present
p:lluw And lhzn auramuucull)' ions your hody so conifortably on

and soothed out of stiffness. So that you never wake up the next
with a sore spinc. or "pms and needles™ in your arms or legs, or a stifl
neck and shoulders. And years of “acciunulated tiredness™ seem to have
evaporated from j'UIl' hody overnight.

These Are The Benefits This Device Will Give
You—Starting With The Very First Night.
Now Here Is Its Startling Background, So You can
Understand Why 1t Must Work For You!

Once again, 1t revolutionary new SLEEP INDUCER — which you
miy prove to yoursell, in your own home. for a fuil thirtv days at our

yo ngle pressure on ary nerve cemter...withgut a
.nngh' joint resting (m amzrlur.. .with the small of your back unburdened
at last. .. with your neck and head so perfecily uligned. and even your
ankles and wrists so completely I!Et that sleep simply MUST come!

Again, There Is Nothing To Learn, Nothing To Practice.
{t's As Easy As Lying Down, And Closing Your Eyes.

do YOU have to do, to use this revolutionary new SLEEP
INI)UCER" Simply this:
First, takc your present pillow and put it in the clcset. In a few days
you will throw it away for good. But first, you will want (0 prove this
SLEEP INDUCER to yourself.

had in

is the revolutionary
SLEEP INDUCER perfected by
Gertrude Enelow. Half the size
of your present plllow. itis
guaranteed to give you the
best night of sleap you have
n years, or every cent
of your money back!

87

Now, lay the SLEEP INDUCER on your bed. Notice, of course, that
it is HALF the size of your old pillow, That it is made of foam-rubber
feathers, and thercfore ultimately comfortable. And, above all, that it
;m:da 1ab at the bottom, that tells you precisely where your neck and
iead go.

This, of course, is the key. It is so simple that you will wonder why
it has not been thought of before. It is so incredibly effective that you
are about to have the most divuu- mxhr of sleep you have experienced
since yau were « child.

d a few scconds glancing at the Position SLelch that accompanics
lhe SLEEP INDUCER. Then lic down on the I UCER wi(h the tab
underneath your neck, as the skeilch shows you. NOTICE how this
simple positioning of your neck, head and shoulder automatically ar-
ranges the other parts of your body—causes your entire body to sink so
deeply into that muttress that it is converted, in :ecauds, into a com-
pletely relaxed, literally-linp “human rubber-doll.”

Now, for the first few minutes, simply luxuriate in the marvelous
floating-frcedom this position gives you. It’s alinost as though your body
hnd absolutely no real weight at all. Notice again that even your neck

muscles are relaxed, yet strengthened. That your chin is auto-
matically uplifted. That cvcry inch of your face is being automatically

omhc , nd glowing, and toncd. That —as you scem to have sus-
pend and anxicty at the same exact moment . . . a5 you irre-
sistibly bq,m to drift off into a deep, soft dreamless sleep—your entire
Jace, neck and chin are abour to be given a full eighr-hour beauty trear-
ment.

And then—when you wake up the next morning more refreshed than
you have known for ycars—zgo directly fo your mirror. You mnay gasp in
Joy at the new youth you will see in thar mirror that very same morning!

Try It At Our Risk. .
But you must actually try this revolutionary new SLEEP INDUCER
ynursell‘ 1o believe it. Its cost is only $14.98 complete, with custom-
made pitlow-slip, This is lcss than you would pay for a first quality
ordinary pillow. It is far, far less than you may be spending today on
tranquilizers or other types of sleeping pills. And we promise you that
its results will astound you from the very first night — or every cent of
your money bacl
You have absolutely nothing to lose, and everything to gain. You are
perfectly aware that Sleep—deep, relaxed, completely-natural sleep—is
the greatest source of energy your body and mind will ever have. You
know that right now, having lost this vital gift of sleep, you are draining
rn:rg/y and ;amh out of your body the same way that a leak drains air
out o
his is your chance (o stop thal h i)
sto nhnaebnl;.;u.r of sleepless mrmrz. Prave it ynunrll. enllrdy at our

INFORMATION, INCORPORATED
119 Fifth Ave., New York, N, Y. 10003

g ==—=——=MAIL NO-RISK COUPON TODAY!~—=———x

| INFORMATION, INCORPORATED 1
| Dept.NY-=3 |
119 Fifth Ave., New York, N. Y. 10003

Gentlemen: Yes, please send me Gertrude Enelow's revolu-
tionary new SLEEP-INDUCER, to try far ten days entircly at
your9 risk. I am enclosing only the low iulrﬁduc ory price of
$14,

I understand that 1 must be absolutely dellgmcd wilh this amaz-

ing SLEEP-INDUCER, from the very first night I try it. If I am

not, I may simply return it to you, for every cent of my money
back at once.

Check here if you wish your order sent C.0.D, Em:losc only

1 yood-will deposit now. Pay_postman balance, .D.

poslngc and handling charges.” Same money-back sum'nmee, of

Name
(Please Print)

Address

City

State Zip
@ Information, Incorporated 1968
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"HEAL THEMS

once you learn to relax them back towards

normal, this

“eye specialist’s ingenious way... .

1t You Sutfer From A Single One Of These
Torturous Symptoms 0f Weak Eyes—Bad Eyes—
Failtng Eyes—THEN THESE FACTS BELOW MAY BE THE
MOST IMPORTANT YOU HAVE EVER READ IN YOUR LIFE!

Because they reveal, for perhaps the first time in your life, fiow
the muscles surreunding your eyes may have tricked you into the
following agonizing symptoms: Near-sightedness . . . Far-sighted-
ness . . . Astigmatism . . . The inability to read without glasses . .,
Crossed eyes ...

T Easily fatigued eyes, and the headaches, tension, anxiety, in-
somnia, and bone-weariness they so often cause. . . :

And any other condition of the eye that causes you to be a pris-
anier of glasses, where you are forced ta watch your ¢ves weaken
year after year; and go back to thai doctor, year after year, for new
glasses that are always thicker and thicker, stronger and sironger,
uglier and uglier than the year before!

And Every One 0f These Symptoms May Actually Be
Controlled . .. And Then Diminished . . . And Then
Eliminated—0FTEN BY AS LITTLE AS THIS
ONE SIMPLE INSIGHT INTO THEIR HIDDEN CAUSE!

And that insight is this:

If you suffer from any of the symptoms listed above, then you
must undersiand at once that your eyes are aof il . .. they have not
deteriorated . . . they have not lost their true power to sec in any
way!

What has happened to them instead is simply this:

“ What has gone wrong with your eyes is rrot their lenses them-
selves, but the muscles surrounding them, that jocus those eyes by
lengthening or flattening them!

If these muscles are used properly, then your eyes are focused
correctly, and you se¢ sharply and clearly. But if you mis-use these
muscles—if, for example, you clamp them around your eyes too
tightly=—then yon will wmconsciously and habitually throw those
eyes out of Jocus, and you will develop one of the agonizing
sympioms listed above!

(It's exactly as if you were playing golf or tennis, and you
habitually tried 1o hit the ball too hard. Your muscles tighten 1o
the point of “freczing™ . .. you lose your natural coordination. .,
every move you make is “blurred” in one way or another ., .and
after awhile your entire body aches with fatigue!)

So “Weak Eyes Are Caused By Tense Muscles! And Ta Make
Those Eyes Strong Again, You Have To Learn How
To LOOSEN Those “Rigid” Muscles, AND LET
YQUR EYES “FLOW BACK" INTO CORRECT FOCUS AGAIN!

Let us repeat this vital fact: To correct any or all of these symp-
toms, you do nor exercise your eyes! You do ror strengthen your
eyes! You do not place more strain or pain or burden on those
already-overburdened eyes ar ali!

‘What you do instead js this:

You simply learn how 1o RELAX those tightiy-clamped muscies,

“in the ingenious jashion raught 1o you by this internationaily~
famous eye-specialist and physician!

In other words, vou step fighting these agonizing symproms
(which only intensifies them in an ever-increasing spiral 6f poorer
and poorer vision), and—instead—give them the seothing treatmens
that less them “loosen up'' and start healing themselves!

And-once you have coaxed rclaxation back into those over-
strained eyes, just as the normal eye is always relaxed when it sces
without efiori—rhen you can gently and efortlessty RE-TRAIN
them 1o lengthen and shorten the eyeball as they really shoudd!

And then, finally, once your eyes have been trained to stop over-
straining ... to focus normally again, withowr conscions cffors .. .
to loosen up enough o automatically shift focus 70 times a second,

“exacily as the normal wension-free eye does—then those eyes will,

HOW DR. WILLIAM M. BATES ARRIVED
AT HIS REVOLUTIONARY DISCOVERY...

“Why", asked this renowned ¢ye specialist, several years
ago, “1f glasses are the correct procedure for sub-normal -
cyes, must these glasses be strengthened because the eyes
under their influence have weakened?”!

Anyone who has worn glasses knows this 10 be the usual
case. But, logically, if a medicine is good, the doses should
be weakened because the patient has grown stronger!

Therefore, Dr. Bates drew his revolutionary conclusion:
That the ourer muscles of the eye, and not the lens, when
they are mis-used, cause biurred sight! And that we make
our own eye troubles, by lightcning the wrong group of
muscles on the outside of the eye-ball?

All the rest you see on this page follows inevitably from
this simple fact! And it has never been refuted, though for
purcly commercial reasons it is not generally agcepted in
this country!

from that moment on, give you sharper sight, clearer sight, more
perfect sight, every single day thar you continue to use them!

Think Of Eyes Growing Sharper And Sharper Each Day,
Instead Of Fuzzier And Fuzzier! Think 0f Glasses
Being Put Away, For Longer And Longer Periods, TILL
FINALLY YOUR FRIENDS AND FAMILY GASP
IN DELIGHT AS YOU NO LONGER NEED THEM AT ALL!

Again, the key is Scientific Relaxation! Freeing the eye to do
again what it once did ically iously! Allowing
the clear, brilliant sight which still remains within the eye ro spring
back to fife, once the “nmuscle-chains™ that are clamping it down
are released!

And the results are often astounding! Let us give you just a few—
directly from the pages of this great book:

“Simple as this (relaxaton) drill seems, it tricks the sub-normal
eye into doing all the natura] :hings that the normal eye does un-
consciously ... As your vision improves daily you will get the
effect that all the world has had its face washed.'

“Suddenly the muscles let go, shaping the eyebail normally for a
moment or two, 50 the cntire paitorama stands out perfecily just as
with normal vision. The vision is so vivid and comes so suddenly
that it literally 1akes the breath away, and they gasp or cry out.
These flashes are sure proof that the vision is within the eye, as
soon as the ¢ye can be relaxed to permit vision to take place. Vision
is like a faucet: tension turns it off, relaxation wrns it on.”

“I once worked with a cataract case, whose vision we had im-
proved with our method to snch an extent that I called in a doctor,
who worked sympathetically with us, o examine his eyes with 2
power ophthalmoscope. One eye the doctor found to he entirely
cleared of cataract.”

autc unee

In Fact, Case History After Case History Proves
That Cure May Be So Dramatically Fast That Even Your
Ophthaimologist May Beg You For The Secret!

Qnce again, it doesn’t matter which of the agonizing symptoms
listed above you are suffering from right now ... how “deeply en-
trenched” they are, .. how long you have been plagued by them
... how *weak™ or *failing” or “out-of-control” your eyes may
feel today! Here is specific, step-by-immediate-siep advice thar will

IMPROVEMENT BOOKS CO., Dept."839
13490 N.W. 451h Ave,, Opa Locka, Fia, 33089
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It You, Or A Loved One, Suffer From Serious
Eye Damage (Such As The Foliowing)
READ THESE FACTS AT ONCE:

The most amazing thing about the Batés Method.of re-
laxed vision, described on this page, is the fact that formerly
“hopeless” conditions of the eye—such as atrophy, glau-
coma, cataract, sympathetic opthalmia and even detachment
and hemorrhage—may often be improved by its methods, if
there is any vision left at all with which ro work!

Read the ful] details on page 94, Try it yourself, without
risking a penny, today!

(again to quote directly from the book i}self) “be frec /r‘c’tm pain

and discomjort, able to do normal secing in God's sunlight"!

For example:

WHy, with this method, no strain ar all is necessary; any strain at
all interferes! And thercfore you must PLAY at your simple relax-
ation drills! Do them easily! Don’t make work of them—since they
are NOT exercises; but looseners!

Why this method is completely harmless, since it. is relaxation,
and not exercise. And relaxation is never harmful!

‘Why this method removes both physical and mental strain! And
why, as you relax, this praper way, the act of relaxation actually
speeds circulation through your eveball, to carry away impurities
and bring fresh stimulation fo the retina!

Why even blindish, dimming eyes have greater vision after only
one of these simple treaiments!

hy this treatment’s beautifying effect on the eyes is “mirac-
ulous™! Why eyes treated this way have a sparkle and high luster
that no beauty drops ever give! Are never watery, gritty, itching or
bloodshot! Why they are suddenly trned into wide and “shining-
youthful” eyes!

Why this method automatically, as a blessed side-effect promores
restfrd sleep, and bats even long ding § ial

‘Why most myopic (near-sighted ) eyes can be brotght 10 “com-
plete normalcy” by this method!

Why *‘old-age sight"—the inability to read without glasses—can
now be forestalled and prevented in all rvpes of eyes!

How both motion pictures and television can now be both cffort-
less and good for the cycs—and acrually used as sharp-vision build-
ers for sub-normal eyes!

And—perhaps most startling of all-why even failing memories
can often be restored by improving the vision this way!

Is It Worth One Day 0f Your Time To Prove
That You Can Make Your Eyes Grow Sharper,
instead Of Weaker, From This Moment On? [f Your
Answer Is Yes, Send In The No-Risk Coupon . .. TODAY!

r———= MAIL NO RISK COUPON TODAY! -——=7
I{MPROVEMENT BOOKS CO., Dept. 9839
13490 N.W. 45th Ave., Opa Locka, Fla. 33059
Gentlemen: Please rush me a copy of HOW TO IM-
PROVE YOUR SIGHT, #80143, by Margaret Darst Cor-
beit! I enclose $3.98 in full payment. In addition, ! under-

stand that I may examine this book for a full 30 days en-
tirely at your risk or money back,

Enclosed is check or M.O. for §.

NAME

Please print
ADDRESS

CITY

STATE Z1P




He has already shown thousands of men and women how
to“bootstrap”themselves into their own spare-time business
...pullin as much as $1,000 t6°$10,000 net profit in thirty short
days, without even r/skmg their presenf jobs/

And he’s willing to prove this to you—face to face on April
26th—without your risking a single penny/

Here's how:

This is your personal invitation to a “SEMI-
NAR FOR FUTURE MILLIONAIRES”! It is
given by America’s most successful “Start-from-
Nothing-Millionaire”...E. Joseph Cossman,
who started a spare-time business for himsclf
with a kitchen table for his desk, a few hundred
dollars and an idea, And who, foday, at the age
of 49, has retired with over $1,000,000%

And the most important fuct of all...Joe
Cossmanmade this $1,000,000 almost com-
pletely by mail order, using other people’s
effort and money, and in less than a few
years from the time he was working as a
$65-a~week shipping clerk with“no future”.

Let me repeat that fact again: Just a few
golden secrets—secrets you are gomg to learn
at the Commodore Hotel in on

unique SEMINAR FOR FUTURE MILLION-
AIRES:

If you'dlike to start aspare-
time business with as little
as $100 spare cash —

$ How would you ke to get-a commission on al-
muost every house sold in your neighborhoud, without
repistering as a real oMate agent, or even ieaving your
iront porch.

$ Or even use this fantastic new way 1o form veur
own race-horse symlicate — whiere for .only SI1KS0 a
month, YOU own a thoroughbred that may win thou-
sands!

$ How 1q get perfect strangers to send You as much
as $100 a ycar cach, for ten ¥ jtese for reminding
them-of certain critical dates. (Yougnever sce them; you
nrever feave your honic,

§ How $3, and this simple ewist, ciin put you in the
impart busincss —right up 1o the pot where you'te

Saturday, April Zﬁth, nened th»s ma‘n over
$1,000,000.

Is this seminar
for you?

If you are on salary, working for a living,
and want 0 be your own boss...if you want to
make-additional income in your spare time...if
you have a product, or an idea for a product,
and want to know how to market it...if you are
in your own business and want to increase your
sales...then this one day seminar can be the
most profitable...as well as exciting...you huve
ever spent in your life.

Here are only a few of the money miaking
secrets E. Joseph Cossman gives: you in this

setling o Others,

$ How, fo get your cut on Ahe* bikpest {(and com-
pletely Jegal) lottery in the workd. You risk $10. Fou
Ret an oif or gas lease in return. (One man has atreudy
made a million dollurs for exaviiy the same hnd of
investment.)

s ‘How to wen ~ardinary rmx.r (and an ingenious
idea) into instant-money. one i 0 mple, you
may kivk yourself for not |hlnkms' ir:

$ An introduction to one of ‘the cleverest

Gamd
i

Taziest) men in the United Statgs. He works from 4:36
10 7:30 five nights

a weck—and earns over $12.000 a
a stroil throuph @ shopping censer
Parking o1, a couple of part-time high schoot hids,
and aw irresistible message writtew on st Siuch by 8-1nch
card.

$ Invent one of these, and make up 10 a milhon
doilars overmight (a stariiing complete hist).

$ A new kind of bicyele, fhiat sarl opcrators are
now using to bring in up 10°$5,000 a day. (Yes, 1 saxd
up to $1,000 a duv'}

§ The imside stary on why one of the biggest servive
businesses in the world simply cannet advertne, And
why they will therefore pay you up ta $1,000 jor a sncle
prospect’s name. (If you like to talk ta people, this
simple inside-knowledge” cotdd maké your sparc-time

E. Joseph Cossman's Seminars have rally
cll‘\n:td lhc lives of hundreds of people. llete arc
few of the many letiers he feceives each
vmek, aucsung to the benefits people receive from
Bis seminars,

Arnie Rojan wrlte:

1 was broke, in a dead-end Jub, :lnd dn\_uurd
with mnc\f' l had

almppln; )lnuuell nio business. Fulkmml! vour

s ar my
Iugs In my spare time while I held onto mv job.
Thanks 16 you, 1 was able to quit my job and
develop my’ prodm:t 10 a poiat where } mld ol a
month age for $100,000 cash and a ro; :jy
future sales? Nm mu for a high schooi, un tilte.
‘whose parents t had more than $2000 cash
at any one tine. 0

Bolr Ashton writes:

vBriefly, 1 am unknown in the composing ficld,
Nonclhelesa, my album, ‘Songs of thu Fauh',

opped the field of 421 others and won second
r:lase (n 1hr. :mnun) Envmy awards, Thanks to you
and your marketing methods, we are now the sec-
ond leading contender for individunl volume on
:?3!}.2[ Mbt‘él 11 Shhli R Th  besond

especially Sweden) is n

me ‘m“g spectally o )1 opening up beyond

Jane Elils wrltes: * ’

“'1 feel compelled to write fo you bevause, as a
result of your seminar, 1 hecanie an invtant sug-
cexs story! Pve been in merchandising for 1§
yeirs as a retsiler and also av a manulacturec’s
representative. During the pist few months, busi-
ness in (ht Ilnme flllnl»h‘ll.ﬁ‘ Ackd bus been ex-
teemiely low. As a [ )HIL'\\ 1 telt into the
stump ,llnm. with lhr ln\. of anles,

Then came the Cowmaan Sunu’mf' T olfowing
r methods and only ten workine days alter
your seminar, ut on a national sales orgamiza-
foa that has bren serding 1 orders at the faie
of several hundred dn“-\r( a day, P've fint viached
me &rcmum\ ucld an L first order was for

0,8 e win m tell you what you've donr
lnr e, 1°Tecl mu b have hoen wasting_years
and ideas \mul I m(:ndcd ynur aeminar, Thank
you se very mi

IR

COMMENTS ABOUT PREVIOUS SEMINARS

‘Thanks to your Seminar, I now know how to tind
a » how to conduct busimiess research. how
o pregare, produce, promote .md push 4 prodict 1o
success. Thanks a nuitiof nufacturer
1 learncd more from your Srmln hout how “ta
make moncy llmn 1 learned in m four years o
walege. Jol aron, Tmporter
Your Seminar gave nie the rm..-u and nunt pravi-
cal nsight imaginsble in the fickd Of mwoney making
pporiumtics and product x
Rudy F. Schinid, C.1.A.
wonld say thit this Senunar is worth several
lhuu\xmd dollirs to me_in the ume b owill save
the blunders 1 won't make, E uc"eu( i all respras,
rown. Sslesman
T am really grmeful to yon, \’nur s.,mm.u o
Just what 1 aceded 10 get me started o
Hul lﬂmld Snlcs Rnp.
Your course has been so stimulating and chal-
Tenging that 1t has provided .an impetus .(nr me 1o
take action ;mu e;mb!lxh a business in my spare
me. y McCorntuck, Teucher
‘Thanks for aMng us mvr starg, Qur young com-
pany grossed o\tr $15,000, uon in aales I it st tull
)’car of business| LA yne, Chemical Sales
Thank you Inr apening & \\hnle new world for mc.
he\er in al} my -l! yeuts bave 1 ever had such o
fecling of being alive,
Rohiert A Turner, Binfnessiman
Your step-ht directions for siwoessfully mar-
hetuig a pmdmx A put to e fight pew with
oae of our own producli..And your futmuiy warks!
Using your methogh we ractiCatly huiy a
';‘.““"M aales u{g.miz.lﬂnn overight tor gust a v

- Charles Carponter. Ads. Agency
\1, hcm 15l swaEng Lont §ie exposite 6
nar which taght me more Wy of mar-
kcur\;. Than my past 10 years of M e
Jing Beir, Marketine Agent
¥ neser reabed T g h Fdidin'e ks unhl |
atended wwour Sennn, wue coune should he
taught an every \i\lkLt m !hh veruntt
eler Newmun, Imventor
the Sennnar was the
age i e

A big benelit Fresened ﬁn
Tt gave to oy persanaf ¢
1 can do somettung more Jban b
job all my hte, nndge»., Shinping Lk

worth as much as $15,000 1o $20,000 extra so
Jear.)

$ A new Furopean trick that nets you big carpings
from other people’s misfortunes, with almost no work.

$ Ifow to turn amice inlo a steady income, for one
<day’s work & week. (This idea has worked so success-
fully for onec man in Minnesot, thit he has custoners
waiting a full year to tuy from him.) You can do the
samie thing, for pennics.

$ How to buy oid buoks for 2¢ cuch, and »ell them
apiece with onc simple. twist ... How (o turn

leserted old buildings into geld mines . . . ingenious
Titte ads (iven 10 you word-for-golden-wurd} that cost
only §5 or $10 cach, and bring Jnordreds fowing in every
month

If you're already
in business for yourseif —

S Cash an Inwetlivient Fuads check, with a single
phone cali?

S 1lirc a SHO0H0M.-yeur excvutive as comullant for
Sour company, for noihing

$  Get the United States Government 1o displny your
product in 100 foreign lands, FRER!

S Run a “Disguised Ad™ for vour product in one
hpndred top 1 zings, tor as litile as Hig cach!

$ Get FRE t work from new on for your ads,

$  Draw credit reports on most any firm outside of
the U.S.A. for oniy 100 cach!

$  Receive a frce tist of hundreds of hrand.ncw prod-
ucts gbery month, that you can tie up for a song,

$  Save up to SHE o week on tymag cons, by mahing
one simple change m your othce procedures,

$ Be wined mid dhined in fop exccntives' homes wlf
over the world by mahmg a simple phonie call.

S Scil x product by arder, \ull\ positively no
tisk of vour Inving any money on the ad,
Appear (0T have your product

stations tor as htllc as $592
¢ dozens of FREL dl\lflhhll\l’\ abroad—all by
wriing one dogble puragraph letter.

$ A swie-fire way (o protect a I;u( new {dea, so you
can show it to every big company in the world, anmd
ahey haven's gat the alightest chance 1o steat it!

S Buy a jeep for a few hundred dollars, Or a cabin
cruiser or a helicopter tor peanuts.

S Five ways (o Iest @ new product, hefore you invest
a sent by it!

$  The right way to investigate a franchive—so you
cun't he taken for your money!

$  Exhibit at a trade show, even if you don’t want to
Uy a pesny for the apace, the travel or the prionnct
et there!

S Put on a
evemnel

§ “There i one time only during the vear when it is
poaible tor vau to contact the president of the kargest
cumpany, when he is not protected by receptionisiy or
secretaries, and when he widl welcome amtung you
swang 10 syl

$ Ihe Suger Product? Tt cods $0¢. selis for as sanh
as Ciu, needs o ool or diest B iy et pueaf to work
JOF o tomprraw

§ Selt thausands

ppear) on up Lo

S
200 3V
<

pational sales organization in one

of dollats of a NIW produe,

FREE!
Sead your ne.risk cnmumvm application to.
v with full p wo will semd
3uu ABSOLU Jop Cosstiag’s pris
vate mnctuun of 30 “SUPER MONEY.
MA)\‘- RS YOU CAN USE TOMORROW}
Here s a-permancat snurce af business seorels
coverme Joe Cossman's most vatuable smart
maney mcthods, All simple money tormutas ui-
Rnown to $9%% at alt people, Now yours entiielv
witheut cost o faither obligation, when you
sepssier wih payenent i tuhl

"THE E. JOSEPH COSSMAN
SEMINAR FOR
FUTURE MILLIONAIRES

Hotel Cantmodore, 42ud Street,
next o Grand Central Station,
New York, N, Y, April 26, 1969,
10 ADL {a § PML
For reservations or l‘urlhcr Illfqrmuﬂuu,
muil the cnuphn or :
phone (212) JU 671600, -5
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E. JOSPH COSSMAN

One of America’s most colorful businessmen.
Started with tal of §2 and built it mm :|.
muiti-milii
hranches in alinust every
world

uunu: in the uvihzcd.

Ways an innovatpr—and one of the mosg.cf-
naking reichers in busincss B

sroups, b
and marketing

s, ALl this

Jearming as the

h Steve Allen, Growcho Mars, Art §inklener,
Jukuny Carson, Mike Doughis, Jobn Reed King
and doszens more

Mr. Cowman's interest in Tithe-kaown binie «
nose mones-makers has viclded him incredible
rewards. Just one phone call he made to the £o:
crament—which fie describes 1 full at his fas-
winating semnar—resubied in a contrisct with an
evenn firm lor ane of his products, ha net- -
ted ham SS000 a yea

N

] i g clawes.
How o Get smm 0 Worth of Servces
" from the Government™ js

as

nuygor contrihation 1o the business world,

before vou briwg it out or even spend one penuy o
ke 33!

ACT NOW!
RESERVE YOUR PLACE TODAY!

Remember.. CEa make big mamey sou need no spevial
traming, Bigher cdusation or unuswid abthines, ATl so
need ase the proven, practical money -making techniques
and formulin you will learn at this Semwnar.

Since the ¥, Joseph Cossman Senvnar will be limited
0 a certan number of peaple and no mote, please do
the following 1o assure yourseld of & fexervatnn: »

1. ki out the APPLICATION FOR ENROILT-

MENT below,

2. Mail it with your check

Do it NOW. .. and start soursell on the road o fin an-
cial mdependence.

ou

UNCONDITIONAL %
GUARANTEE! .
A by 1200 Noon vou haven't

more thatt 10 tmes 3

Teceived
worth

r regiteation fee

I VOUE APimon - . . GOt oars ., . then we will

yefund at that tme every cont you paid

~—-NO-RISK ENROLLMENT APPLICATION —
: Enroliment will be timited

E. Joseph Cossman
:lo Information, tncorporated, Bept. RYT-11

19 5th Avenue New York,
Phone. 1U 6-1600 (Area code 212) it you live
outside 212 area, caij us collect.
TP interested, Rash me more informatien on
the STMINAR TOR FUILRE MITION-
AR

11 Reserve a place tor e, Twal pav at the dheer,

1 Faclosed §s my check for

Eintianon for the NEMI
MITIONATRES fonch
L e iy free cop of
MAKEFRS™ YOU CAN
Noon

hhuwu-m\-
vt

s

\\'\

you

TOMORROW!
havent  tovcived

Wiy

by 1200
Tocratns
Nt
WA o
Tetund at that bone

PR

"
ereny aent dou pad!
Nome L —
Address —

[N . -

Stete - . o g

Proene— . ————
o b Joseph Cosaman 196% .

T T T T T T T T T

n
ddition 1o hiv- mdm and television appearances 3



IS IT POSSIBLE?

#20,000...%50,00

...5100,000 a Year...

Without Working...from a
Business That Runs Itself!

“I'll show you dozens of plans you can start easily — without investing a

cent!” says Ty Hicks.

Dear Friend:

Did you ever stop to think how great it would be to have an auto-
matic income for the rest of your life — an jncome that goes on
whether you work or not? An jncome of $200 ... $400 ., ., $800 .. .
$1,000 a week or more, t0 do with as you please?

Helieve it or not, there are actually scores of buainesm that could
be bringing you a fortune, wnhout your lifting a finger! Eaay, proven,
money-making_businesses that practically run themselves —
you extra incoine without vmrk' Al you bring to them Ss £ umc ingc»
nuity and the step-by-step methods cutlined in this book!

Furthermore, you can get into many of these

spare time — and build a fortune fast — statting with no money of

your own! That's right! An nutomuﬂc income, without investing a cent!
For Example —

. l’d like to tell you abuut a method a former blue-collar worker uses
requiring no eqhtipm«m other than a pencil and nap;;.n

businesses, in your

sp:cial skilis. He businesses get of his
feo, he becom “s&lcnt artner’’ in each business. Today has
an income of mme than $50,600 a year, from soi businesses.

in yi mne
Yet he doesn’t work even a minute a month at any of them!
In another r iortunbmkins me(hod all you do js make
%r oomtﬁany nam:s. and sell them 1 that need names.
aixy is method, one t‘ommc builder sold nearly $30,000 worth
wmora!an ames in 6 months, And in the next six months, she
sold $237,700 worib of names! All without iavesting & cent of Hier

And X'd like to show you how another fortune builder uired
a ess that practically runs itself — a parking lot — without
%mn cent of his own, even ongh na was & bad credit risk.

c!.ay. owns 14 parking lots. His net income from each lot is
$15,000 per year, giving him a total net income of $210,000 per year!

I Want To Tell You All About These —
And Many Other ~“‘Automatic Income”
Opportunities Entirely At My Risk! Like This:

iccess can, and will be yours — if you use these s stions and
Tpply these techniques. 1 use myself. My name “880 Hi
oday 1 have scveral automatic mtomes going for me. "A\l(omaxic"
use 1 spend less than TWO DAYS A WEEK, supervising these
?‘uingsscs - Wil ampla time for things hke travel, anlemgmm
0]
Yet not se. businesses cost me a cent t0
You'll t‘md thl: Iull details in a new book which 1 bavo written ., . .
an cyc-ovemng, profit-laden book that shows you a dazzllns array of
powerful, proven, mnm-makmg mmiues . 90% of which re-
ane littie or no cash, and even lew effort! To get it — tree for 10
f n days, simply fill utn and mail the enclosed post-free card,
il receive your copy of:

How To Borrow Your Way To A Great Fortune!

In this book you'l find scores of tried and proven ways to borrow
money quickly, and use it to build a fortune

‘Whether you're a man or woman, old, young, married, unmarried
... Even if you haven't got a fob ...or are a member of n minority

.

.

ABOUT THE AUTHOR

Ty Hicks has built severnl fortunes or lumulf and others,
using the methods he gives you in this y he has
several aulanmtlc income dgmng for Ium "Automnt(c
he spends less than uys 8 week, supervising busl-

e;se‘: ;bwkh amplo timc for things m:c travel, entertainment,
and hobbies.

More amazing still, he began his search for weaith with no
gontacts, no_ private Jortune, his father having died when Mr.
Hicks was only od% personal advisor to many
aspiring tonunc builders h acxivlues include conferences on
business planning, at ss an

his career, Mr. Hnd:s hag made mn in hotels,
apartment houses, rental real estate, boating, shipping, pub-
|lshim;. mrusemenu, the stock market, printing, engineering,
ters. He {s at present owner o scvcral impnrtam
sew»ce mdustriw, as weil as the author o r best
selling books’ How 1o Build a Secand-Income Fomme ln Your
Sntart- Maney Shortcuts 1o Beconting Rich, and
't Your Own Business on a Shoestring and Make

to $100,000 A Year.

Wwork for you!
. \;io Son an $5,000 easil: ity 1
W YOu canmt 0 casily on your signature alonc, even
if you have been rcfg sed before
HowyoumgetupmSS,waorasnmeasss month!
How you can ge any as sk ture foans, (of $5,000 each ~
in ONE DAY ~ for a (oml of 530
Howyoucang::a sum o ney-monundsofdoums—
l.lxat does not have to repaid, is interest-free, tax-free, and can
used for any business purpose, including your snlary'
Over 10,000 ready sources of cash for you (many hy mail
rn w you how 1o use a. loan as your springboa loriches'For
unlike = car or TV loan, which doesn' t pay yo ing back, except
Jeasure, a business toan wul often pay you a PROFT!‘ of $50, $100,
or more PER WEEK!
Put these wealmﬂmdaed 1ips to work and you can soon be richer
than you ever thought possibie.

Instant Money €an Be Yours!
Every year, thousands of beginning wcalth builders hit the big
money by using borrowed money. Many of these lm
of any kind when they start. Yet they lm the bi 5
you how' T'll show you how you may qet all the moncy you need in
a few hours — maybe even a few minul

- Fantastic rormne.mkmg Bargains!

There
to you taday. Opportu: cies pen to everyone — that you can take
advantage of, with )mlc or nu cash maz can stuff wads of profit
dollars in your poclcc&, qu(ddy and easily!

For example, you'll discove:
* How 2 $23.500 m-lcvel “ome was purchased for only $180.22 —
- and sold for umuxands of dollars profit!

acres was for

« How & 27-room
only $98,18!

. How a $12,000 farm-style home was purchased for, $55!

» How you may “mortgage out”—a technique that gives you owner-
shxp of a propeny wnh no money down and with a cash payment

ut
Incmdb]aaslsezmstheﬁeownum are in your local
1}v' You dan’tli :deed any‘ kn?d of "luck"bto tind thm. m shuw
you uxacuy to fortune-making bargains ri 'WaY,
the pages of my book. Just apply 2 mtle imagination m it '.he fn
your own situation — and you're on your way to a fortune like these.

You can. by Shion e s ek A Yoursll i
ou can, 1] s X ourself a mil-
lion . Ot havedone oractly ihat. Tec matchod them o Peopie like—

. Cllff R, Using the secret just mentioned abo:‘t‘, Clef purchase

. o8

0

~$m‘ssome 25 properties in a six-month peri His profit on mese
als_ Wi
¢ Sam T, ne of the sources revesled in this book to

used another
get $400. He Invcsted ahis money in valuable postage stamps, and
soldmthseln to l‘enow stamp club members. Within 3 years, he was
wor!
* You'll see hnw Larry M. gol the money he needed to SldJ)DO
worth of paintings. In 2 , he was offcred almost F IVE
as much for them. But r‘)" waited another
for more than SIX TIMES t e purchase price: $100,000. This Is a
hen you remember that Larry didn't

inves: a dime of his own
* Ben D,, considered such a poor credit risk that six banks had re-
sed him time a{wr ﬁme, used a method revealed in this book to
get a $50, ve-year an 30 minutes! He used this -

an in

money to buy a restaurant. Today, he hu five booming restaurants,
and more money than he can J’m

s Joel L, started with a gas station which he took over, using one of
the many easy loans I tell you about. Once Joel had the szauon.
he began te look around {for other easy-money businesses. Soon
had a real estate office, a pet shop, a hardware store, a s:cnnd gns
station, and a laundq His net income from these busincsses was
S‘I 000 the first year!

Herb F. was a mailman for lhc Post Offn:c, in a little town in the
mid t. Using the method I tell you about — for obtaimnfalm‘ge
of money for as little_as 58 a month — hc obmlncd

wiumm pumng up a cent! He used this money to buy
mo}x'el i'l'gday e's en casy street. Yet it took him only a faw weeks
1o hit it bi
Clint T. cnuldn't stand the 9-10-5 routine of his job, He decided he
had to make a pﬂe cf money as quickly as possible. Using one of
the sources revealed in this book, he borrowed 32,000 and mv':swd
than 2 mcnolhs. he made a profi

$12, R DOING NOTHING,
whlle he had other people’s money invested!
Everywhere 1 go in this world 1 meet successful, wealthy people,
Were you 1o trovel with me you'd meet these ric| i

hotels, the finest restaurants, exclusive clubs, and the bigres!
‘What's more, you'd leamn a great secret from these wealth builders,

_ & Nearly every person who built great wealth for himself in recent

INFORMATION. INCORPORATED - 200 Madison Avenue, New York, N.Y. 10016
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: years did so with little or no cash and wound up with a Jot of

If you mcl these people, as 1 have, yow'd soon be convinced that
dze best way to build a fortune today is by using OPM — other people’s
And you would be right, It is the most powerful, the greatest

kcy to fast riches, starting with little or no cash, known in the world

a2yt Use A Loan As Your Springbuard To mches

Thousands of p!ﬂlﬂt't have asked me — !Iow uhae. can I
borrow the mon nud to uarl, axpand r_improve a business?
‘ORROW YOUR WAY TO A GREAT

RTUNE, teils you! 1t nmbably gives more sources of loans than
nnhmhcr Book ever published — small loans, big loans!

hundreds of profitable deals you can set up, using this
dy cash! You'll learn about these in my book. I'll show you how to
gc! into a business lhat S
* Simple to run!
0 Give: an hnmedmte income!
an grow quickly!
and give you an automatic income for the rest of your lfe, per-
hapsl An Income that goes on whether you work or not!

ram e v e - MAIL NO-RISK COUPON TODAY: v com oo e,
mronmmon INCORPORATED
Dept. N

200 Mldlson Ave., New York, N.Y. 10016

Gemlemcn‘ Please rush me a mpy of HOW TO BORROW
YOUR WAY 1’0 A GREAT FORTUNE by Tyler G. Hicks.
1 unders umd the book is mine for only $7.9B complste. In
addinon 1 undersland that 1 may examine this book for a full
30 entire! t your risk, If at the end of that time, [ am
not xatist‘icd l will simply retumn the book to you for every
cent of my money back.

{0 Enclosed is my payment. [ Please charge my crodit card:

(]v;meﬂun Express [J Bank Americard {7 Diners Club

Account No.

Name
(Please print)
Address i

City

Stare Zip |

© Information Incorvorated. 1970 i
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an You.Spot The
6 FATAL ERRORS

“In This cheek"

The chances are len fo one that you
make at least one of these errors every
tlme you write s business or personal
|check! Yet any one of them can cost
§ou thonsands of dollars in forged and
stolen money—if you do not take this
one simple step to correct them today!

Do you know that check forging. check

|stealing and check kiting are today a
'billion-dollar racket! That every week
thousands of Individuals and business
firms are fleeced out of months of hard-
won  earnings—simply becausa  some
“check-artist™ takes advantage of one
or two “natural mistakes” (hey miake
when theu 1wrile their checks!

Do vou know that when you wrile a
check the wrong way, you lose control
of every cent you have in wour bank
balance untfl you recelve that check
back In your hands at least [hirly days
later?

Do you know that the check-artist
docan't even have fo get his hands on
vour check to rob you of every cent you
have in the bank! That every time you
sitn an ordinary letter—every time you

How the back of your check book
can cost you a fortune!

The revealing story of a professional
man who lost thousands of dollars be-
cause he made one tiny mistake on his
deposit alips!

The one simple secret of preventing
disgruntlied employees from using their
pay check as drains on your bank
account.

How the wrong Kind of check protector
can give the forger hundreds of free
dollars of your money! How many kinds
of “safety paper” can be altered by the
ciever forger—and what to do io
prevent il!

Hawe lo make gour own foolproof
“check prolector™—for eractly ' per
check?

And this Is just the beginning! Walt
til you read this—

HOW TO MAKE YOUR CHECKS
FOOLPROOF—AMD GUT YOUR
BOOKKEEPING TIME IN HALF!

_'The one simple secret of having a
or personal check ilzmrlntﬁl

sizn a delivery Teceipt plate

st the mercy of the professional forger—
unless you learn thesa few aimple {ricks
to protect wourself forever!

AT LAST! A SHORT SURVIVAL
GOURSE IN CHECK WRITING—
FOR PEQPLE WHO REFUSE
T0 BE ROBBED!

There are at least fifty ways in which
a check forzer can rob you of your
moneyl And every one of them s ex-
pated In perhaps the most startiing and
fascinating book you have ever read—
Billlon Dollar Check Racket by E. E.
Hoffman.

Here Is fust & sample of the amazing
Information it gives you—vours fo read
from cover to cover without risking
a mennu!

How a simple trick with your Initials

can prevent the loss of thousands of
dollars In forged checks every year.

The five cent robbery that most busl.
nesses never even recofnize and that
ends up draining out ag much as $5.000
a year!

The five-minule-a-month error most
check writers make, that completely
frees their bank from any responsibility
it may have for cashing forged checks
on their account.

What to do if xomeone dnes forns
one of wyour checks—the atep-bu-sten
procedure to get the bank to pov for
the loss!

-—-the right way—that cut a forgzer's
chances down by 99%!

How to protect yourself when you
endorse a checkl The one ‘'natural”
mistake to avold when you pay part-
time wotkers by checkl How to send
your check through the mail the right
way (the wropg way. which 50% of all
check writers habitually use today. can
cost you every cent you have In the
bank!),

Stop-Payment Orders—how they may
be used for or against you! Ceriifled
Checks—how the forgers use them to
rob you of a forlune!

"

INFORMATION, INC, Dept. 84-E
113 Fifth Ave,, New York 10003

CKET—ei

R ——— Y i

MAIL HNO-RISK COUPON TODAY———"=—"—"=—"=—"=1

Genileme‘n' Yes, I want to try a copy of your a.lnnlnz new boek EILLID‘f I
R CHECK RA ntirely at your risk, I am enclos
lmruduclm price of only $4.98 complete. I wm use lhh book fur a full
ten days at your risk. If I am ml completely delighted . , . if this book
I will simply return It for every cent of

(PLEASE PRINT)

it g 304 sa
L P
Address......
State....cconiiiraiamartissnrsassanine.

0ot ]ﬂl! Wish )'Ol-ll' Mdﬂ‘ lﬂ‘lt CO'D CH]:‘.CK IEREI Enclose §1 good-wiil

How a dishonest bookkeever cmm use
a check protector to drain {housands
of dollars out of the firm's bank ac-
count into hls own!

95% of all people make this sulcidal
mistake on the dollar line of their
checks—do you!

How the forger can personaily cash
a check you've made out to a reliable
business firm—and how you can prevent
it forever!

How & ball-point pen cap cost you
a fortune—|f you make this one common
mistake! 3

“The right and wrong way to make out
& checke at & public counter (Watch out
—the Wroilg way can Cost you a month's
salary!).

How a cancelled check can cost unt
TEN .TIMES its faoce amount — THE
SECOND TIME AROUND!

And much, much morel Dozens upon
dozens of money-saving secrets! Never
revealed In one volume beforel Yours
to read from cover to cover without
risking @ penny!

MUST SAVE YOU HUNDREOS
OF TIMES ITS PRICE OR
IT GOSTS YOU HOTHING

The price of this amazing book I3 only
§4.08 completel It is yours to read for
ten full days without risking a penny.
If. st the end of that time you have
not learned at Jeast ten different ways
that” you can #ave yoursell a small
fortune—if you are not amazed and
delighted—then simply refurn the book
for every cent of wour purchme price
back!

You have nothing to lose! Thousands
of dollars In saved money to gain!
Send In the No-Risk Coupon—TODAY!

the low

depnsit. Pay postman balance, plus postage and handling charges. Same
money back wum:tu. of course! R N
@Information, Inc. 1965 ' |
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Would you like to know how much

money you have invested in Social
Security right to the penny? Then
would you like to know how to get
the most from that investment in-
cluding all the brand new Social
Security benefits? Now you can do
both by using the short easy coupon
at the bottom of this page. Here is
the way it works. The left haif of
the coupon will be sent to the
proper government office. They will
run a check on your account and
then send you a report in a confi-
dential sealed envelope. This report
will tell you how much of your
earnings have been recorded in your
Social Security account year by
year. There is no charge for this
service, not even postage.

The right half of the coupon will
be used as a shipping label to send
you a copy of a new book entitied,
“How to collect from Social Se-
curity at any age.” If you think that
you have to wait until retirement
age to start collecting your Social
Security benefits, this book will
really open your eyes. Here are
some of the little-known factsabout
Social Security you will find out
about in this book:

e How to increase the amount of
your payment if you are already on
Social Security.

e FHow to collect your share of the
brand new Social Security benefits
just passed by Congress.

e How to qualify for Social Security
disability pensions at any age.
eHow to increase your Social Se-
curity benefits.

® How to report your Farm income
for Social Security.

eHow to make your whole family

The Washington Post, Times Herald; Oct 28, 1973; pg. PC49

Advertisement

How to collect

from Soc

ial Security

at any age!

© Copyright 1973
Good News Publishing Co.
Division of Master Psyche, inc.

eligible for Social Security benefits,
even your youngest children.

eHow to replace a lost Social
Security card.
eHow to replace a lost Social

Security check.

oHow to get a refund if you have
overpaid your Social Security taxes.
(Studies show that two out of three
people overpay.)

eHow to figure out what your
Social Security retirement payments
should be.

e Should you tatoo your Social
Security number on your body?

e What papersdo you need in order
to file a Social Security claim?

e How ten million people who are
only 30 years old, on the average,
collect Social Security.

oShould you get a divorce in order
to get more Social Security? (a lot
of people already have.)

eShould you have two Social Se-
curity cards?

® How to get free services which are
available from Social Security.

® How to make sure your employer
is not cheating you on your Social
Security.

e How you may be cheating your-
self out of your Social Security
benefits.,

©When are the five times you
should get in touch with your
Social Security office?

e How to work and still get Social
Security benefits,

@ How to cashin on Social Security
even if you’ve never paid a penny

into it.

o How to get hospital and medical
insurance for the aged.

eHow students between the ages
of 18 and 22 can get Social Security
cash benefits. -
eHow to get the special Social
Security benefits that are only for
veterans. '

Although this book can mean
hundreds and perhaps thousands of™
dollars to you, it is priced at only
$3.00. Remember, it is not enough
to qualify for your Social Security
benefits. To get your benefits you
must know how to apply for-them.
The book tells you how to qualify,
who to contact—including all neces-
sary addresses, and what to - say.
This is 2 100% no risk offer. If you™®
do not like the book, return it and
your $3.00 will be immediately re-
funded. You will still get the confi-
dential report on your Social Se-
curity account.

If you do not take advantage of
your new Social Security benefits,
you are only cheating yourself, after
all, you have already paid for them.
It is easy to start getting your new
Social Security benefits. Just fill
out both parts of the coupon below.
Mail the coupon and $3.00 in cash,
check or money order to The Good®’
News Publishing Co., 1818 Whipple
Ave. N.W., Canton, Ohio, 44708.
The book will be sent to you im—
mediately by return mail. Your
confidential Social Security report
will be mailed to you separately
as soon as the government has
finished checking on your account.
Checks and money orders should be
made payable to The Good News
Publishing Company.

REQUEST FOR  SoOM
STATEMENT "
OF EARNINGS  oar of
NaTH

-

Please send a statement of my Social Security earnings to:

MONTH

Prnt

sy
NAME { MRS,
L8

STREET & NUMMER

Nome

Addreyy

CITY & STATE

In Ink
Or Ue

e CODE

SIGN YOUR NAME HERE
(DO NOT PRUNT)

weiter

15 con

Sign your own name only. Under the law, information in your social security record
ential and anyone who signs another person’s name can be prosecuted.

If you have changed your name from that shown on your social security card, please
copy your name below exactly as it appears on your card,

88-49

Please send me____copies of your report @ $3.00 each
“HOW TO COLLECT FROM SOCIAL SECURITY

AT ANY AGE" to the address below:

Make check payable to THE GOOD NEWS PUBLISHING COMPANY
1818 Whipple Avenue, N.W,
Canton, Ohio 44708

SHIPPING LABEL

NAME

.

ADDRESS

CITY

STATE =

zIp

88-49
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* % TOP HOLLYWOOD STARS ABSOLUTELY SWEAR BY IT! * %

Amazing New Formula From

Lets You Look Years Younger

WOULDN'T YOU LIKE TO LOOK AS YOUNG AS YOU FEEL?

Tova Borgnine’s amazing
formula isn’'t just for
Hollywood stars like Deb-
bie Reynolds, Connie
Stevens and Brenda Vac-
caro. Now people all over
are talking about what
Tova's product has done for
them.

“Absolutely terrific. 1 feel
as though I've had a face lift
after each use.””

—Jan A.
Gilgandra, NSW Australia

“After a few weeks people
are really seeing the change
in my complexion. My hus-
band was the first to notice
and I was thrilled . ..
Everything you say about
your products is true, every
word.”
—Joyce J.
Mineola, NY

“I turned 40 in July, and as

my life is getting better, so

is my skin, thanks to your
products.”

—Anne R.

Greenwich, CT

“In two simple words, ‘It
Works' The lines depart . . .
youth returns almost in-
_stantly. It lasts and lasts.”
‘ —Dan S.

Los Angeles, CA

$21.00 gift immediately just for trying it.”

roots of a cactus plant that
was first discovered by the
Aztec Indians hundreds of
years ago. And, until recent-
ly, this remarkable lock-
younger treatment was only
available in certain very
remote sections of Mexico. If
it could work on the people
who lived in the harsh, arid
environments of that region,
don’t you think it could help
you too?

14
e o o

it makes you look years and years

younger with the very first application . . .”

“I've only used the product
6 days, and this 49 year old
believes she looks 10 years
younger! Thank you.”
+ —Georgette B.
Milwaukee, WI

What has Tova Borgnine
discovered? The answer is
fascinating. Itis a mysterious
formula that comes from the

The stars who use it say it
works like magic. The entire
process takes only half an
hour and insiders say there is
nothing like it for anybody
who wants to look years
younger than their actual
calendar age.

It is easy to use. All you do
is apply the formula to your
face and wait. “The cream is
pink when you apply it, and
gradually turns white,” says

93

“I’'m so positive my formula will take years off your appearance, that I'll not
only send you a refund if you’re not 100% satisfied, but I'll send you a free

—Tova Borgnine

Tova. After it turns white it
should be removed. One of
the great things about it is
that there is no guess work. It
“knows” what to do by itself!”

“But the best thing of all,”
says Tova Borgnine, “is the
way it makes you look years
and years younger with the
very first application. In fact,”
she says, “this is what I call
a ‘no excuse’ product that
is backed up 100% by
the TOVA Corporation’s
guarantee.”

Beverly Hllls

For Only

$39

Would you like to try this
remarkable discovery?
Would you like to look as
young as you feei? If so,
here’s how you can try this
amazing formula without
any risk at all: Simply go
ahead and order Tova’s
formula by mail or tele-
phone. Then, as soon as it | i
arrives, try it outin the privacy ! H
of your home, and take a"
close look at the amazmg q
change you will see in your %
mirror! After that, if you are i
not 100% satisfied, simply 1‘
send back the empty product
container within 30 days of ;|
our shipment date and we’ll °;
see thatyou geta refund with
no questions asked.

YY) '“m{

RAL AR ELELL S SR ¢ £ PEEY

N
Remember! You can’t lose :}
money but you can lose years J
off your appearance! H

It’s easy to order. Just com-
plete the order form below,
and sendit to Tova Borgnine
with your payment. Or, if
you prefer to pay by credit
card (Visa, MasterCard or _
American Express), just call
1-800-36-TOVA-9 (1-800-
368-6829) toll-free at any
time (24 hours a day, 7 days
a week).

If you are in the Southern
California Area, you may
pick up the product at 8920
Wilshire Boulevard, Beverly
Hills, between the hours of.
8:30-5:30 Monday-Friday.

Important - Free Gift: All orders mailed within 10 days
will receive a free gift worth $21.00 of additional Skin Care

products. -

TO: TOVA BORGNINE
clo TOVA CORPORATION
The Penthouse

8920 Wilshire Bivd

Beverly Hills, CA 90211

Dear Tova:

No questions asked.

NO-RISK ORDER COUPON
(Plcase til in and mail today")

Yes! | would like to look years younger by using the formula you have discovered.lam -
enclosing $39.00 plus $2.75 postage and handling (Total $41.75). 1 understand that if | am
not 100% satisfied, | may return the unused portion in its original container within 30 days
of yourshipmentto me forapromptand courteous refund of the purchase price of the preduct.

NOTE: Check here if you wishto order by credit card: 1 VISA O MasterCard {1 American Express

4CST Copyright - TOVA Corporation 1986

VITAL NOTE!
Orders May Be Charged
By Calling TOLL FREE
1-800-36-TOVA-9 (1-800-368-6829)
Remember It's TOLL FREE!

CREDIT CARD NUMBER (all digits. please)

EXPIRATION DATE

PRINT NAME

SIGNATURE (required if charging)

ADDRESS

CITYISTATE/ZIP

PS. Checks and Money Orders should be made payable to the TOVA CORPORATION and California
residents must add 6'2% sales tax ($2 54) for a total of $44 29. Thank You T-136




West Citizan, Tt

ADVERTISEMENT

Hot New 4-Hour Seminar Sponsored by Key West

Do you own a business? Do you want to own a business?
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Florida ... Even Dur
Inexpensive Miami " mini-seminar” offers all the core informal

College of M

any business with customers and earn a solid fortune through smart marketing ... in 4 of the most exciting and practical hours you'll ever spend!
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An Open Letter To Every Man And
Woman In America Who Wants To
Have Better Sex Without Feeling Guilty!

By Ross Stewart, Ph.D.
Dalias, Texas

My name is Dr. Ross Stewart
and I am a Licensed Marriage
and Family Therapist. My prac-
tice is located in Dallas, Texas
and my state certification num-
beris 00469

I have degrees from two dif-
ferent colleges and, I have
devoled my entire working life
to helping people with ali kinds
of emotional problems. Because
of this, the last thing in the world
I want to do is offend anybody...
or... make anybody emotionally
uncomfortable. I'm telling you
this because...

The Rest Of
. This Message Is
All About Sex!

If the subject of sex embar-
1asses you... or... if your religion
teaches you sex is bad... or.. if
the idea of having extremely
goad sex offends you.., please...
stop reading right now.

However, if you've ever
dreamed of discovering all the
little-known  secrets of truly
great sex (less than I out of
10,000 people know about
this)... well... if that's the case...

ex] pass on bad information
to the public, all it does is keep
this country in the Dark Ages
about sex!

The people who make porno
movies are the worst of all. They
represent the lowest common
denominator of sexual pleasure.
Anyone who believes they can
learn really good sexual tec]
niques frgm so-called "adull"
videos is making a serious mis-
take. And, any product using this
kind of pumogmphy under the
guise cf “education” is wasting
your tirae... if.... you ruly want to.
improve your ability and your
pleasure.

It's a mess out there: Millions
of people are dying 1o get their
hands on honest, real-life infor-
mation about improving their
sexual skills... and... all they get
for their hard-camed money is
Jjunk.

It's just not fair. However, here
is...

_The Most Exciting Sex
News In Years!

Listen: About ten years ago, I
spent the equivalent in today's
money of about $65,000 10 go to
a workshop in  Northemn
California which was run by

who.., have leamed how to
take sex to the highest level
possible. Many of these peo-
ple are medical doctors and
serious researchers... but...
they- can only reveal their
secrets in  small “under-
ground" teaching  facilities.
However, the couples and
lovers who learn and apply
these techniques to their own
sex lives gel... another... big
and unexpecied advam.nge
Namely...

A New Feeling Of
-Solid Confidence,
Peacefulness And Sheer
Joy Seems To Come
Flooding In To Every
Other Area Of
Their Lives!

In  other words, using the
sacreLs of exciting and explosive
.. als0.., acts as a foundation
for super chagmg every other
part of your life. It's as if increas-
mg the quality of your sex life...
is a springboard... that can send
you rocketing 1o olher areas of
satisfaction and pleasure you
could never get to before,
So, why haven't these secrets
which are... so incredibly hot...
leaked out into the rest of the

"...very specific secrets a lover
can use to give their partner the
best sex of their lives..."

then... this will be the most excit-
ing message you will ever read.

Here is why: Thanks to the
new "openness” about sex that is
sweeping the counlry, your nor-
mal desire to learn more (about
sex) is now shared by millions of
other people. Recently, in the
last few years, it has become
"OK" to admit everyone (at least,
everyone who is mentally
healthy) wants... and deserves...
10 have a super exciting sex life.
On all levels of society, people
just like you are eager to put
their sex lives into high gear.

And, if your "animal intuition"
is working at all, you alrecady
know, deep down, that a fabu-
lous sex life is the foundation of
a good, deeply-satisfying exis-
tence!

There's just one small prob-
lem: Who can you trust when
you finally decide 1o look for the
new secrets of how to have the
best sex of your life? The truth
is, the field of beuer sex is so

new even most of the so-called |

"sex experts".. don'l have a
clue... about the world-Class
techniques of over-the-top, truly
astonishing sex.

It makes me angry.

You sce, nearly every “sex
information” product I've seen
on the market is nothing more
than...

A Silly Attempt To
Pass Off Bad
Pornography As
Real Sexual Technique!

Most of the so-called "experts”
you sce and hear on television,.,
do not know anything... about
giving sustained, maximum
pleasure by using truly superior
sexual techniques. In fact, their
only real advice for improving
your relationship is to increase
“communication” between you
and your partner.

‘That's fine, as far as it goes.
However, it doesn't go very far...
because...

No Real Communication
Can Exist Where There
Is Continued Sexual
Frustration Due To
Lack Of Technical Skills!

Anyonc can call themselves a
“sex expert.” But, not one expert
in a thousand ever learns any-
thing new about sex afier \hcxr
teenage years. And, when these

other doctors. This workshop
was on how to increase the fre-
quency and quality of human
orgasms. In short, it was all
aboul how 10 have unbelievably
good sex. The first couple of
days, the doctors running the
workshop just "talked at" the
audience. They explained male
and female anatomy in a very
detailed way. Then, they
explained how (o have better sex.
Then, they brought out a2 man
and a naked woman... and...

They Demonstrated
How To Have Peak Sex!

Using their techniques, a
woman can have a continual
orgasm that lasts more than an
hour... and... 2 man's can last as
long as 15—-minutes.

I went home stunned.

And exeited. I've used all my
spare time over the last decade 10
improve and refine those already
spectacular techniques I had
learned at the workshop. After
all this research, Inow know
things about sex Td never even
guessed about. Here are some of
my amazing discoveries:

First, I've learned that 99.9% of
all people stop learning about
their own sexuality at about 19
years of age. This means, most
adults... in spite of having
years of experience... have
only the same amount of sexu-
al skill... as they did when they
were teenagers!

Second, I've discovered the sex-
ual skills most people do lcam
are... no better... than what our
parents and  grandparents
knew. This is true in spite of
the so-called "sexual revolu-
tion” and, all the steamy stuff
that comes out of Hollywood.
In fact, the "Ignorance Level”
of alinost everyone on the sub-
ject of sex remains... below
amateur! (NOTE: Many of
my clients who considered
themselves "decent” lovers
were surprised 10 learn they
barely registered above ade-
quate... when... they were
compared (0 ruly skilled
lovers.}

Third, ['ve learned that, because
of the different (very different)
nature of men and women's
sexual needs... most sexual
advice... acmalfy harmful!

Finally, I've discovered there are
a small handful of people...

world before now? Plain old
human nature: The few lucky
ones who learned thesc secrets
just don't want everybody else to
know about them. After all,
being the best lover around... for
real... gives these people an
incredible advantage... in all
areas of life!

And, as I explained earlier,
most people are under the illu-
sion they already “know
enough" about sex 10 get by.

It's just not true. You see, as
human beings, it is our animal
nature to naturally be very high-
ly sexed. In fact, we are almost
12 times more sexual than the
nearest mammal. Think about it:
Chimpanzees, for example, only
go into "heat” once a month. But,
as human beings, we are capable
of enjoying a loving sexual rela-
tionship 24-hours a day. No
matter what we have been

taught, all of us know... in our
heart-of-hearts...
It Is Qur Birthright To

Have Good Healthy Sex
In A Good Healthy
Relationship!

You also know, if your sex life
is miscrable, everything else in
your life can suffer horribly.
Foriunately, this is the 1990's
and finally... we don have to
apologize anymore for wanting
better sex. But, what most of us
desperaiely need is information

advice... we can trust... 10
guide us through all the non-
sense oul Lhere.

That's why I have created an
amazing new video revealing
sexual secrets you could never
find anywhere else. This new
video teaches you how to "jump
start” your mew sexual skills
ovemight... and...

There Are No Excuses
For The Way
It Is Presented!

It is very explicit... and... 100
limes more dctailed than any-
thing else you've ever seen. You
will not see any laboratory set-
tings in this vidco; you won't se¢
any “quasi-porn” nonsense
cither. What you get here is... the
real thing... healthy and healthily
hot sexual instruction and real
life technical skills unavailable
anywhere else on earth, Here's
Just a taste of what this video
reveals:

+ How to "set up” the perfect

sexual encounter with your
lover... every time!

* The Number One Rule that
absolutely must be observed
for women to have a truly
spectacular orgasm!

« The clumsy mistakes 90%
of all men make during
lovemaking... and... how to
quickly learn the “inside"
secrets of the most satisfied
10%!

* How to guarantee every
thought your lover thinks of
you is super-charged with
pleasure, excitement and...
white hot anticipation!

* The "20-minute secret" that
can turn your sex life
around immediately! (It's so
simple, you'll Kick yourself
for not having thought of it.)

* The "secret reward" for men
who give their women the
"fuel" for feeling in love all
day long, every day! (Not one
man in a thousand under-
stands this "fail-safe” secret
of excruciating happiness...
and... those who do... almost
never share it with even their
closest friends.)

* Why men almost always fail
to understand a woman's
" physiological signals"...
even after.. years of mar-
riage! (Just learning this
one secret will take your
love life into another world.)

« The single biggest sexual
complaint women have about
men!

* How and where to "touch"
a woman to guarantee
mind-aitering sex! (This
technique is so simple...
and... so little-knawn... even
78% of all women don't
know about it.)

« The first-ever  explicit
anatomical "map" of a wom-
an's body... which clearly
outlines... the true location of
honest sexual pleasure!

= What women really want
from a man! (Nine out of ten
men are absolutely floored
by this secret.. because...
they didn't have a clue.)

* Why men almost never see
the “danger signals” that give

er witl

DR. ROSS STEWART
mﬁmge Marriage ‘and Fum\y Thement, counselor, business conmiltant,
‘train xpH and a

private prac-

iana_State Universi
Umvmny of Pennsylvan]
University of Pennsylvania

group
wunulinj‘

career counsoling.
‘business and academic settings,

Office Phane (214) 702-7932

tice, 1 hunpe-g develo mg new
] TSmanE Inngyative ntcrviewiag techaiques anehzing,

|d.enufymx, and facilitating change within organizations and ‘within jndivid-

 PhD. in Guidages and Péydmlogwd Servicea received from
in
ST BR S Perehoiiey e o, Taana

muﬁzmm.wuma with children, adults, and fami-
ies in clinicel settings and in private practice, providing hoth md.mdul] -nd
therapy. Providing Crisia intervention;
smﬂy therapy; Substance abusa o
Responsible for eri

schools, -nd regidential treatipeat centers for adults, adolescents,
dren, 4 and canducted educational seminars for the gencral pnmc
oh 6-capendancy and othor related pryehological topics.

‘ounseling received from Indiana

; Relationahi
ling an md Work aduer.
ion in variou

crisi
anfor corporationn. salversiies

Home Phone (214) 3880204

can use to give their partner
the best sex of their lives!

« How to start having explo-
sive sex tonight... with... the
simple basics of great,
world-class love techniques!

» Everything you could ever
want to know about the
"G-Spot"!

* Why your fingernails may
be unconsciously turning
your lover off!

* The litle-known “trick"
which ends nagging... on both
sides of the relationship... for-
ever!

+ Four little "target words"
straight from a woman's
mouth... that show you..
exacily how to win her heart
forever!

And that's not all... not by a

100% Money-Back
Guarantee!

‘What I mean is, I want you 1o
order this exciting video without
feeling you might “get taken."
After all, Iam a very
therapist and my reputation is on
the line here, Therefore, I want
you to order this video today...
waich iL.. use it... for the next
90-days risk-free... and... at the
end of those 90 dnys.. if
aren't completely satisfied, sim-
ply retrn it for an immediate
refund of your entire purchase
price,

By the way, my video tape is

“not all I'm going to send you.

Not by a long shot. You see, if
you order right away (within the
next 48-hours)I will also send
you two audio cassette lapes
{one for a man, one for a
worman)... that... are guaran-
teed... Lo pul whomever listens o
them "in the mood"...

men..."

" ..the single biggest sexual
complaint women have about

an early wamning that their
woman is going to leave

them! (Women have a hard
time believing men are so
dense in this area... but..
there's a good reason for it...
and... once both partners
know what's happening...
amazingty gocd  things
instantly develop.)

+ What most women desper-
ately want from a man..
which... they practmally
never gct’ (Any man who
does learn how to_give
"this" to a woman will see
an incredibly  exciting
change happen in his life...
immediately.)

» How to get into a deep, soul-
pleasing rapport with your
lover... and... stay there forev-
er! (You will never feel alone
again.)

+ The reai reason why Prozac
is so popular in this coun-
try! (Almost no one... even
doctors... understands the
startling sexual implica-
tions.)

* Very specific secrets a lover
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long shot! This incredible video
will get you started on a life so
exciting_ it's almost beyond
description. It will give you
everything you need to become a
masfer al creating explosive sex
with your lover.

However, this material is not
for everyone. For one thing, this
video was very expensive to cre-
ate. It contains the end results of
more than 10,000 hours of
research... and... it features four
of the most attractive people on
carth. In fact, one of them is 2
young woman, who, according
to some insiders, is going to be...

The Marilyn Monroe
Of The 1990's!

My video is very detailed,
very informative... and... very

explicit. 1f frontal nudity and
very open and honest  sex
instructions will offend you... do
not order this video!

However, if you are over 21
years of age and, afler reading
this pige... you still want to
order this video... then... T insist
you do so cnﬁrcly al my risk.
That's why my video comes with
4.

Immediately!

You will also receive (if you
order) a special written Teport
with facts and photograps...
exciting... T can't describe
here on this page.

I's casy 10 order. All you have
to do is write your name and
address and ihe words "Dr.
Stewart Tape Package" on a
piece of paper and send it with
your payment of $69.95 plus
$§4.00 shipping and handling to:

Cherrywood Publishing

The NFM Building

5516 Central Ave. SW

Albuguerque, NM 871051854

Or, for the absolute fastest ser-
vice, you can usc a credit card
and order by phone. You can call
anytlime 24-hours a day, seven
days a weck and, the number to
call is...

1 (505) 269-7667

By the way, when you call,
please tell the operator the refer-
ence number of this publication
is #5035

Thank you,

Copyrighs © 1995 Cherrywood Publsking



Times @taﬁgé thiitt‘g';&‘tlassifith Ads

A DYNAMIC SECTION OF THE WEST'S LARGEST SELLING NEWSPAPER/ 1375 SUNFLOWER, COSTA MESA/CIRCULATION: DAILY 188,406/ SUNDAY 221,142
To place your ad call this local number: (714) 966-5800

Clagsified Section

MONDAY, OCTOBER 31, 1988

Part Vit

\

Now at last, you can hear them too!

Mississippi Man Discovers Long Lost Tapes'
Made By Elvis Presley Before He

Became Famous!

If you are an Elvis Presley fan, this may be the
most exciting message you will ever read.

Here is why. In 1955, a full year before Elvis
became famous, he got a chance to play at the
Eagles Hall at 2204 Louisiana Street in Houston,
Texas. He went there with Scotty Moore, his gui-

says the DJ and then, the hunt is on!

‘Well, to make a long story short, they find the
tape but it is so old and so dried out it starts to
crumble as soon as they touch it. So, they get a
special machine that can play the tape without any
tension at all and. ..

tar player and first sidekick, THEY ARE ABLE

wdl Fill lzlacll:, his b:sds playtir- TO SAVE EVERY
ell, what happened is, the

three of them gpolieup there on TONIGHT'S the NIGHT Esl!‘.,"gl'sE A?l%ugl'

that stage and. .. From 8:00- 11:00 P.M, THAT CONCERT!
THEY SET THAT G R A N D P R I ZE They also got Elvis talking

JOINT ON FIRE!

You see, this was Elvis
before he was tamed down,
before Colonel Parker got
ahold of him, before Steve
Allen tried to “detwitch” him,
before he was told he had to
stop all that shaking or else the
TV cameras could only shoot
him from the waist up. This
was Elvis totally uninhibited!

‘Well anyway, there was a DJ
down in Houston named
Benny Hess who used to go
around recording live acts on
his tape recorder and then, if
he liked what he heard, he’'d
play the tape on his radio
show. Then, after that, to save
money, he'd use that same tape
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to the audience between songs
and, believe me, this is not the
same Elvis you saw in all
those dumb movies. No way!
This is the hip-shaking, pelvis
pounding, tough-talking Elvis
in the first flush of his man-
hood before he was homo-
genized and “cleaned up” for
public consumption!

‘When Scotty Moore first
heard the tape, he said,
“That’s me, I can’t deny it.
You can hear Bill Black (the
clown of the group) hollering
in the background!”

So, with the help of Stan
Kesler, a songwriter who was
at Sun Records when Elvis
was there, the tape gets con-
verted to one side of a record

HAYRIDE STAR

to record somebody else
instead of saving the original
recording. So, what he does this time is, he goes
to the Elvis concert at the Eagles Hall and he

! records it and. ..

HE DECIDES IT’S
NOT GOOD ENOUGH TO PLAY
ON HIS RADIO SHOW!

Thank God! If that tape had been played, it
would have been recorded over like all the others
and, it would have been lost forever. As it turns
out, however, the tape was simply tossed in a
drawer where it was forgotten for more than 20
years!

Hard to imagine, isn’t it? But, believe it or not,
back then, the people at the Eagles Hall didn’t even
know how to spell Elvis Presley’s last name. They
used two S’s instead of one and spelled his name
“PRESSLEY’ Take a look at their newspaper ad
and you’ll see what I mean.

“..you won’t
believe your ears. ..”

Whatever. So, to get on with the story, 22-years
go by and, as we all sadly remember, Elvis Pres-
ley passes away on August 16, 1977. Millions of
people are plunged into depression. The King is
dead and robody can ever replace him.

But sometimes, even in the midst of the greatest
tragedies, something good happens. And, in this
case, what happens is that a man down in Missis-
sippi (where Elvis was born) remembered that DY
who used to tape those live acts and he gets him
on the phone. The man from Mississippi is a “good
ol’ boy” named Marcellus Allison and he asks the
DJ if he ever taped Elvis. “By God, I believe I did"”

album. Then, on the other

side, they get Scotty Moore

_talking and he tells what it was like traveling
around that first year with Elvis, Whar stories!
Scotty tells about how he and Bill Black and Elvis
got stranded in Shreveport, Louisiana because they
didn’t have enough money to pay the hotel bill!
He tells about how his wife nearly ran out the back
door when she first saw Elvis because he was
dressed so “weirdly” in a pink suit and white
shoes. He tells about their Grand OI’ Opry appear-
ance which was a disaster. (Elvis was advised to
go back to driving a truck!) He tells about how
Bill Black’s clowning around was needed to win
the audience over so they would at least give Elvis
a chance. And so on.

All in all, this may be the most historically
important record album ever produced. It was tied
up in lawsuits for several years but now, at last,
it is available for release on a very limited basis
to the general public.

BUT YOU MUST
ACT FAST!

As you know, Elvis has sold hundreds of mil-
lions of records but this one is truly rare. This
album is called THE FIRST YEAR and only
10,000 of this special limited edition were produced
and. ..

THERE ARE LESS
THAN 7,000 LEFT!

At only $19.95 apiece, these albums are truly
a rare bargain. You see, in this case, you’re not
just getting a record—you’re also getting a piece
of history. However, because these albums are so
rare. . .

THERE IS A STRICT LIMIT
OF ONLY ONE PER CUSTOMER!

Please do not ask us to make an exception. We can’t.
It wouldn’t be fair. There’s not really enough of
these albums to go around and we want to satisfy as
many Elvis fans as we can with what we've got to
work with. .

Anyway, these albums are being sold on a first-
come, first-served basis with a 100% money back
guarantee, They are easy to order. All you have to do
1s write your name and address and the words “First

Elvis Album” on a 9pieoe of paper and send it with
your payment of $19.95 plus $2.00 shipping and han-
dling (total $21.95) to:

Everett & Lloyd, Inc.
9000 Sunset Boulevard, Suite 603
Los Angeles, California 90069

That’s all there is to it. Your album will be
shipped promptly (within 24 hours) as soon as we
receive your order. By the way, for faster service,
you can order by phone and we will send this
amazing album to you C.O.D. or you can use your
MasterCard, Visa or American Express. We are
open from 9:00 am to 5:00 pm West Coast time
and our number is. . .

(213) 2737053

Either way, if you are interested, please order
as soon as possible to avoid disappointment.

By the way, when you get your album, you will
see that it has a reproduction of a contract signed
by Elvis that also contains the only known signa-
ture of his mother, Gladys Presley!
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ADVERTISEMENT

Need more money? Try this. ..

The Amazing Cash-Flow Secret;
of A Desperate N

If you are interested in creating a huge (and
Imme%latn’,cash-flnw for yourself or your busl-
ness, this IS going to be the most exciting mes-
sage you will ever read.

Here is why: My name is Gary Halbert and
some tima ago | was dead brake. My business
was almost bankrupt and | couldn't even pay
the rent. Actually, | wasn't just broke, | was
desperate. Then, one day, | came up with a

‘crazy fdea” about how to write a certain kind
of sales letter that would get people to send me
maney.

| was living in Ohio at the time and my
frignds Iaug[ne at my idea. They thought it was
a blg foke. They sald | was a dreamer and that |
had ne “comman sense.” In fact, one Huy sald |
was a nerd and that my idea was so sllly he felt
sorry for me.

Oh yeah? Well,  didn't care. ! stiil thought it
was a good idea and | ty?ed u% a few of my
letters and | started mailing them out, And
guess what? People did start sending me mon-
ay. And | used that meney to mail more latters
which brought in more money. And | used that
to mall gven more stters, which brought in gven
Mrg money... . .

And so on.

What's the bottom-line? Simply this: Before |
was finished, that one simple letter pulled in. . .

More than 7,300,000 replies!

Think about it: More than seven million peo-
ple wrote back to me and every one of those
people sent a check (made out to my wife) or
else cash | could put in my pocket. And what
was | selling? Actually, it doesn’t matter. You
see, the magic was not in the product, it was in
the letter!

Do you have something to sell? if so, you can
use that same “crazy idea” | used in my letter
to create a letter of your own and sell almost
anything you've got!

Who Needs This Secret?
® Are you a salesman-who needs more leads?

® Are you a housewife about to get a divorce
who needs a simple way to make a lot of
money?

@ Do you have a furniture Store, restaurant, a
car dealership, a hot dog stand or some
other kind of establishment, you'd like to
see swamped with customers?

® Are you a manufacturer who would like to
sell S0 many of your wldﬁu(s you'll have to
run extra shifts to meet the demand?

« Are you a marketing consultant who likes
to keep up with new ideas and techniques
s0 you can better serve your clients?

® Are you an M.D., a dentist, a chiropractor,
and optometrist, a therapist, or any other
kind of health care professional who would
like to see your waiting room bursting with
new patients?

® Do you have a house you'd like to seli? A
thousand houses? A car? A boat?

o Do you have anylnlnp you'd like to sell?
Consulting services? Products? Yourself ?

If you answered “yes” to any of the above
questions, Yuu should try my “crazy idea.” You
can read all about it in my new report called. . .

16 Amazing Secrets You Can Use To
Sell Anything To Anyone Without
Ever Meeting Them In Person!

Listen: Many years ago, | thought | wanted to
be a salesman, [ got myself a Job selllni; ency-
clopedias door-10-door and | kept at it until |

ood. But there was a problem. You

see, | coul nnlx knack on about 40 doors each

erefore, no matter how hard |

worked, there was a definite ceiling on my earn-
Ing capacity.

And besides that, selling door-to-door is a
hard way to make a fiving!

So, | kept searching and searching until |
came up with my "crazy letter idea” which is
the first experlence | ever had with what | call
RCS or “remote control selling.” RCS uses the
secrets of some(hlng else | developed called

0 almost force people to
buy whatever you are selllnq. And, what RCS
Iets you do is, sell almost anything without ever
meeting your customers in person. . .

or even talking to them on the phonet

These “remote control” selling secrets of
“Killer Advertising” can be used by anyone.
Even a housewife, a student or someone who Is
unemployed. And, if you have a business, (or
you want to have a business), these secrets
can generate so much cash-flow you will actu-
ally have a hard time getting all the money to
the bank. I'm not kidding. My “crazy letter
idea,” for example, brought'in..".

MORE THAN 20,000 CHECKS
PER DAY!

By the way, getting that many checks every
day means you have to hire 30 full time employ-
ees just to ‘make your bank deyasil. But any-
way, my “crazy letter Idea” Isn't the only thing

¥ou will learn when you read my report. No.
hat's just Sectlon One] Here Is what you will
learn In the rest of the report:
SECTION #2: HOW TO GET A
PRODUCT TO SELL IF
YOU DON'T HAVE ONE
ALREADY AND

Many pau?[e helleve they have to pay a small
fortuna to “tle up” a produict, That Is not true.
There are thousands of products you can get an
“exclusive” on witl n Im

Not only that, there is one certain kind of
product that | call the “perfect product” that
you can stlall in blg numbars and not ever pay

can do all the necessary “work” right In your
own home.

So, if you want to make some ﬁer lous monay,
don't wnyry if you don't already have a praduct
ar service. This section will teil you how to get a

reat product even if you ara dead broke fike |

SECTION #3: HOW TO GET AS MUCH
MONEY AS YOU NEED
TO “ROLL OUT” Y
PROJECT...
GETIT WITHOUT
BORROWING!
Do you have a good idea? Can P{nu prove [t?
If so, there's a vary goad chance [ can get you

all the maney you nesd without you aver having
(ol‘)ay It back. .. yr_gven having to pay inter-
o

You see, because of my connections, | have a
network of peaple who call me all the time to See
It ] know abouit any good ideas in which they
can invest money. These people who call me
have millions to invest and they trust my judge-
ment. And, as soon as you read thls saction,

u'll know how to prove your idea is good and

0w you can tap into my network of investors to

gat all the monay you nged!
SECTION #4:  HOW TO GET MOVIE
AND TV STARS TO

HELP YOU SELL
YOUR PRODUCTS
AND SERVICES!

You're not going to believe your eyes when
you read this section! Why? ‘The answer is
simple: You see, this part of my report reveals a
very “private secret method” of getting in touch
with any movie or TV star. You'll learn where to
get thelr private phone numbers and how to
approach them about helping you sell or pro-
mote your goods and services.

By the way, you'll also learn how to get them
at bargain basement prices so you don't have to
spend an arm and a leg!

SECTION #5: AN AMAZING SECRET

THAT CAN MAKE

YOUR NEWSPAPER

ADVERTISING

INFINITELY MORE

PROFITABLE!

| have probably created more newspaper ads

than anyone else you've aver met. in fact,

someone once calculated that, if all my ads

were being run h{ one company, {instead of

separate cl lemsz hat that company would be

the I‘tihlrd largest newspaper adverfiser in the
Wi

orld.
Just behind Delta Alrlines, they sald.

Could that be true? | honestly don’t know,
but | do know | have created an enormou
number of profitable newspaper ads. And, Tve
learned some secrets. Powerful secrets! So,
when you read this sectlon, you learn not only
how to buy newspaper adverfising at the lowest
pogsible price, ?'nu also learn how fo make a
your ads pay off with the most possible profit!
SECTION #6: HOW TO GET THE

EXACT NAME AND
ADDRESS OF EVERY
MAN, WOMAN AND
CHILD WHO IS EVER
LIKELY TO BECOME
ONE OF YOUR
CUSTOMERS!

Every single one of your potentlal customers
is out there ?ust waiting to hear from you. But
you can't sell them if you can't find them. But
don’t worry. This valuable section will tell you
exaclly, step-by-step, how to get the name and
address of every single potential customer for
your goods or services,

Not unly that, 'm going to reveal how you
can Identily “dead wood” names (they're on
gy_%rx mailing list) so you don't waste your time
and your money mailing to people who will nev-
er respond.

y the way, as a neat little bonus, this sec-
tion will also’reveal, if you are Interested, how
you can get the name and home address of
almost every person in America who has the
same last name you do.

SECTION #7: ' WHAT TO WRITE ON
A SIMPLE POSTCARD

MAILING THAT WILL

MAKE PEOPLE FLOOD

INTO YOUR BUSINESS!

Advertising does not have to be expensive.
No. Believe it or not, you can seli more goods

ADVERTISEMENT

erd From Ohio

ABOUT GARY HALBERT

ary Halbert has helped hundreds of people
make milliops of dollars. Some of his more famous
clients arc Geoffrey Scatt of Dynasty, Robert .
Allen (author of “Nathing Down"), Mark O.
Haroldsen (World famaus Real Estate éxpert) and
Les Dubbs, Vics President of Vikki LaMotta Cos-
metics, Mr. Halbert currently resides in Los Ange-
les and he spends much of his time fishing on his

of hi
boat which was used in the original “Sea Hunt” TV

and services with a simple postcard mailling

than other people are able to sell with full-pags,
Iull-cnlnllrrlla %ZII"IB ads... or %v%n national 1V
commarcials! But you've got to know exac

i \ ears fo

ow to do It. You know, It taok me 16
discover this neat littlo trick. But now, simply by
reading this section, you can learn how to use
mlls ?rl-cheap little ‘money maker in just 15
miny

SECTION #8: CAN IT AND CLONE IT!

You may find his to be the most Interesting
section In the report. That's because this sec-
tian will teach you how to create a great adver-
llstlstmenl or sales letter—gven if you are a lousy
writer

o)

eb's face it: Not everybody Is good at put-
tlng their Ideas down on pager. However, now at
last, when you learn my “secrat method,” you'll
know how to make all your ads and latters look
like they were written by a “‘pro.”

Believe me, this wlll work for you even if you
can hardly write your name, As long as you can
talk, | can show you how to create an absolutely
Tanfastic “sales pitch-In-printl”

SECTION #9: HOW TO MAIL UP
TO 100,000 LETTERS

PER WEEK AT NO

COST WHATSOEVER!

(not even postage)

How would you like to mail 100,000 sales
letters every week and have other ’})aopla gladly
pay every penny of your costs? I'm talking
about postage, printing, envelopes and every-
thing! Actually, it’s rather .easy (whén you

now how). Belleve me, this idea alone Is worth
mml,? than 100 times the entire cost of my re-
por
SECTION #10: HOW TO USE 976
NUMBERS TO GET
PEOPLE TO PAY
TO HEAR YOUR
SALES PITCH!

You've heard about those 976" aumbers,
haven't you? They're the ones you call to listen
to a recarded message and then you get $2.00
or so charged to your phone bill,

Listen: Most of those “976" numbers are
used by slimebags who offer sexually explicit
massa[tes. However, there is another way (a
resg]qc able way!) to use “976” numbers to
provide a valuable public service and, at the
same time, gol peogla 1o pay to hear a message

from you that makes them want to buy your
goods or services.

on’t miss this section; it's a real eye-

opener!

SECTION #11: HOW TO MAKE

YOUR AD IN THE

YELLOW PAGES PULL

IN MUCH MORE

BUSINESS THAN IT

DOES NOW AT NO

EXTRA CHARGE!

You won't Jearn this sure-fire technique from
any ad agency In town, It's simple, It's easy and
this little secret will work for you no matter
what you are selling. It'll only take you about 10
minutes to make the necessary changes and
your profits will immediately Increasa dramati-

cally all year long.
SECTION #12: HOW TO USE CHEAP
LITTLE CLASSIFIED
ADS TO MAKE MORE
MONEY PER DAY
THAN YOU COULD
EVER HOPE TO’

SP) !
Classified ads are dirt-cheap. But don't
overlook them because they can make you
rich-and fast! | know three people and each of
them {one In Californla, one in Loulsiana, one in
Ohlo) makes more than da
these tInY little powerhouse ads. Someflmes the
ads cost less than fifty cents (.50) and yet, you
can use them to generate huge wads of money,
But you've got to know exactly how to do it.
But don't worry, you'll learn the real secrets of
how-to-do- it when you read this section.
SECTION #13: HOW TO USE
RCS TO FIND
YOUR DREAM LOVER
This section is not about money and it will
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VITAL NOTE!

PLEASE FOLLOW THE
INSTRUCTIONS BELOW
AND CALL MY OFFICE
IMMEDIATELY IF YOU
WANT TO RECEIVE THIS
VITAL INFORMATION IN
THE FASTEST WAY
HUMANLY POSSIBLE!

i
not be of interest to everyone. If you are happlly

marrled, you may want to skip this part of the report
and go on to Section #14,

On the other hand, if you are looking for someone
of the opposite sex who [s Just right for you, reading
this Section will be like a dream come true. You seo,
have developed a way (a dianified
members of the opposite sex that wi
“sacret technlqua” was discussed on ane of the big-
3“ and best ) radio shows in Los Angeles six

fferent 1imes. In fact, as soon as I used this Idea, T
received Iettors and pictures from women all over
California and trom as far away as London, England
and the Virgin Islands.

Like | sald, if you are complately happy with
somegne already, ¥au can skip this section. But If
rnu are not happy in this area, this may be of great
interest fo you.

SECTION #14: HOW TO GET
YOURSELF OR YOUR
PRODUCT FEATURED
ON CABLE TV AT NO
COST WHATSOEVER!

In the last 1% years, | have been responsible
for nine different cable TV shows and | have
learned some amazing secrets about this medi-
um. Liston: If you are truly an expert in your ling
of work and/or if you have a first class product
or service, there is a very real chance you can
get millions of dollars worth of cable TV time at
vlrmallr no cost to you whatsoever. This sec-
tion will explain everything. Please read it the
same day you get my report.

‘THE DARK SIDE
OF SUCCESS!

When you read my report you truly are goin
to learn the real secrets of makinga I?)t og
money and making it fasti However, making a
lot of money can be a "mixed blessing” If you
aren't careful. In fact, if you don't know what to
watch out far, you could end up havlnﬁ frouble
with the governmant, with lawyers, with jealous
people wits want to sue you and so on!

| know; I've already had all these problems
and they were somu’( mes var¥ unrlsasanl.
However, when you read this vital section you'll
learn my step-by-step method for avoiding this
kind of nonsense.

Please don't skip this section! It's not enough
to learn how to make money, you've also got to
learn how to keep it!

SECTION #15;

SECTION #16: HOW TO GET THE
MOST VALUABLE

FREE GIFT IN
ALL THE WORLD!

This chapter contalns a surprise offer of a
free gift I'd like to send you. And, in my opinion,
it is probably the most valuable gift anyone will
over send you. (By the way, | was once pald
$2,500.00 for one of these.)

Anyway, after you've read my roport, you're
?ulng to want this item and, [ think you're going

o be overfoyed that I'm wiI‘Ing to send it to you
and, send it fres.
fell, that's Tt. You've Just read a complete

description of my new report and | hope you
decide to get it and read it immediately, It comes.
with a money-back guarantee and It Is easy to
order. All you have to do s write your name and
address and the words “Special Report” on a
lece of paper and send it with your Sayment of
g39.95 plus $3.00 postage and handling (total
$42.95) to:
Everett & Lloyd Inc.
Suite 603
9000 Sunset Boulevard
Dept. LAT-1
Los Angeles, California 90069

Are you in a hurry? If so, for even faster
service, yeu can also order by phone. Just call
us at our office and you can use your Visa,
MasterCard or American Express. Qur phone
lings are open from 7 AM to 7 PM (West Coast
time) and our aumber is. . .

(213) 273-7053

Anyway, no matter how you order, we'll send
the report promptly by return mall as soon as
we hear from you.

P.S.Checks and money orders should be
mads arahla to Everett & Lloyd, Inc.
and Callfornia residents must add
6% % sales lax](sz.liu) for a total pay-
ment of $45.55. Thank you.
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The average American gets his
only exercise walking from his
house to his car. As soon as he
gets in his car, the automatic
transmission, power brakes, and
power steering take over for
him. In many cases he even has
a remote control gadget that
opens his garage door where he
keeps his riding power lawn
mower. In the meantime his wife
is in the kitchen with her electric
mixer, electric can opener, gar-

bage disposal, and self cleaning
oven.

It seems like machines do
everything for us lucky Ameri-
cans anymore. Is it any wonder
then that almost 80 per cent of
Americans are overweight? Did
you know that the United States
is ranked 11th in the world for
life expectancy of women and
18th for men? Over 165,000
Americans die prematurely each
year from heart disease.

It's a shame that such a rich

and wonderful country like ours
is losing it’s health bpecause of
¢it’s own richness. In an age
where we are now worried so
much about the ecology of our
land, | think it’s about time we
worried more about the wasting
of our bodies.

If you are an average Ameri-
can, chances are that you are
well aware of the problem, and
you are seriously willing to do

something about it. The only
trouble is, you've dieted ump-
teen times, but gained back

every pound you lost after you
quit dieting. And who the heck
wants to be on a diet for the
rest of his life, anyway. You've
probably tried exercising too, but

her 1,300 year old stay-young

reveals

health secret.

MORE AMAZING THAN ACUPUNCTURE ?

by George Culbertson

gave it up before it had a chance
to do any good. After all, most
exercises are hard and strenuous,
and most Americans really don’t
have the time to do them. The
fact is that we are in danger of
becoming a nation of weak, fat
slobs.

So where is the solution to our
problem? Must we give up the
good things of life we have
struggled so hard for? Do we have
to trade in our air conditioned
cars for bicycles, and our rich
foods for bland diets?

The answer is NO! Believe it
or not, there is a way we can
have our cake and eat it, too!
There is a way to be fit and trim
without 'working for it!

Strangely enough the answer
to the problem isn’t new. It is
over 1300 years old. The Taoist
monks of ancient China had a
worse problem than we do. They
were very intelligent men who
sat and meditated continuously
without hardly moving at all.

Although the  meditation
helped improve their minds, they
realized that their bodies were
suffering for it. As a result these
thinking men developed a series
of movements that exercised
every muscle of the entire body
in just a few minutes without
sttain. These exercises were called
TAl CHI. They could be done
anywhere anytime in just a few
minutes without working up a
sweat. |t was the answer to their
problem, and it is also the answer
for us easy living Americans.

Doctors and physical educators
have been extremely excited
about TAI CHI since it arrived
here in the United States. Here,
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finally, is an exercise that is easy
enough for both young and old
to do, but beneficial enough to
help control your weight. TAI
CHI has been enthusiastically en-
dorsed in magazines like News-
week, Vogue, Cosmopolitan and
Harpers Bazaar.

Helping to control your weight
is only one of TAI CHI’s benefits.
Here are some others:

e /t tones all of the muscles of
the body, giving you a slim-
mer and younger looking
appearance.

e /t increases your blood cir-
culation, giving you a less
tired or nervous feeling.

® /t stimulates better breath-
ing, supplying more oxygen
to your body tissues. (It
takes oxygen to burn up
fat.)

e TAl CHI strengthens the
muscles of your heart with-
out straining them. (This
may give you a much better
chance against heart disease]

e TAl CH! has a relaxing ef-
fect, almost like a mild tran-
quilizer, letting you sleep
better at night and feel bet-
ter in the morning.

® [tstrengthens the lower back
muscles. (weak back muscles
are a major cause of back-
ache)

Remember one thing... TAl CHI
is not a gimmick. It has been
recommended by hundreds of
health authorities, and it really
works. If you are really serious
about losing weight and becoming
physically fit, TAl CHI may well
be the solution to your problem.

After the Taoist monks in-
vented TAl CHI, they jealously
kept it a secret for hundreds of
years. Today it is no longer a

secret. In fact, it is gaining wide
popularity in the United States.

The Good News Publishing Co.
recently discovered a book,
written by a master instructor in
the art of Tai Chi. This book is a
complete course in Tai Chi and
contains over 100 illustrations
simple enough for anyone to
understand and perform.

Again, let me remind you that
these easy exercises can be per-
formed in just a few minutes with
absolutely no huffing or puffing.

Believe it or not, the price of
this course in TAIl CHI is only
$6.95 complete. And The Good
News Publishing Co. will make
this unusual guarantee to you.
After you receive your course in
TAI CHI, take it to your family
doctor and show it to him. If he
says, for any reason, that it's not
worth it, send it back and Good
News will refund your money in
full.

To get your copy, please send
$6.95 to Good News Publishing
Co., 7576 Freedom Ave., North
Canton, Ohio 44720.

The book will be sent to you
promptly by return mail.

Again, if for any reason you
or your family doctor are dis-
satisfied, you can return the book
and your $6.95 will be refunded
immediately.

name {pleaso print)

address

city

state, zip 1172
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ADVERTISEMENT

How to keep your meney d

from being

by Gary Halbert

If you are lucky enough to have any money set aside for a rainy
day and you're keeping it in a savings account, you are really being
taken.

Your money is probably earning about 5% per cent interest. Since
inflation is averaging 8 per cent to 10 per cent a year, you are not
even breaking even. And the way things are going this year it can only
get worse,

Do you realize that you have to spend $1.49 to buy as much steak
as you could buy for a dollar only a few months ago?

If you have any money invested in the stock market, you are really
asking for it. Eighteen months ago Winnebago was considered
one of the safest of the blue chip stocks on the New York Stock
Exchange. A thousand dollars invested in this “safc” stock only a
year and a half ago, as of this writing, would have shrunk to $145.00.
And hundreds of stocks have done even worse.

What about U.S. Savings Bonds? As an investment they are really a
joke. Ten years ago if you had invested $1,000.00 of your hard
earned money in series “E’ government bonds you would have by
now earned only $7.44 a year in purchasing power.

Well, how about keeping your money hidden in an old sock under
the mattress? Had you tucked away a thousand dollars in this man-
ner in 1957, by now your purchasing power would have dropped a
full 40 per cent. Are things about to get better?

No way.

The year 1974 promises to produce the highest inflation rate in the
last 22 years. Prices, as you may have noticed, are going no where
but up. Some, like meat and gasoline are going right out of sight.
The plain fact is that your money is in more danger right now than at
anytime since 1929,

Is there a way out? [s there any place at all to put your money
where it is safe? Where will it earn enough interest to keep ahead of
inflation? Where you can get at it instantly in case of an emergency?
Is there?

You bet there is!

The answer is going to surprise you, The best place to keep your
money is probably the same place you are keeping it now. In your
bank in a savings account. You've got to start doing things a little

differently, however.

Here is just one of the things you can do if you know how. You
can go to your bank, take out your savings, fill out a new deposit
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ticket, put the money right back into another savings account and
increase the interest on your savings from 6 to 15 per cent. All in one
day! Hard to believe isn’t it? But this is just the beginning.

Listen to all of this!

® When you open a new account you can get ten bank gifts
instead of one.

e You can withdraw your money and still earn interest on it.

e You can have two savings accounts paying you interest at
the same time on the same money.

® You can earn interest on money you have spent months ago.

® You can earn more money on your checking account than
most people earn on their savings accounts.

® You can earn interest on the money other people have on
deposit.

All of this is perfectly legal. Everything you will be doing is not
only permitted but actually encouraged by banks and other financial
institutions because the more money you make the more money
they make. In fact, they use these techniques themselves. And during
all this, your money will be insured 100 per cent by the U.S. Govern-
ment. All of this is carefully explained in a new book titled, “How
to Rob a Bank Without a Gun.”

The book was written by an Ohio school teacher named George
Jenney as part of a research project for a publishing company. The
book is casy-to-read, easy-to-understand, and can lead you step-by-
step to a new financial independence. The book is not now available
at book stores or newsstands.

You can get a copy if you hurry by sending your name and address
and $6.95 in cash, check, or money order payable to The Good News
Publishing Co., Dept. No. 1178 , 7576 Frecdom Ave., N.W., North
Canton, Ohio 44720.

The book will be sent to you promptly by return mail. The pub-
lisher guarantees that this book will show you how to at least double
the carning power of your money.

If not, or for any reason you are dissatisfied, you can return the
book for a full and immediate refund of your entire purchase price.
You can’t lose.

Send for the book today. Remember, now more than cver you
have a real money fight on your hands and it is only going to get
worse.

Here is a chance to put the odds on vour side
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HOW TOMAKE MONEY

Advertisement

v

- WITH YOUR CREDIT CARDS

You may have more money in your pocket
than you realize. A lot more. In fact, chances are
that you- have virtually thousands of dollars of
“hidden money” in.your wallet or purse right
now. ]

- Before you can spend this money you are
going to have to do a little work. It will take you
about 45 minutes, That is approximately how
‘long it will take you to learn 31 legal ways to
turn every credit card you have from an expense
into a plastic gold mine,

~ This isn’t exactly what the Credit Card
Combanies‘had in mind when they issued you
your card. But please don’t spend a lot of time
feeling sorry for them. They have been making
money from you from' the first day you ever
used any of your credit cards, Not only have they
been making money from you, they have also
been taking a healthy cut from the restaurants,
stores, hotels, and other places where you use
your cards. Credit card company profits over the
years have amounted to millions, upon millions,
upon millions of dolfars.

So don't start feeling guilty |ust because
you are about to learn how to use your credit
cards to make yourself a few thousand extra
dollars. Actually, you aren’t going to be hurting
the credit card companies anyway.

just in case you are wondering, each of
these money-making techniques is perfectly safe.
. They are also 100 per cent legal and they will not
in any way endanger your credit or your standing
with the Credit Card Companies. They are the
result of a great deal of painstaking research. The
results of this research have been nothing short
of amazing. Here are some of the things you can
do with your credit cards if you know how:

@ You can earn interest (up ta 7% per cent)
on money you have already spent.

@ If you can memorize two short sertences
you can flash your credit card and get size-
able discounts on even the things you pay
cash for.

@You can use your credit cards to raise
thousands of dollars in cash even if banks

~  and finance companies refuse to give you a
loan. And you can do this without anyone
approving your credit or making a credit
investigation.

@ You can cut the interest rate you are paying
on your credit card purchases by as much
as 50 per cent.

@ You can use your credit cards to keep your
money at the same time you are spending it
and earn interest on it all at the same time.

" @ You can use credit card company money
for aslong as 90 days wuthout paying any
interest at all.

@ You can get up to 40 different credit cards
and use each one of them for your own
personal profit. -

You can use your credit cards to do all this
legally and safely. It's amazing but true! But
here is something even more amazing. When you
use these smart-money techniques you will
actually be doing a favor for everyone involved
including the Credit Card Companies themselves.

All of this is carefully explained in a brand
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new book titled,
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“How To Turn Plastic Into
Gold.” The book was written by Martin ).
Meyer, one of the nation’s foremost experts on
making-money and saving money for you—when
you bank—when you buy—when you use your
credit card. The book is easy to read, easy to
understand, and inexpensive. You can get a
copy if you hurry by sending your name and
address and $6.95 in cash, check or money
order payable to The Good News Publishing
Co., 7576 Freedom Ave., N.W., Dept.1087 ,
North Canton, Ohio 44720. The book will be
sent to you promptly by return mail.

If for any reason you should be dissatisfied,
you can return the book and your $6.95 will be
immediately refunded.
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THE ECONOMY

FED: Analysts Divided Over Rate Policy

Continued from Page 2

follows market indicators such as
commedity prices and the value of
the dollar.

It was only recently that all of
the various indicators began point-~
ing in the same direction,

“Friday’'s employment report
was the last straw,” said Alan
Reynolds, a leading supply-side
economist at Polyconomics Inc., a
research firm in Morristown, N.J.
The report showed the slowest job
growthiin three years.

supply-siders, the climbing
dollar and collapsing metals prices
started signaling the need for Fed
easing several weeks ago,” Reyn-
olds said. “There are a few diehards
left, but most of them threw in the
towel over the weekend.”

Reynolds expects the mlerest
rate on long-term 30-year Tre:
sury bonds, which hit a peak o!
9.33% in late March but was at
roughly 8.4% this week, to contin-
ue to fall well under 8%. He thinks
the threat of inflation has been
overstated by most economists.

“The necessity for further tight-
ening has passed,” Reynolds said,

“and the Fed can now reap the
reward of restored confidence in
the dollar by letting nominal inter-
estrates decline.”

But other analysts contend that
the underlying inflation rate,
which does not include shocks from
Jjumps in food and energy prices, is
likely to continue creeping upw:
because of tight labor markets and
limits on expanding industrial ca-

“Just because the economy is
growing more slowly doesn’t mean
that inflation is going to melt
away,” said David Hale, chief econ-
omist at Kemper Financial Servic-

'BORROWING:

Continued from Page 2
economic growth is slowing as the
record peacelime expansion ex-
tends into its seventh year.

“We've been seeing for a very
long time a great deal of caution in
consumer borrowing, to the point
that debt outstanding is beginning
to fall behind the growth in person-
alincome,” Shaber said.

es in Chicago.

The economy’s recent perform-
ance hay led many analysts to
believe that it is coming in for an
unprecedented “soft landing” in
which tighter monetary policy
helps cool off inflation” without
pl\mging the economy into a reces-

"Pul]!ng off a soft landing is like
landing a B-1 bomber on an aircraft
carrier,” snld Charles Renfro, chief
economist at Alphametrics Inc., a
Philadelphia-based forecasting
firm, “Nol has ever done it
before, but that doesn’t mean it's
impossible.”

Pace Slows

That Americans have kept their
barrowing under control go far this
year could bode well for healthy
consumer spending as the year
progresses, she said.

Consumer spending is closely
watched as a barometer of the
economy’s health because it repre-
sents two-thirds of overall eco-
nomic activity.

BofA

Continued from Page 1
will be negotiated individually and
that some are expected to be made
at below-market rates, The bank
also said 1 wm consider reducing
fees in soms

Ellglble projects will include
multifamily fnc:mles, mohile

sigmﬂcam
of the money will go to projecu for
individuals and fi in-
comes at 50% or less of meu- area’s
median ine .

A bank spokeuman sald most nf

the money is
nonproﬂt developen, almuugh he

id other builders will not be
exx:luded‘ He said the bank has no
estimate of how many units will be
financed with the $50 million be-
cause the mix of projects has not
been determined.

Donald A. Mullane, a BofA
executive vice president, said the
program marks the first time the

a ic

said. “I don’t know of a nonprofit in
the state that can’t get conven-
tional market-rate financing.

“But it is below-market rates
and reduced fees that make the
homes affordable. They are not
really doing anything if they are
Kn luaning that money at below

e m:

Baldwlns organization builds
rel developing a
28-unit projecl in Garden Grove,

But Sylvia Martinez of the
fornia Reinvestment Committee

raised the bank’s decision and said
it sets a standard for the financial

year with Union Bank to expand
lending programs for low-income
families and to promote more mi-
nority workers and women. The
Union Bank agreement came at a

quired by California First Bank.
B ul A's ‘commitment of at least

$100-million fund for affordable

i y a
consortium of California banks
called the California Reinvestment
Corp.

hat is
this commitment is that Llle Bank
of America views if in p:

ship with the community,” she uid.
“It has been very difficult to get
wnvenuoml financing for afforda-

'l'he Greenllnlng Coalition, which
represents 18 minority, consumer
and civil nghta groups, said 1l|s not
satisfied scope of the

Bof Aplan.
In a letter to bank executives

as
target amount for direct lending to
affordable-housing projects. He
sail ‘will start at $250,000 but

that the bank will aim for larger
projects because they produce
‘more units of affordable housing.

Alan Baldwin, director of the
Orange County Community Hous-
ing Corp., a nunproﬁl d!velop;ﬂ
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ammunnem nt.
“The interest rate is the key. he

y, the
called on the state’s biggest bank to
allocate more money for afforda-
ble-housing loans and to take steps
to loan more money to inner-city
minorities, to promote women and
members of minorities, and to ex-
pand charitable donations to the

poor and minorities.

‘The demands from the coalition,
‘which has been talking with Bof A
executives for several months, par-
allel an agreement reached last

Continued from Page 2

he and Mana Said Oteiba of the

United Arab Emirates would prob-

ably voice reservations about the

agreement, which market analysts
a sif that they

would take
will probably go on producing
-bovetheirmignedqun

The cartel recently has been

producing some 21 million barrels
daily as member counmel ‘have
exceeded their qu

‘The Paris-| bu!ed International
Energy Agency, the West's energy
watchdog, said it expected demand
for OPEC il to reach almost 21
million barrels a day in the second

OPEC: Some May Ignore Quotas

half of the year, enough to accom-
modate some OPEC quota “leak-
age,” provided that heavyweights
like Saudi Arabia do not join in.
According to conference sources,
Kuwait's Sheikh Ali inscribed his
reservations about the quota ac-
cord in a footnote to the signed
version of OPEC’s communique.
analysts, John Lichtblau,
president of Lhe Pe'.rolcllm Re-
search Foundaf said_in
United States nt the OPEC deal:
“It's not very positive news be-
cause it’s not clear what Kuwait's

L.A. Grain forwednesdsy, June 7, 1989

position will be.

COMPUTER FILE

Continued from Page 3
waiting for better programs to take
advantage of them.

By better, I mean more efficient,
easier to use and more powerful
software,

That means limiting on-screen
graphics for the most part, because
graphics really soak up processing
speed, memory and hard disk
space.

It is probably too much to hope
that the emergence of operational
consistency among pro-
grams—the grealest advantage
Macintosh offers—but easy-to-use
software is available. A couple of
programs that illustrate my point
are SuperCale 5, a powerful new
spreadsheet from Computer As:
ciates, and Advanced Revel:
from Revelation Technologics,
which Is an impressive database
package. Both are notable because
they are easy to use and run easily
within the 640-kilobyte constraint
of DOS, without suffering limits on
performance or features.

I hope that software developers
won’t abandon the DOS -world to
write exclusively for 0S/2 or the
Macintosh. There is a lot yet to do
and more money to be made in that
old-fashioned world where most
personal computer users live and
work,

Need mare cash-flow?

Hot New Reports
From World's Best
Copywriter Reveal

10 Amazing S ’
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PaineWebber offers a wide range of zeros-Treasuries,|
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interest rates, matunty dates,
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and what ‘may be most.

letters:

soever . . . mot even postage!

‘What 10 write on a simple post-
card mailing that will give youa
virtual flood of new customers!
How to use "976" ielephone
numbers to get people to pay o
hear your sales pitch!

How to get yourself or your
product fealured on cablo
TV .. . without spending a
penny!

How to get as much money as
you need 1o expand your
business . . . and get it without
borrowing!

How to get movie and TV stars
10 help you sell your products
and servi andget them at
dln—duap prices!

How to get the exact name and
address of every man, woman,
and child who is ever likely to
become one of your customers!
. An amazing secret :h-x can
make your newspaper adverti
ing incredibly more profitable!

3.

4.

L

v

How to make your ad in the
Yellow Pages pull in much
more business than it does now
<+ ab no extra charge!

10. How to use cheap litle classi-
fied ads to generate an enor-
mous daily cash flow!

Call for free brochure:
(213) 273-7053
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COMMERCIAL

AND RESIDENTIAL
REAL ESTATE LOANS

$2,500,000 TO $20 MILLION

« Debt Service As Low As

« Terms Up to 30 Years
+ Older Properties
* Up To 80% LTV

+ 15t Or 2nd Trust Deeds With “Cash Out”

Belair

SAVINGS AND LOAN

9 To 1

Other aggressive loan programs available.

Broker Referrals Welcome

* Residential, Residential Income,
Commercial & Industrial Properties

« Owner-User Or Single Tenant

« Flexible Credit Requirements

Call Mr. Steven Gardner
Assistant Vice President
(213) 826-2300

“13.78% APR based on current
prime and 30year amortizalion,

GALIFORNIA: GET IIIIIIBI.E
TAX-FREE INCOME

T. Rowe Price California Tax-Free Funds. Our California Tax-Free Bond Funct and Money Fund

both offer income that is 100% exempt from federal and Califomia state taxes! Since both Funds let you
keep all of your investment income, your eamings can grow faster. Of course, the Bond Fund's yield and

price will vary and the Money Fund's yield will vary.
Both funds offer the convenience of free check

writing for $500 or more. Minimum initial invest-

ment is just $2,000. And there are absolutely no

sales charges of any kind.

Some incormie may be sut
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ct to state and local taxes, and a
. Rowe Price Investment Services, Inc., Distributor

T. Rowe Price, 315 Soueh Flower Street
Arca Tower, st Hloor, Los Angeles. CA 90071
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THIS NOTE IS LEGAL TENDER

FOR ALL DEBTS, PUBLIC AND PRIVATE WP G = S 743-5291

WASHINGTON, D.C.
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DOLLAR(
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SN

Marathon, blorida
Tuesday, 10:35 A.M.
April 17, 1990

Dear Friend,

As you can see, I have attached a nice, crisp dollar bill to the top of this

letter.

1.

2.

why have I done this? Actually, there are two reasons:

I have samething very important to tell you and I wanted to make
sure this letter would catch your attention.

And secondly, since What I am writing about concerns ways you can
make a lot of money, I thought using a dollar bill as an "eye-
catcher" was especially appropriate.

Here's what it's all about: A few days ago you answered my ad in the Wall Street

Journal .

I'm sure you remember. The headline of the ad was.--

Hot New Reports Fram
Top Ad Expert Reveal
6 Amazing Secrets!

The ad then invited you to call for more info an the following:

1.

6.

How to get the exact name and address of every man, waman, and child
who is ever likely to became one of your custamers!

How to mail up to 100,000 sales letters per week at no cost
whatsoever...not even postagel

How to get yourself or your product featured on cable TV... without
spending a pennyl

How to get as much money as you need to expand your business...and
get it without borrowingl

How to get movie and TV stars to help you sell your products and
services...and get them at dirt-cheap pricesl

How to use cheap little classified ads to generate an enormous daily
cash~-flowl :

OK, that's why I'm writing. I have assembled an information pacKage that contains
all of the above information plus ten more incredible secrets that can help you hyps the
gross of your business almost beyond belief. I'm not kidding. If you are interested in

(go to Page 2)
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creating a huge (and immediate) cash-flow for yourself or your business, this is going
to be the most exciting message you will ever read.

Here is why: My name is Gary Halbert and same time ago I was dead broke. My
business was almost bankrupt and I couldn't even pay the rent. Actually, I wasn't just
broke, I was desperate. Then, one day, I came up with a "crazy idea" about how to
write a certain kind of sales letter that would get people to send me money.

I was living in Chio at.the time and my friends laughed at my idea. They thought
it was a big joke. They said I was a dreamer and that I had no "common sense." In
fact, one quy said I was a nerd and that my idea was so silly he felt sorry for me.

Ch yeah? Well, I didn't care. I still thought it was a good idea and I typed uwp a
few of my letters and I started mailing them out. And guess what? People did start
sending me money. And I used that money to mail more letters which brought in more
money. And I used that to mail even more letters, which brought in even more money...

And so on.

What's the bottom-line? Simply this: Before I was finished, that one simple
letter pulled in...

More than 7,300,000 replies!

Think about it: More than seven million people wrote back to me and every one of
those people sent a check (made out to my wife) or else cash I could put in my pocket.
And what was I selling? Actually, it doesn't matter. You see, the magic was not in the
product, it was in the letter!

Do you have samething to sell? If so, you can use that same "crazy idea" I used in
my letter to create a letter of your own and sell almost anything you've got.

WHO NEEDS THIS SECRET?
* Are you a salesman who needs more leads?

* Are you a housewife about to get a divorce who needs a simple way to
make a-lot of money?

* Do you have a furniture store, restaurant, a car dealership, a hot
dog stand or same other kimd of establishment, you'd like to see
swamped with customers?

* Are you a manufacturer who would like to sell so many of your
widgets you'll have to run extra shifts to meet the demand?

* Are you a marketing consultant who likes to keep up with new ideas
and techniques so you can better serve your clients?

* Are you an M.D., a dentist, a chircpractor, an optometrist, a
therapist, or any other kind of health care professional who would like .to see your
waiting room bursting with new patients?

& Do you have a house you'd like to sell? A thousand houses? A car?

(go to Page 3)
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A boat?

Do you have anything you'd like to sell? Consulting services?
Products? Yourself?

If you answered '"yes" to any of the above questions, you should try my "crazy
letter idea." You can find out all about it in my new information package called...

How To Make Maximum Money
In Minimum Time!

Iisten: Many years ago, I thought I wanted to be a salesman. I got myself a job
selling encyclopedias door—to-door and I kept at it until I was darn good. But there
was a problem. You see, I could only knock on about 40 doors each evening. And
therefore, no matter how hard I worked, there was a definite ceiling on my earning
capacity.

And besides that, selling door-to-dcoor is a hard way to make a living.

So, I kept searching and searching until I came up with my "crazy letter" idea:
which is the first experience I ever had with what I call RCS or "remote control
selling." RCS uses the secrets of samething else I developed called "Killer
Advertising" to almost force pecple to buy whatever you are selling. And, what RCS lets
you do is, sell almost anything without ever meeting your customers in person...

or even talking to them on the phonel

These "remote control" selling secrets of "Killer Advertising" can be used by
anyone. Even a housewife, a student or sameone who is unemployed. And, if you have a
business, (or you want to have a business), these secrets can generate so much cash~flow
you will actually have a hard time getting all the money to the bank. I'm not kidding.
My "crazy letter idea," for example, brought in...

MORE THAN 20,000 CHECKS
PER DAY!

By the way, getting that many checks every day means you have to hire 30 full time
employees just to make your bank deposit. But anyway, my "crazy letter idea" isn't the
cnly thing you will learn when you get my information package. No, that's just one
section! Here is what you will learn in other sections:

SECTION #2 HOW TO GET A PRODUCT TO SEIL
IF YOU DON'T HAVE ONE ALREADY
AND HOW TO GET IT FCOR NOTHING!

Many people believe they have to pay a small fortune to "tie up" a product. That
is not true. There are thousands of products you can get an "exclusive" on without

spending a dimel!

Not only that, there is one certain kind of product that I call the "perfect
product" that you can sell in big numbers and not ever pay anybody else ‘one red cent.
This product only costs a few pennies to "manufacture" and you can do all the necessary
“work" right in your own hame.

(go to Page 4)
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So, if you want to make some serious money, don't worry if you don't already have a
product or service. This section will tell you how to get a great product even if you
are dead broke like I wasl

SECTION #3 HOW TO GET AS MUCH MONEY
AS YOU NEED TO "ROLL OUT"
YOUR PROJECT...
AND GET IT WITHOUT BORROWINGI

Do you have a good idea? Can you prove it? If so, there's a very good chance I
can get you all the money you need without you ever having to pay it back...or even
having to pay interest!

You see, because of my connections, I have a network of people who call me all the
time to see if I know about any good ideas in which they can invest money. These people
who call me have millions to invest and they trust my judgement. 2And, as soon as you
have read this section, you'll know how to prove your idea is good and how you can tap
into my network of investors to get all the money you need.

SECTION #4 HOW TO GET MOVIE AND TV STARS
TO HELP YOU SELL
YOUR PRODUCTS AND SERVICES!

You're not going to believe your eyes when you read this section! Why? The answer
is simple: You see, this part of my package reveals a very "private secret method" of
getting in touch with any movie or TV star. You'll learn where to get their private

phone numbers and how to approach them about helping you sell or promote your goods and
services.

By the way, you'll also learn how to get them at bargain basement prices so you
don't have to spend an amm and a leg!

SECTION #5 AN AMAZING SECRET
THAT CAN MAKE YOUR NEWSPAPER ADVERTISING
700% MORE PROFITABLE!

I have probably created more newspaper ads than anyone else you've ever met. In
fact, sameone once calculated that, if all my ads were being run by ohe company,
(instead of separate clients) that that comoany would be the third largest newspaper
advertiser in the world.

Just behind Delta Airlines, they said.

Could that be true? I honestly don't know, but I do know I have created an
enormous number of profitable newspaper ads. And, I've learned some secrets. Powerful
secrets! So, in this section you learn not only how to buy newspaper advertising at
the lowest possible price, you also leam how to make all your ads pay off with the most
possible profit!

SECTION #6 HOW TO GET THE EXACT NAME AND ADDRESS
OF EVERY MAN, WOMAN AND CHILD
WHO IS EVER LIKELY TO
BECOME ONE OF YOUR CUSTOMERS!

]

(go to Page 5)
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Every single one of your potential customers is out there just waiting to hear from
you. But you can't sell them if you can't find them. But don't worry. This valuable
section will tell you exactly, step-by-step, how to get the name and address of every
single potential custamer for your goocds or services. _

Not only that, I'm going to reveal how you can identify "dead wood" names (they're
on every mailing list) so you don't waste your time and your money mailing to people who
will never respond.

By the way, as a neat little bonus, this section will also reveal, if you are
interested, how you can get the name and home address of almost every person in America
who has the same last name you do.

SECTION #7 WHAT TO WRITE QN A SIMPLE POSTCARD
MAILING THAT WILL MAKE FEOPLE
FLOOD INTO YOUR BUSINESS!

Advertising does not have to be expensive. No. Believe it or not, you can sell
more goods and services with a simple postcard mailing than other people are able to
sell with full-page, full-color magazine ads...or even national TV commercials! But
you've got to know exactly how to do it. You know, it took me 15 years to discover this
neat little trick. But now, simply by going through this section, you can learn how to
use this dirt-cheap little money maker in just 15 minutes!

SECTION #8 CAN IT AND CLONE IT!

You may find this to be the most interesting information in this entire package.
That's because this section will teach you how to create a great advertisement or sales
letter - even if you are a lousy writer!

Let's face it: Not everybody is good at putting their ideas down on paper.
However, now at last, when you learn my "secret method" you'll know how to make all your
ads and letters lock like they were written by a "pro".

Believe me, this will work for you even if you can hardly write your name. As long
as you can talk, I can show you how to create an absolutely fantastic "sales pitch-in-
printl"

SECTION #9 HOW TO MAIL UP TO 100,000
LETTERS PER WEEK
AT NO COST WHATSOEVER!
(not even postage)

How would you like to mail 100,000 sales letters every week and have other people
gladly pay every penny of your costs? I'm talking about postage, printing, envelopes
and everything! Actually, it's rather easy (when you know how). Believe me, this idea
alone is worth more than 100 times the entire cost of my materiall

SECTION #10 HOW TO USE 976 NUMBERS
TO GET PEOPLE TO PAY
TO HEAR YOUR SALES PITCHI )

You've heard about those "976" numbers, haven't you? They're the ones you call to
listen to a recorded message and then you get $2.00 or so charged to your phone bill.

(go to Page 6)
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Listen: Most of those "976" numbers are used by slimebags who offer sexually
explicit messages. However, there is another way (a respectable way!) to use "976"
numbers to provide a valuable public service and, at the same time, get people to pay
to hear a message fram you that makes them want to buy your goods or services. T

Don't miss this section; it's a real eye-opener!

SECTION #11 HOW TO MAKE YOUR AD
IN THE YELLON PAGES
PULL 400% MORE BUSINESS
THAN IT DOES NOW
AT NO EXTRA CHARGE!

You won't learn this sure-fire technique from any ad agency in town. It's simple,
it's easy and this little secret will work for you no matter what you are selling.
It'll only take you about 10 minutes to make the necessary changes and your profits
will immediately increase dramatically all year long.

SECTION #12 HOW TO USE CHEAP LITTLE CLASSIFIEDS
TO MAKE MORE MONEY PER DAY
THAN YOU COULD EVER HOPE TO SPEND!

Classified ads are dirt-cheap. But don't overlook them because they can make you
rich - and fast! I know three people and each of them (one in California, one in
ILouisiana, one in Chio) makes more than $10,000 per day from these tiny little
powerhouse ads. Sometimes the ads cost less than fifty cents (.50) and yet, you can use
them to generate huge wads of money.

But you've got to know exactly how to do it. But don't worry, you'll learn the
real secrets of how-to-do-it when you read this section.

SECTION #13 HOW TO USE RCS
TO FIND YOUR DREAM LOVER

This section is not about money and it will not be of interest to everyone. If you
are happily married,; you may want to skip this part of the package.

On the other hand, if you are looking for sameone of the opposite sex who is just
right for you reading this information will be like a dream come true. You see, I have
developed a way (a dignified way) to meet members of the opposite sex that works so well
my "secret technique” was discussed cn cne of the biggest (and best) radio shows in Los
Angeles six different times. In fact, as soon as I used this idea, I received letters

and pictures from women all over California and from as far away as London, England and
the Virgin Islands.

Like I said, if you are completely happy with sameone already, you can skip this
information. But if you are not happy in this area, this may be of great interest to
you.

SECTION #14 HOW TO GET YOURSELF OR YOUR PRODUCT

FEATURED ON CABLE TV
AT NO COST WHATSOEVER!

(go to Page 7)
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In the last few years, I have been responsible for at least nine different cable TV
‘shows and I have learned some amazing secrets about this medium. Listen: If you are
truly an expert in your line of work and/or if you have a first class product or
service, there is a very real chance you can get millicns of dollars worth of cable TV
time at virtually no cost to you whatsoever. This section will explain everything.
Please go through it the same day you get my package. :

SECTION #15 THE DARK SIDE OF SUCCESS!

When you examine my package you truly are going to learn the real secrets of making
a lot of money and making it fast! However, making a lot of money can be a "mixed
blessing" if you aren't careful. In fact, if you don't know what to watch out for, you
could end up having trouble with the govermment, with lawyers, with jealous people who
want to sue you and so on!

I know; I've already had all these problems and they were sametimes very
unpleasant. However, when you read this vital section you'll learn my step-by-step
method for avoiding this kind of nonsense.

Please don't skip this section! It's not enough to learn how to make money, you've
also got to learn how to keep it!

SECTION #16 HOW TO GET THE MOST VALUABLE
FREE GIFT
IN AL THE WORLD!

This section contains a surprise offer of a free gift I'd like to send you. And,
in my opinion, it is probably the most valuable gift anyone will ever serd you. (By the
way, I was once paid $2,500.00 for one of these.)

Anyway, after you've studied my material, you're going to want this item ard, I
think you're going to be overjoyed that I'm willing to send it to you and, send it free.

Well, that's it. You've just read a camplete description of the cash generating
secrets you will learn when you receive my material. This info has been used to
generate tens of millions of dollars by several hundred people who have consulted with
me in person or else paid $6,250 to attend cne of my seminars. However, you can now
receive all of this incredible information for only $295.00.

Is that a lot of money? Well it is if you think of my material as nothing more
than paper and ink and plastic. My package contains two sets of cassette tapes (there
are six tapes in one binder and 12 in the other) and six written reports that are
attractively printed =d bound. And, I'll tell you this...

"INLESS YOU ARE BRAIN DEAD
CR LAZY BEYOND BELIEF

THIS INFO WILL MAKE YOUR
CASH FLOW EXPLODE!

I'll tell you a curious story. I had a lot of trouble getting the Wall Street
Journal to accept my ad. They took the position that the claims I was making - like
"How To Mail Up To 100,000 Letters Per Week At No Cost. Whatsoever...Not Even Postage"
just couldn't be true. So, what I did is, I sent the Wall Street Journal the same
package I am offering you and, it was only after they realized (with considerable
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astonishment) that what I was saying was true did they let me run my ad.

Listen, my friend, you have a watershed decision in front of you right now. You
can either ignore this letter and continue your current course or, you can order my
material and...

EXAMINE IT .OR A FULL
YEAR CJ A 100%
NO RISK BASIS!

That's right, my material comes with an entire year money-back guarantee and it is
easy to order. All you have to do is writ: your name and address and the words "MAXIMUM
MONEY INFO PACKAGE" on a piece of paper and send it with your payment of $295.00 plus
$7.75 for first-class postage and handling (total $302.75) to:

Gary C. Halbert
First Professional Cent re

5701 Overseas Highway, Suite 4
Marathon, Florida 33050

NOTE: Are you in a hurry? If so, for even faster service, you can also order by
phone. Just call my office and you can use your Visa, MasterCard or American Express.
Qur phone lines are open from 9 AM to 5 PM (East Coast Time) and our nurber is:

(800) 327-0028
Anyway, no matter how you order, I'll seni a’'l my material to you promptly by
return mail as soon as I hear from you. Also, checks and money orders should be made
payable to me "Gary C. Halbert" and Florida residents must add 7% sales tax ($20.65) for
a total payment of $323.40. Thark you.

Sincerely,

Halbert

P.S. My material is everything I say it is and I am a real person‘alive and well
living right here in Marathon in the heart of the Florida Keys. I sperd a lot
of time fishing and diving (I own the original Sea iHunt dive boat from the TV
series starring Lloyd Bridges) but, unfortunately, nost of the time, you can
still reach me personally by calling my office.

Ch well, ncbody's life is perfect.

P.P.S. The enclosed "pink sheet" has a few of the camments others have made
about my material. If some of the names sound familiar to you,
that's cause many of these men are the most visible and most
successful people in their respective fields.
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GARY HALBERT

CHERRYWOOD PUBLISHING
Suite 905467
3101 S.W. 34TH AVE.
OcALA, FL 34474-7447
PHONE

(305) 534-7577 NoSEXGARY@AOL.COM

FAX
(352) 861-1665

Dear Friend,
Thank you for listening to my recent teleseminar.

During that teleseminar, I told you that if you would send me your "snail mail" address, I would reveal to
you the biggest money-making secret known to man when it comes to milking profits from a website. [ am
now about to keep that promise.

There are two things you must do: First, you must get as many of your Internet readers as possible to give
you their snail mail address. The best way I have found to do this is to offer them something extremely
valuable and tell them this valuable thing cannot be delivered to them via the Internet. Tell them (just as I told
you) if they want this valuable item, they are going to have to give you their snail mail address so you can
deliver it to them. In other words, you should give them the same incentive to give you their snail mail address
as | gave you to send me your snail mail address.

Now that I have your snail mail address, what is it of value I am going to send you? Well, as you can already
see, there is a penny attached to the top of this letter. That penny is worth an awful lot more than a penny...
IF... you know how to use it. The way to use a penny so it makes you an enormous amount of profits is to use
it as what I call a "grabber". That's the second thing you must do.

You see, a "grabber" is something you attach to the top of the first page of a sales letter that grabs the
reader’s attention... which... is then followed by a great sales pitch which makes the reader grab for his wallet.

I'm going to give you an example right now of how to use a lowly penny as one of the most effective
grabbers.

e

ﬂttah
Penny )
Here

N

Dear Friend,

As you can see, I have attached a nice, shiny
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penny to the top of this letter.

Why have I done this? Actually there are two
reasons:

1) I have something very important to tell
you and I needed some way to make sure
this letter would catch your attention.

2) And secondly, since this letter contains
important information about how you can
{you insert here either save a ton of
money or make a ton of money}, I thought
using a penny as a financial eye-catcher
was a good idea.

Here's what it's all about: {NOTE: here's where
you segue into your sales pitch}

W

Is this worth doing? Well let me tell you something: Our tests indicate if you send "x" number of sales
messages via e-mail and the same amount of sales messages via snail mail, your snail mail messages will fetch
you 20 times more orders than your e-mail messages. The best way to exponentially increase the profits of
your website is... to get as many of the snail mail addresses of your customers and readers as you can... and
then...

Solicit Them Via Snail Mail
On A Regular Basis!

That's the secret I promised to deliver to you.

And now, I want to begin talking to you like a Dutch Uncle. First of all, let me ask you something: Are you
already rich? If not, you need to be 100% certain you make an enormous amount of money in the year 2005...
which... of course... is right around the corner.

You see, we are now living in the most uncertain time in the entire history of our country. By this time next
year, there may be peace and democracy in Iraq. Or, it could be such an awful mess, it is draining our country
of several hundred billion dollars per month. Or maybe the situation in Iraq will be something in between. I
just don't know. Neither do you. And nobody else knows either.

What about the price of gasoline? Maybe it will be ten dollars or more per gallon. (It already is in some
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countries.) Or maybe it will drop to $1.25 (or less) per gallon. Again, I don't know and neither do you nor
anyone else.

Same thing with the economy in general. A year from now, things may be rosy. Maybe everybody will have
jobs and plenty of money. Maybe not. Maybe there will be a 30% unemployment rate and most people will be
struggling just to survive. Maybe it will turn out to be something in the middle.

Terrorism! Maybe they'll blow up the Statue of Liberty, the stock exchange and the two nuclear power plants
just south of Los Angeles. Maybe nothing will happen. The point is...

Nobody In The World Can Now Predict
The Future With Any Degree Of Certainty Whatsoever!

But, I'll tell you what I CAN do: I can show you (if you act right now) how to make a ton of money in
2005... no matter what happens!

Look, about 30 years ago, I decided I wanted to become the best copywriter who ever  lived. I've achieved
that goal. At least I've achieved it in my own mind (the only place that really counts) and, to my own
satisfaction. Now, I want something different. Now I want...

To Be The Best Copywriting Teacher In The World!

And, by God, I think maybe I am. Listen up: I have a friend who is, arguably, the deadliest man on earth
when it comes to hand-to-hand fighting. What he likes, after he trains someone is, to have that person go hang
out in biker bars. He doesn't tell them to pick fights... because... he knows the hikers will take care of that part.

Anyway, just to stay "tuned-up" my friend goes out to a biker bar every once in a while, all by himself. He
just sits there until one or more bikers (the more the merrier) starts to pick a fight with him... and then...

He Beats The Living Shit Out
Of Everybody In The Bar!

He's been doing this for years. Now, let me ask you something: If you HAD to learn how to fight (like
maybe you knew you were going to have to defend your wife, your kids or one of your closest friends) who
would you want to teach you how to fight? Some movie star, kick-boxing, karate guy like Chuck Norris (who
literally has never been in a fight in his life)?

I don't think you'd chose him to teach you. Not if your life depended on it. I think you'd rather be trained by
someone like my friend who has... in real life... been putting his ass on the line for years... and... who is
always ready to do it again. Anytime. Anywhere. Anyplace.

The choice is obvious. Unless you are a complete moron, you always bet on a guy who "walks-the-walk"
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instead of some lame dipshit who just "talks-the-talk". And, when it comes to copywriting... I'm the one who
"walks-the-walk"... and... walks it best! I'm the only teacher in the world who has been hanging out in the
"biker bars of marketing" for more than 30 years... and... who is always ready and willing to prove he is the
best copywriter who ever lived. Anytime. Anywhere. Anyplace.

Do you have the guts to go into the baddest "biker bars of marketing" with me? I'm NOT going to lie and
tell you it's going to be easy. I'm NOT going to lie and tell you it's not going to be scary. It is NOT easy. It IS
scary. It'll jolt the hell out of you. But if you have the "heart" for it...

You Can Achieve
Total Financial Freedom
For The Rest Of Your Life!

You can get everything you need in the way of "equipment” from your local drug store for $1.39. (I actually
went out and priced it.) You can, if you choose, work at home from your kitchen table. You can live anywhere
you want. You can make huge amounts of money in a remote "Unabomber-type" cabin, a motor home, a
boat... or... a mansion (you'll be able to afford one)... or... a more conventional type "normal" office. It just
doesn't matter. Best of all, you will never have to kiss anybody's ass for money... ever again/

Listen up: A long time ago, I met a man I thought I despised. I was in the Army in Fort Knox, Kentucky in
basic training. He was a little Puerio Rican guy and he was my platoon sergeant. He was very unfair to me.
Once, we were going through tear gas training and my mask slipped off and I got sick. During the march back
to camp, I felt so bad, I fell down. I figured my sergeant would tell some of the other guys to hold me up and
help me make it back.

However, he didn't "exactly" do that. No, instead he yelled to the other guys... "Don't stop for him! Walk
right over him! Kick him as you go by! KICK HIM!"

I got up and made it all by myself.

He hardly ever let me get any sleep either. Maybe an average of three hours per night. He made me the
"goat" of the platoon. I got all the shitty assignments. No matter how bad I felt, how little sleep I got, he just
kept pushing... pushing... and pushing me. I can still remember him yelling at me right after I'd field-stripped
my M1 rifle (that dates me, doesn't it?) and was having trouble putting it back together.

This guy just didn't care. Like I said, it didn't matter if I was sick, exhausted from lack of sleep, nauseous
from tear gas or whatever. He just kept pushing, yelling and forcing me to perform.

I hated him. I mean, I REALLY hated him.

Or, so I thought. You see, when basic training was over (finally, thank God), he had a private conversation
with me. He told me not to have a bad opinion of myself. That he didn't. He said that during every basic
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training bootcamp, there is always one guy who gets picked to be the "goat"... and... how that guy always gets
pushed harder than the others. How the "goat" sort of sets the standard (in basic training) for what a soldier
can endure. He told me he really cared about me. How much he wanted me to make it. How important that
was to him. He was telling the truth.

You know, since that time, I've had to (as I'm sure you have also) walk down many mean streets. For three
years I was an MP in Europe operating under extremely stressful conditions. I was selected to go through
some very special training at a certain U.S. government "facility" in Oberammergau, Germany... the existence
of which... is not even dreamed about by any civilians and, very few commanding officers. Even in the highest
echelons of the military. I think maybe I shouldn't write much about that but, I can tell you, the violent types I
was introduced to there are far worse than any nightmare you've ever had. I've been a prison guard and a
prison inmate. I've gone up against guys with guns, guys with knives... and once... | had to cripple a guy twice
my size who just simply gave me no other choice.

The problem with all this is, I'm not an especially tough person and this kind of stuff really frightens me.
What has been even more scary is standing up to the U.S. government and all the steel-edged, stone-cold,
ethically devoid, soulless assholes you encounter when trying to do business in America these days. But so far
(thank God and cross my fingers) I've survived it all... and even prospered BIG TIME... and... I do believe part
of my survival and part of my successes (business, personal and military) can be credited to the "mindset
training" I got from that little Puerto Rican drill sergeant.

See, he knew something I didn't. He knew, in real life, you don't get to yell, "7ime out” when you are sick,
tired and scared... and then... have the enemy cut you some slack. NO! As real life teaches us all...

The Enemy Will Rejoice In
And Exploit Your Misery!

So it is in the battlefields of war. And, so it is in the battlefields of business.

Listen: Some time ago, I gave a seminar most of my readers don't know about. It was a brutal seminar. At
the end of that seminar, one man was sobbing. He'd become so emotional, he couldn't speak any more. Was he
angry with me? No, not all. He was grateful. What I did was, I attacked and demolished a project he was
working on which didn't have a prayer of succeeding. I made him "GET IT" right then and there... before... he
wasted any more of his time and money. I wrote out on my easel and made him scream the following
instructions...

""Abandon This Stupid, Bullshit Project!"

It wasn't an act of cruelty. It was an act of kindness. And, I'm proud to say he and everyone else in that
seminar room perceived it as such.

Ever hear of Jeff Paul? In those days he was so broke, he couldn't afford to eat in the restaurant where the
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seminar was being held. What he was doing (unbeknownst to me) was hiding out in his hotel room with his
wife and they were eating peanut butter and jelly sandwiches.

At that time, Jeff was trying to sell a $700 golf putter... and... I wrote a sales letter for him at the seminar
right there in front of him and all the other attendees.

Jeff and his wife don't eat many peanut butter and jelly sandwiches anymore. He's a multi, multi-millionaire
with TV infomercials, and Internet and direct mail promotions that provide him with all the time and money to
buy or do... anything he wants!

And what about Joe Polish? Ever hear of him? The top guru of carpet cleaners? He was there too. Ask him
how many millions he has made because of me.

Another attendee was Ross Jeffries, a guy who teaches "Speed Seduction." Now he "suffers" trying to figure
out what to do with all the money and women he's got. Ask him what that seminar did for him.

Look, I can't take credit for the success of Jeff Paul, Joe Polish, Ross Jeffries and all the others who became
rich because of what they learned at my seminar. They made their successes themselves. And, 1 believe they
have so much drive and ambition, they all would have made it with or without me.

But, I do think I can take a little credit for being the "ass-kicker" that got them all "jump started".

You know, at that seminar, there were a number of people who had been reading my newsletters and going
to my seminars for more than ten years. Every so often, one of them would stand up and say something like
this:

"Listen to Gary, damnit! I had a hard time myself accepting something he had
told me to do six years ago... but... he was right. And now, well now I make over
81,000,000 per year!"

By the way, that particular remark was made by Dr. Gerald McCarthy of Omaha, Nebraska. Who said... as
near as he can figure... he has made about 9-3/4 million dollars from doing everything I taught him.

I've never had testimonial letters like the ones that poured in from the attendees of that seminar. I'm thinking
about having them all bound together and literally making a book out of them. Can you imagine...

Having An Entire Book Of
Nothing But Rave Testimonials?!

Enough. Blowing your own horn is fine but, there should be a limit... even for me. So, let's get to the

important stuff. Just what was it 1 taught these people which seems to have literally turned around so many of
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their lives? Well, first and foremost, I revealed to them what I promised to reveal. Here's a summary of just a
small part of the important data I delivered:

¢ This time, I truly spilled my guts! For the first time in my career, I revealed everything 1
know about how to write "'killer' sales letters. Including, all my special "dirty tricks' that
don't give other copywriters even a chance... when... they're up against me!l taught
them... what to write about... and... how to write it. I taught them the exact words to use!

¢ [ taught them how to write brilliant copy... even on those days... when their minds are frozen!

¢ I taught them exactly what ""theme'" they should take with different kinds of sales letters!

¢ [ gave them a "masterpiece collection" of 57 sales letters... already written and tested... that
have already been mailed and have already pulled in millions of dollars!

¢ Do you have any idea what a collection of '"'masterpiece letters' like this is worth? A real,
no-bullshit collection of "killer" letters that have made copywriters rich? You won't ever
get a collection of letters like this from anyone else. These are letters anybody can
"medify" to weork for any mailing campaign in the entire world!

¢ [ taught the attendees how to write a sales letter to get themselves a woman. A new job. A new
client. To jump-start a new business. To sell their house. To "steal" a valuable employee from
another company. In short, I taught all of them how to write a sales letter... that... would get

them anything they wanted!

¢ I explained how to get hundreds of glowing (and true) testimonials from all of their
customers for free... and exactly... what to do with them to generate bigger profits!

¢ [ taught them how to write copy so it "talks-the-talk" of any group of people to whom they
write a sales message. This secret weapon will make even the most skeptical of prospects...
stand in line and beg the person who wrote the letter to take their money!

¢ A weird (but effective) way to find the mailing lists that are perfect for your campaigns...
and... how to test those lists... without mailing a single letter!

¢ A truly "no brainer" (yet almost always overlooked) way to "bump up" the size of your average
order by 112% or more... automatically!

¢ The exact words you should use to write a money-back guarantee that... increases sales...
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and... reduces refunds!

A "can't miss" way to get cash-rich investors to bankroll your projects... at zero interest!

How to immediately find and qualify that special ""core group" of people who will be the
best customers you will ever have! (It seems nobody but me knows it... but... there is
always what I call the "list-hidden-in-the-list" which is made up of people who are...
starving to buy what you are selling!)

A simple way to identify those special mailing lists that almost can't fail to make a profit! (This
is so simple, even someone "braindead" could do it.)

What kind of music you should always have playing when you are working... and... what
exact volume it should be. NOTE: This will improve the quality of your writing by 9%/

What exact temperature the room where you are writing must be. This will give you another
edge! (A 7% edge to be exact.)

Exactly what you rmust eat (on days when you are writing)... and... exactly when you
should eat it! (Another 4% edge.)

The amazing secret of how to make compiled lists work. These are the biggest lists of all (some
of them have 160 million names)... and... when you learn this, your profit potential will expand
almost beyond belief!

How to create your very own super hot mailing list for spare change... and why... this
could turn into your hottest profit center ever!

Listen up: I taught the attendees each one of those secrets... and... MUCH MORE! You can ask anybody who
was there. But, I went beyond (way beyond) what I promised to deliver. What I actually delivered (in addition
to what I promised) was something... far more valuable!

And, it is this "something" that got everybody frothing at the mouth. Here's part of it: One of the attendees,
Larry Lee, a really neat little Oriental guy, asked me the following question:

"Gary, what is the one best thing each of us could do to make $1,000,000 in the next 12 months?"

I paused to think for a moment... and then... I spilled out a step-by-step, high-speed method of EXACTLY

Copyright © 2004 Gary C. Halbert (go to page 9)

117



- Page 9 -

what I would do... if I were starting from zero... and... I HAD to make a million dollars in the next 12 months.
You know, I did not anticipate that question. And, to come up with the answer, I had to go into my "gun-to-
the-head" mode of thinking. This is where I put myself (on an emotional basis) where it feels like someone...
for real... will murder my children if I don't write a winner... or... as, in this case, come up with a winning plan.

And guess what else? / didn't even know 1 knew what I knew... until... I was put on the spot by that question.
There was a sense of tension, anticipation and wonderment... but... when I finished giving a BRILLIANT
answer to that question...

The Entire Room Burst Into
Simultaneous Applause!

There were a lot of surprises at that seminar. Even for me. The room was crackling with electricity. Nothing
compares to the excitement of working with a group of world-class minds and people supercharged with
excitement and totally... "funed in" and "turned on" by what all of us were focusing on!

And listen to this: This is the very best seminar on copywriting I have ever given. Or, for that matter, anyone
else has ever given. This seminar occurred shortly before the new millennium. And mostly, it was about how
to profit using what is now called "off-line" methods of doing business. But you know what? Everything I
taught these people is now... because of the viability of the world wide web and the Internet...

1,000% Times MORE Valuable!

All of this seminar was captured on audio tape. But those tapes were stolen and after they were recovered,
they were lost. (It's a long story and I'll probably write about it some day in one of my newsletters.) But guess
what? Because of all the recent hurricanes in Florida, I had to go to my storage facility and check on the
condition of all the supplies and products we keep there for safe keeping. And guess what? In the course of
doing this inventory...

I Found The Tapes
Of That Copywriting Seminar!

If you are serious about making money, you need to have these tapes. And... you should probably listen to
them at least three or four times... every year... for the rest of your life.

When you listen to these tapes, it's going to be like you were sitting right there next to me at the seminar in
person. You see, I was "mic'd up" with a Shure pro-quality cordless lavaliere... so... YOU can hear every
whisper [ uttered. (Something most of the attendees often missed.) There were constant distractions at the
seminar too. The attendees couldn't hit the "pause" button and go to the bathroom, or get a drink of water, or
listen to whatever insanity their neighbor was discharging into their ear while I was talking. The attendees
were constantly swamped with stimuli, which was exciting and good for on-the-spot learning... but... they
often missed things too. However...
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YOU Won't Miss A Single Second!

There were surprises for me too in these tapes! Because, you see, there were four "ambient" microphones
spread around the room. Therefore, there isn't a question, comment or rude muttering that gets lost. Listening
to these audio tapes, you are not just a "fly on the wall"... it's more like... you are God... with the nearly
omnipotent power to hear everything... and... know everything from an insider's viewpoint. And if you miss
anything, all you have to do is rewind and hear it again!

By the way, I advertised for "Speed Demon Typists" in the Miami Herald, got 199 replies, and hired a
"virtual platoon" of the best typists in Miami to transcribe every word spoken at the seminar. So, if you
purchase these seminar tapes, you will ALSO get a complete set of what I call the "57 Masterpiece Letters"...
AND... a written transcript of the seminar.

Are you starting to get the idea that maybe I took this seminar more seriously than any other seminar I've
ever given? If so... YOU ARE RIGHT!

One day, while I was driving in my car listening to some audio tapes, I had an epiphany. I realized this was
the first seminar I'd ever given where... I held nothing back... and instead of trying to please the audience and
tell them what they "thought" they needed to know...

I Taught Them
What They Really
NEEDED To Know!

What I did for that audience of attendees is much like what that brutal little Puerto Rican drill sergeant did
for me. He "got" to me. In ways that have benefitted me all the rest of my life. And I have come to realize
that, what I have to teach, if I do NOT hold back... can literally...

Transform People's Lives!

And now, I have, I believe, found my "mission" in life. It may sound corny but, I really LOVE making a
difference. In all honesty, I believe what I have to share with people is totally unique, extremely valuable...
and... available nowhere else on earth!

Can you imagine what it would be like to never again have to kiss anybody's ass... or... do anything... you
don't want to do, in order to get money? Can you imagine having a business that brings in thousands of orders
every day... and... running it from your kitchen table, your bedroom, or even your back yard... with zero
employees? You CAN have it!

Do It! Get This Material!

STOP MESSING AROUND WITH YOUR LIFE RIGHT NOW! This is the real, no-bullshit way to financial
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independence. My attendees raved about this seminar even though...
1. They had to pay round-trip airfare to come!
2. They had to take time off from their own businesses or jobs!
3. They had to pay hotel and other travel expenses!
4. Plus, of course, they had to pay the $2,700.00 tuition fee to attend the seminar!

Some of those attendees forked over (when you consider their expenses) nearly $8,000 to attend this 3-day
event. But, all you have to pay to get all the audios (there are 18 tapes recorded on both sides)... the written
transcript of the seminar... and... the "57 Masterpiece Letters"... is the tuition fee. That's right. You only have to
pay the $2,700 tuition fee which was just a small portion of what the attendees had to sacrifice for the same
information.

What this package is, is a culmination of my life's work... and...

YOUR Key To Financial Independence!
I'll tell you how to order in a minute. But first, I want to tell you something else: I want to tell you about...

The Most Valuable Bonus
I've Ever Offered In My Career!

If you order my "Lost Copywriting Seminar" package... you can get...

Free Consultations From Me
For An Entire Year After
Your Date Of Purchase!

Now hold on! There ARE some rules:

First, you CANNOT contact me to ask me about anything whatsoever. Why? Because a TON of information
is already contained in the "Lost Copywriting Seminar" package. A lot of the questions you may want to ask
are answered on the audios or covered in the written materials you will receive. So, you've FIRST got to listen
to the audios, read and completely digest everything in the package BEFORE you call me. And I stand 100%
behind this. I'll know by your questions if you've listened to the tapes and read the materials or not.

Secondly, this does NOT mean I am giving you permission to be my e-mail buddy or my phone buddy. I do
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not have time for chatty, irrelevant conversations. However, after you have digested all the material in my
seminar package, you can e-mail me any sane question you have. Be sure to include your telephone number
when you e-mail me. You see, I will answer your question as promptly as possible by return e-mail... or, if
necessary... I will even phone you.

You would not believe how much people are willing to pay me for this kind of one-on-one consulting...
and... how many people dearly want it from me.

Okay, now that you know about this incredible FREE BONUS I'm offering, I'm now going to tell you...

It's Easy To Order!

Simply write the words "TS Lost Copywriting Pkg" on a piece of paper, along with your name and address,
and send it (in the enclosed pre-addressed envelope) with your check in the amount of $2,795.00 made
payable to "Cherrywood Publishing" to:

Cherrywood Publishing
3101 SW 34th Ave #905-467
Ocala, FL 34474

If you prefer to pay by credit card, write your name, billing address, credit card number, credit card
expiration date, as well as your shipping address on a piece of paper and either fax or mail it to us. The fax
number is (352) 861-1665. That's a secure line and it's on 24/7. If you prefer to mail us your credit card
information, you can also use the enclosed pre-addressed envelope.

Sincerely,

Gary C. Halbert

P.S. If you're going to order this package, do yourself a favor and order it right away. I guarantee you, it will
speed up your progress toward achieving total financial freedom faster and better than any other package
of information you've ever been offered.
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